Improved 
NUTRI-TABS 


for nutritional 
scours control | 


A top quality product by virtue of 
performance, Improved Nutri-Tabs 
give better control of nutritional 
scours. Now each new, attention- 
getting package of Blatchford's 
Improved Nutri-Tabs contains six 
yellow tabs providing five times 
the Vitamin A content of the brown 
tabs. Extensive research proves 
this gives more adequate protec- 
tion from the day of birth against 
costly nutritional calf scours. 


SAINJINOD 13N 


sparkling new sales tools 
that send sales zooming! 


Coast-to-coast advertising in leading farm mag- 
azines . . . plus on-the-spot, eye-catching pro- 
motion pieces, will drive sales your way faster, 
steadier, for a new all-time high. Have your 
supply on hand to meet the demand that's 
coming your way. Call your distributor or write 
us today. 2104 


Sparkling new informative 
folder to hand out or mail. 


ESTABLISHED 1800 


New Colorful Poster to help you hang up a new sales record. B. . 
WAUKEGAN ILLINOIS 


: 
4 = { 
vED nut rTA8 
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RIGHT RIGHT 


In Construction In Performance 


RIGHT 
In Value 


STRONG - SCOTT 
Feeder, Scalper 


and Magnetic Separator 


Is more than a feeder. It keeps trouble and danger 
out of the grinding chamber. Assures an even and steady 
flow to the grinding chamber, thus improving grinder 
operation. Over 700 in use. Get full details. 


STRONG - SCOTT 
Triple Action Dry Feed Mixer 


This complete one-man unit mixes perfectly and 
economically. Built to last. Requires only 5 h.p. to run a 
one ton mixer. Its efficiency is becoming a by-word in 
the industry. Profit by the experience of others. Get 
particulars before you buy any mixer. 


STRONG - SCOTT 
Pivoted Motor Base Head Drive 


Over 3500 in use. Delivers the greatest possible per- 
centage of power from motor to headshaft. Arrowed 
illustration shows a few of the many desirable features. 
hinted Send for complete details and you will make your next 
head drive a Strong-Scott. 


HEADQUARTERS FOR 
motor Bae SPOUTING — All Kinds; 
“Tension on. BELTING — All Kinds; 

es ELEVATOR HEADS and BOOTS — 
Wood, Iron or Steel 


Representatives Everything Jor Fvery Mill, Elevator 
and Feed Plant 


J. H. HARDERS, WINONA, MINN. The Strong-Scott Mfg Co. 


411 E. Howard St., Telephone 2549 Branch Office: Great Falls, 
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It is surprising how improved ways of 
managing and feeding poultry have 
stepped up egg production and shortened 

the time from the incubator to the frying pan. 
Now with feeds at an all-time high and in 
short supply it is imperative that poultry raisers 
continue to have high-producing flocks to 
stay in business. 


Occident’s Mixing Program is helping many 
successful feed manufacturers build efficient 
feeds that assure poultry raisers maximum 
production. This program simplifies mixing 
operations, saves time and worry, and elimi- 
nates the necessity of carrying a large inventory 
of critical ingredients. 


And available with MAKAMIX and 
FEED BUILDER is a reliable formula and 
laboratory service including assistance 
with the registry of manufacturer’s OWN 
NAME BRAND FEEDS. 


minimum : 


Write the Minneapolis Feed Dept. 
for complete information. 


"SEEDS oFor LIVESTOCK and POULTRY 


_ RUSSELL-MILLER MILLING CO. + MINNEAPOLIS 1, MINN. and EAST ST. LOUIS, ILL. 
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plete stock of in- 
gredients, 
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PORTLAND 


@ 
WAREHOUSE 


O SALES HEADQUARTERS 


* FACTORY 


Nation-Wide Service— 


The Special Markets Division of Winthrop- 
Stearns Inc. is a nation-wide organization with 
branches, warehouses and sales headquarters 
in every section of the country. 

There is a Technically-Trained Representa- 
tive in your area to give you practical assist- 
ance and helpful on-the-spot service. 

You are assured of prompt deliveries of 
TRIDEE, also Riboflavin Mixture and Amino 
Acids, from our nearby warehouse. 


Winthrop-Stearns’ research laboratories and 
manufacturing facilities have made many 
important contributions to the nutritional 
improvement of feeds. 


Our technical sales service offers you its 
“know-how” in the use of Winthrop-Stearns’ 
products. 


Special Markets Division 
WINTHROP-STEARNS INC. 


170 Varick Street, New York 13, N. Y. 


The businesses formerly conducted by Winthroo Chemical Company, Inc. and 
Frederick Stearns & Company are now owned by Winthrop-Stearns Inc. 


MINNEAPOLIS 


Ler- 
\ 


3 


IDEE is also 
200,000 SUPplied jn vegetable oil—contg; 
Gins 


AOAC chj i 
C chick UNIts Of Vitamin D3 per 
gram. 
RIBOFLAVIN a 
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i CANADA /¢ BUFFALO 
4 i venver Z\) KANSAS CITY MO. 
: AN FRANCISCO i i 
i 
i 
“Tos ANGELES , i 
i i -- 
| 
WINTHROP-STEARNG” BRAND OF VITAMIN D; 
1. Activate J-dehydrocholestero) in granular flour, 
2. Uniform Potency_eyery Pound contains not less than | 
900,000 AoAc Chick units of vitamin D3, 
3. Free flowing—assures complete distribution, 
4. Special Processing provides Clean, fresh Product. 
5. Stability Maintaineg by rigidly controlle 


chicks fea’ 
The faster mor 


grow— the a Hudson 
Beck! Brood yours onder 


ik-Hen. 
PERFECTED 


blends fresh ait with wa 


CO- 


“blended” air 


plus ra 


HUDSON 
Lektnile-" 


Gry. EVEN DISTRI 
heat rese ction. Insist 
ie construe en freee your 


* 


Put Yourself in This 
Picture and Sell 
More Brooders! 


Show prospects the large-size 
heating elements, perfected ventilating sys- 
tem, heat-saving insulation, dependable 
controls. Demonstration makes quick sales! 


Sprayers and Dusters 
Hay Tools and 
Barn Equipment 


diant heat in the 


The Eyes 
of Millions 


are Upon You 


WHEN YOU SELL 
HUDSON | 


BROODERS 


No. 4872 for 500 day-old chicks 


The advertisement shown is part of the 
biggest brooder advertising campaign in 
history. Now appearing in leading 
National and state farm magazines and 
poultry journals, this campaign has 
one purpose: To send customers to 
YOUR store to ask for Hudson 
Brooders. 


This advertising can make sales and 
profits for you only if you stock and 
sell Hudson Brooders. The “selling” 
is easy enough, once the prospect sees 
the product. Show them the leading 
features of the Hudson Lektrik-Hen: 
Radiant Heat, Perfected Ventilation, 
Even Heat Distribution, Ample Re- 
serve, Long-Life Construction. All are 
features poultry raisers need if they 
are to make the best profit. Stock them, 
show them, sell them—and sell more 
brooders this year. Order from your 
jobber today — AVAILABLE FOR 


Battery Broodess IMMEDIATE DELIVERY. 
—All sizes 


REG. PAT. OFF. © 1946 H O.H, MFG. CO. 


ESTED AND PROVED EQUIPMENT 
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| 
er—the faster 
jealer today: 
H. D. HUDSON MANUFACTURING 
| 
| 
No. 2432 for 100 day-old chicks ; 
H..D. HUDSON MANUFACTURI 
' MANU NG COMPANY * 589 E. Illinois Street, Chi inoi 
is Street, Chicago, Illinois, U. S. A. 
tive Farm Ventilation : 
| 


This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. 


SEVEN DAYS 


No doubt about it— your customers’ poultry 
grow and produce much better when there’s 
adequate riboflavin in their feed. As a leader in 
the development of pure vitamins, Merck pro- 
vides dependable riboflavin mixtures particularly 
suited to low-cost application to your feed-pro- 
ducing methods. Write for the complete, inter- 
esting story and prices. 


Same chick, 35 days old, weighed 210 Gm. 
after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 
Agricultural 
Chemistry, 
University of 
Missouri. 


No. 54 RIBOFLAVIN MIXTURE merck — 


One ounce contains one gram of Riboflavin. Balance 


is starch and small amounts of Calcium Sulfate and 
Iron Sulfate. 


RIBOFLAVIN 85% mERCK (Not U.S.P.)— 
Riboflavin 85%, Fe (as Sulfate) 1.5%, Ca (as Sulfate) 
1.5%, Starch added 5%. 


MERCK & CO., Inc. 


Manufacturing Chemists 


Chicago, Ill. * Los Angeles, Calif. 


RIBOFLAVIN MERCK | 


RAHWAY, N. J. 


New York, N. Y. ¢ Philadelphia, Pa. « St. Louis, Mo. « Elkton, Va. 


In Canada: Merck & Co., Ltd. * Montreal « Toronto « Valleyfield 
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TAGS 


“(THIS IS THE TRADE MARK PROPERTY OF SAVAGE, INC.) 


TRIANGLE 


(From Pioneering) (From Specializing) 


VOLUME IN MILLIONS 
(From: Our Big, New, Higher Speed Plant) 


Our amazing efficiency i in feed-tag production resulted 
from our pioneering. 

. The economy in “Tags that Talk” results from our 
specializing i in high-speed volume production of indi- 
vidualized tags. 

One glance at the gay colors and identifying designs 
from as far away as they can be seen, tells what is in 
any bag: 

No need to get within reading distance to pick the 
wanted bag out of a mixed stock or stack. 

A““Batch’of Samples” will show you why. May we 
send a set free, today? Hundreds, thousands, millions! 
Quantities are all the same to us; and constant improve- 
ments in manufacturing and shipping keep our service 
growing better and better, 


Do Write Us TODAY! 


ESTABLISHED 1919 
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EFFICIENCY*>ECONOMY 


Let Savage Art Ingenuity help with your 
postwar improvement of formula-feed 
bagging. We’ll make specific suggestions 
at no cost whatever if you will— 


Send us samples of the tags you use in- 


annual volume of a thousand or a million, 
of one kind or many kinds; and mark 
quantities used on the back of each sheet. 

We'll show you color and design com- 
binations that say what’s in a bag—and 
say it loud and quick from as far away as 
you can see it. 

We'll show you tags without glare— 
with colors that won’t change with shifts 
from brilliant to dim or from daylight to 
other light. Special Savage Processing 
takes care of that. Ordinary printing can’t. 

We'll show you tags so strong you can 
grab a tag and pull a bag the instant the 
“Tags that Talk” tell you you’ve spotted 
the right one. 

We'll do all this FREE and send you a 
“Batch of Samples” in addition if you'll 
write us NOW. 


FEED 


Phone Cleveland 0913 


ATKINS « DURBROW, inc. 
Headquarters for 


High Quality Vitamin Products 


Whether it is during a war or in the course of every day 
business, “Headquarters” is a short-cut explanation of that 
place from which comes supreme authority. And while the 
less-informed sometimes question the wisdom of headquarters, 
they do so mostly because they are not fully cognizant of 
all the facts involved. 


The fact of headquarters for high quality Vitamin Products 
however is easily established. 


We distribute the Vitamin Products of seven of the coun- 
try’s leading Vitamin Product manufacturers — the most 
complete and comprehensive group of Vitamin Products— 
brought together so that you might be more conveniently 
served. 


Each of these seven firms is a leader in its own right— 
the right established because they have discovered their 
product in their own laboratories under the direction of 
eminent chemists, biologists, etc. and have developed them 
according to the highest standards of both quality and ethics. 


And this service is made available to you through sales 
representatives operating from 11 centrally located cities, 
with warehouse and stocks in 14 cities. Through this dis- 
tributing system you are as 
sured of prompt and efficient 
service at all times. 


The next time you need 
vitamin Products try this ser- 
vice. You will find it depend- 
able and well worth while. 

all-organic animal-manure 

fertilizer 


ATKINS s DURBROW, Inc. 


165 JOHN STREET, NEW YORK 7, N.Y. 


OIT BOSTON 
CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETR 


E. R. Squibb & Sons 


D-SEC 
Vitamin D in dry powder form 
~ 900,000 D units per Ib. 


DICOCE 
for Cecal Coccidiosis control 


California Packing Corp. 

BIOTOL 

FORTIFIED SARDINE OILS 
SPECIAL: 400 D, 1000 A units 
EXTRA: 400 D, 2000 A units 
SUPER: 400 D, 3000 A units 

Also Available in 
800/2000 and 800/4000 oils” 


General Mills, Inc. 
ARPRO WHEAT GERM OIL 


The Barrett Division 
Allied Chemical & Dye Cor p. 


NIACIN 
(Nicotinic Acid) 


CarO-Green, Inc. 
FINER ALFALFA 


“High in Carotene” 


World Products Corp. 
PROT-A— Vitamin A in powder 
form, 1,362,000 A units per Ib. 
PROT-D— Vitamin D, in powder 
form. 6,000,000 D, units per Ib. 
(for four-footed animals) 


Jos. Schlitz Brewing Co. 
BREWERS’ DRIED YEAST 
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How cows chase iodine 
through the salt block! 
ug 


hi ou éssentially what happens to in- 
blocks. It oxidizes from 
face so rapidly that the animal probably never ca 
up with it in the middle of the block. 
only in degree when in- 
dize livestock feeds and 


Tests show this loss differs 
organic iodine is used to 10 
mineral mixtures. 


s can be eliminated when salt 
blocks and feeds are iodized with Tra-min. —_ 
contains “protein-bound” Organic lodine — whic 

100% stable! Add Tra-min to your feeds. 


However, iodine losse 


Organic lodine in Tra-min is held 100% full strength until 


it is actually assimilated by the animal or fowl. It is “protein- 


bound” by our exclusive patented process, so that it is poe eee yop ese ing 
2 Ibs. TRA-MIN per ton of ational Researc! ounc tandards 
released only by digestion. 
When you iodize salt blocks or feeds with Tra-min, you 
can be sure your customers are getting full iodine value. 50911 Me. Mg. Mg. 454 Mg. 
Besides, six-year feeding tests show that Organic Iodine is aie 3 feed seers feed 
better assimilated. It promotes better growth, production 
and reproduction in farm animals and poultry. 26.831 Mg. | 25. Mg. 
Mangonese| per Ib. per Ib. 

In addition to 100% stable Organic lodine—Tra-min also aad _ 
supplies important trace minerals—manganese, cobalt, cop- . 
per, iron and zinc. Cobalt .5034 P.P.M. P.PLM. P.PLM. 
The chart on the right shows how Tra-min satisfies the .8196 Mg. .9 Mg. 
nutritional requirements of these minerals for various farm Per 
animals. 

. e Mg. 
But here's the pay-off with Tra-min—it actually costs less big 
when you iodize your feeds with this important ingredient! feed feed = 
Save money ... improve your feeds . . . iodize with Tra-min. 
Write today for a copy of our 6-Point Facts File on Tra-min. as -32847 Mg. 
Address Dept. B -1 


2 Ibs. of TRA-MIN to a ton of feed is all you need except 
in concentrates or when grain is fed along with mash. 


WISCONSIN TEXAS NEW. ENGLAND 


Western Lime & Cement Co, Hannsz Supply Co. Grandone, Inc. 
Milwaukee 1, Wise. hubbock, Texas Needham, Mass. 


WEST COAST HAVANA, CUBA MINNESOTA 
Nutritional Products Co, El Ave Newsome Commission 
Bozeman, Mont, Sen Rafast 454 Minneapolis, Minn, 


_ IN CANADA: Whitmoyer Laborotories, tid, 


| > ; 
: wr" 
contains proteitin-pound todine—~JO0% ¢TARIC. 
| Tra-min ALSO SATISFIES IMPORTANT 
: 
4 
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GOOD NEWS! 


-TRATE Cod Liver Oils 


are Cack{ 

@ CLO-TRATE Cod Liver 
Oil With Added Vitamin 

A and D Concentrates . . 

in the popular potencies 

alse 

@ LIVEX Natural Ribo- 

flavin Supplements 


@ CLO-TRATE “Dry D” 


NEW JERSEY, 


| 


Nappanee Milling Co., Inc., 
Nappanee, Ind. 


We Make Machinery 
More Efficient 


Efficiency, greater production, and lower 
costs all enter into IBBERSON plans for 
Feed Mills and Elevators. 


Write for particulars. Consultation entails 
no obligation. You can write us in confidence. 


Send for our FREE book. 


Te IBBERSON COMPANY 


Engineers and Contractors Minneapolis, Minn 


One Stop 


Every feed ingredient you want under one 
roof when you send your trucks to our whole- 
sale warehouse. 


GOOD STOCKS RIGHT NOW OF: 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED AND 
43 OTHER COMMODITIES. 


FEED SUPPLIES, 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


INC. 


You Get 
BETTER RESULTS 
When You Specify 


CALCIUM | 


@ @ @ You'll agree that ALDEN Cal- 
cium Carbonate mixes better 


. gives you better results. For 
Alden has maintained test- 
proved, uniform purity for 
over twenty years. Most mixers 
of quality feeds specify AL- 
DEN .. . for ALDEN mixes 
right. 

= 


IOWA LIMESTONE 
COMPANY 
DES MOINES 
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talk- 


Part of Hudson Basic 
Inventory Plan 


All Hudson Mother-Hen Brood- 
ers have the same burner. All 
you stock is one type of burner 
and 3 sizes of hovers to meet all 
customers’ needs. Keep a bal- 
anced stock by merely ordering 
the hover size that moves fastest 
in your area. You reduce invest- 
ment, make better profit per dol- 
lar of inventory. 


Advertised Everywhere 


The biggest brooder advertising 
campaign is telling farmers and 
poultry raisers everywhere “Get 
modern Hudson Brooders at 
your Hudson dealer.” 


CLEANING ? 


RIGHT! AND 
SAVES UP TO 
30% FUEL! 


Livestock Equip 
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Quick sale 


HUDSON Wlother- Ae Oll BROODER 


It’s easy going all the way to a profitable sale when the brooder 
you’ re selling is the Hudson Mother-Hen. It’s easy for the customer 
to see that this perfected brooder gives him oil brooding at its finest. 


Start at the top of the brooder. Show him the simple construction 
—easy to set up, easy to dismantle. Remove the cover. Show him 
the most dependable, safest burner ever built into an oil brooder. 
Tell him it’s all steel (not a casting). Tell him the Mother-Hen 
burner burns better without cleaning, saves hours of work 
every week. Clinch your sale by telling about the fuel savings of 
up to 30% experienced with this brooder in two years of use on 
poultry farms. 


Poultry raisers are ready for a brooder like that. Your jobber has 
them — can ship right now. Order now for quick, profitable sales. 


© 1947 ©. MFG. Co. 


H. D. HUDSON MANUFACTURING COMPANY * 589 E. Illinois Street, Chicago, Illinois, U. 5. A. 


ment 
TESTED AND PROVED EQUIPMENT 


TRADEMARK 


* A POULTRY 
RECUPERATOR 


Arcady Poultry Boost’R is a recuperative feed : 
to be used for replenishing the various nutri- FOR BABY CHICKS, | ek eee 
ents, vitamins and trace minerals that have been Boost’R will “even up’ the brood by 


giving chicks that have been ‘‘set back" 
lost from the bird’s body due to diseases, para- by brooding troubles a chance to resume 


growth and catch up. 
sites or management mistakes. Arcady Poultry . 
Boost’R is not a medication. It is a fortified, 
appetizing, easily assimilated food for conva- 
lescing birds that enables them to regain 
strength, restore nutritional balance and resume 4 
growth or production. 


When your customers run into trouble, pre FOR GROWING CHICKENS, Arcady 


scribe Arcady Poultry Boost’R so that they will Poultry Boost'R will prevent crowding, 
/ confinement or unfavorable growing con- 


be able to get back on their regular feeding pro- ditions from retarding development into 
profitable layers or finished broilers. 
gram again in the shortest possible time with ' : 
the least amount of mortality and production 
loss. You will help your customers; you will 
make new friends and you will boost your ton- 


nage for all poultry feeds. 


Ask your Arcady Representative or write for FOR L AYERS, on Pp 


y Poultry 

rom con- 
tinuous production; to keep birds laying 

Poultry Boost’R. or bring them out of slumps and molts. 


circular giving feeding directions on Arcady Boost’R to replace the drain 


MILLING COMPANY 


223 WEST JACKSON BOULEVARD 


| 
= | 
"HERE 
y fp 
ARCADY FARMS | 
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eed Requirements for Poultry 


Chickens Will Eat More in Cold Weather 


@ LIKE other farm animals, poultry 
must have feeds which supply en- 
ergy, proteins, vitamins and minerals. 
Poultry flocks, however, differ in their 
requirements from other animals with 
respect to both quantity and kind of 
nutritional factors. Indeed, chickens, 
turkeys, and other kinds of poultry 
have been found to have somewhat 
different quantitative requirements. 

By far the greatest quantitative nu- 
tritional need is energy. Ordinarily, 
corn is our most practical source of 
energy in the central states. Other 
grains and mill products also supply 
energy. 

The second great quantitative nu- 
tritional need ‘is protein. We depend 
largely upon soybean oil meal, meat 
products, and fish products for our 
protein supply. Each of our common 
feeds usually has several proteins, but 
the nutritional value of a given pro- 
tein depends upon the kinds and 
amounts of amino acids yielded upon 
digestion. There appear to be at least 
11 of these amino acids which are es- 
sential for the chicken, but the quan- 
tities necessary for optimum results 
are at best only roughly known for a 
few of them during the early stages 
of growth. The required amounts for 
some of them appear to depend upon 
the quantity of other amino acids, 
vitamins, and possibly other factors. 

Time was when important people 
insisted that a large part of the pro- 
tein in a poultry ration must come 
from feeds of animal origin, if good 
growth, egg production and hatch- 
ability were to be obtained. Recent 


“Summary of an address delivered Sept. 25 at 
eS lowa Nutrition Conference held at Ames, 
owa. 
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By C. W. CARRICK* 
Purdue University 


experiments and experiences have 
shown the fallacy of this belief. In our 
own laboratory we have shown that 
excellent growth can be obtained from 
chicks when the ration contains corn, 
soybean oil meal, four synthetic vita- 
mins (riboflavin, pantothenic acid, 
niacin, and choline), A and D feed- 
ing oil, and a simple mineral mixture 
containing ground limestone, steamed 
bone meal, iodized salt, and manganese 
sulphate. There is not much animal 
protein in this ration. 

Furthermore, we have grown chick- 
ens to maturity and carried them 
through a laying year on such rations 
and obtained good results. However, 
we have not been able to get high 
hatchability from such rations. We 
have obtained high hatchability 
throughout the spring and summer 
from chickens fed a ration containing 
only corn, soybean oil meal and min- 
erals, when good blue grass pasturage 
was available. These results show very 
definitely that we are not dependent 
upon animal protein for good results 
with chickens. 

Most of the confusion about animal 
products has resulted from the failure 
to consider values other than proteins. 
It is now clear that these animal pro- 
ducts contain certain B complex vita- 
mins not adequately supplied by corn 
and vegetable protein feeds. These 
vitamins are just as important for nu- 
tritional success as are the amino acids. 

Should we then quit using animal 
products? The answer at present is 
no! Certainly these meat, fish and milk 


products will have a place in prac- 
tical rations as long as they can com- 
pete in price and convenience with 
other products supplying similar nutri- 
tional values. But they will have to 
compete, if they continue to be used, 
and they will have to be evaluated for 
vitamins, as well as for proteins. 

Now let us consider the vitamins. 
At least 13 known vitamins are re- 
quired by chickens and at least one 
or more unknown factors. Only six or 
seven of the vitamins need to be con- 
sidered in practical rations for chick- 
ens. These are familiar to most of us 
as vitamins A and D, riboflavin, panto- 
thenic acid, niacin, choline, and one 
or more unknown hatchability factors 
found in fresh pasturage, meat, fish, 
and, to some extent, in milk and other 
products. 

Bethke and associates at the Woos- 
ter, Ohio, Station have shown that fish 
solubles, fish meal, meat scraps, and, 
to some extent milk, supply the un- 
known factor for hatchability. 

Jukes and his associates, at the Led- 
erle laboratories, have been able to 
get satisfactory growth and egg pro- 
duction from a purified ration con- 
sisting of refined corn sugar, corn oil, 
casein, gelatin, cystine, minerals, syn- 
thetic vitamins, and A and D oil. He 
has also been able to get a third gen- 
eration of chickens from this type of 
diet, but the hatchability has been 
poor. However, his work is encourag- 
ing, though as yet unsuccessful so far 
as good hatchability is concerned, be- 
cause it may indicate that the qualita- 
tive factors for hatchability are pres- 
ent in such a diet, else he should 


(Continued on page 82) 
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Complete Stock Necessity 


Meads Carry Everything For The Farm 


@ COMPLETENESS is essential in 
the modern feed and farm supply 
store, according to David and Ray- 
mond Mead, who operate the 33-year- 
old Mead Farm Supplies firm at North 
East. Pa. From the day David Mead, 
who is now in partnership with his 
son, first opened his establishment 
prior to World War I, he has con- 
stantly striven to keep its stocks 
complete. 

“Both Ray and I feel that farm sup- 
plies tie in logically with feed sales. 
We are aware that the modern farm- 
er has come to depend upon science 
and modern equipment to a far great- 
er extent than did his father or grand- 
father and we're doing our level best 
to keep in stock all the merchandise 
he wants and needs.” 

The annual volume of business at 
Mead Farm Supplies averages $250,- 
000, about evenly divided between 
feed and sideline items. Because the 
mark-up on feed is comparatively 
small compared to that on poultry 
equipment, hardware, and tractors, for 
example, the Meads have very wisely 
given careful attention to modern mer- 
chandising methods which have helped 
keep their equipment sales mounting 
steadily. 

Long-range plans call for intensi- 
fied promotion of farm supplies to 
regular feed customers. The Meads 
are already working on blueprints for 
a new and more modern displayroom 
which will incorporate scientifically- 
designed self-service display tables 
and shelves. 


“Our intensified merchandising pro- 
gram already includes the employ- 
ment of a field salesman and a full- 
time mechanic,” Ray Mead explained. 
“As our business grew we added a 
blacksmith shop and garage to our 
mill, both of which are kept very 
busy almost the entire year.” 

The Meads feel that adequate 
maintenance service is an absolute 
“must” for dealers who handle farm 
machinery. “We encourage farmers 
to bring all their repair problems to 
us,” David Mead stated. “With our 
skilled farm equipment mechanic and 
an ample stock of replacement parts, 
we are able to clear up almost any 
mechanical difficulty.” 

Located in the fruit growing belt 
of northwestern Pennsylvania, Mead 
Farm Supplies has made an especial 
point of merchandising equipment 
manufactured expressedly for fruit 
raisers. This includes cultivators, 
sprayers, and a score of other widely 
used fruit growers’ implements. 

Lime and fertilizer have also become 
increasingly popular sideline sellers. 
Extra sheds have been constructed to 
accommodate storage of these pro- 
ducts. The Armour brand fertilizers 
have proven the most popular sellers 
at Mead Farm Supplies. 

“Cash is the rule at our plant,” 
David Mead declared. “We sell for 
cash except in very rare cases where 
short-term credit will definitely help 
one of our customers.” Although they 
do offer delivery service, the Meads 
would like to operate strictly on a 
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FARM supplies are a logical! 
tie-in with feed sales accord- 
ing to David Mead, shown, 
left, above with his son Ray- 
mond. Pictured below is an 
exterior view of the Mead 
Farm Supplies firm at North 
East, Pa. 


cash-and-carry basis. They reason that 
deliveries require additional overhead 
expense and hope in the future to be 
able to drop deliveries entirely. 

“Right now we do all we can to 
discourage deliveries,” Ray Mead em- 
phasized. “We never stress deliveries 
in our advertising and whenever pos- 
sible we suggest to farmers that they 
haul their own purchases, explaining 
that we can thus cut down overhead 
and offer them better service at our 
plant itself.” 

Purina formula feeds make up the ° 
bulk of sales at Mead Farm Supplies. 
Both David and Raymond Mead are 
intensely brand-conscious and strive 
at all times to stock as many nation- 
ally advertised products as they need 
to supply the demand of Pennsylvania 
farmers. 

Raymond Mead completed a Dr. 
Salsbury’s course in poultry and live- 
stock disease prevention and treatment 
and is available for free consultation 
with farmers at all times. Mead Farm 
Supplies stocks a full line of Salsbury’s 
remedies and the Meads value highly 
their remedy department. “Feed mer- 
chants who aren’t already handling 
remedies are making a big mistake,” 
Raymond Mead asserted. “They are 
a real asset in building a substantial 


« profit from sidelines.” 


The office at Mead Farm Supplies 


(Continued on page 117) 
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Unies iodine is held at desired 


strength in feeds, maximum mineral utilization 


ON THE LEVEL WITH 
Calcium 
Carbonate 


is not obtained. Our patented stabilizing process 


protects iodine from oxidation. For thorough 
diffusion of calcium carbonate with iodine at the 
level you need, follow alert feed manufacturers 
...use “CCC” Stable lodized Calcium 


Carbonate. Selectively mined, laboratory 


controlled for quality. 


Three distinct trace minerai premixes 


have been designed to fit the varying needs of 


new CCC trace 
mineral 


livestock and poultry. Based on thousands of 
feeding experiments, only the tested and proved 
results of competent nutritional investigators were 
used in the Calcium Carbonate Company 


Laboratories in formulating a separate, suitable 


premixes 
TO FIT YOUR NEEDS 


and easy-to-use “CCC” Trace Mineral 
Premix for Ruminants, for Swine, and for 


Poultry. Write today for additional information. 


lodized-Manganesed Calcium Regular (plain) Calcium 


OTHER “CCC” PRODUCTS 


(any desired level) Dustless (plain) Calcium 
Manganesed Calcium Shellmaker Calcium Grit 
(any desired level) Arrow-Head Insoluble 
Electro (free-flowing) Calcium Flint Grit 
Pellet Machine Calcium G-220 Riboflavin Supplement. 


C AR BONATE C OM PANY 


222 WEST ADAMS STREET @ CHICAGO 6 ILLINOIS 
BRANDEIS THEATRE BUILDING, OMAHA 2, NEBRASKA @© BOX 409, CARTHAGE, MISSOURI 
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THE OLD LAW Feed men who strenuously opposed any reintroduction of 
government controls are now proud to be able to point to 
STILL WORKS statistics of USDA which prove that the old law of supply 
and demand is still working and that livestock numbers are being rapidly adjusted 
in accordance with available feed supplies, taking into account the government’s 
commitment to ship thousands of tons of feed and food abroad. The proof is 
tabulated in an article on page 47 of this issue and written for The Feed Bag 
by Dr. Gordon W. Sprague, chief economist of the Western Condensing Co. 


Using statistics released by USDA, Dr. Sprague reports that milk production, 
per cow, declined from 15.21 pounds on Sept. 1 to 12.79 pounds on Dec. 1, 1947. 
The figures were 15.39 on Sept. 1 and 13.00 on Dec. 1 in 1946. The pounds of 
feed fed per cow declined from 4.98 on Dec. 1, 1946 to 4.80 on Dec. 1, 1947. 


Increases in the marketing of poultry, over those marketed during the same weeks 
of 1946 were, 93.40 per cent during the week ending Nov. 8, 1947 to 11.80 per cent 
during the week ending Dec. 27. There was an increase during every week for an 
average of 33.59 per cent. 


Hogs were also marketed in greater numbers than during the same period last 
year. The Weekly Livestock Market Review of USDA reported every week, from 
that ending Oct. 15 to that ending Dec. 17, 1947, that more hogs were marketed 
each of these weeks than during the same weeks of 1946. In addition, the hogs 
marketed in 1946 averaged 20 pounds heavier than those marketed in 1947. 


On Dec. 1, 1947, there were 6 per cent less hogs on farms over six months of 
age than there were on Dec. 1, 1946. The government also reports that spring 
intentions indicate that there are 11 per cent less sows to farrow during the spring 
of 1948 than during the spring of 1947. 


Going back to chickens, USDA reported the numbers of potential layers on farms 
at 428,000,000 on Jan. 1, 1948 as compared with 433,000,000 on Jan. 1, 1947. Since 
the numbers of potential layers on farms on Oct. 1, 1947 exceeded the numbers on 
Oct. 1, 1946, by about 1.5 per cent, the liquidation between Oct. 1 and Jan. 1 was 
very real. This liquidation is figured at 20 per cent which is greater than ever before 
reported by USDA for the same period of the year. 


Dr. Sprague concluded his summary with the warning: “Present indications of 
heavy livestock marketings suggest the danger of reducing the livestock population 
below the level necessary to bring animal numbers and feed supply into balance. If 
too many are removed from farms, the supply of meat, milk and eggs for domestic 
consumers will be unnecessarily reduced”. 
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VITAMIN 
NUTRITIONAL REVIEWS 


for 1948! 


When you sell a carefully balanced feed, plus a 
scientific feeding program, you sell satisfaction and 
help increase profits. 


It takes convincing facts to do this. 


You'll find many such facts in our new series of 
Reviews on Vitamin D in Animal Nutrition... 
facts which should help you sell more feeds con- 
taining FIDY. 


Starting in February, these reviews will be sent 
you as prepared so that you can keep up-to-date 
on the role vitamin D plays in four-footed animal 
nutrition. 


For your greater convenience, each review will be 
devoted to one kind of animal—dairy cows—swine 
—calves—sheep—and possibly others. 


You can’t afford to miss one single issue of this 
series. As supplies are limited it is advisable that 
you make your reservations early. Register your 
request on the coupon below and mail today to 
Desk FB-1, STAND- 
ARD BRANDS, IN- 
CORPORATED, 
Agricultural De- 
partment,595 Mad- 
ison Avenue, New 
York 22, N. Y. 


IRRADIATED Dry YEAST 


RICH IN VITAMIN. : 
FOR FOUR FOOTED AN/MALS 


PLEASE SEND ME—FREE 


Your Vitamin D Nutritiona 


like this entire serie 
t, salesmen, 
quantities in 


for my nutritionis 


Milking cows —————— 


copies 


| Review Series 


s and additional copies 


s of review send 


and others. Whe 
dicated below. 


copies 


copies 
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Indiana Dealers Plan Convention 


Expect Record Attendance at Indianapolis 


@ WITH the program set for its con- 
vention Jan. 19-20, the Indiana Grain 
& Feed Dealers association is antici- 
pating a record turn-out at the Clay- 
pool hotel in Indianapolis according 
to Fred K. Sale, secretary of the 
association, 

The many problems facing the grain 
and feed industries will come in for a 
full share of attention following the 
reports of Phillip E. Jegge, president 
of the association, and Mr. Sale. 

Lyman Peck, feed consultant of 
Chicago, will discuss animal protein 
factor and carry-over. J. W. Calland, 
Central Soya Co., Decatur, IIl., will 
report on the grain crop outlook for 
1948. 

H. H. Green, Pattonsburg, Mo., 
president of the Grain & Feed Deal- 
ers National association, will address 
the convention the afternoon of Jan. 
19, giving an authoritative, up to the 
minute report on the current picture 
in Washington, particularly in respect 
to the threatened controls on grain 
and feed. 

With many feedmen still hazy on 
the subject of their status under pres- 
ent wage-hour legislation, especially 
vital will be the address by R. W. 
Akin, secretary of the Associated Em- 
ployers of Indiana, whose talk will be, 
“Wage Hour Coverage of the Grain 
& Feed Dealers”. 


ED CHERBONNIER 
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H. H. GREEN 


Merryle Stanley Rukeyser; nation- 
ally known New York columnist and 
radio news commentator, will present 
his views on the outlook for better 
living. 

The banquet, which will be held 
Monday night, Jan. 19, in the Riley 
room of the Claypool hotel, will be 
followed by a floor show and dancing. 

Walter C. Berger, Chicago, presi- 
dent of the American Feed Manufac- 
turers association, will open Tuesday’s 
business session with a discussion of 


M. S. RUKEYSER 


current trends in the feed industry. 
Mr. Berger is in a position to answer 
many of the questions which are up- 
permost in the minds of most feed 
dealers at the present time. © 

Ed. Cherbonnier, St. Louis, feed 
consultant of the Grain & Feed Deal- 
ers National association, will present 
a three act playlet, supported by a 
cast of four. 

The election of officers will be the 
last business conducted at the meet- 
ing. Present officers of the association 
are: Phillip E. Legge, Uniondale, pres- 
ident; M. E. Kendall, Carmel, vice 
president; D. G. Phillips, Indianapolis, 
treasurer; and Fred K. Sale, secretary. 

The directors of the association are: 
J. E. Schnaiter, Paragon; J. R. White, 
Shideler; Ed Montgomery, Hemlock: 
S. G. Beatty, Earl Park; Harold L. 
Gray, Crawfordsville; H. G. Hoham, 
Auburn; D. W. Crutchfield, North 
Liberty; and Ralph Snyder, Taylors- 
ville. 


@ GERBEN KEIZER, Hawarden, Iowa, 
owner of the Hawarden Feed Mill, has pur- 
chased the Northwest Iowa Seed Co. from 
Dale Noble. Mr. Noble bought the busi- 
ness from Mr. Keizer two years ago and 
has operated it since then. 


@ CRANOR ELEVATOR, Green Forks, 
Ind., owned by Richard and Chauncey 
Cranor, burned recently with an estimated 
loss of $20,000. 


e 


JAMES W. DONOVAN 


@ SOUNDING out customer interest 
before selecting new sidelines has 
proved to be a profitable policy at 
the fast growing H. D. Wood's Co., 
Derry, N. H., according to James W. 
Donovan, manager and part owner, 
who stresses that he spurns “hit or 
miss” procedures. 

System with a capital “S” has al- 
ways been Mr. Donovan’s aim in the 
handling of knotty problems as well 
as in routine operations. “Thus,” em- 
phasized Mr. Donovan, “when we 
determined, in 1946, to go all-out in 
adding a selection of worthy sidelines 
whose movement would justify the 
space, capital, and sales expense in- 
volved, we didn’t just grab at the first 
new things that came to mind.” In- 
stead, the firm first added a small but 
systematic wrinkle designed to gauge 
customer interest in the myriad pro- 
ducts that were available. 

For remedies, sanitation products, 
and similar sidelines Mr. Donovan 
had always maintained a “want book” 
system. To this he added a little twist 
by reserving a section in the back of 
the “want book” for determining in- 
terest in sidelines that he didn’t han- 
dle. He instructed his two sales as- 
sistants to be extra alert, both when 
in the store or visiting on the farms, 
to customer requests or queries on 
sidelines the store did not stock. These 
queries were recorded in the back of 
the “want book” followed by an A, 
B, C, or D to indicate the degree of 
customer interest in the product, and 
the tabulations were quickly audited 
several times a month. 

“The firm has thus been encour- 
aged to handle a full capacity of 


Systematic Selling 


Donovan Uses Orderly Methods 


appropriate sidelines,” declared Mr. 
Donovan, “which have contributed to 
a business that is expected to reach 
$160,000, topping the previous year 
by more than 40 per cent. Our variety 
of small barn and farm equipment 
sales has been more than trebled since 
1940.” 

Mr. Donovan is assisted in sales 
work by Robert Gannon and Carol 
Landry, both of whom are also drivers 
and spend about half their time in the 
field delivering and calling on farmers. 
In their sales work, a policy that has 
payed off handsomely was put into 
effect. The driver salesmen visit all 
prospective customers in the firm’s 
territory on a planned schedule, in 
addition to their routine visits to their 
regular customers. 

“Systematically combing all con- 
veniently located prospects and con- 
sistently coming back to even ‘outside 
possibilities’ at previously determined 
intervals,” stated Mr. Donovan, “has 
brought us many new customers who 
would have originally been dismissed 
by some feed salesmen as hopeless. 
We stress the briefest visits possible 
whenever ‘long shots’ are involved, 
with a greater allotment of time only 
in strict accordance with the merits 
of the prospect.” 

Mr. Donovan impresses upon his 
men the truth that a farmer’s situation 
seldom remains static indefinitely. “I 
point out,” he explained, “that because 
a prospect may be tied up elsewhere 
on the first visit, for example, does 
not mean that he will also be out of 
reach a couple of months later. Too 
many salesmen, I have found, are in- 
clined to give a non-customer: farmer 
a wide berth after one or two solid 
rebuffs.” 

The driver salesmen make a nota- 
tion of every visit, size up the situa- 
tion, and make definite plans to drop 
back for at least a “look-see”. 

A surprising number of these tough 
cases that might well have been labeled 


A WIDE selection of appro- 
priate sidelines combined with 
frequent calls on farmers in 
the vicinity of Derry, N. H. 
has proved to be a profitable 
policy at the fast growing H. 
D. Wood's Co., shown right. 


impossible have developed into~ sub- 
stantial accounts. The regular, repeated 
visits build friendship and often make 
it possible for the salesman to catch 
the farmer when he is “ripe”. Mr. 
Donovan recently introduced an out- 
side sales incentive that has proved 
very effective. Periodically he awards 
a $5 bill to the driver salesman whose 
outside efforts have proved most suc- 
cessful in stimulating new business. 

“This inter-personnel competition,” 
Mr. Donovan maintained, “has not 
only served as a healthy stimulus to 
effort, but it has also provided an ace 
in the hole that has aided in clinch- 
ing a wavering prospect time and 
again. Only a few weeks ago, for 
example, a farmer who was debating 
the immediate purchase of a garden 
tractor, was provided with that extra 
ounce of inducement when our driver 
salesman referred good-naturedly to 
the contest.” 

The H. D. Wood’s Co. handles a 
complete line of Park & Pollard feeds, 
Page’s seeds, roofing, fencing, and 
garden tractors and also does a small 
amount of custom grinding and mix- 
ing, of which about 70 per cent is 
poultry feed for turkeys. An intensive 
verbal promotion campaign has re- 
sulted in greatly increased sales in 
fertilizers, sales the past year have 
averaged 60 tons a month compared 
with less than 15 tons in 1940. 

The firm was established 34 years 
ago in the same spot it now occupies, 
and has passed through several hands. 
In 1940 the company was purchased 
from Leonard Simpson by E. E. Gan- 
non, with Mr. Donovan taking over 
an interest and active managership 
shortly thereafter. Since coming under 
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JACOBSON GRINDERS Produce More Tons Per Hour At Less Cost Per Ton 


*Comparative tests have proved the economy of Jacobson Grinders to many customers 


40 to 150 H.P. 
ENGINE 
OR MOTOR BASE 


EXCLUSIVE FEATURE OF ALL JACOBSON GRINDERS 
D THE FOUNDATION OF SMOOTH OPERATION AND LONG LIFE 


PHANTOM VIEW SHOWING INSTALLATION ON 
MONO.-CAST BASE 


DOUBLE CHECK PRESENT EQUIPMENT AGAINST THIS LIST 
OF JACOBSON FEATURES — 


ANY of the largest Mills in North America . Destructive Vibration Eliminated. 

have standardized on “Universal” Hammer- . Exclusive, Patented Beater Assemblies — 
mills in replacements and additions to their capa- Accurate Spacing. Quick Changes. 
city. Their production and maintenance cost figures . Fast and Easy Screen Changes in 30 seconds. 
show that the many exclusive features of Jacobson - Oversize Shafts and Bearings. Positive Oiling 


Equipment. 
Grinders raise output of tonnage per hour with ‘ All Operating Parts Instantly Accesssible. 


less cost per ton. Jacobson Grinders therefore . High Capacity Fan with Air Control. 
operate at a greater net profit. - Syphon Air Metal and Stone Separator. 
. Direct Drive. 


H . Controlled Motor Load by Self-Contained 
Prompt Shipment 


of Most Sizes . Choose Jacobson Grinders—and Get ALL of 


these Features. 


*FURTHER INFORMATION AVAILABLE 
FROM OUR FILES OF SPECIFIC CASES 


MACHINE WORKS 


1074 TENTH AVENUE, S.E. 
MINNEAPOLIS 14, MINNESOTA 


Wire, Call, or Write for Full Information 


. Big Capacity. 
. MONO-CAST BASE. 
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by Congressman LAWRENCE H. SMITH 


Washington, D. C. 
January 5, 1948 


SECOND SESSION -- 80th CONGRESS 


Another session of congress gets under way tomorrow. Here it is known as 
the "political year.” It will bring to a close the end of a session when all 
house members and one-third of the senate stand for re-election. It also rings 
down the curtain on another presidential term -- a total of 16 years for the 
Democrats in the White House. The congress will consider most legislation from 
the political angle, and with Republicans controlling both the house and the 
senate and the Democrats in control at the White House it is a foregone conclu- 
sion that "politics" will dominate the session. 


Of major imporiance is taxation, foreign aid under the Marshall plan, and 
certainly the high cost of living. Then follow such bills as universal military 
training, extension of rent control, displaced persons, federal housing, broad- 
ening of social security, national health insurance, extension of reciprocal 
trade agreements, and a new farm program. Only a very few of these bills will 
be enacted into law. 


WHAT DID THE SPECIAL SESSION ACCOMPLISH? 


Many people have asked that question. It is in order at this point to call 
attention to the work of the congress in the special session. Here's what the 
Republican congress accomplished: 


1. Passed a bill to combat high prices; through government-approved agree- 
ments to allocate scarce materials fairly for necessary purposes and to control 
inventories; through statutory authority for the government to regulate specula- 
tive trading on the commodity exchanges; through extension of export and trans- 
portation controls; through voluntary conservation efforts; and through tempor- 
ary authority to limit the use of grain for production of distilled spirits. 


2. Authorized and appropriated 522 million dollars for relief to France, 
Italy, and Austria, plus 18 million for China. 


5. Increased the federal housing administration's mortgage insurance fund 
by 250 million dollars and gave discretionary authority to add 500 million more 
to the fund. 


4. Provided supplemental funds for western reclamation and appropriated 
a substantial sum for the relief of certain Indian tribes and for the relief of 
tubercular patients at Seward, Alaska. 


It is charged that voluntary controls will not work because “American busi- 
ness" is too selfish. I do not believe it, but certainly business now has the 
chance to avoid a drift to mandatory controls such as the President has re- 
quested. A continuation of price increases is bound to bring further demands 
for controls in all of our economy. If it comes it will be drastic in effect. 


GOVERNMENT EMPLOYMENT 


Although civilian employment in the executive agencies of the federal gov- 
ernment dropped during November to below two million for the first time since 
1941, more than half of the agencies reporting to the joint committee on reduc- 
tion of nonessential federal expenditures showed employment increases inside 
continental United States. Fifty-six reporting agencies certified a total civil- . 


(Continued on page 109) 
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CALF MANNA 
brings the best 
customers 
fo you 


e George W. Sisson, Potsdam, N. Y. One of 
the best-known Jersey Breeders in America. 
For three years President of The American 
Jersey Catthe Club—Five Times Judged The 
National Dairy Show. He is an enthusiastic 
Calf Manna feeder. 


[| YOU sell Calf Manna—and if Opener, a customer saver. It was built 
you advertise the fact that you sell to solve a great breeder's problems. It 
Calf Manna—the foremost breeders, can mean new horizons for you. 


the most successful farmers in your 


asia ats! Maid likely to turn to you and Send Today for a Pamphlet That Tells You 


take an interest in your entire feed line. Something of What It Has Accomplished and 


Calf Manna is a prestige item, a door How to Feed It to Every Type of Livestock. 


gEND FOR THIS FREE BooKLer 


Address Nearest Point 


ALBERS MILLING COMPANY 
1060 Stuart Building 
Seattle 1, Washington THE CONCENTRATEO RATION 
FOR ALL FARM LIVESTOCK 
ALBERS MILLING COMPANY 
Oconomowoc, Wisconsin 


Albers Milling Company 


Dept. FB-1 
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@ RADIO has proven by far the most 
successful advertising medium for the 
Weatherford Feed Co., Weatherford, 
Tex., according to Albert Cook, the 
firm’s owner. “I don’t hesitate at all 
to advise feed retailers to give radio 
promotion a thorough trial,” he de- 
clared. “While it probably will not 
work out best for every dealer, it 
certainly has merits which will help a 
good many feed men.” 

When Mr. Cook started his feed 
store last spring he realized that he 
would have to compete with well 
established firms that had spent years 
cementing good relations with feed 
buyers, But he was confident that he 
could succeed because he had studied 
thoroughly the merchandising meth- 
ods of his potential competitors long 
before he opened the doors of his feed 
store. 

“Unusual advertising seemed to me 
to be the best way to attract attention 
and to win customers,” Mr. Cook re- 
lated. “Naturally, quality merchandise 
is the best magnet to hold steady cus- 
tomers but I felt that it would take 
something out of the ordinary to get 
the farmers and ranchers into my 
store in the first place.” 

Mr. Cook didn’t jump into a large 
scale advertising program without first 
planning its every detail. It seemed 
unwise to him to risk his limited 
capital either on promotion or on his 
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Feed Store Sponsors Radio 


Program Is Sales Booster Says Cook 


store layout until he was really fairly 
sure of having a clientele. 

“I made a thorough survey of my 
potential market first,” Mr. Cook ex- 
plained. “By canvassing the county I 
learned that there were 230 dairies as 
well as many poultry farms. I made a 
house to house campaign before open- 
ing the Weatherford Feed Co. which 
involved asking a cross section of the 
rural residents the brand of feed they 
are using, whether or not the service 
offered by their present feed merchant 
was satisfactory, and what kind of 
results they were getting.” 

The results of Mr. Cook’s survey 
were not entirely cheering. Most of 
the farmers and ranchers he inter- 
viewed were quite well satisfied with 
their feed merchants and weren't par- 
ticularly interested in making a change. 
But Mr. Cook still saw a bright side 
to the picture and decided that an 
unusual advertising campaign could 
still turn the trick and get his feed 
business off on the right foot. 

“After I had completed the survey 
I saw readily that a run-of-the-mill 
advertising campaign wouldn't do,” 
Mr. Cook stated. “However, I started 


TYPICAL Saturday afternoon 
scene in the Weatherford Feed 
Co. sales room as the "Drifting 
Texans'' broadcast direct from 
the feed store before a crowd 
of close to 300 farmers and 
ranchers. 


A RADIO program featuring 
western music has brought ex- 
cellent results for Albert Cook, 


owner of the Weatherford 
Feed Co. He is shown, left. 
above with Mrs. Cook and 
Oscar Homsley, an employe. 


off with some catchy newspaper ads 
but after a few weeks I decided to 
really inaugurate the unusual with 
radio time.” 

Parker. county farmers and ranchers 
had long evidenced their preference 
for western music, especially that fea- 
turing instrumentalists and small musi- 
cal combinations, and so Mr. Cook 
decided that cowboy tunes would 
compose an integral part of his radio 
programs. A small rhythm combo, the 
Drifting Texans, proved ideal. 

All the Weatherford Feed Co. radio 
programs are broadcast directly from 
the stere. Every Saturday from 1:45 
to 2 p.m. the big displayroom becomes 
a radio studio with studio audiences 
of 250 to 360 farmers and ranchers 
every week. Since the radio show first 
was introduced last June, feed sales 
have jumped more than 40 per cent. 

“There’s no doubt whatsoever in 
my mind that the radio show has 
been mainly responsible for our in- 
creased business,’ Mr. Cook declared. 
“Radio advertising is comparatively 
cheap and has done a wonderful job 
for us.” 

The cost of the radio show to the 
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FOR MEAT-MAKING 


MILK NUTRIENTS... 


use 
: 


Peebles 
Will with RIBOLAC 


‘America’s Finest Feeds’ Fortify your feeds with Peebles’ Dried Whey, with Ribolac. It contains 
are Fortified with natural milk nutrients which put that premium-quality, “milk-fed” finish 
’ on market poultry—broilers, roasters and turkeys. 
Peebles 


Peebles’ Dried Whey is SPRAY-DRIED and STABILIZED to keep it 
DRIED WHEY with RIBOLAC free flowing and easy mixing. Take full advantage of its guaranteed analysis 


e Stabilized © Spray-Dried when making up your formulas. It is always available, always uniform, 
Free-Flowing Easy-Mixing always dependable ! 

+ Commentens *Ribolac, an exclusive Peebles’ Whey Fermentation Product, provides 

GUARANTEED ANALYSIS uniform, guaranteed levels of Riboflavin, plus other important B-Complex 

ekein 19% vitamins and beneficial, nutritional factors present in natural milk sources. 

yt ae 449% Makers of America’s foremost feeds use Peebles’ Dried Whey in their 

h aeiaee 55% starting, growing, laying, breeding and broiler mashes. Get this economical 


Riboflavin milk by-product from America’s Jargest manufacturer of whey products— 


operating 28 processing plants from coast to coast. 


23 mg/Ib. 


For Pig and Calf Feeds, Too 
Pigs, too, make more economical gains on 
less corn when their feeds contain Peebles’ 
Dried Whey with Ribolac. Farmers can ship 
more milk, grow better calves by weaning 
them earlier on calf meal containing this 
economical milk supplement. 


Send for FREE FOLDERS for your feeders showing 
how to feed Peebles’ Whey Products, Condensed and 


Steck This Sales Calder! 


Peebles Condensed 
_WHEY-PRODUCT, 


containing RIBOLAC 


Guaranteed 55% solids, 1000 units 
Vitamin D:, 11.5 Mg. Riboflavin, 
18 Mg. Niacin Per Pound. 


Sell this nationally adver- 
tised, condensed whey prod- 
uct to your feeders as an 
economical feed supplement 
a of guaranteed analysis. It is 
uniform in consistency and mold-free! Easy to 
feed—mixed with mash, spread on grains, or fed 
free choice to chickens or turkeys. Mix with slop for 
pigs or gruel for calves. 

Attractively packaged in bright orange fibre con- 
tainers with protective liners. Available in 50 and 
100 Ib. drums and 500 Ib. barrels. 


Dried, to aid growth, health and production of live- 
stock and poultry. Send for feed mixer’s formula book 
containing many economical rations which will help 
you prepare better feeds with Peebles’ Whey Products. 


WESTERN CONDENSING COMPANY 


America's Largest Processor of Whey Products 
SAN FRANCISCO, CALIF. APPLETON, WIS. 


National Sales Agent 
Golden Eagle Milling Co.; Petaluma, Calif. 
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@ THE Northwest Retail Feed asso- 
ciation has completed plans for its 
annual convention to be held at the 
Hotel Nicollet in Minneapolis, Jan. 
26-27, according to a report by W. D. 
Fleming, Minneapolis, secretary of the 
association. 

The convention will officially open 
Monday, Jan. 26, with welcoming ad- 
dresses being given by John T. Cul- 
hane, president of the Minneapolis 
Grain Exchange, and L. H. Patten, 
Glencoe, Minn., president of the 
Northwest Feed Manufacturers asso- 
ciation and past president of the 
Northwest Retail Feed association. 

Dr. John H. Parker, Milwaukee, 
Wis., director of the Midwest Barley 
Improvement association, will explain 
the 1948 malting barley contest being 
sponsored by his organization. 


A talk on. using local newspapers to 
cement relations between feed dealers 
and their customers will be given by 
Don Brown, publisher of the Waseca, 
Minn., Journal and a past director of 
the Minnesota Editorial association. 

Dr. M. L. Buchanan, North Dakota 
agricultural college, Fargo, N. D., will 
discuss the use of salt and other min- 
erals in feed, with particular emphasis 
on mineral deficiencies in North Da- 
kota and Minnesota. 

The status of feed dealers under 


G. H. HOMME 
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current administrative interpretation 
of the wage-hour laws will be ex- 
plained by Richard S. Felhaber, Min- 
neapolis, the association’s attorney in 
labor matters. 

R. A. Tobias, Chicago, manager of 
the merchandising department of the 
H. D. Hudson Mfg. Co., will deliver 
an address entitled, “Bet The Blue”. 
Following Mr. Tobias’ talk, the North- 
west Feed Manufacturers association 
will entertain the delegates at a 
luncheon. 

The North East Feed Mill Co., Min- 
neapolis, will hold a cocktail party at 


WALTER BERGER 


4:30, which will be followed by the 
annual banquet. A vaudeville show 
and a dance will round out the social 
calendar for the first day. 

Tuesday, Jan. 27, the morning ses- 
sion will open at 10 o’tlock with a 
panel discussion of “What's in Pros- 
pect for 1948”. Walter Berger, pres- 
ident of the American Feed Manu- 
facturers association, will discuss the 
prospects for the feed industry; Carl 
C. Farrington, Minneapolis, head of 
the grain department of Archer- 
Daniels-Midland and formerly vice 
president of the CCC, will review the 
grain situation; and Leo Baumgartner, 
Litchfield, Minn., president of the In- 
ternational Baby Chick association, 
will discuss the outlook for the poul- 


Northwest Feed Men Plan Meeting 


To Hold Convention in Minneapolis Jan. 26-27 


R. A. TOBIAS 


try industry. Following the individual 
talks, the panel will be thrown open 
for discussion from the floor. 


The annual business meeting will 
close the convention. Officers of the 
association are: G. H. Homme, Farm- 
ers Elevator Co., Kerkhoven, Minn., 
president; Roy Peterson, Red Wing 
Feed & Supply Co., Red Wing, Minn., 
vice president; and W. D. Fleming, 
Minneapolis, secretary. Directors of 
the association include: Oliver Elling- 
son, Farmers Elevator Co., Spring 
Grove, Minn.; Leo Fluegel, Leo Flue- 
gel Elevator, Rosemount, Minn.; J. R. 
Rasmussen, J. R. Rasmussen Co., Mar- 
shall, Minn.; James Huntting, Hunt- 
ting Elevator Co., Austin, Minn.; Car- 
roll Scow, Long Prairie Milling Co., 
Long Prairie, Minn.; A. L. Haroldson, 
Northern Feed & Seed Co., Devils 
Lake, N. D.; E. J. Houle, E. J. Houle 
Co., Forest Lake, Minn.; L. H. Pat- 
ten, Farmers & Merchants Milling 
Co., Glencoe, Minn.; W. L. Ledin, 
Bethel Feed & Produce Co., Bethel, 
Minn.; and Joseph E. Donovan, Don- 
ovan Grain & Fuel Co., Albert Lea, 
Minn. 


@ FARMERS CO-OPERATIVE ELEVA- 
tor Co., Lake Mills, Iowa, has installed an 
additional feed mixing unit which will 
double the mill’s capacity announced My- 
ron Thompson, manager of the mill. 
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Plan Modernization Carefully 


Expert Advice Is Best In Long Run 


@ ACCELERATED by the automo- 
bile, extension of railroads and of 
radio advertising, every small town 
and hamlet has developed its own 
main street, with fine stores of every 
description, many of them rivalling 
stores in the largest cities. Further- 
more, during the last war, millions of 
people both in and out of the armed 
forces travelled the length and breadth 
of this country and throughout the 
world, and returned with entirely new 
ideas of how they wished to live. 

These people are now your custo- 
mers. Unless your operations conform 
to their ideas and desires, you will 
gradually lose out to your competitors 
who do give them consideration. Is not 
this then the basic reason for you to 
find out how you can modernize your 
business to best serve your customers? 
With this in mind, how should you 
proceed to take advantage of all avail- 
able opportunities? 

First, I suggest many visits to the 
latest and most modern stores in your 
line of business. Choose the most suc- 
cessful ones—success is no accident. 
Make notes of those improvements 
which your customers would appre- 
ciate, as well as those which would 
help you serve them better. Generally 
speaking, similar merchandise is avail- 
able to all feed stores; the prosperous 
ones have made it their business to 
find out what the public wants, when 
they want it, how much they are will- 
ing to spend for the goods, and then 
present it in the most flattering sur- 
roundings. Sounds simple, doesn’t it? 
Yet the mounting lists of recent busi- 
ness failures is grim evidence that 
. management has fallen down some- 
where. 

With this in mind, put yourself in 
the customer’s place. Make notes of 
those desirable improvements you 
favor. Your completed information 
should cover details regarding show 
windows, lighting, air conditioning, 
signs, fixtures, floors, color schemes, 
displays, and decorative materials of 
wood, plastic, glass—to mention only 
a few of the items which should be 
on your checking list. Pay particular 
attention to the dramatic presentation 


By G. A. SCHWARTZ 


because merchandise well displayed is 
nine-tenths sold. 


In selecting your architect to inter- 
pret and improve on your ideas, exam- 
ine his qualifications carefully. Reput- 
able men welcome investigation, and 
will cooperate fully in providing 
names of previous clients. Inspect a 


You can get valuable help from what 
your competitors have already done 
when you're planning a new or re- 
modeled feed store or mill, advises 
G. A. Schwartz, merchandising expert 
who is affiliated with H. L. Green & 
Co., New York City. Mr. Schwartz was 
a featured speaker at the store mod- 
ernization show held last summer at 
Grand Central Palace in Manhattan. 


few of their completed jobs yourself, 
and get the owner’s comments. The 
qualified architect finally selected will 
then discuss your problems with you, 
make a careful analysis of your con- 
templated operation, and prepare pre- 
liminary sketches for estimating pur- 
poses based on your proposed expendi- 
ture. 


Just as you must cooperate with 
your doctor if he is to help you, you 
must also cooperate with your archi- 
tect. Do not expect him to know more 
about your business than you do. 
While you are not expected to be 
able to understand complicated con- 
struction plans and specifications, you 
should make it your business to study 
carefully and understand the simplified 
preliminary drawings. 

If anything is not clear to you, ask 
for further ,information. No one has 
a monopoly on brains. Changes in 
the blue print stage cost nothing— 
later they may cause considerable dif- 
ficulty. Your architect is in the best 
position to advise you regarding the 
final selection of materials used. Dis- 
cuss with him the maintenance of the 
materials selected to avoid future dis- 
appointment. 

We have all learned at one time 
or another through sad personal ex- 
perience how the minutest gravy spot 
on the vest attracts more attention 


than the spotless suit coat. Unless you 
can maintain properly your completed 
installation, it will depreciate rapidly. 
Before making final commitments for 
recently developed materials, check 
with the manufacturers and with 
people who have had them in use for 
reasonable periods. Your operating 
budget may not permit an elaborate 
or expensive maintenance program re- 
quired by the use of certain delicate 
materials. 


If you are the average independent 
merchant, it will probably be the larg- 
est simple business expenditure you 
will make for many years to come. 
I would like to list briefly these cau 
tions to help you avoid some of the 
errors made in the past: 

1. Check the modernization jobs 
of competitive concerns. 
When you have made a definite 
plan, select a competent archi- 
sect. 

3. Investigate the maintenance re- 
quirements of the materials con- 
templated. 

4. Before signing any contracts, 
check, double check, and triple 
check to make sure you under- 
stand fully what they contain. 


to 


King Named President of 
Northrup, King & Co. 


L. M. King has been elected president 
of Northrup, King & Co., Minneapolis, 
Minn., feed and seed firm, to fill the va- 
cancy left by the death of C. C. Massie, 
according to an announcement by the 
company. 

H. H. Williams, vice president, was also 
elected treasurer. He will continue to hold 
his post as vice president and the other 
company officers have remained unchanged. 

@ DeVERE MUMMERT, Astoria, IIl.. 
proprietor of the Mummert Seed Co., has 
purchased an airplane to be used in his 
business. 
ELI DICKEY DIES 

Eli Dickey, Fort Wayne, Ind., president 
of the Ohio Farmers Grain Dealers asso 
ciation for three years, died at his home 
Dec. 7. Mr. Dickey had been associated 
with the grain and seed industry in the 
Midwest for many years and was widely 
known among members of the industry. 
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Vertical Mixers 


There’s a model just right 
for your needs... 


SIDNEY Vertical Mixers are all basically the 
same — identical for the fine job of mixing 
they do... for ease and convenience of opera- 
tion, low power consumption, and their many 


labor-saving features. 


These famous machines are made in four 


types, with a wide variety of feeds, drives, and 
capacities (40 bu. to 2 tons). This enables you 
to choose an installation that meets your needs 
exactly —- and get full advantage of Sidney’s 
practical design and construction. 

Specifications and complete description are 
yours for the asking. Write today. 


The Sidney Gearless Mixer (illustrated) is pop- 
ular for its simplicity— only two kearings to 
lubricate — and the flush-with-the-floor loading 
hopper. Has the same compact efficiency as all 
other Sidney Vertical Mixers. 


THE SIDNEY GRAIN MACHINERY CC C0. 


IDNEY, OHIO 


QUALITY MACHINERY SINCE 1859, 


COMPLETE EQUIPMENT FOR GRAIN ELEVATORS AND FEED MILLS 
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of vital Amino Acids 


CS 


Hog and poultry feed mixers using LIQUA-FISH are adding to 
feed the vitamins, proteins and minerals, and maay vital amino acids, contained 
in fresh fish. LIQUA-FISH is always “easy to get.” 


wverr 


/\/ / | 
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Write for samples, prices and an analysis of LIQUA-FISH. 
Patents applied for on process and product. if 


DEHYDRATING PROCESS CO. 


10 HIGH STREET, BOSTON 10, MASS. 
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Dependable Stores 


Efficiency Pays Say Giescs 


® DOUBLE barreled merchandising 
at Princeton and Neshkoro in central 
Wisconsin is accomplished in a highly 
efficient manner by Frank L. Giese 
and his son Harold who operate feed 
stores in both towns. “We aim to give 
rapid-fire, right-on-the-target service to 
all our customers,” Mr. Giese ex- 
plained. “At both our locations we 
concentrate on hitting the target that 
means complete customer satisfaction.” 

Mr. Giese has been in the feed 
husiness ever since he was 15 and 
fully appreciates the importance of 
attractive modern quarters and effi- 
cient machinery to profits. “Keeping 
our stores clean and up-to-date is our 
primary goal at all times,” he asserted. 

“I have seen many men enter the 
feed business with great hopes only 
to fail after an unsuccessful battle 
with merchandising problems,” he 
continued. “Many of these men for- 
get that besides blaring advertising 
claims and bright signs a feed store 
must be both dependable and of great 
service to its clientele.” 


Quality merchandise neatly dis- 
played and backed up by unlimited 
free and cheerful service makes the 
difference between success and failure 
in the feed business, Mr. Giese feels. 
“I always strive to keep my business 
abreast of the times in both service 
and in’ physical qualities,” he ex- 
plained. “Promotion and advertising 
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are both highly important but they 
must not be allowed to replace good 
service and high grade merchandise.” 

Harold Giese started working in his 
father’s firm during summer vacations 
while he was going to school and be- 
came junior partner on his graduation. 
Now he carries the burden of manage- 
ment duties while the senior Mr. Giese 
is able to enjoy his winters in Cali- 
fornia and the rest of the year work- 
ing at his stores when he wants to 
and enjoying himself in quiet leisure 
when he feels like it. “It’s a great relief 
to know that Harold is doing a com- 
petent job of managing our business,” 
he explained. “Now I can sit around 
the stores and visit with the farmers 
knowing all the while that Harold is 
conscientiously taking care of their 
every need.” 

Every member of Mr. Giese’s staff 
is equally dependable. No salaried em- 
ploye has ever quit Giese’s and two 
members of the staff have been with 
Mr. Giese for 47 and 37 years respec- 
tively. “These men are the backbone 
of my business,” Mr. Giese declared. 


SERVICE records of 47 and 
37 years are held by two mem- 
bers of Mr. Giese's staff shown 
below. From left to right are: 
Frank Giese, Harold Giese, 
Hilbert Krueger, Otto Witt 
(47 years), Arthur Scheme 


(37 years), Don Maunce, and 
Leo Knaack. 


MODERN, attractive stores at 
Princeton, Wis., top, and Nesh- 


koro, house the Giese feed 
business. Father and son take 
pains to make their business 
establishments clean, bright, 
and efficient. 


“They are completely loyal and to 
them must go much of the credit for 
the success of Giese’s.” 

The attractive frame feed store 
which Giese’s operates at Princeton 
carries a full line of Doughboy for- 
mula feeds, poultry remedies and sup- 
plies, coal, lumber, and grain. The 
neatly painted 30 by 70 foot structure 
also houses the main office of the firm 
from which all purchasing is done for 
both the Princeton store and the 
Neshkoro branch. It is located on 
Princeton’s principal thoroughfare. 

Five men staff the Princeton store’ 
including the firm’s male bookkeeper. 
Liberal advertising space is used in 
the Princeton newspaper, stressing the 
firm’s complete feed and farm supply 
inventory as well as its coal and lum- 
ber sidelines. “We stress quality mer- 
chandise and unqualified all-out serv- 
ice in all our ads,” Mr. Giese stated. 
“We want to keep our name and lo- 
cation right on the tips of the farmers’ 
tongues and newspaper advertising 
has proven itself an excellent medium 
for accomplishing this.” 

A 6,000 bushel elevator at Prince- 
ton enables Giese’s to handle rye and 
other grains. The firm’s rye business 


(Continued on page 114) 
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The Secretaries’ 


“A good looking, unmarried blonde is 
exactly what this circle needs,” writes Van 
Thomas, secretary of the Ohio Grain, Mill 
& Feed Dealers association, welcoming Miss 
Eileen Runner to the ranks of the circle 
in the place left vacant by the resignation 
of Lloyd N. Case. 

George Blewett, secretary of the Texas 
Grain & Feed Dealers association cut his 
vacation short to send out notice of the 
impending controls and allocations proposed 
by the administration in Washington. “The 
Texas association,” he reports, “is working 
with the other groups to thwart these un- 
necessary controls.” 


feeds for farmers. 


thirty years away. 


But throughout this entire period we 
have had a single aim - to make better 
That we have done so is proved by 
the fact that from a small beginning we 
have become "Michigan's Oldest and Largest 


feeds. 


OF FEED SERVICE 


A MESSAGE FROM OUR FOUNDER 


Sixty years ago, as a miller in Galesburg, 
Michigan, I started making and selling 

We have learned a lot 
about feeds since then. 
were unheard of and vitamins were still 


Another eight-week country elevator 
business course, to be held at Purdue uni- 
versity, is proposed by Fred K. Sale, secre- 
tary of the Indiana Grain & Feed Dealers 
association. He says that, “Every graduate 
of the past two courses has improved him- 
self in the firm which sent him to school, 
or has obtained a position as manager of an 
elevator with another firm”. 

Orris E. “Grandpa” Case, happily passes 
on the word that his beloved Kansas had 
heavy, early snowfall, which will mean a 
great deal to the 1948 wheat crop. Keep- 
ing the Circle up to date on the progress 
of the new grandson, he writes, “Nicest 
little grandson I ever had, but, poor kid, 
he lives in Oklahoma.” 

Missouri has been enjoying mild weather, 
according to D, A. Meinershagen, secretary 
of the Missouri Grain, Feed & Millers asso- 
ciation, and everyone in the “show me” 


"Balanced rations" 


Feed Maker"™. 


If you are interested in profits to be 
made from the Zinn Dealer franchise, please 
write for information. 
Concentrates are laboratory controlled and 
our formulas keep pace with research. 
hope to help you make 1948 a very prosper- 


ous year. 


Sincerely yours, 
A. K. ZINN 


A. K. ZINN & CO. 
BATTLE CREEK, MICHIGAN 


Zinn Feeds and 


We 


601, 


1888 
1948 


state was in a good frame of mind to enjoy 
the holiday season. 

Statistic minded W. D. Fleming, secretary 
of the Northwest Retail Feed association, 
came up with a box score on Circle corres- 
pondence and bemoaned the fact that he 
heard from only 14 out of 36 secretaries. 
His association, he tells, is having its at- 
torney prepare an amendment to cover the 
“area of production” exemption of the 
portal act and asks for comments and sug- 
gestions from the Circle. 

Mark G. Thornburg, secretary of the 
Western Grain & Feed association, reports 
that the Western association’s convention 
in November had over 800 persons attend- 
ing, with registration nearly 700. The Iowa 
secretary expressed appreciation to the sev- 
eral secretaries who attended. From all re- 
ports, it was an excellent meeting. 

Greetings to J. C. McCrea, secretary of 
the Florida Feed Dealers association, are 
sent by Don Clark, secretary of the Grain 
& Feed Dealers National association, who 
explains that the Florida group has re- 
cently become affiliated with the National. 
Mr. Clark also tosses a bouquet to Mark 
Thornburg, on the Western convention. 

Pete Stallcop, secretary of the Pacific 
Northwest Grain Dealers association, writes 
that Ron Kennedy’s proposed action meets 
with his unqualified approval. “I know that 
too often a chance comes up for all of us 
to really do the grain trade some good 
and we are not prepared to carry the ball 
because of the fact that we are not familiar 
enough with the inner workings of the trade 
that hires us. The suggestion made in Ron’s 


letter should make us all think a little.” 


Announce Committees For 
Colorado Feed Convention 


Ralph Farr, president of the Colorado 
Grain, Milling & Feed Dealers association, 
has announced the following committee 
chairmen for the annual convention to be 
held at the Albany hotel in Denver, Feb. 
16-17. 

Pierre Archambault will head the pro- 
gram committee, Lloyd Rieck has been 
named chairman of the nominating commit- 
tee, Vinc Kerwin and Alf Owens will handle 
the membership and welcome committee, 
George Ireland heads the resolutions and 
legislative committee, and Dell Gerdem 
was made chairman of the entertainment 
and banquet committee. 

Special efforts are being made to have 
the delegates escort their wives to the 
meeting, and the banquet which will be 
held after the last business session on 
Tuesday is being planned as a special at- 
traction for the ladies. 


@ UNION FEED MILL, Wabash, Ind., 
has been purchased by Mr. and Mrs. Bookie 
Cook. 

@ TUSCOLA COOPERATIVE GRAIN 
Co., Tuscola, Ill., announced the election 
of Fred Romine and Rex Carmack to the 
board of directors. 


@ LYLE BERRY, Erie, Ill., has been 
named manager of the Erie Co-operative 
Elevator, replacing Robert Welty. 
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_ADDED VITAMINS A AND D FEEDING OILS 
“G.P. SUPER” P. \ 
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“You Need A Pilot With Know-How”, telling the f 


story of Gorton’s Vitamin Oils. a 


e 
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COD LIVER & FEEDING OILS =| = 
MAXIMUM DOUBLE PROTECTION IN BOTH VITAMINS A& DE \\ 
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RELIABILITY IN 1948 
: = =((( \ 
AG you can on ia 
THE GORTON “FAMILY” OF VITAMIN OILS 
SN | Continual research and check,testing, backed | 3 
== « / by years of experience, make it possible to offer - 
aS | you in 1948 the complete line of vitamin oils so = : 

/ 
necessary to supplement your particular formula. = 
A GENERATION OF STUDY 
== 
= = For nearly a century, Gorton has\been engaged in ‘fishing == = 
= a operations by men who know how. A generation of study by 4 : 
i ( (4 \ skilled scientists in their laboratories has\brought constant a 
| x | 
=e improvement in the production of Gorton’s Vitamin Oil E 
| Standardized in potency in accordance with Feed Control ‘ e 
Official definitions, Gorton’s “Family” of Vitamin Oils is 
guaranteed in Quality. 
= 
— NS Write today for your copy of the illustrated booKlet, = \3 


= _\\.S.1. feed supplements do the trick 


CURBAY B-G 


(dried fermentation solubles) 


Curbay B-G, a low-cost aleohol fermentation 
product, contains vitamins of the B-G com- 
plex essential for maximum feed efficiency 
plus a guaranteed riboflavin content and gen- 
erous amounts of pantothenic acid, biotin, 
nicotinic acid, vitamin Bg, and choline. 


U.S.I. Brand 
RIBOFLAVIN MIXTURE No. 1 


(one gram per ounce) 


Obtained from vegetative fermentation opera- 
tions, this natural riboflavin concentrate contains 
one gram of active riboflavin per ounce of mate- 
rial, along with natural carriers and important 
members of the vitamin B complex. 


SPECIAL LIQUID CURBAY 


I distillers’ solubles) 


This special concentrate, derived from a yeast- 
fermentation of blackstrap molasses, does an 
utstanding job as a feedstuff ingredient for hog 
dairy rations. It contains all the vitamins 

minerals normally found in cane molasses. 


U.S.I. Brand 
RIBOFLAVIN 
CONCENTRATE No. 85 


(85% grade riboflavin) 


This natural product, obtained from a vegetative 
fermentation, consists of 85 parts per hundred 
of active riboflavin, along with a natural carrier 
and a new vitamin of the B complex. 


And a new feedstuff ingredient—methionine! You're bound to 
hear more and more about this vital amino acid in the future. 
Learn about it now. Write today on your letterhead for the recent 
issue of U.S.I. Chemical News carrying an important story on its 
uses 1n nutrition. 


For further information, write to Special Products Sales. Department FRB, 


U. S. INDUSTRIAL CHEMICALS, INC., 60 East 42nd St.. New York 17..N. Y. 


U. De CHEMICALS, INC. 
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Personal Calls Bring Results 


Rhodes Uses Advertising To Pave Way 


e HIS carefully planned personal so- 
licitation program has been highly 
important in building formula feed 
sales up to 40 carloads a year, de- 
clares Clayton Rhodes, who operates 
the Clayton Rhodes Feed Service, 
Dixon, Ill. “We hold closely to our 
policy of two days a week spent in 
the field calling on prospective cus- 
tomers at their farms,” he explained. 
“Either myself or my assistant makes 
these calls, often accompanied by a 
representative of our feed supplier. 
“Of course, we always pave the 
way for these visits with a well bal- 
anced promotional and advertising 
campaign but it is the personal calls 
that eventually get the orders on the 
books,” Mr. Rhodes continued. 
When Clayton Rhodes started in 
the feed business in 1940 he was with- 
out any previous experience, although 
his familiarity with farm problems 
and wide acquaintanceship with farm- 
ers in the Dixon area proved valuable 
helps. The welding shop which he 
had operated previously had given him 
a chance to meet many farmers and 


to acquaint himself with their diffi- 
culties. 

The Clayton Rhodes Feed Service 
is housed in a building measuring 20 
by 50 feet. Its brightly decorated red, 
white, and blue front is easily visible 
for a considerable distance up and 
down the busy Dixon street on which 
it is located. A 20 by 20 foot ware- 
house structure is situated directly be- 
hind the store. In the near future 
Mr. Rhodes plans to construct an 
additional 30 by 50 foot warehouse 
adjacent to the railroad. 

Pillsbury’s Best formula feeds are 
featured exclusively by the Clayton 
Rhodes Feed Service. Poultry rations 
account for about 75 per cent of total 
sales with hog, dairy, and steer feeds 
also popular. About 30 tons of calf 
feed are sold during a six months’ 
period every year. Rabbit, dog, and 
turkey rations have also proven them- 
selves highly profitable merchandise. 

Besides feed, Mr. Rhodes handles 
a full line of poultry and livestock 
remedies, straw, salt, insecticides, weed 
killers, fertilizers, baby chicks, and 
poultry equipment. Currently the 
Clayton Rhodes Feed Service is put- 
ting special merchandising impetus be- 
hind the sale of milking machines. 

“We believe that keeping our name 
before the public is very important,” 
Mr. Rhodes asserted. “While our 
various forms of advertising bring in 
a lot of direct business, we also know 
that they lay the groundwork for our 
personal solicitation program. When 
we make a call at a farm, we don’t 
have to explain at length who we are 
—both our name and the brand of 
feed we sell are already familiar to 
the prospect.” 

Every Tuesday a two column dis- 
play advertisement totalling 12 or 16 
inches appears in the Dixon Evening 
Telegraph. These ads stress seasonal 
merchandise and are revised frequently 
to gain maximum farmer interest. Two 


ATTRACTIVE displays, such as 
the one pictured below, plus a 
bright, cheery store front are 
eye-catchers that help draw 
customers to the Clayton 
Rhodes Feed Service store lo- 
cated at Dixon, Ill. 


CLAYTON RHODES 


or three times each year Mr. Rhodes 
makes a direct mailing to 500 farmers, 
advertising his feed, baby chicks, 
poultry supplies, and other sideline 
sellers. 


Road signs have also proven a fine 
advertising medium for Mr. Rhodes. 
Six 4 by 8 foot signs and 20 measur- 
ing 2 by 2 feet are prominently lo- 
cated on principal roads leading into 
Dixon. Mr. Rhodes’ brightly painted 
trucks are virtual traveling billboards, 
advertising his merchandise and serv- 
ices to farmers. 


“When our feed manufacturer is 
willing to furnish promotional material 
that has cost thousands of dollars to 
produce, we believe the least we can 
do is to use it in a way that will bene- 
fit us,” Mr. Rhodes stated. “We mail 
out and hand out in the store booklets 
covering feeding practices for every 
type of livestock and poultry. We 
make good use of posters by planning 
them systematically when posting in- 
stead of merely hanging them indis- 
criminately.” 

Cardboard feeders for baby chicks 
are given free to customers purchas- 
ing baby chicks and poultry feed at 
the Clayton Rhodes Feed Service. Im- 
printed with Mr. Rhodes’ firm name 


(Continued on page 92) 
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Glamor Comes the Feed 


Store 


It Pays to Make Your Store Look Attractive 


@ A FEW years ago, some Holly- 
wood press agents, assigned the task 
of getting nation-wide publicity for 
a budding young actress of very doubt- 
ful ‘abilities, finally came up with a 
new word—a word at once brief and 
expressive. It was “Oomph”, a word 
which was to put the young lady over 
with a bang. Editors from coast to 
coast gave literally columns of free 
space to explanations of just what 
“Oomph” was; “Oomph” was “It”, 
it was “Sock”, it was “Glamor”. By 
the time an eager public became aware 
of just what it all meant, it was too 
late to say that the lovely center of 
all the commotion couldn’t act. She 
was a star, on top. Of course, in due 
time, she became a very polished per- 
former, worthy of her position in the 
entertainment world. But — it was 
“Glamor” that put her over—it was 
“Oomph” that put her in the public 
eye and gave her the big chance. 

Now, what has all this to do with 
the feed business? Just this. The world 
and the people who inhabit it, are, 
day by day, becoming more and more 
aware of the fact that progress is the 
big thing. ‘No matter what line of 
business you're engaged in, you cannot 
be an ostrich, so to speak, and turn 
your back to modern thinking and 
modern methods of attracting trade. 
Glamor has inyaded all types of busi- 
ness; yes, even the feed store has felt 
the effects of this modern streamlining 
process. 

That word “modern”—just what 
does it mean? Webster says it means, 
“pertaining to the present time — 
recent—up-to-date.” That last defini- 
tion is all we need: “up-to-date”. Those 
three little one-syllable words can be 
your blueprint for injecting glamor 
into your business. All you have to 
do is to keep after yourself constantly, 
asking yourself if you've done every- 
thing you can to make your place 
up-to-date. It will be a continuous 
process, of course; America is pro- 
gress-‘minded to the nth degree and 
we've all got to go along whether we 
sell shirts, automobiles, radios or— 
a sack of feed. 

How does your place look as you 


By E. C. (Gene) HOLCOMBE 


round the corner and walk down the 
street towards it? It’s certainly true 
that first impressions are sometimes 
lasting ones and the outward appear- 
ance of any store, in these times, may 
have a great influence on prospective 
customers. Your store has to look as 
though you want people to come in. 


This is the fifth in a series of articles 
prepared by E. C. Holcombe, dealing 
with everyday problems that arise in feed 
and farm supply merchandising, which 
are appearing monthly in The Feed Bag. 
Mr. Holcombe has been active in mid- 
western feed circles for many years and 
in subsequent articles he will discuss such 
subjects as selecting and training em- 
ployes, cash and credit, local promotion 
ideas, and the importance of follow- 
through service. 


It has to say “Come in—we’ll be glad 
to serve you.” You can’t show people 
what you have to sell if they don’t 
come in. Getting them in is your first 
task and you should do everything 
possible to get them through the front 
door. 

Now, neon tubing is nice and black 
glass fronts are quite the thing these 
days. But, fortunately, no one expects 
such a show from the feed store. 
Feed stores don’t sell pies and cakes, 
nor do they show moving pictures. 
They handle feed and hay, straw and 
shavings —- commodities which give 
the feed dealer obvious reasons for 
having his place of business look con- 
siderably plainer than a cocktail bar. 

No, venetian blinds and chromium 
trim are not yet “musts” for the feed 
store. Sure, some modern feed stores 
have blossomed out in some pretty 
fancy get-ups, and that’s just fine. 
The motto today seems to be, “The 
fancier, the better”. But, what we're 
getting at is the fact that a feed store 
can be brought up-to-date, can be 
pleasing to the eye, can do a big 
profitable business, and still retain the 
good old homey appearance of—well, 
a feed store. 

As a matter of fact, a great many 
specialists in dealing with farm trade, 
stoutly maintain that a store can be 


too fancy to attract a farmer with 
muddy boots. He wants to come in 
a place where he can feel at home. 
So, we won't try to draw the line in 
the matter of dressing up the outside 
of the feed store. But, we will say 
that any modern merchant, to entice 
trade into his shop, must first of all 
make certain that he’s done all he 
can to make it look good. Paint is 
comparatively cheap and spread on 
the outside of your store will return 
many times its cost in increased sales. 

The appearance of your front win- 
dows is every bit as important as a 
brightly painted exterior. They are 
the “greeters” who tell people who 
you are and what you sell and, prop- 
erly used, are worth a lot of money 
to you. It is a fact that some druy 
stores, for example, collect thousands 
of dollars every year from cigarette 
manufacturers, cosmetic companies and 
others, just for the space their pro- 
ducts occupy in the show windows. 
They know that the public buys what 
it sees, to a great degree, and they 
want their goods to be seen. So, take 
stock of your front windows and the 
way you are using them. Keep them 
washed and full of popular, attractive 
items that prospects will want and 
buy. You need not necessarily be an 
expert windowdresser or feel that 
you have to fill all the space with a 
meaningless heap of samples from all 
your shelves. A few catchy articles, 
neatly arranged and attractively priced, 
will do a lot more good than just 
trying to fill up the window. 

Of course, you may want to set in 
novelty displays of some kind, and 
during the chick season, a few chicks 
under an electric hover may be your 
choice. But, whatever you do with 
your window space, do something—- 
it’s worth money. Use it to the very 
best advantage to get customers inside 
so you can sell them. 

We all know what a never-ending 
battle it is to keep a feed store clean. 
Feed and much of its related merchan- 
dise are dusty and dirty, forever lit- 
tering the floor and covering every: 
thing with a fine layer of dust. How- 


(Continued on page 116) 
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OOD ideas are priceless. Alexander 

Graham Bell had a good idea, and though 

you pay for it today as a monthly tele- 
phone bill, the real worth of the telephone can’t 
be priced. Ben Franklin had a good idea, and 
today we have priceless electricity. Ideas. . 
GOOD IDEAS... are money in your pocket. 
It’s true also in the feed manufacturing business. 


Help Ultra-Life Feed manufacturers train their 
personnel to be good feedmen and women, 
and to be good feed salesmen and women. 
To do this Ultra-Life conducts poultry and livestock 
schools. From these schools flow good basic ideas 
. .. ideas which, in turn, produce other good ideas 


that mean more business. 

© flow of good ideas going out to help Ultra- 

Lifed Feed manufacturers get full value from 

the study, the experience, the successful “know- 
how”’ of others. 


Free newspaper mats 


Ultra-Life Laboratories keep a continuous 


Ultra-Life Laboratories furnish a large and 
varied selection of sales and advertising 
helps, including 


THE WORTH OF AN IDEA... 


Hundreds of manufacturers of Ultra-Lifed 
Feeds know this fact from experience. They 
are doing more business than ever before, and 
doing it more profitably. 


This is true because Ultra-Life Laboratories 
do more than help their connections build good 
feeds... feeds equal or superior to the best 
on the market. 


Free radio continuities and transcriptions 

Free folders 

Free manuals, ably edited, and written to show the 
farmer hundreds of successful ways to perform 
his farming operations 

Free sales analysis and consultations 


All this help . . . all this interchange of good ideas, 
of schooling, of training, of powerful advertising and 
sales helps. . . is part of the Ultra-Life Laboratories 
program for putting Ultra-Lifed Feed manufacturers 
on a profitable basis and keeping them there. Feed 
manufacturers find this program the priceless ingre- 
dient that makes their business ‘‘click’’. their 
cash register jingle. 


Ulitra-Life Laboratories, Inc. 
East St. Louis, Ill. 


Please send me full information 
about your plan for helping me 
serve my customers better. 


Please send me full information 
about Ultra-Way Poultry Inspec- 
tion Service. 


Please send me enrollment blank 
for next Ultra-Way School 


(Signed) 


COMPANY 


ADDRESS 
State 
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DISALLUSIONED 


Her hat was on the side, her clothes 
rumpled and her shoes in shreds. 
“Were you knocked down by a motor- 
ist?” asked a sympathetic bystander. 
“No, picked up,” she snapped. 


CLUMSY 


CAREFULLY SIFTED FOR FEED DEAL 


ER CONSUMPTION 


“Where ya goin’, Eb?” 

“Town.” 

“What fer?” 

“To git my wheelbarrow fixed.” 
“Who broke it?” 

“Hired man.” 


CORRECTION 
Jimmy: “The Bible says all the animals 
came on the ark in pairs.” 
Timmy: “All except the worms. They 
came in apples.” 


“Same one you chased with a shotgun = = 

We never used to be able to find granny’s 
glasses, but now she just leaves ’em where 
she empties ’em, 


till he married your daughter?” 
“Clumsy, ain’t he?” 


PREVENT Yereo Caused By Tramp 
PROTECT Your Customer's Liucstock 


NON-ELECTRIC 


Peunauent 
MAGNETS 


Typical Installation of ERIEZ 
Non-Electric Permanent Mag- 
netic Protection on original 
equipment for the Milling 
Industry 


NSTALLED in chutes, spouts, attrition mills, 

hammermills and other processing machines, 
Eriez Non-Electric Permanent Magnets are pro- 
tecting livestock. In addition Eriez Magnetic Pro- 
tection is preventing costly explosions and fires in 
feed mills the world over . . . The protection of 
Eriez Magnets installed on grinders and other 
vital processing machinery assures continued 
profitable operation of your mill. Approved by 
Mill Mutuals everywhere, Eriez Magnets are pay- 
ing sizeable dividends to their owners on the very 
small initial cost which they incur. And first 


cost is LAST Cost! Write for bulletin 101A. 


12 East 12th Street 


ERIEZ MANUFACTURING CO. 


Pennsylvania 


SILLY QUESTION 

“Johnny, why are you standing there 
fidgeting with your hand in the air? Do 
you want to leave the room?” 

“You don’t think JI’m_ standin’ 
hitch-hikin’, do you?” 

* * 
A NEW BLEND 

A young man, plenty drunk, had draped 
himself around a lamp post. A priest of his 
acquaintance walked up to him and said, 
“Terrence, what do you mean by getting 
yourself in this condition? What on earth 
have you been drinking?” 

To which Terrence 
“Three Fathers, Feather.” 

* 
POOR RUTHY 
Ruth rode on my motor-bike, 
Directly back of me; 
I hit a bump at sixty-five, 
And rode on ruthlessly. 
OBEYED ORDERS 

With a stern look on his face the mas- 
ter of the household waylaid the maid in 
the kitchen. “Look here,” he began angrily, 
“How dare you tell my wife what time | 
came home this morning, after I told you 
not to?” 

The Irish girl eyed him steadily. “Sure. 
an’ Oi didn’t,” she replied calmly. “She 
asked me what toime ye came in an’ Oi 
only told her that Oi was too busy getting 
the breakfast to look at the clock.” 

2. 


BINDING BARGAIN 

Hillbilly, to salesman: “Yor a-wastin yor 
breath. I got me a carpet sweeper.” 

Salesman: “We can give you a generous 
allowance for your old sweeper as part pay- 
ment on a new model—” 

Hillbilly: “Nope, caint do thet! When 
I made the deal, I took her fer better or 
wuss!” 


here 


thickly replied: 


* * 


Funny how many good theories get 
killed by putting them into practice. 
* 
YIPPEE! 
“You were brought in here for drinking.” 
lectured the police sergeant. 
“Thash mighty fine, Sarg,” replied th: 
culprit. “Let’s get started.” 
ORIENTAL TACT 
Four young men, visiting the Orient be- 
fore the war, delighted in playing all sorts 
of pranks on a servant. With no trace of 
resentment in his attitude, he brought in 
their coffee, day after day. Finally they de- 
cided to play no more tricks on such a 
good fellow and told him so. 
“No more nail shoes to floor?” 
“No.” 
“No more put sand in bed?” 
“No.” 
“Okay! No more put dishwater in coffee.” 
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Nows the time to make a lot 
new customers 


by Pillsbury Pete 


iB Farmers who never took much stock in “scien- Do them a big favor by pointing out how help- 
tific feeding” have an extra good reason to be ful Pillsbury’s Best Feeds and Concentrates 
interested in it now! can be — now especially! 


* * * 


ry There’s seldom an opportunity to do so many 

good turns all at one time! You help your 
farmer neighbors through the grain shortage ... you 
help America through the emergency ... and you help 
make more grain available for the hungry folks of 
Europe. Then, of course, you’re helping yourself, too, 
building fine business now and for the future. So get 
behind the “feed better — waste less” idea with plenty 
of steam, and the full line of Pillsbury’s Best Feeds 
and Concentrates. 


If you're not already 
a Pillsbury Feed 
Dealer, find out about 
the chances of becom- 
ing one immediately. 
There’s good profit for senreeee® 

you now, and future PILLSBURY MILLS, INC.—FEED AND SOY DIVISION 
_They’ll find so many advantages in balanced __ security, with this fa- 

feeding — for all livestock and poultry -— that mous old name and 


Division Headquarters, Clinton, I 
they'll surely become steady customers. trademark, ‘Feed Mills in Nine Other Cities. 
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"Thsity “home-managers” the country over are fash- 
ioning many practical, attractive items for the home and 
family from Chase-Designed Pretty Print bags. Chase 
flour, feed and seed bags are available in a large variety 
of smart, colorful patterns—patterns which assure re- 
peat business and lasting demand for your products. 
That’s why we say Chase-Designed Pretty Prints are 
“worth looking into.” And, we suggest that you do so 
today. Your nearby Chase Salesman will be glad to pro- 
vide complete information. 


More than 100 Years of Experience 
in Making Better Bags for 
Industry and Agriculture 


FOR BETTER BAGS...BETTER BUY CHASE — 


CHECK WITH YOUR CHASE 
SALESMAN ON THESE PRODUCTS 


OPEN MESH BAGS 


PROTEX BAGS—SEWN, ALSO 
CEMENTED SEAMS 


TOPMILL BURLAP BAGS 
COTTON BAGS FOR ALL NEEDS 


MULTIWALL—AND OTHER PAPER 
BAGS 


SPECIALTIES 


& S E B A G Co. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD. CHICAGO 6, ILL. 


BOISE DALLAS TOLEDO DENVER DETROIT e MEMPHIS e BUFFALO 
PITTSBURGH KANSAS CITY MINNEAPOLIS) GOSHEN, IND. PHILADELPHIA 
OKLAHOMA CITY PORTLAND, ORE. REIDSVILLE, N.C. HARLINGEN, TEXAS 


e42¢e 


ST.LOUIS ¢ NEW YORK e CLEVELAND e@ MILWAUKEE 
NEW ORLEANS ¢ ORLANDO, FLA. © SALT LAKE CITY 
CHAGRIN FALLS, O. © HUTCHINSON, KAN. ¢ CROSSETT, ARK. 
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Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries may obtain complete details 
by writing to The Feed Bag, 1712 W. St. Paul Ave., Milwaukee 3, Wis. 


Title of Experiment: Synthetic Rations for 
the Dairy Calf. 
Authors: A. C. Weise, B. C. Johnson, H. 
H. Mitchell and W. B. Nevens, University 
of Illinois, Urbana. 
Digest: A synthetic liquid ration was de- 
veloped which will support good growth of 
the young dairy calf over a period of 12 
weeks from birth. The successful ration 
contained 30 per cent casein, 26.3 per cent 
lard, 4 per cent salt, 39.4 per cent cerelose 
and vitamins. It contained 13 per cent 
solids, the lard being homogenized into the 
solution of casein, salt and cerelose. The 
vitamins are added at the time of feeding. 
Calves which had received colostrum for 
24 hours when fed the synthetic milk ration 
containing liberal amounts of vitamin A, 
did not require ascorbic acid. Calves fed a 
diet containing soybean oil rather than lard 
scoured, grew poorly and appeared un- 
thrifty. 

* & 
Title of Experiment: Relation of Nutrition 
to Production and Hatchability of Chicken 
Eggs; Part I—Effect of Protein Supplements 
and Alfalfa Meal. 
Authors: R. M. Bethke, P. R. Record, 
C. D. Kennard and V. D. Chamberlin, 
Agricultural Experiment Station, Wooster, 
Ohio. 
Digest: Three experiments were conducted 
with white leghorn layers which were trap- 
nested and pedigreed hatched. The control 
ration with soybean oil meal as the only 
source of supplemental protein proved ade- 
quate for egg production but not for hatch- 
ability of the eggs. The deficiency was cor- 
rected by supplementing the control ration 
with 4 per cent or more of menhaden fish 
meal or 5 per cent or more of meat scraps 
and 0.4 per cent or more of dried fermen- 
tation solubles containing 250 micrograms 
of riboflavin or adequate amounts of syn- 
thetic riboflavin. Likewise, 5 per cent dried 
skimmilk or dried skimmilk and meat scraps 
or menhaden fish meal provided the factor 
or factors essential for the production of 
good hatchability. 

Title of Experiment: Relation of Nutrition 
to Production and Hatchability of Chicken 
Eggs; Part II—Effects of Choline Chloride, 
Methionine and Certain Animal and Ma- 
rine Products. 
Authors: R. M. Bethke, P. R. Record, C. 
D. Kennard and V. D. Chamberlin, Agri- 
cultural Experiment Station, Wooster, Ohio. 
Digest: Two experiments were conducted 
with white leghorn hens which were trap- 
nested and their eggs pedigree hatched. 
The control ration with soybean oil meal 
as the only source of supplemental protein 
proved inadequate for the production of 
eggs of good hatchability. Choline chloride 
with d, l-methionine, either alone or in 
combination, were not the limiting factor 
or factors in the ration used. Meat scraps, 
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dried pork liver, liver extract and condensed 
fish solubles increased the hatchability of 
the eggs significantly when added to the 
basal ration. Dried pork liver, liver extract 
and condensed fish solubles contained more 
of the essential factor or factors than meat 
scraps. Using 2.5 per cent meat scraps was 
not adequate to sustain good hatchability 
over an extended period. 

* * 
Title of Experiment: A Comparison of 
Some Methods of Supplying Calcium to 
Intensively Kept Chicks. 
Author: D. J. G. Black, University of 
Reading, England. 
Digest: A study was made to compare the 
methods of feeding calcium to chicks re- 
ceiving low, medium or high calcium feeds 
by supplying under each feeding low, 
medium or high calcium; low, medium and 
high flint and both minerals in the same 
manner. It was found that up to eight 
weeks, it is best to feed chicks a normal 
calcium diet with access to flint grit only. 
It was next best to feed a low calcium diet 
with access to both calcium and flint. The 
calcium was in the form of limestone. The 
high calcium diet was poor what ever type 
of grit was used. 

@ 
Title of Experiment: Diets for Laying 
Chickens During Hot Weather. 
Author: Burt W. Heywang, United States 
Department of Agriculture, Glendale, Ariz. 
Digest: Data on the effect of the level of 
protein in the diet of laying white leghorns 
were obtained in four experiments con- 
ducted during hot weather. Mortality was 
appreciably greater in the groups receiving 
the diets moderately high in protein than 
in the groups receiving the standard diets 
or the diets low in protein. Average total 
feed consumption and average total egg 
production were greatest on the diets mod- 
erately high in protein and lowest on the 
diets low in protein. The poorest mainte- 
nance of live weight occurred in the groups 
receiving the diets low in protein. 

Title of Experiment: Stability of Vitamin D 
in Fortified and Unfortified Cod Liver Gil 
When Mixed in a Practical Poultry Ration. 
Authors: I. Motzok and S. J. Slinger, On- 
tario Agricultural College, Guelph, Canada. 
Digest: A sun-rendered cod liver oil assay- 
ing 150 A.O.A.C. units of vitamin D per 
gram and the same oil fortified with D; to a 
potency of 610 units per gram were used. 
These oils were mixed in a good practical 
chick ration at a level of 200 units per 100 
grams. Portions of these complete rations 
were assayed for vitamin D after storage in 
cotton bags at room temperature for period 
of 6, 15, 30, 52 and 120 weeks. The assay 
procedure used was that of the A.O.A.C. 
modified only to the extent that the rations 
as feed contained 80 per cent A.O.A.C. 
basal and 20 per cent practical ration. 


Marked decreases in D content with storage 
were noted. In 6, 16 and 120 weeks, the 
losses in the unfortified oil were 20, 37 and 
40 per cent, in the fortified oil 20, 34 and 
65 per cent and in the D; (by calculation) 
20, 34 and 73 per cent. The data suggests 
the presence of two forms of vitamin D in 
the sun-rendered oil, one which is destroyed 
rapidly and the other which is stable for a 
long period. Destruction of Ds was rapid 
during 30 weeks and continued at a reduced 
rate up to two years. 


Scientists Find Lactose Can 
Be Utlizied As Food 


Dr. L. K. Riggs and Annabel Beaty of 
the Kraft Foods Co. research department 
reported in the December issue of the 
Journal of Dairy Science that lactose, the 
natural sugar contained in milk, can be 
fully and effectively utilized to promote 
animal growth when fed at practical levels. 

In a series of laboratory experiments it 
was found that lactose, long recognized as 
an aid to intestinal health, can be fully 
utilized as food when the diet contains as 
high as 30 per cent lactose. The laxative 
action of lactose becomes apparent when 
the diet contains 20 per cent, and increases 
as the percentage is raised. The laxative 
action, however, had no adverse influence 
cn growth or food utilization even when 
fed at the 30 per cent level. 

Experiments with dried whole milk, which 
contains as much as 37.5 per cent lactose, 
indicated that the ability to utilize lactose 
as a food increases as the fat in the diet 
is increased. The dried whole milk diet 
contained about 27.5 per cent fat, com- 
pared to only 5 per cent fat in the low 
fat diets prepared with lactose. 

Since milk products containing lactose 
are not generally mixed in feeding rations 
at levels which would give as much as 20 
per cent lactose, and since these rations 
usually contain about 5 pr cent fat, these 
experiments indicate that the lactose in 
such rations is fully utilized as food in pro- 
moting growth and energy. The beneficial 
influence of lactose on the intestinal tract 
is a dividend over and above the feeding 
value it provides. 


Ohio Nutrition Conference 
Scheduled For Nov. 11-12 


The Ohio Animal Nutrition Conference 
will be held Nov. 11 and 12, at Ohio 
State university, according to an announce- 
ment by Dr. T. S. Sutton, chairman of the 
conference committee. 

The program for the 1948 meeting is 
being planned by a committee which in- 
cludes R. M. Bethke, C. F. Monroe, W. L. 
Robison, T. S. Sutton, and C. M. Ferguson, 
all of the State university and experiment 
station, John Baringer and W. S. Thomp- 
son of the department of agriculture, and 
H. E. Frederick, Earl Davidson, A. J. Gross, 
Robert Hess, Harry Lee, and Walter Bluck, 
all representing the feed industry. 


@ GREENFIELD FARMERS ELEVA- 
tor, Greenfield, Ill., has completed a new 
feed plant. 


e 43 e 


; F E E D I GS E 
4 
f 
4 


The holidays and the headaches are 
over, but the bills are still coming in. 

Postals from the sunny South have been 
received from Joe Wickens of the Specialty 
Feed Products Co., Plymouth, Mich., from 
Palm Beach; Jim Keegan of Keegan Bros., 
Richland Center, Wis., from New Orleans 
and George LaBudde, LaBudde Feed & 
Grain Co., Milwaukee, from Winter Park, 
Colo. 

H. W. Bonnell, former sales manager 
of the Kewanee Machinery & Conveyor 
Corp., Kewanee, IIl., writes from Sara- 


Critic's “double barreled” sales 
appeal .. . HIGH PRODUCT 
QUALITY and FAIR PRICING 
» work to your customer's 
advantage on every Critic pur- 
chase they make in your store. 


The Critic feed selling plan 
works to your advantage by 
assuring you personalized 
service, prompt mill-to-dealer 
deliveries and sound business 
integrity ... progressive helps 
which increase your feed 
volume and build satisfied 
customers. 


If you are interested in in- 
creasing your feed business, 
write for complete details. 


sota, Fla. that he has now retired and Dean 
E. Glidden has taken his place. “Our ads 
in your magazine always brought results,” 
he writes, Thank you, Mr. Bonnell. 


Harold A. Abbott of Funk Bros. Seed 
Co., Bloomington, Ill., is currently taking in 
the Arizona sunshine. 

The Milwaukee Grain Exchange mem- 
bers are still talking about their successful 
Christmas party held on the exchange floor 
Dec. 20. Refreshments furnished through 
the courtesy of Pabst and Schlitz plus an 
orchestra helped liven the affair. Norman 
Witt, Mohr-Holstein Co.; Roy Leistikow, 
Stratton Grain Co., and broker Guy W. 
Winston handled the arrangements. 

H. I. (Dusty) Rode of the Milwaukee 
Feed & Grain Co., Milwaukee, may have 


“The Beardstown 


SCHULTZ, BAUJAN & CO. 


BEARDSTOWN, ILLINOIS 


domestic trouble unless he finds out the 
identity of Alice K. Grain. Christmas 1946 
brought a card from her addressed only to 
Dusty; in 1947 Alice sent a card to both 
Dusty and his wife and this time it was 
printed. Who is Alice K. Grain? 


Art Maney of Maney Bros. Mill & Ele- 
vator Co., Minneapolis, is a real home movie 
fan. Don’t be deceived if you are invited 
out to his house. Art has taken a profes- 
sionally made big game hunting film and 
spliced in shots of himself and a friend in 
place of the real hunters. 

A. K. Zinn, founder of A. K. Zinn & 
Co., Battle Creek, Mich., proves the say- 
ing that the feed industry keeps you feeling 
young. Mr. Zinn is 82 years old and comes 
to the office every day. On Jan. 20 he took 
his first air plane ride from Battle Creek 
to Brownsville, Tex., to visit his son, Fred. 


Charles L. Davidson, president of the 
Stone Mountain Grit Co. recently began 
his second term as mayor of Lithonia, Ga. 
The first of his eight objectives for the New 
Year is “to encourage greater church ac- 
tivities and attendance in all of the 
churches”. Charlie has done a wonderful 
job making Lithonia a better place in which 
to live and was nominated for his second 
term with 399 of a total of 399 votes cast. 

Jake Stewart of Kingston, N. Y., veteran 
representative of the Blatchford Calf Meal 
Co., was a visitor at the offices of the com- 
pany in Waukegan on Jan. 9. 

Bill Flemming of the Northwest Retail 
Feed association, Minneapolis, was elected 
president of the Secretaries Circle to suc- 
ceed Lloyd Case who recently resigned as 
secretary of the Colorado Grain, Milling & 
Feed Dealers association. The circle now 
has a feminine member, Eileen Runner, 
who is secretary of the Colorado organiza- 
tion. 

“Cow Chows and Wow” is the title of a 
ten page article describing the operations 
of the Ralston Purina Co., St. Louis, in the 
January issue of Fortune magazine. 

Robert G. Bell, president of W. M. Bell 
Co., recently crossed the hot sands at a 
ceremonial of Tripoli Temple in Milwau- 
kee. In the same class were Lehman L. 
Rosenheimer of Kewaskum, Wis. and Carl 
J. Meyer, Milwaukee representative of the 
Northwestern Miller. 

Charlie Decker, manager of the Chase 
Bag Co. at Milwaukee, entertained at 
dinner at the University club on Jan. 13 
for Bob Conners of Chicago, vice president 
and general sales manager of the company. 

We close wishing you all good luck, 
good health and prosperity for the New 
Year.—D.K.S. 

@ JOHN W. LUSCOMBE, Toledo, Ohio, 
associated with the Southworth Grain Co., 
left recently for a month’s vacation in 
Clearwater, Fla. 
FORM PARTNERSHIP 

Sherman & Marquette, Inc., Chicago 
advertising agency, has been taken over 
as a partnership by Stuart Sherman and 
Arthur F. Marquette, the partners an- 
nounced, and will continue in business 
under the name Sherman & Marquette. 
The partnership became effective on Dec. 
31, 1947. 
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NOW! INCREASE PROFITS 


...BY FEATURING 


SALT 


TRACE MINERALS are Minerals Needed By Stock and 
Poultry for Perfect Health . . . in Certain Definite, But 
Small (or Trace), Amounts... They are IODINE, MAN- 
GANESE, COPPER, IRON and COBALT... Salt is Rec- 


SALT Contains ALL 5 Necessary TRACE MINERALS! 


Here are the many advantages of stocking and featuring Hardy's 
Trace Mineral Salt: 


e Can Be Fed Free Choice to all poultry and livestock. Comes in 
100 Ib. bags and 50 lb. blocks for resale to customers. 


e Ideal for Custom Mixing—Use in place of regular salt in your formula 
to obtain recommended levels tes Minerals in finished feed. 


e Fine for Mixing Your Own Brand of Feeds—REGISTRATION is 
simple. Just list the 5 minerals used: Potassium lodide, Manganese 
Sulphate, Copper Carbonate, Cobalt Carbonate and Iron Oxide. 


e Excellent for Mixing Your Own Brand of Complete Mineral Feed—A 
few bags of Calcium Carbonate and Bone Meal, plus Hardy's Trace 
abi Salt, do the job. 


e Only One Ingredient to Stock instead of six or seven. Saves trouble, 
and means less chance of making an error in mixing. : 


e Bulks Larger Than Most Trace Mineral Pre-Mixes—because it 
contains 96% salt. Add 20 Ibs. to a feed instead of only a few 
ounces, thereby assuring better distribution. 


e Praised by State Authorities from Wisconsin, Minnesota, Illinois, 
Indiana and many others. Names given upon request. 


e Can Be Shipped in Mixed Cars with other Hardy Salt Products. 
e Economical—Costs you only a few cents per ton, of feed. 


e Highly Profitable for You—because you make a good margin of 
profit—whether you sell it to be fed Free Choice, Custom Mixed, 
as Your Own Branded Feed or as Your Own Brand of Mineral Feed. 


e FREE Advertising Helps provided to all Hardy Dealers. 
WRITE, WIRE OR PHONE FOR OUR PROMPT QUOTATION TODAY! 
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ommended Carrier . . . and HARDY'S TRACE MINERAL| 


Manufacturing Patents 


Carries Wisconsin Alumni Research 
Foundation Patents for Stability of 
Potassium lodide — and for proper 
ratio of Copper and Iron to prevent 


- nutritional anemia. 


There's a High Quality Hardy's Salt 
Product—and a Hardy's Home Meat 
Curing Product—for Every Farm and 
Home Need! 


HARDY SALT CO.--800 S. Vandeventer Ave.--St. Louis 10, Mo. 
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Model W. Direct 
Connected 
60 to 200 H.P. 
Also furnished with 
Belt Drive 


Write any of 
the addresses 
herewith 


JAY BEE Grinders 


Supply the EXTRA Margins 
which build big Mill Profits 


In milling, as in every line of activity, that 
EXTRA MARGIN of accomplishment wins .. . 
makes leaders, builds notable success. Sturdy, 
dependable, efficient JAY BEE Mills help pro- 
gressive mill operators to materialize their most 
ambitious plans for high production at minimum 
operating cost...and general business develop- 
ment. Remember . . . there's a JAY BEE Mill 
for every grinding purpose. JAY BEE Mills are 
made in many sizes and models. 


J. B. SEDBERRY, INC. Franklin, Tenn. 


John J. Woods & Sons, Jay Bee Sales Co....Kansas City, Mo. 
T. G. Holland Mach. Co.......474 Fairfax Rd., Drexel Hill, Pa. 
E. B. Harri Cairo, Georgia 


oO. D. Padgett. Sandersville, Ga. 
A. F. Shirk Box 523, Canton, Ohio 
Jay Bee Sales Co.................... .220 Broadway, New York 7, N. Y. 
Frank S. Sand P. 0. Box 656, Gainesville, Fla. 
Bryant C. Long................ 1601 Choctaw St., Baton Rouge, La. 


M. E. Padgett Bennettsville, S, C. 
Jay Bee of Texas ................1904 S, Akard St., Dallas, Texas 
W. H. Hust, Jay Bee Co 

. 1031 N. Humphrey Ave., Oak Park, IIl. 
W. E. Berling. P. 0. Box 6084, Indianapolis, Ind. 


A. E. Thompson Co 


718 Washington Ave. N., Minneapolis, Minn. 

Douglas W. Palmer........ 3808 44th Ave. S. W., Seattle, Wash. 

L. C. Dibert Company 

787-793 Brannan St., San Francisco, Calif. 

Western Engineering & Equipment Co 

5699 District Blvd., Los Angeles, Calif. 

H. A. McLeod Forest, Mississippi 

J. D. Vance P. O. Box 497, Murfreesboro, Tenn. 
J. R. Sorrells 


Dothan, Alabama 
R. E. Perkins, Manager, Jay Bee Sales Co. 
1508 S. First St., Louisville, Ky. 
Lima Armature Works. I 


ima, Ohio 
The Sanders Co Greenwich, Ohio 
Cc. Y. Wier, Jr 


P. 0. Box 331, Utica, New York 
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Farmers Levelling Own Markets 


Free Trade Proves Self Adjusting 


@ WE are now in the midst of farm 
animal liquidation based on high feed 
cost. With feed prices at record levels, 
farmers are reducing their livestock. 
In this way they will adjust the de- 
mand for feed to the available supply. 
Lower rates of feeding are also part 
of the farm program. Feed grains pro- 
duced in 1947 yielded a total crop 
barely sufficient to maintain the exist- 
ing animal population at reasonable 
levels of feeding. Government com- 
mitments for export of feed grains and 
wheat from the limited supply made 
some liquidation of farm animals al- 
most imperative. The return of price 
controls and rationing were recom- 
mended as the procedure best suited 
to restrain advancing feed costs and 
limit the flow of grain to farm animals. 
Controls have not been imposed but 
without restriction, farmers in a free 
market are accomplishing the neces- 
sary adjustment. 

Milk production per cow since Sept. 
1, 1947 has averaged lower than for 
corresponding months of 1946. Crop 
reporters also indicate that feed grain 
consumption by milk cows was less 
after Oct. 1, 1947 than during the 
same period of 1946. Table 1 shows 
the recent trend of milk cow feeding 
and milk production as reported by 
crop reporters. 

Chickens were marketed at a higher 
rate during October, November and 
December of 1947 than in the same 
month of 1946. The number on farms 
on Oct. 1 this year was about 1.5 per 

TABLE 1 


Milk Production and Feed Fed Per Cow 
on the First Day of the Month 


Milk Production Feed Fed 
Per Cow Per Cow 
Month 1946 1947 1946 1947 
Lbs. Lbs. Lbs. Lbs. 
Not Not 
Sept. 1 15.39 15.21 Reported Reported 
Oct. 1 14.06 14.48 3.64 3.56 
Not Not 
Nov.1 13.36 13.00 Reported Reported 
Dec.1 13.00 12.79 4.98 4.80 


SOURCE: Crop Production Report, United 
States Department of Agriculture. 


cent above the number on Oct. 1, 
1946. Marketings as compared with 
a year ago, however, are much heavier. 
Two hundred twenty-eight plants re- 
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porting to the United States depart- 
ment of agriculture weekly show that 
during the period from Nov. 1 to Dec. 
20 total poultry marketings exceeded 
those during the same period last year. 
Both old hens and young stock have 
been marketed freely as indicated in 
Table 2. Farmers were liquidating 
their poultry flocks to adjust them 
with the available feed supplies. 


TABLE 2 


Weekly Receipts of Poultry at 228 Central 
West Primary Markets during Specified 
Weeks in 1947 Shown as the Percentage 
Increase Over Receipts for the Same Week 
in 1946. 


1947 

Week Total Young 

Ending Poultry Stock Fowl 

Per Cent Per Cent Per Cent 

Nov.8 +93.40 +92.07 +95.22 
“15 +57.83 + 66.63 +53.33 
+ 43.17 +44.33 
“29 +26.99 + 28.13 +28.52 

Dec.6 +23.19 + 24.78 +23.04 
“13 +12.76 +17.95 +11.38 
“20 +19.47 +15.97 +21.99 
“27 -+11.80 + 4.00 +16.13 


SOURCE: Chicago Daily Market Report, 
United States Department of Agriculture. 


With reference to hogs the picture 
was much the same. Following are 
quotations from the “Weekly Live- 
stock Market Review” released by the 
United States department of agricul- 
ture on the dates indicated. 


Oct. 15, 1947—"*. . . Since the first of 
September the weekly average weight of 
sows and gilts on seven markets dropped 
more than 20 pounds, whereas during the 
corresponding period last year the weekly 
average weight increased 20 pounds or 
more.” 

Nov. 12, 1947—". . . The week’s re- 
ceipts as measured by salable numbers was 
the largest run this season to date. The 
supply is a little. heavier than during any 
other first week of November since 1943.” 

Nov. 19, 1947—“. . . Hog marketings 
for the week were the largest for any sec- 
ond week in November since 1943 and only 
a little short of last winter’s peak.” 

Nov. 26, 1947—". . . Marketings of hogs 
were the largest for any week since May, 
1944.” 

Dec. 3, 1947—". . . All markets were 
closed Thursday in observance of the holi- 
day, and receipts for the five days totaled 
621,600 head. This compared with 826,700 


the previous week and 473,000 a year 
earlier. Interior receipts of 1,296,800 hogs 
in November set a new record for the 
month. Killing quality continued excellent 
and average weights increased slightly, but 
were still lighter than at this season in 
recent years.” 


Dec. 10, 1947——“. . . The week's receipts 
for the mid-west as a whole increased sub- 
stantially from the preceding period but fell 
slightly below the large volume recorded 
two weeks ago. Combined receipts of sal- 
able hogs at 12 public markets and direct 
purchases in the interior were 828,600 head 
compared with 621,600 the preceding week. 
826,700 two weeks ago, and 576,500 the 
corresponding period a year ago.” 

Dec. 17, 1947—*. . . Receipts for the 
week as represented by salable numbers at 
12 public markets and direct purchases in 
the interior were 759,300 head compared 
with 828,600 the preceding week and 519,- 
000 the corresponding week a year earlier. 
Average weights continued to show a small 
seasonal increase but remained well under 
a year ago.” 

Reports such as these show that 
farmers in order to adjust their ani- 
mal numbers to their feed supplies 
are not only marketing their hogs at 
lighter weights, but are sending larger 
numbers to market than was the prac- 
tice for this season last year. It is un- 
likely that any procedure which the 
government might follow would pro- 
mote so rapid an adjustment in either 
hog or poultry numbers. 

There is little reason to worry fur: 
ther about what the farmers will do in 
the face of the present situation 
with reference to feed. In a free mar- 
ket the necessary adjustments are in 
progress as a result of the interplay of 
prices. Present indication of heavy 
livestock marketings suggest the dan- 
ger of reducing the livestock popula- 
tion below the level necessary to bring 
animal numbers and feed supply into 
balance. If too many are removed 
from farms the supply of meat, milk, 
and eggs for domestic consumers will 
be unnecessarily reduced. Since the 
government promoted the liquidation 
movement, it is now important that 
steps be taken to indicate the point at 
which marketings have made the re- 
quired adjustments in balancing ani- 
mal numbers to the feed supply; and 
at the same time maximizing the quan- 
tity of animal products for food in 
the United States. 
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Leon Gove, O&M Seed Co. 
Branch Manager, Dies 


Leon Gove, Toledo, manager of the 
O & M Seed Co. Toledo branch, died 
Jan. 6 on his way home from the office. 
He had stopped in a garage to have his tire 
chains adjusted and collapsed in the garage 
office. He was pronounced dead when the 
rescue squad arrived. 

Mr. Gove was born in Milan, Ohio, and 
operated a grain elevator in Milan. He 
moved to Toledo six years ago. Mr. Gove 
was manager and treasurer of the Midwest 
Grain & Seed Co. at the time that firm 
was purchased by the O & M Seed Co. 
Survivors include the widow, a son, Ken- 
neth, and a brother. 


@ FRANK J. SLEPICKA, Cedar Rapids, 
Iowa, formerly with the American Miller @ 
Processor, has joined the staff of the J. C. 
Kintz Co.,-Cedar Rapids manufacturer of 
grain and feed machinery and supplies. 

BEMIS NAMES HIGHLEY MANAGER 

Robert Highley, New York City, a vet- 
eran of 31 years service with the Bemis 
Bros. Bag Co., has been appointed man- 
ager of the New York general sales division, 
according to a company announcement. 
Mr. Highley joined the Bemis organization 
in 1916 in Boston, and was transferred to 
the New York office in 1924. He became 
a member of the New York general sales 
division in 1944, and had been acting 
manager there for some time. 


WHAT NEW FEATURES ON YOUR 


(peed automobile’ FOR 1940 


Your new registration can show that “something new has been added" to make 
your feeds a greater value for your customers. 5 

For the price of a candy bar per ton, your poultry feeds can supply not only 
manganese but every trace mineral shown to be needed by poultry. . 

Every feed you make can be improved by COMPLETE mineralization with 
Herman Nagel's “Formula B" or "Trace" Mineral Concentrates. Also, you can 
easily make and sell your own brand mineral feed. 


MINERAL CONCENTRATE 


Like “Formula B" except it doesn't 
contain the phosphates, Herman 
Nagel's "Trace" Mineral Concentrate 
supplies balanced amounts of Stabil- 
ized lodine, Cobalt, 
Copper, Iron, Zinc, 
Boron, Manganese. 


1421 


The HERMAN NAGEL CO. «- 53 W. Jackson Blvd. - Chicago 


"So soluble it melts on your tongue," 
Herman Nagel's “Formula B" Mineral 
Concentrate supplies correctly balanced 
Phosphates and Trace Minerals, in a form 
requiring no premix. “It meets you more 
than half way," because you do not pay 
high freight or mineral feed prices for 
salt and calcium. It's concentrated for 
economy. 


HERMAN NAGEL’S 


TRACE MINERAL 


CONCENTRATE 


In Eastern Areas, see your Amburgo nutritionist 


Chestnut Street, Philadelphia, Pa. 


Badger State Seed Dealers 
To Meet In Fond du Lac 


The Wisconsin Seed Dealers association 
will hold its annual meeting at the Hotel 
Retlaw in Fond du Lac, Wis., Feb. 10, 
according to J. W. Jung, secretary of the 
association. 

Merchandising seeds at a profit will be 
the keynote of the meeting. Stanley Fulson, 
Minneapolis, past president of the American 
Seed Dealers association will lead a discus- 
sion on profitable selling. 

William Heckendorn, secretary of the 
American Seed Trade association, will de- 
liver an address dealing with the many 
problems facing seed dealers today. Weed 
control, seed inspection, and seed laws will 
be explained by Henry Lunz and Ken 
Buckholtz of the University of Wisconsin. 
Other speakers at the meeting will include: 
Larry Graber, alfalfa specialist and head of 
the agronomy department, University of 
Wisconsin; Prof. Ellsworth Fisher, and Paul 
Hoppe. 

The election of officers will be the last 
formal business of the session. Present offi- 
cers of the association are: J. D. Hopkins, 
president; H. H. Humphrey, vice presi- 
dent; and J. W. Jung, secretary. 


Columbus Feed Club Names 


James Barnhardt Chairman 


James Barnhardt, Early & Daniel Co., 
Columbus, Ohio, was elected chairman of 
the Columbus Feed club at the annual 
meeting of the club held last month. W. S. 
Thompson, specialist in charge, Ohio state 
department of agriculture division of plant 
industry, was elected secretary-treasurer. 

Directors elected at the meeting were: 
George Dresbach, Scioto Grain & Supply 
Co., Ashville, Ohio; C. T. Ater, Atkins & 
Durbrow, Columbus; and W. A. Seaman, 
McMillen Feed Mills, Columbus. 


Cincinnati Board Of Trade 
Elects Drackett President 


Roger Drackett, Cincinnati, of the Drack- 
ett Co., has been elected president of the 
Cincinnati Board of Trade. H. A. Mac Cord, 
Cooperative Mills, Inc., was named first 
vice president. Elmer H. Heile, Cincinnati 
Grain & Hay Co., and Sylvester L. Fisher, 
Schenley Distillers, Inc., were elected vice 
presidents. Robert Lee Early, Early & Dan- 
iel Co., was named to the treasurer's post. 

In addition to the officers named, H. H. 
Mueller, J. H. Mueller Co., and E. B. 
Terrill, Early & Daniel Co., were elected 
to the board of directors. 

KLINE HEADS FARM BUREAU 

Allan B. Kline, Des Moines, Iowa, was 
elected president of the American Farm 
Bureau Federation at the organization's 
convention in Chicago. Mr. Kline succeeds 
Edward A. O'Neal, who has occupied the 
president’s chair since 1931. Mr. Kline was 
formerly president of the Iowa Farm Bu- 
reau Federation. 
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SAVES GRAIN 
MAKES BETTER FEED 


Before Crimping 


@ Today, more than ever before, manufacturers of 
modern feed formulas insist on Crimped Oats. Before 
crimping, the nutritious food portion of the oat kernel 
is locked in a tough, indigestible hull. Crimping 
opens this hull — allowing for complete assimilation. 
Are you equipped to meet the increased demand for 
Crimped Oats in dairy feed formulas, as well as the 
already established demand for horse feeds? 


Illustrated below is the Sprout-Waldron Style ‘‘C”’ 
Oat Crimper. Other styles and sizes are available 
to meet your particular capacity requirements. Write 
for details today. You can count on Sprout-Waldron’'s 
experience and engineering skill to furnish the best 
equipment. Sprout-Waldron & Company, Muncy, 
Pennsylvania. 


FEED GATE INSPECTION DOOR 


QUICK ROLL RELEASE» 


HEAVY CAST BASE - 
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Stabilized Vitamins 
and 


dry carrier 


NET WEIGHT 


100 LBS. 


GUARANTEE 


Units per gram (181,600 units per pound). 


VITAMIN D 


for 6 months from date of manufacture. 


VITAMIN D -~ 400 A.0O.A.C. Chick 


Stabilized for 1 year from date of manufacture. 


VITAMIN A - 1000 U.S.P. Units per 


gram (454,000 units per pound). Stabilized 


VITAMIN A 
Stabilized 6 mo. 


Stabilized 1 yr. CONTROLNO. DATE MANUFACTURED 


atet 


wer 
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SILMO CHEMICAL CORPORATION 


Main Office and Laboratories: Vineland, New Jersey 
Vitamin A and D Supplements in Feeding Oils and Dry Supplements 
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Make Displays Sell Merchandise 


Dramatic Exhibits Work says Calvert 


@ WHILE browsing in a department 
store, display-conscious William H. 
Calvert, co-owner of the Lafayette Ele- 
vator, Lexington, Mo., happened to 
notice that a display of tablecloths 
with spotlights focused on them was 
receiving more than cursory attention 
from shoppers. Later, he read a maga- 
zine feature on the effectiveness of 
lighted displays on sales. 

Impressed by what he had seen and 
read, Mr. Calvert and his partner, 
Curtis Rockledge, rigged up a step-up 
platform display in the center of the 
24 by 38 foot feed room and put two 
big spotlights on it. The idea clicked 
to the tune of more dollars in the cash 
register from sales of the products fea- 
tured. Now Mr. Calvert spreads him- 
self into a big grin when discussing 
results of the maneuver. 

“Sales of merchandise used on the 
spotlighted display spurted from 10 to 
40 per cent higher soon after it was 
installed,” he said. ““There was noth- 
ing special about it either. We did 
discover that results improved when 
the display was used for featuring one 
item exclusively, instead of scattering 
a number of various items on it. The 
spotlights had the effect of dramatizing 
the merchandise, and the display never 
failed to attract the attention of cus- 
tomers as soon as they entered the 
front door.” 

Mr. Calvert takes a leaf from the 
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book of super drug stores in placing 
an emphasis on open displays with 
merchandise as the central motif. Sim- 
plicity is the keynote of good display, 
he reasons. A one bag feed stand is 
one of the favorites of the Lafayette 
Elevator owners. The device has a 
platform made of wood, measuring 18 
by 24 inches, and a three foot long 
stick of wood providing a backrest for 
100 pound sacks of feed. Because the 
racks are maneuverable, employes can 
arrange sacks of feed on them in a 
variety of display patterns with little 
effort. 

The Lafayette Elevator is a rapidly 
growing concern. In May, 1947 the 
company held a grand opening for its 
new concrete block and steel elevator 
bins. Massive and expensive in appear- 
ance, the new bins were inspected by 
a crowd of 750 persons who consumed 
30 cases of soda pop and 2,000 sand- 
wiches. 

Orders for feed, farm supplies, weed 
killers, fertilizer and miscellaneous 
items were taken on this occasion, al- 
though it was not the intent of the 
owners to capitalize on the event by 
selling merchandise. 

Neatly indexed in the Lafayette Ele- 
vator office files are the names and 
addresses of 1,000 farmers to whom 
the company dispatches postcard mail- 
ings stressing the favorable aspects of 
feeding commercial laboratory-tested 
feeds. 

“Home mixing is a growing practice 
in this community,” said Mr. Calvert. 
“The home mixers represent our stiff- 


est competition. Many farmers believe 


that they can mix their own feed 
cheaper and attain results comparable 
with commercially mixed lines. On 
each post card mailing, we emphasize 
a different merit of feeding commer- 
cial rations. The mailings represent one 
of our ace cards in combating this 
menace.” 

“We use the familiar advertising 
copywriters’ strategy of opening copy 
on the cards by getting the prospect 
to agree with us on things he already 
agrees. For example, we prefaced copy 
on one mailing with the statement that 
the primary aim of all feeders was to 


MODERN merchandising tac- 
tics are paying off for William 
Calvert, above, and his part- 
ner Curtis Rockledge, shown 
in background, operators of 
the Lafayette Elevator. At low- 
er left is a view of the firm's 
new concrete block and steel 
elevator bins. 


make money. Then we follow with 
information on how commercial feed 
helps to pyramid profits by producing 
more eggs, at least cost per pound, puts 
on meat more quickly, and similar 
facts.” 

Tie-in salesmanship is practiced dili- 
gently in selling feed and other mer- 
chandise at the Lafayette Elevator. 
For example a customer buying clover 
seed is always asked if he has the 
nitrogen preparations to treat the crop. 

A single statement may be the mar- 
gin between making the sale or failing 
to, according to Bill Calvert. A stock 
phrase with Lafayette Elevator sales- 
men is “I sell twice as much of this as 
anything else,” and 9 times out of 10, 
according to Bill Calvert and Curtis 
Rockledge, the statement turns the 
tables. 

The two partners have built up a 
great reservoir of good will by using 
apparently insignificant devices. State- 
ments of accounts with the Lafayette 
Elevator are not stamped with the 
usual “Paid” used by most firms. In- 
stead, the company has adopted a 
stamp that receipts bills with merely: 
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“Thanks Lafayette Elevator Co.” 

Bill Calvert puts practices used success- 
fully by other companies to practical use 
in his own business. He learned that a dairy 
was achieving splendid results in selling a 
new chocolate drink by having salesmen ask 
customers to feel as well as look at the 
bottle and observe how cold they felt. Inter- 
ested, Mr. Calvert decided to apply the same 
idea in his business. Instead of having sales- 
men talk vitamins, minerals and nutrition, 
he suggested that for awhile they ask pros- 
pects to take samples of the feed out of the 
sack and note “how smooth and cool the 
mixture feels.” 

“T think customers get tired of the same 
old sales line,’ Mr. Calvert declared. “I 
think it helps to change the selling tech- 
nique once in awhile.” 


With such tactics, the Lafayette Elevator 
is getting a healthy share of the feed and 
farm supply business in its corner of the 
Show-Me state. 

@ E. A. MILLIGAN & SON, Dana, Iowa, 
have purchased the elevator and lumber 
yards owned by the Stokely Lumber & 
Grain Co. 
NAMED GENERAL MANAGER 

Chic-O-Line Feed Mills, Hobart and 
Chickasha, Okla., has announced that Ivon 
H. Smith, Chickasha, has been named gen- 
eral manager over both the Chic-O-Line 
mills. George Simpson, formerly manager 
at Hobart, has left the Chic-O-Line firm 
and Howard Watson has been named to 
the post of manager of the Hobart branch. 


Milwaukee 2, Wis. 


lt Pleases Us To Announce 


Formation of Our New 


FEED and MALTING BARLEY 
DEPARTMENT 


Headed By 


DONALD R. SANDER 


Who Joined Our Organization 


January |, 1948 


FRANKE GRAIN CO. 


Grain Exchange 


Marquette 2288 


Northrup King President 


Charles C. Massie Dies 


Charles C. Massie, '75, president of North- 
rup King & Co., died at his home in Min- 
neapolis, Minn., Dec. 13, after a protracted 
illness of two years. 

Mr. Massie was born and educated in 
Scotland. After emigrating to this country, 
he went to work for Northrup, Braslan & 
Goodwin Co., predecessor of the Northrup 
King firm, as a laborer. He rose steadily 
within the organization, eventually becom- 
ing secretary of the company. In 1912, Mr. 
Massie purchased the interests of J. E. 
Northrup and became president upon Mr. 
Northrup’s retirement in 1914. He has 
been elected president each year since. 

Mr. Massie served as president of the 
American Seed Trade association and was 
one of five delegates from that organiza- 
tion who conferred with the United States 
department of agriculture during World 
War I. 

Mr. Massie is survived by his widow, two 
daughters, and four grandchildren. James 
B. Massie, one of the grandsons, is now 
secretary of Northrup King & Co. 


1948 IBCA Convention To 
Be Held at St. Louis 


The International Baby Chick association 
will hold its annual convention in St. Louis, 
Mo., July 13-16, according to L. L. Baum- 
gartner, Litchfield, Minn., president of the 
IBCA. The St. Louis site was selected by 
the directors after considering that city’s 
ability to furnish hotel space, exhibit and 
meeting facilities, and past attendance fig- 
ures for meetings held in St. Louis. 

Two previous conventions held in St. 
Louis broke attendance records, the 1946 
session drew a total of 6,341 registrations. 

All the facilities of Kiel auditorium will 
be taken over for the meeting making 80,- 
000 square feet of floor space available, 
compared to 120,000 square feet which 
were utilized at last year’s convention in 
Cleveland. Floor space will be sold on a 
priority basis, with sales starting April 15- 
16, according to Don M. Turnbull, IBCA 
executive secretary, who will manage the 


convention. 
THE FEED BAG 


"| never can find the barber shop since 
that new feed store came to town!" 
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As we enter 1948, we in the great Minneapolis market, 
count the blessings of 1947 and give thanks for the pleasant relations 
we have had with the feed and grain trade during the 

past 12 months. To our many friends we say sincerely may 1948 


bring you an abundant measure of happiness and prosperity. 


BUNGE CORPORATION T. E. IBBERSON CO. 
Grain — Any Grade, Quantity or Time Specialists in Feed Mill & Grain Elevator Construction 
CARGILL, INCORPORATED MULLIN & DILLON CO. 
Grain—Feeds—Seeds—Fertilizer Grain—Known Everywhere for Dependability 
THE DAY CO. NORTH EAST FEED MILL CO. 
Engineered Dust Control Systems Feeds and Feed Ingredients 
EXCELSIOR MILLING CO. RELIANCE FEED CO. 
Camel Wheat Mixed Feed Mill Feed Jobbers 
WAYNE FISH & COMPANY A. L. STANCHFIELD, INC. 
Representing Manufacturers of Feed Ingredients Feeds—"'Stand by Stan" 
J. A. FORREST COMPANY VAN DUSEN HARRINGTON CO. 


Wholesale Flour and Feed Merchants Grain Merchants 


HIAWATHA GRAIN CO. R. R. HOWELL COMPANY 
Grain and Screenings The Grain Elevator and Feed Plant Supply House 


MINNEAPOLIS 


THE PRIMARY MARKET FOR FEED, GRAIN AND MACHINERY 
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New Ruling On Bad Debts 
May Save You Tax Money 


A new treasury department ruling may 
save feed dealers many thousands of dollars 
in taxes. Because of its importance, we are 
quoting the ruling: “T. D. 5594, Dec. 8, 
1947. EXTENSION OF TIME FOR 
FILING APPLICATION FOR PERMIS- 
SION TO CHANGE TO THE RESERVE 
METHOD OF TREATING BAD DEBTS. 

Section 29.23 (k)-1 of Regulations 111, 
as amended by T..D. 5376, approved June 
3, 1944 (26 CFR 29. 
23 (k)-1), provides 
that application for 
permission to change 
the method of treat- 
ing bad debts shall 
be made at least 30 
days prior to the 
close of the taxable 
year for which the 
change is to be ef- 
fective. An extension 
of time, to a date not 
later than March 15, 
1948, within which 
to make the application provided in sec- 
tion 29.23 (k)-1, is granted to taxpayers 
making returns on the basis of the calendar 
year 1947 where the application is for per- 
mission to change to the reserve method of 
treating bad debts. 

Because of the short period of time re- 
maining for making the applications to 


Gerald Burke 


SEND IN YOUR QUESTIONS 


Readers desiring advice on business prob- 

lems are invited to submit their questions 

to Mr. Burke. Letters should be addressed 

to Better Business Clinic, The Feed Bag, 

ng W. St. Paul avenue, Milwaukee 3, 
is. 


CONDUCTED BY GERALD B 


which this treasury decision relates, delay 
in the granting of the extension of time 
provided hereby would adversely affect the 
operations of the taxpayers involved. It is 
therefore found impracticable to issue this 
treasury decision with notice and public 
procedure thereon under section 4 (a) of 
the administrative procedure act, approved 
June 11, 1946, or subject to the effective 
date limitation of section 4 (c) of said act. 

Just what does this mean? 

Simply this. 

Many feed dealers who have not been 
using the reserve method and who failed 
to secure permission to change 30 days 
prior to the close of business, may now 
apply as late as March 15, 1948. The change 
will be effective for the calendar year 1947. 
This wiJl mean a double bad debt deduc- 
tion in 1947 as pointed out in the Better 
Business Clinic page appearing in the May 
and June 1947 issues of The Feed Bag. 

If, for example, your accounts receivable 
at Dec. 31, 1947 are $52,500 before writing 
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URKE 
off bad debts and you have a $2,500 write- 
off, you will deduct $2,500 as bad debt ex- 
pense. If you use the reserve method and 
set up 5 per cent of open accounts as your 
reserve, you will get an additional $2,500 


deduction. 
Here is how it works: 


Open accounts receivable $52,500 
*Actual write-offs 12/31/47 2,500 
Balance 50,000 
5% of $50,000 (reserve) 2,500 
*Actual write-off 2,500 
To carry $2,500 Reserve, 
you must set up 5,000 


Your deduction is $5,000 for bad debt 
expense and is all deductible in 1947. This 
additional $2,500 deduction could mean a 
tax savings of as much as $2,161.25 to the 
taxpayer. In the lowest bracket, it would 
represent a savings of $475. It is certainly 
worth acting on. 

All you have to do is to send the com- 
missioner the facts in a letter. We are re- 
producing for your convenience, a letter 
which was suggested in the June issue of 
The Feed Bag. Substitute your figures. 
“Commissioner of Internal Revenue 

3006 Internal Revenue Bldg. 
Washington, D. C. 

Dear Commissioner: 

We are applying for permission to use 
the reserve method in writing off bad 
debts at the end of each calendar year. 
We have never made provisions for the 
charge sales reported as income in one 
year that go bad in the next. 

Here is a five year survey of our re- 
ceivables and charge-offs: 


Calendar Receivables Charge- Approx. 
Year offs Percentage 
1942 $71,771 $6,048 8.4% 
1943 91,452 4,121 4.5% 
1944 86,013 5.275 6.1% 
1945 92,938 6,503 6.9% 
1946 101,569 5,009 4.9% 


Since we are paying taxes on the total 
charge sales as well as cash sales, we feel 
a reserve should be allowed to provide 
for losses based upon past experience. 

Your kind attention will be greatly 
appreciated 

Yours sincerely, 

X Feed Company 

J. Doe, proprietor.” 
(Send letter registered mail, return re- 
ceipt requested.) 
* x * * 

Whether or not you use the reserve 

method, in view of changing economic con- 
ditions, your accounts should be analyzed 
very carefully in closing your books for 
1947. Time spent in aging your accounts 
and determining the reason for past due ac- 
counts may save you many dollars. You 
may find accounts on your books that are 
partially bad and you can claim the deduc- 
tion this year for the amount you have 
reason to believe you will not collect. In 
other words, you do not have to wait for a 
debt to be 100 per cent bad to claim a bad 
debt deduction. 


The internal revenue bureau has ruled 
that a charge-off need not necessarily be 
made during the taxable year the debt be- 
came partially worthless. It permitted a de- 
duction of 90 per cent of indebtedness in 
1944 when that part was charged off in 
1944, even though it might have been dis- 
covered before 1944 that not more than 
10 per cent of the debt could be collected. 
This ruling is important because you may 
have accounts on your books from prior 
years, which you never claimed a deduction 
for because you felt part of the debt could 
be salvaged. You may have substantial par- 
tial deductions on debts of this nature. 

In checking into past due accounts, you 
may learn from other businessmen and 
credit sources, that legal action to enforce 
payment would in all probability not result 
in the satisfaction of execution of a judg- 
ment. You would be justified in writing of 
the debt or at least taking a partial deduc- 
tion. Bankruptcy is generally an indication 
of the worthlessness of at least a part of the 
unsecured and unpreferred debt. 

A partial write-off will be allowed where 
a compromise is reached between the par- 
ties where it appears the debtor has no as- 
sets to meet the remainder of his obliga- 
tion. The amount the debtor is forgiven is 
deductible if the debtor pays the unforgiven 
portion. 

Non-business bad debts are given special 
treatment. They are treated the same as a 
short term capital loss, subject to all the 
limitations on capital losses. The maximum 
allowance in any one year is $1,000. There 
is a five year carryover on the balance. 


QUESTIONS AND ANSWERS 


Q.—I operate on a cash basis, Sales are not 
reported as income until actual cash is 
received. I let Jones have $600 worth 
of feed on open account. I also loaned 
him $500 cash. He went bankrupt and 
the creditors got nothing. Can I write 
off $1100 to bad debt expense? 

A.—No. $500 is all you can deduct. The 
$600 worth of feed was not reported as 
income. The loss will be reflected in your 
inventory. If a bad debt deduction was 
allowed, you would be getting a $1200 
deduction instead of the $600 you are 
entitled to get. 


Q.—I loaned a friend $2,500 on his note. 
He went into business and failed in 1947. 
Can I deduct this all as a bad debt this 
year? 

A.—No. This is considered a non-business 
bad debt. It is treated as a short term 
loss. This and any other capital gains and 
losses you may have are lumped together. 
You are only permitted to deduct $1,000 
this year. Any unused balance can be 
carried over. 

* 

Q.—John Smith went through bankruptcy 
and owed me $300 which he orally prom- 
ised to pay me, so I never wrote it off my 
books. Three years have gone by and he 
has not paid it. May I claim a deduction 
this year? 

A.—No. If the debt had no value after he 
went through bankruptcy, it would have 
no value this year. The year the deduc- 
tion should have been claimed, was the 
year he went through bankruptcy. 
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Vitamin essential the 
vitality young four-footed 


animals 


CINCINNATI 
NEW ORLEANS 


E. proper growth and good health, qualified authorities PITTSBURGH 
NEW YORK CITY 


now know that young animals need Vitamin D in their 
daily diet. Vitamin D is important in the prevention of 
rickets . . . because it regulates the calcium and phos- 


Net weight 100 Ibs. 
phorous content in the body. Biological No. 


Sperti Vitamin D., an irradiated vegetable sterol, is an 
economical source of Vitamin D. Uniformity of product 


is guaranteed. 


SPERTI DRIED BREWERY YEAST (Type No. 4), with VITA- 
MIN D., contains 6,000,000 U. S. P. units per pound of 
this required vitamin. In addition, it provides the needed 


Vitamin B-complex factors. Vitamin deficiency is muItiple 


in form, rather than a lack of one single factor. Thus 


Sperti Brewery Yeast with D, provides many of the fac- VITAMIN D2 TYPE No. ‘ 


(FortiHied with an Irradiated sterol) 
tors which help correct such deficiencies. AN ECONOMICAL SOURCE OF VITAMIN D 


GUARANTEED POTENCY 
6,000,000 U.S.P. units per pound 


Fiber (max.) 3.0 Molsture (maxz.) 8.0 


816 Clinton Street, Hoboken, New Jersey 
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Trouble Shooting Boosts Sales 


Poultry Raisers Count on Craddock for Advice 


@ TROUBLE shooter for hundreds of 
Tennessee poultry raisers is R. D. 
Craddock, owner of the Craddock 
Hatchery at Murfreesboro. Mr. Crad- 
dock long ago discovered that his 
policy of unlimited service to his cus- 
tomers meant a big increase in his 
feed and hatchery business. That’s 
why today it’s strictly “service first” 
at the Craddock Hatchery and why 
Mr. Craddock’s staff goes all-out to 
be of service to poultry raisers. 

“Being a friend to my customers 
when they need help has certainly 
proven a year-round tonic for my feed 
business,” Mr. Craddock observed. 
“By rendering thoughtful, courteous 
service totally devoid of the dollar 
sign the whole year through, we've 
not only held our regular customers 
but have added dozens of new ones 
who heard about our reputation for 
service.” 

Mr. Craddock started in the hatch- 
ery business back in 1924 after spend- 
ing several years as a farmer. His 
business is almost exclusively a family 
affair with Mrs. Craddock and son 
Richard serving as Mr. Craddock’s 
top assistants. 

“We started in business on our 
little farm,” Mr. Craddock related. 
“But we soon outgrew our quarters 
there and moved into Murfreesboro. 
We started out subletting space at 
the back of a feed store but soon saw 
that the feed business could prove 
profitable for us and decided we'd 
better expand.” The result was the 
present 36 by 120 foot Craddock 
Hatchery and feed store. Although 
baby chicks are still Mr. Craddock’s 


stock-in-trade, he does a large volume 


of business 
sidelines. 

“We handle the full Wayne line 
vf formula feeds, which are designed 
to fill every conceivable need,” Mr. 
Craddock declared. “Thanks to splen- 
did cooperation from Allied Mills’ 
salesmen we are able to do a first-class 
merchandising job which has really 
brought splendid results.” 


The chicks sold at the Craddock 
datchery are all of uniformly high 
quality because Mr. Craddock reasons 
chat no feed can be expected to do a 
creditable job unless the poultry which 
consumes it is healthy and active. For 
several years he has encouraged his 
customers to replace their birds with 
purebred hens. Now he raises most 
of the new-blood males for the supply 
flocks on his own farm. Tied in with 
his strong efforts to improve the 
flocks of his customers has been Mr. 
Craddock’s constant drive to stamp 
out poultry diseases in his trading 
area. 


in formula feeds and 


“Our own products have proven 
extremely valuable in holding down 
disease,” Mr. Craddock related. “We 
stock quality products to combat 
every poultry ailment as well as to 
keep farms clean and _insect-free.” 
Two of the biggest sideline sellers at 
the Craddock Hatchery are Dr. Sals- 
bury’s Ren-O-Sal and Purina tablets 
for drinking water. Mr. Craddock also 
sells Pratt’s, Lee, and Gland-O-Lac 
remedies. “Rememdies are certainly a 
profitable sideline,” he declared. “They 
fit in very logically with our feed and 
hatchery business.” 


Pullorum testing is one of the high- 
ly important services rendered by Mr. 
Craddock. During the testing season, 
he spends practically all his time at the 
farms of his customers, leaving the 
hatchery and feed store in charge of 
Mrs. Craddock and Richard. There 
is a fair fee charged for pullorum 
tests and Mr. Craddock is kept busy 
from morning to night running tests 
on his customers’ flocks. 

“We strive in all our dealings to 
make the customer realize that one of 
our most important reasons for being 
in business is to serve him better,” 


RENDERING extra services to 
customers has paid off in extra 
sales for the Craddock Hatch- 
ery, Murfreesboro, Tenn. Rich- 
ard Craddock, son of the own- 
er is shown above. At lower 
left is a front view of the store. 


Mr. Craddock stated. “Instead of at- 
tempting to sell at cut-throat prices 
and to drive our feed store competitors 
out of business, we do our best to ren- 
der a service so complete that farmers 
will come to us because they feel they 
can’t afford to trade elsewhere.” 

Cash is the general sales basis at 
the Craddock Hatchery, with 75 per 
cent of the selling done for cash on 
the line. Mr. Craddock’s three em- 
ployes in addition to his wife and 
son constantly point out to poultry 
raisers the advantages of shopping 
for cash and the firm plans to increase 
its cash selling as near to 100 per 
cent as is possible. 

One of Mr. Craddock’s biggest mer- 
chandising goals at present is convinc- 
ing Tennessee poultrymen that hens 
and pullets deserve formula feed in 
the summer as well as other seasons. 
He’s planning to build his present 
summer monthly velume of 500 sacks 
up just as quickly as possible, banking 
on his fine reputation of service to 
help convince farmers that their for- 
mula feed dollar brings in just as 
good returns in the summer as during 
any of the three other seasons. 
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A NEW IDEA 


mm In Merchandising Poultry Medicines 
Dr. Salsbury Originates the 
“Profitable Turnover Guide” 


CLEAR 
MONEY 


with 


SMALLER 
INVESTMENT 


These Methods Assure You Profitable Turnover 
As Proved by Successful Dr. Salsbury Dealers 


Yes, in easy-to-follow form, this Dr. Salsbury’s **Profit- 
able Turnover Guide” helps you make more money — 
assures you of more frequent and more profitable turn- 
over. You can have more clear money left as Profit. Just 
add these practical, proven methods from a nation-wide 
survey of other progressive dealers to those you already use. 


This helpful book gives you— 


@ tacts about merchandising “know- 
how” that you can start using today 
for greater profit. 

@ selling ammunition that will help 
you beat growing competition. 

@ a definite seasonal stock control 
plan for lower inventory—more 
sales. 


@ method of building greater good- 
will and becoming “Poultry Medicine 
Headquarters” for your community. 
@ a plan to cash-in on the well- 
established consumer demand for 
Dr. Salsbury products. 

@ ways to eliminate slow-moving, 
unwanted items. 


A Product With 
ExtraTurnover 


Dr. Salsbury’ 's REN-O-SAL 
Double Purpose 
Drinking Water Medicine 
1. Stimulates Chick Growth 
2. Prevents Cecal Coccidiosis 


The ORIGINAL Drinking Water Medicine 
That Prevents Spread of Cecal Coccidiosis 


Dealers — ask your Dr Salsbury representative to discuss the 

“Profitable Turnover Guide” thoroughly when he calls. Then put 
the plan into action right away for more profit with smaller invest- 
ment. If you do not carry the Dr Salsbury line write us today. 


Dr. Salsbury’s Laboratories, Charles City, lowa 


A Nation-wide Poultry Service 


C235MB8 


NATION-WIDE 
POULTRY SERVICE 


DISPLAY THIS EMBLEM PROMINENTLY 
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Sell Complete Feeding Programs 


Bag Sale Not Enough For Perrinjaquet 


@ COMPLETE feeding programs ac- 
company every sale of feed at the 
Edgewood Feed Mill, Edgewood, Iowa, 
because Louis Perrinjaquet, the firm’s 
owner, believes solidly in the advice 
of many industry leaders who say 
“Sell a complete feeding program and 
not just a bag of feed.” 

For 16 years Mr. Perrinjaquet has 
made certain that every farmer who 
buys feed from him has the most up- 
to-date information available on how 
to make the best use of the feed. Em- 
phasizing that the farmer who buys 
the best feed may still be subject to 
failure through improper feeding 
methods, he starts with the first sale 
of feed to a new customer keeping in 
close contact with him in formulating 
and carrying out the best feeding pro- 
gram suited to his particular needs. 

“Our feeding programs are prac- 
tically tailor made,” Mr. Perrinjaquet 
declared. “That is, we seldom advise 
two farmers to feed exactly the same 
way because we know that very rarely 
do two farmers have the same particu- 
lar feeding problems.” 

For best results feeders should de- 
pend on proven formulas and not on 
their own pet mixes, Mr. Perrinjaquet 
believes. “Correctly balanced rations 
are vitally necessary to the success of 
any feeding program,” he declared. 
“That's why we always take time to 
show a farmer how we are better 
equipped to do the feed manufacturing 
for him. We demonstrate to the farm- 
er that he cannot get the proper 
amounts of protein and minerals need- 
ed, for example, to maintain maximum 
egg production unless he has modern 
milling equipment and reliable sources 
of ingredients. Needless to say, most 
farmers quickly realize the benefits of 
buying from our mill,” Mr. Perrin- 
jaquet continued. 

Hubbard Sunshine ingredients are 
among the essentials in every sack of 
feed manufactured and sold by the 
Edgewood Feed Mill. Poultry feed 
accounts for the major portion of 
sales, with hog rations second and 
dairy feed third. 

Closely allied to its big volume of 
poultry feed business is the Edgewood 


SHOWN above is an exterior 
view of the Edgewood Feed 
Mill, operated by Louis Perrin- 


jaquet at Edgewood, lowa. 
Loading platforms on both 
sides of the attractive brick 
building can accommodate 
nearly a dozen cars and trucks 
at one time. 


Feed Mill’s large inventory of poul- 
trymen’s supplies. These include James- 
way brooders, feeders, and fountains. 
Hog feeders and waterers are also 
popular sellers. “This merchandise ties 
in very closely with our sales of feed,” 
Mr. Perrinjaquet stated. “Rather than 
call it sideline stock, we consider it as 
constituting a separate department in 
our mill.” 

Feed mixing has come a long way 
at the Edgewood Feed Mill since Mr. 
Perrinjaquet first mixed rations on the 
mill floor with a scoop shovel. Today 
five modern machines handle all the 
firm’s work and are kept in tip top 
running order every day of the year. 
“There's nothing static about our mill- 
ing department,” Mr. Perrinjaquet as- 
serted. “We plan to continue to add 
new and improved equipment as we 
need it. We have no intention of 
crawling back into our business shell 
just because we've built up a large 
volume of business!” 


The neat two-story brick building 
which houses the Edgewood Feed Mill 


is a veritable beehive of activity every 
day of the week and is a popular meet- 
ing place for Iowa farmers who do 
their shopping in Edgewood. Four mill 
hands and Mr. Perrinjaquet’s son Ger- 
ald staff the firm and all five know the 
problems of the Edgewood Feed Mill's 
customers intimately. 

Loading platforms at either side of 
the neat brick mill structure accom- 
modate nearly a dozen cars and trucks 
at one time. The mill’s grinding ma- 
chine dump is located at the rear of 
the building. In the basement a well 
planned loading platform takes care of 
the Edgewood Feed Mill’s own trucks. 
By by-passing the outside loading 
platforms, the mill staff is able to 
handle incoming shipments and out- 
going laads without disrupting the 
normal traffic of farmers’ automobiles 
and trucks. 

“By loading in the basement we 
also eliminate elevating,” Mr. Perrin- 
jaquet related. “We do all our mixing 
upstairs and have our sacking machin- 
ery in the basement.” 

Although the Edgewood Feed Mill 
encourages its customers to drive in 
and pick up their own purchases by 
offering a discount on ton lots, free 
delivery service is offered within 10 
miles of Edgewood on orders for 


(Continued on page 118) 
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By making and selling your own brand of 
C-Ka-Gene Ration, you can give your cus- 
tomers the best, the ready-to-use and the 
most economical Bloody Coccidiosis con- 
trol. And such a feed gives you the most 
effective new-business-getter you can have 
in chick-season months. 


A college authority (quoted above) tells 
you that research has proven that a “pro- 
longed treatment” against Coccidiosis . . . 
(such as your own brand of Pratts C-Ka- 
Gene Ration supplies) . . . is to be pre- 
ferred over short or intermittent treatments. 


Show your poultrymen customers what 
this college authority says. And then point 
out that this safer, prolonged (5 weeks) 
treatment . . . when given with C-Ka-Gene 
... costs only 1/3 to 1/5th as much as the 
commonly recommended short 3 to 5 day 
Sulfa “cures,” 


College Authority says: 


PROLONGED BLOODY COCCIDIOSIS 


TREATMENTS ARE SAFER! 


ROL” 
occipiosis CONT 
MCONCEPTS OF 


Baton Rouge, Louisiana 


State University, ever protonged 


icant in the ration 
port procedure 
intermittent feeding, °F the 


treatm’ ms 
ent until the sympto 
re should allow for control 


that greater resistance to coccidiosis mig 
: Sept., 
Excerpt reprinted through courtesy ot Poultry Science, 


Louisiana 
have appeared 


1947 issue 


As the first of the effective Bloody Coc- 
cidiosis products, Pratts C-Ka-Gene enjoys 
a 6 year headstart on all competition. In 
its 9 years of nation-wide use the number 
of chicks it has successfully protected runs 
into the hundreds of millions. And why 
not? For, as independent research proves, 
the kind of control it provides against 
heavy losses is still the most effective! 


Over 1000 feed manufacturers make their 
own brand of C-Ka-Gene Ration .. . and 
have since C-Ka-Gene’s beginning. - Their 
experience proves that your own brand of 
C-Ka-Gene Ration will bring you new ton- 
nage, new profits and a strong tide of cus- 
tomer loyalty and good will. 


Mixing rights for 1948 are now being 
assigned. 


Mail the coupon today for complete in- 
formation about Pratts C-Ka-Gene Mixing 
Plan. You'll be under no obligation. 
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cidiosis control 
in 


led infection so 
ht be established.” 


PROVIDES THE 
“PROLONGED” TREATMENT 
AT 4 TO Y; THE COST 


OF SHORT SULFA “CURES” 


PRATT FOOD COMPANY 
Philadelphia 6, Pa. Dept. CK-248 | 


I'm interested in getting more tonnage | 
and more profits. Please let me know 
more about your C-Ka-Gene Mixing Plan. 
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WHAT ARE THE 
CHANCES OF 
POULTRY RAISERS 
REACHING 


“VERY poultry raiser can reach a production goal of 

200 eggs per bird,” says Mr. Parks, “if he keeps 

them alive and healthy, feeds and manages well, and 
buys well-bred chicks.” 

“To get those extra 30, 40, or 50 eggs per bird,” he 
says, “the layers must be selected from good breeding 
stock. Chicks from such stock are available to all poultry 
raisers through hatcheries who buy their foundation 
stock from good breeding farms.” 

In his own Barred Rock flock, Mr. Parks is careful to 
start only disease-free chicks. He keeps them healthy by 
following “common sense” sanitation practices . . . 
avoids overcrowding ... and raises only one age of 
chicks together. Young stock is always raised as far as 
possible from the older birds. 

“There are many methods of feeding, all of which 
seem to work well,” Mr. Parks says, “but the important 
thing is to choose a dependable source of feed made by 
a manufacturer who uses high-quality ingredients.” 


BETTER THINGS FOR BETTER 


DELSTEROL 


“D”-ACTIVATED 


says ROBERT R. PARKS, 


breeder of pedigreed Barred Rocks at Altoona, Penn. Mr. Parks is a strong 
advocate of “family selection” in choosing breeding stock. As a result, 
over 70 per cent of his R.O.P. candidates have qualified with an average of 
256.8 eggs per bird. 


“Delsterol” is the Economical, 
Scientific Source of Vitamin D 


The best guarantee you can give poultry raisers that their 
flock are assured unexcelled protection against Vitamin 
D deficiency is to fortify feeds with “Delsterol” “D"-Ac- 
tivated Animal Sterol. 

Du Pont “Delsterol” is exceptionally stable and con- 
sistently uniform in potency. As a dry ingredient, it 
mixes easily and supplies Vitamin D in a form that is 
readily assimilated by the birds. 

For details, write E. I. du Pont de Nemours & Co. 
(Inc.), Organic Chemicals Dept., Wilmington 98, Del. 


REG. U.S. PAT. OFF. 


LIVING... THROUGH CHEMISTRY 


VITAMIN 


ANIMAL STEROL 


ORIGINATED BY DU PONT 
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Eliminate Waste the Feed Lot 


How Swine Feeders Can Stretch Their Corn Pile 


@ AS we face feed lot facts today, we see 
that feed shortages again threaten the 
American feed lot encouraging liquidation 
of livestock and poultry numbers below 
what many think to be a reasonable and 
safe level. But this time it is a carbohydrate, 
not a protein shortage. With late frosts in 
May, floods in June and drought in July 
and August, the Corn Belt farmer is har- 
vesting his poorest crop in 11 years. In 
the past, the midwest farmer has found it 
very profitable to market over 40 per cent 
of his corn through hogs. But now, with 
less corn available and at $2.50 per bushel, 
the feeders first impulse is to “cut” live- 
stock and poultry numbers. The finger 
points at hogs as the culprits consuming the 
greatest amount of grain. It certainly would 
seem unwise to junk the livestock and 
poultry business before we do a little fig- 
uring. 

In the past, and certainly at the present, 
agricultural college research, extension and 
the feed industry must be working for the 
same goal—the most efficient and profit- 
able hog production program. Our job is 
to formulate and make feeds to fit the 
feeders’ needs. But today we have a greater 
responsibility as we face three basic facts: 

First, grain is needed abroad for hungry 
people. You cannot instill democracy into 
a man with an empty stomach. 

Second, we have a short corn crop in 
the midwest. How can we best utilize what 
we have? 

Third, a strong demand continues for 
meat as industrial payrolls remain high. 
Our responsibility lies in—first, helping our 
government keep its food commitments 
abroad; second, help maintain livestock 
and poultry numbers at a reasonable level. 
Feeding ratios are still profitable to the 
efficient producer, and meat, milk and eggs 
are needed to keep our country strong. 
Number three, and the responsibility which 
will be discussed, is to stretch grain sup- 
plies by applying all the latest research 
facts on nutrition. 

APPLY RESEARCH FACTS 
—SAVE FEED 

By applying research facts, much feed 
can be saved. The following facts can be 
used for revising swine feeding methods and 
in designing a swine feeding program to 
meet existing conditions. The figures pre- 
sented in Table I have been taken from re- 
search bulletins as published. Six “feed sav- 
ing” practices are listed, two under each 
stage — gestation, lactation and growing- 
fattening. 

Commercial swine producers can save 
over 225 pounds of feed per head by keep- 
ing gilts instead of heavy, old sows to pro- 
duce their 1948 spring litters. Gilts require 
2 to 3 pounds less feed daily than older, 
larger sows. Less feed is required for main- 
“An address delivered Nov. 24 at the annual 


meeting of the Western Feed & Grain associa- 
tion held at Des Moines, Iowa. 
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tenance. Ordinarily yearling sows are pre- 
ferred by many because they produce larger 
pigs and more milk for their litters, but 
this advantage fades as we face dwindling 
corn piles. 


SHE’S TOO FAT FOR ME 

If ever a current song hit could be ap- 
plied to the feed lot, “You Can Have Her, 
I Don’t Want Her, She’s Too Fat For Me” 
applies to brood sows. Sows which are too 
fat not only tend to farrow small, weak 
litters, but they also require more feed— 
yes, more ‘corn—during the gestation pe- 
riod. So let’s give our brood sows a new, 
medium condition “look”. It requires about 
364 pounds less feed to maintain a sow in 
medium condition, with limited exercise, 
than it does to keep a sow in fat condition 
with liberal exercise. Exercise requires 
(wastes) energy. Corn is needed for energy. 
Recent experimental work fails to support 
the old theory that pregnant sows need 
lots of exercise. Balanced rations and prop- 


er condition are proving to be more im- 
portant than exercise. No doubt, in the 
past, some desirable results attributed to 
exercise were due to gleaning a more “bal- 
anced ration” while foraging about, which 
at the same time prevented them from be- 
coming too fat. 

Three years work on creep-feeding pigs 
at the Illinois station is reported in Illinois 
A. H. Mimeo. No. 1299. These results show 
that 128 pounds of feed can be saved per 
sow and litter by creep-feeding the young 
pigs. Besides saving feed, creep-feeding 
gives all pigs a better start, weans more 
pigs per litter, weans heavier and thriftier 
pigs, and helps insure a more successful 
feeding period to follow. 


SAVE ONE MORE PIG PER LITTER 

Each pig lost at farrowing costs 140 
pounds of feed according to the United 
States department of agriculture. Experi- 
mental feed records at the Iowa station 
indicate this feed loss to be between 100 
to 140 pounds of feed. With feed prices 
ranging between 5 and 6 cents per pound, 
each pig lost at farrowing represents a loss 


TABLE I 
APPLYING RESEARCH FACTS CAN SAVE FEED! 
(Based on Pasture Feeding with Balanced Rations) 
Stage Feed-Saving Practice Feed Saved (Lbs.) 
Gestation (114 days) 
1. Keep gilts— (Heavy Sows) (Gilts) 
Sell heavy sows 
Total Feed 912 684 228 
(Ja. Expt. Sta.) 
2. Feed for medium (Fat Cond. (Med. Cond.- 
condition—Limit Lib. Exer.) Limit Exer.) 
exercise 1045 619 364! 
(P. U. Bul. 413) 
Lactation (56 days) 
1. Creep-feed (no creep) (creep-fed) 
young pigs 640 512 128 
(ill. A. H. Mim. 1299) 
(proper feeding 
2. Save 1 more pig (average) extra care) 
per litter 6.4 7.4 140 
(experience) 
Growing-Fattening (120-150 days) 
(Full-fed (Limited fed, 
entire time) then full fed) 
1. Limit feed from 
tor 150 5202 4692 510° 
Full Feed from 
150 lbs. to 225 Ibs. 
(Ohio Bul. 552) 
(to 245 lbs.) (to 225 Ibs.) 
2. Do not feed over 225 Ibs.......7150 6351 799% 
(20 Ibs. lighter than 1946) 
(P. U. Mim. 32—1942) 
Total Feed = 2169 lbs. 
80% Corn = 1735 lbs. 
Bu. Corn saved: 
Per litter = 31 bu. 
Per pig = 4+ bu. 
(@) Adiusted for 29 Ibs. extra weight of fat sows at weaning. 
(?) Figured on 7.4 pigs per litter to put on 190 lbs. beyond weaning weight. 
(®) Based on 381 Ibs. feed/cwt. gain to 225 and 427 Ibs. feed/cwt. gain to 245. 
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of about $10. No, it’s not quite as dra- 
matic as throwing away $10 bills, but look 
at that dwindling corn pile—and at $2.50 
per bushel. Based on experience, as well as 
experimental evidence, the average swine 
producer can save one more pig per litter 
by following approved feeding and man- 
agement practices. They are very simple. 
Clean and disinfect the farrowing pen. Put 
a clean sow in this pen and be on hand 
when she farrows. Remove mucous mem- 
brane from the pig’s nose, dry them off, 
then see that every pig gets to nurse. If 
the sow is nervous, remove each pig as 
farrowed to a warm place. Clip points off 
pig tusks, tie and cut navel cord, then dip 
the stub in tincture of iodine. After the sow 
has finished farrowing, clean out the bed, 
put in dry bedding and return the pigs to 
their mother. See that all pigs get accus- 
tomed to using the pig brooder which, along 
with guard rails, can save 12 per cent more 
pigs by preventing chilling and overlay- 
ing. It takes time and money to be with a 
sow at farrowing—but figure out the cost 
of 140 pounds of feed. 
LIMIT FEED FOR G-F PIGS 
A range of 120 to 150 days has been 


given as the time required for the growing- 
fattening period from weaning to market. 
Normally, under full-feed, 120 days is 
plenty, but—if the feeder has to stretch 
his present corn pile, to meet a “hoped- 
for”, bumper, 1948 crop, by limiting the 
feed for his growing-fattening pigs, then it 
will require over 120 days. So we will start 
out by limited feeding these 1948 spring 
pigs from 75 to 150 pounds. But do not 
limit the total daily ration below 2 per cent 
of the body weight of the pig and remem- 
ber limited feeding is successful only on 
pasture. Then we'll full-feed from 150 to 
225 pounds. Experimental work at the Ohio 
station indicates that over 500 pounds of 
feed can be saved per litter (7.4 pigs per 
litter) by limiting the feed on pigs after 
about 50 to 75 pounds until they weigh 
around 150 pounds, at which time the new 
1948 corn crop should be ready. They can 
then be finished for market on a full-feed. 
Sure it will take longer and it will require 
more labor, but it’s the best way to stay 
in the hog business today. 

Wise feeders trying to conserve a small- 
to-start-with, diminishing corn pile will mar- 
ket their hogs not heavier than 225 pounds. 


TABLE II 
Sell A Feeding Program—Not A Bag of Feed—in 1947-48! 
| SOW BRED FARROWING WEANING MARKET 
Fit the Growing-Fattening 
Feeding Before Gestation Period Suckling Period eriod 
Program Breeding (114 days) (8 weeks) (4 months) 
to the i 2 Wks. 1st 10 wks | Last 6 wks 5 Ibs. 
x xx x 
Critical Periods in Hog Production 
1. Feed balanced] Limited |Feed highly fortified, properly| 1. Less Fortifica- 
rations feeding |balanced rations during these tion with vita- 
2. Keep gilts. — here —nutritionally critical periods. mins and min- 
Sell heavy Include adequate animal pro-|_ erals needed. 
For sows. tein, B-complex vitamins More econom- 
All . Bead on trace minerals ical rations can 
Feeders Pasture Full feed during these periods| be formulated 


4. Adjust pro- 
tein level to 
stage of 
production 


and fed 
2. Use more 
plant proteins 
. Market at 
200-225 Ibs. 


Creep-feed young pigs 


w. 


Full feed sows 


For the |and litters and 
Feeder |8towing-fatten- 
with |ing pigs. Saves 


Formulate a 30-35% supple- 
ment for these periods to be 
full fed, free-choice with grain. 


Formulate a 
35% supple- 
ment for drylot 
or a 40% sup- 


Grain |time, labor and plement for pas- 
feed. ture for these 
periods to be 
full fed with 
grain on 
pasture. 
1. Use corn sub-} Use sows |Formulate an 18% complete 150 Ibs. 
stitutes judi- | to clean |sow and pig ration. Full feed.| Formulate a 
ciously. up scat- |Adjust protein level by adding] 15% complete 
2. Make maxi- | tered feed |grain as pigs grow older. hog feed for 
Forthe | mum use of | residues these periods: 
Short . or to Limited| Finish 
on Grain d follow feeding} for 
cattle —here—| Market 
Do not | by full 
limit -| feeding 
—here— 
elow 
2% of 
body 
weight 
Feed on Pasture 
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Feed requirements, and mostly corn, in- 
crease quite rapidly, proportionately, as we 
feed to weights heavier than 225 pounds. 
If hogs are marketed at 225 pounds, in- 
stead of the 242 pound market weight 
averaged last year, we can save between 5 
and 7 million bushels of grain with present 
hog numbers. 

By following these proven-practices, 
swine producers can stretch their corn pile 
4 bushels per pig closer to the 1948 crop. 
They can stay in the hog business and 
make money doing it. By following these 
suggestions for gearing swine practices with 
present corn supplies, feeders can save 
about 31 bushels of corn per litter (7.4 
pigs per litter) marketed. 

SELL A FEEDING PROGRAM IN ’48 

Sell a feeding program, not just a bag 
of feed, in 1947-48! This is the appropriate 
title for Table II which diagrammatically 
shows how to fit a swine feeding program 
to producers’ present needs. This table de- 
serves careful study as it will serve as a 
guide in helping feeders plan their hog 
production program for 1948! With short 
feed supplies, it is even more important 
that ‘balanced rations be fed. Grain alone 
is wasteful, inefficient and uneconomical. 
If feeders are going to feed grain alone— 
they had better sell both the grain and the 
hogs. 

Feeders will be substituting many “corn- 
sparing” ingredients in their attempt to 
stretch corn supplies. The comparative 
feeding value of these corn substitutes will 
vary considerably depending upon the per- 
centage of corn replaced, their preparation 
and the stage of production where it is 
being fed. As feed manufacturers, you have 
the facilities and the “know-how” at your 
finger tips. You can formulate and manu- 
facture rations which are grain-sparing, yet 
nutritionally adequate. You can do it by 
going over your present supplement and 
complete hog feed programs. General corn 
replacement values are indicated in Table 

HOLD TIGHT—FEED RIGHT 

“Hold tight and feed right” is a good 


(Continued on page 68) 
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@ There’s no mystery in Mr. Ansel Lockhart’s 
success-——he uses DAVIS A to Z Vitamin 
Concentrates in chick starter, layer mash, 
broiler mash and custom feed mixes. 

When you use DAVIS A to Z Vitamin 
Concentrates in easy-to-mix DAVIS Chick 
Starter Formulas, you'll win praise and 
profit from poultrymen. DAVIS Layer Mash 
and Broiler Mash Formulas will build better 
birds for your customers — better business 
for you. 

DAVIS offers you important sales serv- 
ices, too. DAVIS helps train your employees 
to become feed specialists. DAVIS lectures 
and films show your customers and pros- 
pects the advantages of scientific feeds. 
And you get the DAVIS Merchandising Plan 
—filled with pre-tested sales helps and 
ideas that build your business—boost your 
profits! Send coupon for complete details 
today! 


DAVIS ENTERPRISES, INC. 


919 Ss. Perry Street, Dayton 2, Ohio 
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PROOF YOU CAN BUILD 


MORE EFFICIENT POULTRY FEEDS 


LOCKHART'S LIFE GUARD FEED SERVICE 


POTTER STRECT, BETWEEN wnTER ano stacets 
OISTRIBTUORS 


DAIRY, POULTRY, HOG FEEDS, GRAI 
STOCK - GROCERIES poe 
OELAWARE, OHIO 
October 13, 1947 


Dr. Alexander Davis 
Davis Enterprises 
919 South Perry St. 
Dayton, Ohio 


Dear Sir: 


experience with your Davis A To Z vitamin concentrate 


W 
e have used this vitamin product in our own layer mash 


and broiler mash as 
well as in cu 
excellent results with our layer ne We are getting 


and good quality sh Good production 
itself. y shell as well as nice quality in the egg 


We hav i 
ny flocks of 3 pounds at just a little over 


nine weeks of a, 
ge. Man, 
to thirteen weeks. y flocks of 42 pounds at twelve 


Ina 

= gg: gets were plump and well finished at most 
ps a is evenly distributed throughout the bird 
ec ele ret €s as occurs many times. Growth has been 
— abi te have ever before been able to produce 
make a pound of meat is being 


Very truly yours, 


Ansel Lockhart 


OTHER DAVIS PRODUCTS: Davis Ethical Trace Minerals * Davis Dry Vitamin 
A &D Fortifiers * Davis Wheat Germ Oil * Davis Sol-U-Mix. DISTRIBUTORS 
oF: Fleischmann'’s Irradiated Dry Yeast ° Fish-Trate * Sard-X * Swine-Dine 


CLIP AND MAIL TODAY 


| 
DAVIS ENTERPRISES, Inc., 919 S. Perry St., Dayton 2, Ohio 
Gentlemen: Please send me full information about Davis A to Z Vitamin 


Concentrates and Formulas for efficient poultry feeds. Also tell me about 
the successful Davis Merchandising Plan for increased sales and profits. 


NAME 


COMPANY 


ADDRESS 


STATE 


city 
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If you are a feed manufacturer you are faced 
with this question: With grain so high can I 
profitably sell feed that will make money for 
the poultryman? 


If you were a poultryman you would be 
faced with this question: Can I feed poultry 
at a profit? 


The answer to you as a feed maker—and 
to your customer, the poultryman—is: Yes, 
if your mash feed contains what it takes to 
produce enough marketable poultry meat— 
or eggs—per pound of feed to make poultry 
raising profitable. 


What it Takes —Important Things in Mashes 
It takes vitamins and amino acids in proper 
balance in mashes. And it takes these nutri- 


ents in the right combination and quantities to 
obtain maximum utilization of the body- 


building, egg-building materials that are in 
the grain. 


When combined as we suggest, FLAYDRY- 
Lappro—-Borden poultry feed supplements 
derived from whey solubles, fish solubles and 
fish liver and glandular concentrates —furnish 
an ample supply of the entire B~-G Complex, 
the “animal protein factor,” plus Vitamins A 
and D, economically and in convenient form 
for feed mixing. A FLAYDRY-LADPRO combi- 
nation also definitely improves the pattern of 
essential amino acids in your feeds. Both 
products are standardized by biological test- 
ing and strict laboratory control. 


Borden Nutrition Specialists will gladly 
advise you on how to use these products to 
your best advantage now. Don’t hesitate to 
ask us for information and help if you are 
confronted with a special nutritional problem. 


Wire or write for more information and prices 


THE BORDEN COMPANY, Animal Food Department, 350 Madison Ave., New York 17, N. Y. 


: 
How are you meefing | 
\ 
Ye A | 
\ \ 
= 
1% 
x 
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@ WHAT do my prospective cus- 
tomers use, what do they need, and 
how can I get their business?” was 
the question M. C. Mayhew asked 
himself when he bought what is now 
the Mayhew Feed & Fuel Co., Madi- 
son, Ohio, in March, 1946. His son 
Boyd Mayhew: suggested, “Get out 
and meet the farmers and ask them.” 
To Mr. Mayhew, who had been with 
the Mantua Grain Co. for years, the 
idea was a novel one, but the sound- 
ness of the suggestion appealed to 
him. 

Working with Mr. Mraz, represen- 
tative of the G. E. Conkey Co., the 
Mayhews conducted a consumer sur- 
vey covering two counties, and reach- 
ing 375 feeders and other prospective 
customers. Not only were the May- 
hews able to meet the feed buyers 
face to face and establish a friendly 
relationship at the outset, but, as a 
result of the survey, they had a wealth 
of information on local poultry, hog, 
and livestock owners. Questionnaires 
filled out during the survey told the 
Mayhews how many chickens, turkeys, 
hogs, cattle, and even dogs, the farm- 
ers were feeding. 


“This form, when filled out, really 
gave us good data to work from in 
planning future approaches,” stated 
Boyd Mayhew. “Then,” added Mr. 
Mayhew, “we followed up the survey 
with letters to all the people who 
cooperated, thanking them and gen- 
erally assuring them of our continued 
interest in their feed problems.” 


The survey gave the Mayhews a 
worthwhile mailing list. If the survey 
had indicated that Mr. A had a large 
flock of poultry, then literature on 
poultry foods, remedies and equipment 
was mailed to that farm. The same 
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Survey Reveals Customer Wants 


Farmers’ Answers Gave Mayhew Start 


applied in the case of large numbers 
of hogs or cattle, even the presence 
of dogs on a farm indicated a pos 
sible market for dog food. 

The Mayhews didn’t relax their 
merchandising efforts with the sur- 
vey’s end. They were determined to 
create good will at every step of the 
way to becoming established as new 
feed mill proprietors. Colorful 2 by 
4 inch memo pads were printed. The 
top cover, illustrated with a red-edged 
feed bag said “Smile”, and below the 
bag, “Mayhews at Madison”. On the 
back cover was a complete list of 
merchandise. 

The memo pads were placed in a 
box on the office sales counter, to be 
picked up by the customers at their 
leisure. They were often included in 
statements and direct mail brochures. 
Mr. Mayhew commented, “A great 
many women have congratulated us 
on this handy pad. It seems it is just 
the right size for shopping lists and 
memos that women carry in their 
pocketbooks.” 

In addition to the memo pads, the 
Mayhews had several thousand yard- 
sticks and pencils made up with their 
name on them. These were passed out 
every day in the store. “Give them 
something they can handle once in a 
while during the day, and you'll re- 
mind them of yourself that often,” 
Boyd remarked to explain his father’s 
preference for this type of advertising. 


“We gave the entire mill a going 
over, just to make real sure we had 
a modern, good looking place of busi- 
ness,” recalled Mr. Mayhew, “The 
exterior, of concrete blocks, with 
wood peaks, was given a coat of 
aluminum paint—long-lasting and at- 
tractive. A few flower beds were 
dressed up in the spring and planted 
with colorful flowers.” A large sign, 
about 5 by 8 feet, was placed on the 
side of the building. In addition to 
the firm’s name, the sign points out 
the merchandise and services the com- 
pany offers. “We also cleaned up and 
painted several trucks. We wanted 
a good impression created by every- 
thing connected with our business,” 
Mr. Mayhew asserted. 


M. C. MAYHEW, left, listens 
to one of his customer's an- 
swers while his son Boyd, at 
desk, takes notes to fill in a 
survey. An exterior view of 
the Mayhew Feed & Fuel Co. 


is shown at lower left. 


Exterior modernization wasn't 
enough for the Mayhews. Inside the 
mill, they found that the extra busi- 
ness they expected to create would 
require more equipment, so they 
bought a 2 ton Blue Streak feed mixer. 
With increased business still foremost 
in their plans, they found they needed 
more storage space, so two old box 
cars were purchased and placed along- 
side the rear of the mill for grain and 
supply storage. 

Other changes included remodeling 
of the office and display room, paint- 
ing, installation of shelving for mer- 
chandise, and new fluorescent lights. 


Arcady and Conkey feeds represent 
the featured feed lines. Both Dr. 
Salsbury’s and Conkey’s remedies are 
stocked for the discriminating feeders. 
Fertilizer lines handled include Ar- 
mour’s, Stadler’s and Farmers’. 


A storeside loading platform makes 
it easy to serve customers, and ample 
parking facilities provide another fea- 
ture that make it simple and con- 
venient for buyers at Mayhew’s. 


Mr. Mayhew has been more than 
satisfied with the results he obtained 
from his original approach. “We 
thought the consumers survey was 
very worthwhile,” he stated, “for we 
know the feeders better. We know 
their wants and their needs. We have 
them liking us and coming back again 
and again for their feeds and other 
needs.” 


, 
; 5 
4 
“MAYHEW” 
A 
THE 


Dr. Earl Butz to Address 


Fact Finding Conference 


The Municipal auditorium in Kansas City, 
Mo., will be the scene of a Fact Finding 
Conference sponsored by the Institute of 
American Poultry Industries Feb. 1-3, ac- 
cording to Cliff D. Carpenter, president of 
the Institute. 

How the foreign relief program will 
affect domestic poultry problems will be 
discussed by Dr. Earl Butz, Purdue univer- 
sity economist, who recently had the op- 
portunity to observe the European situa- 
tion at close range on a trip abroad. Fol- 
lowing Dr. Butz’s address Monday morn- 
ing, Feb. 2, speakers will give attention to: 
“How to Raise Broilers Profitably on the 
General Farm”, “It’s Time to Do Something 
About Undergrades”, “How to Make A 
Quality Incentive Program Work”, and 
“Why It’s Good Business To Buy Eggs 
On Grade”. 

Monday afternoon will feature a discus- 
sion of dressing shrinks and grading losses. 
Plant sanitation will be the subject of a 
recommended program, and the afternoon 
session will close with a demonstration of 
how chicken feathers are made into fibres 
and plastics. 

Congressman W. R. Poage, Texas, will 
be the main speaker at the banquet to be 
held at the Hotel President. As a member 
of the Herter committee, Congressman 
Poage visited Europe this fall and will pre- 
sent a report on European affairs. The ban- 


quet menu will feature custom grown 
White Rock fryers. 

Tuesday morning, simultaneous sessions 
will be held, one on poultry, and one on 
eggs and egg products. Tuesday’s luncheon 


will feature a mock “Trial By Jury” with 
Mrs. Average Consumer the plaintiff and 
the poultry industry the defendant. 


Pilot Milling Co. Formed 
At Kernersville, N. C. 


E. W. Cummings has announced the 
organization of the Pilot Milling Co. at 
Kernersville, N. C., to manufacture a com- 
plete line of livestock and poultry feeds 
and pet foods. Mr. Cummings, president 
and general manager of the new company, 
has been associated with the feed industry 
for 30 years and for the past six years has 
been the owner and operator of the Pilot 
Mills. 

Other officials of the new firm are: W. J. 
Talbert, first vice president; J. A. Brewer, 
second vice president; C. M. Barbee, sec- 
retary-treasurer, and James A. Brewer, jr., 
assistant secretary-treasurer. 


JOINS STALEY MILLING CO. 

Parker D. Bosshardt has been appointed 
to the purchasing department of the Staley 
Milling Co., Kansas City, Mo., feed manu- 
facturing firm. Mr. Bosshardt was formerly 
associated with Stockley-Van Camp, Inc., 
Kansas City, where he was in charge of 
purchasing. 


“Chick-of-Tomorrow” Race 


Forty Finalists to Vie for Prizes 


The national “chick-of-tomorrow” con- 
test has been narrowed down to 40 finalists 
from 26 states after two years of state and 
regional trials. The national committee has 
nominated the finalists through the contest 
chairman, H. L. Shrader, senior extension 
poultryman of the United States depart- 
ment of agriculture. In the finals, to be held 
this spring, they will vie for the grand 
prize of $5,000 and the runner-up awards 
offered by the A & P stores to encourage 
poultry improvement. 

Each finalist will ship 720 hatching eggs 
to a central hatchery near Georgetown, Del., 
in February. The chicks will be hatched 
and wing banded in March and reared 
under identical conditions at the Delaware 
state experiment station. 

On June 17, the chicks will be weighed 
out of the brooders. The chicks will spend 
three days at the feeding stations of the 
Birdseye-Snider dressing plant at Pocomoke 
City, Md., and then dressed. They will be 
judged June 22-23, and the winners will be 
announced June 24. 

The finalists are: H. E. Bates, Litchfield, 
Maine; Nichol’s Poultry Farm, Kingston, 
N. H.; LeMay’s Hatchery, North Salem, 
N. H.; Norman P. Eisenhaur, North Read- 
ing, Mass.; Eben Wood, West Bridgewater, 
Mass.; Ellery Metcalf, Saugus, Mass.; Mrs. 
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Robert Sharples, Attleboro, Mass.; John 
Spangenberg, West Haven, Conn.; Her- 
man Suppe-Lynn Fitch, Clinton, N. Y.; 
Wilbur F. Rue, Allentown, N. J.; Reuben 
Yoselson, Montrose, Pa.; Indian River 
Poultry Farm, Ocean View, Del.; Town- 
send’s, Inc., Millsboro, Del. 

John E. Weidlich, Roanoke, W. Va.; 
Shenandoah Hatchery, Mauertown, Va.: 
Shenk Hatchery, Harrisonburg, Va.; O. H. 
Green, Spartanburg, S. C.; Mitchel Poultry 
Farm, Lutz, Fla.; Everette Nelms, Mont- 
gomery, La. P. B. LeCates, Sr., Baton 
Rouge, La.; Western Hatcheries, Dallas, 
Tex.; Frank W. Allenson, Brenham, Tex.; 
Vernon S. Harper, Mooreland, Okla.; Shel- 
bina Hatchery, Shelbina, Mo.; W. W. Neel, 
Bolivar, Mo.; Mrs. H. W. Linhart, Chilli- 
cothe, Mo.; Gus Liedtke, Glasco, Kan. 

Vantress Hatchery, Marysville, Cal.; Mrs. 
Ira Lemon, Junction City, Ore.; Clyde 
Cleveland, Blodgett, Ore.; Linn’s Hatchery, 
Puyallup, Wash,; Roger A. Nelson, Sharon, 
N. D.; Floyd F. Monteith, Fargo, N. D.; 
J. N. Thomson, Centerpoint, Iowa; Corn 
Belt Hatcheries, Joliet, Ill.; Robert Martin, 
Ramsey, Ind.; Lloyd Tice, Barryton, Mich.; 
Wilford Hatchery, Elyria, Ohio; and T. S. 
Townsley, Wilmington, Ohio and A. H. 
Ward, Independence, Iowa. 


FEED BAG 


"It was worth your life to get across 
before they put those up!" 


Hold Annual Turkey Show 
At Bozeman, Montana 


The second annual Montana turkey 
school and dressed turkey show was held 
at Bozeman, Mont., at Montana State col- 
lege, Dec. 1-2. The formation of an all- 
industry poultry advisory council was com- 
pleted and Arthur Todd, Helena, feed in- 
dustry representative, was named chairman 
of the group. Francis Botney, Kalispell,. 
representing the hatchery men, was selected 
vice chairman, and Joe Moudry, Billings, 
marketing representative, was appointed 
secretary. 

The advisory council was organized in 
the preliminary stages at the poultry school 
held at the college in September. The elec- 
tion of officers and the inclusion of repre- 
sentatives of the turkey industry at this 
meeting completed the organization. The 
council will coordinate the efforts of the 
various industries which are connected with 
the poultry growers and will work closely 
with the college extension service and the 
experiment station. 

The banquet at the meeting featured 
processed turkey in its many different guises. 
Turkey was served smoked and in various 
types of steaks. At a poll taken after the 
meal, the majority of the diners agreed 
that the cross-cut turkey steak was excellent 
fare. 


Stiver Elected President 
Of Ontario Feed Dealers 


E. Stiver, Unionville, Ontario, was elected 
president of the Ontario Retail Feed Deal- 
ers association at the annual convention in 
Toronto Dec. 10. W. M. VanSickle, Camp- 
bellvilles Ont., retiring president, was pre- . 
sented with a gift of appreciation for his 
efforts on behalf of the association and was 
named honorary president. 

Other officers elected were: W. R. 
Pierce, Almonte, Ont., vice president; C. P. 
Bechtel, Kitchener, Ont., vice president; 
and C. A. Martin, Milton, Ont., treasurer. 
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VADREX. . . Vitamins A, D and G 


(Riboflavin) all in one easy-to-use NOPCO 
“dry meal” product. VADREX is guaran- 
teed to contain per pound 1,135,000 U.S.P. 
units of Vitamin A, 454,000 A.O.A.C. units 
of Vitamin D and 907 milligrams of Ribo- 
flavin (2500 “A”, 1000 “D..”’, 2 milligrams 
Riboflavin per gram). 


Feed experts say that “D’’ and 
(Riboflavin) are the only 3 vitamins your 
feeds need from some special source. You 
get all 3—conveniently—in new VADREX. 


VIAD ... another new NOPCO-guar- 
anteed “A” and “D” dry meal product, 
containing just half as much “A” per 
pound as NOPCO's famous VIADEX, but 
the same amount of ““D”’. 1,135,000 U.S.P. 
units of Vitamin A and 454,000 A.O.A.C. 
units of Vitamin D per pound (2500A/ 
1000 D; per gram). 


MADE AND SOLD 


of Racklas NOPCO, Harrison, 
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NOPCO’s growing line also includes: 


NOPCO XX* Cod Liver Oii— 


(3000A/400D). 


NOPCO* Vitamin A and D Feeding 


Oils—400 or 800 A.O.A.C. units of ‘‘D" per 
gram, combined with various ‘‘A"’ potencies. 


U.S.P. units 


of A", 454,000 A.O.A.C. units of per 
pound (5000A/1000D; per gram) stabilized 
in a “dry meal” carrier. 


NOPDEX” new “Dry D;" 


Product—900,000 A.O.A.C. units of ‘‘D” 
per pound (2000 D; per gram). 


QUADREX —"A"” plus “D2” in a 


dry carrier, for four-footed animal feeds. 


2,270,000 U.S.P. units of stabilized “A", 


227,000 U.S.P. units of “D'' per pound 
(5000A/500D2 per gram). 


DREX —Low-cost ‘Dry D2" Product for 
four-footed animal feeds—4,000,000 U.S.P. 
units of ‘‘D"' per pound (9000 D2 per gram). 


Copyright 1947, NOPCO Chemical Co., Harrison, N. J. 


Super DREX_ High potency “Dry 
D2"" product—12,000,000 U.S.P. units of “D" 
per pound (27,000 Dz per gram). 


RIBOFLAVIN-NOPCO 


in two low-cost forms— 


85% RIBOFLAVIN-NOPCO 
RIBOFLAVIN-USP (NOPCO) 


NOPCO Fortified Oils 


available in steel drums, 410 Ibs. and 230 
Ibs. net. NOPCO XX Cod Liver Oil with 
added Vitamins A and D also available 
in steel pails, 38 Ibs. net, and in cases of 
5 lithographed metal cans, each can 5 Ibs. 
net. 


VADREX, VIAD, VIADEX, NOPDEX, QUAD- 
REX, DREX and Super DREX all available 
in easily-handled fibre drums, 100 Ibs. net. 
RIBOFLAVIN-NOPCO (both forms) in fibre 
cartons 1000 grams net, and bottles 100 
grams net. 


NOPCO’S MEN UNDERSTAND YOUR NEEDS 


What additional vitamins do you need in your feeds? 
NOPCO field men help answer that question. And 
don’t overlook the FREE formula service offered by 
NOPCO’s Technical Service Bureau. 


HADEMARE 


EVOLVED THRU 


NOPCO VITAMIN PRODUCTS MEET YOUR NEEDS RELIABLY AND ECONOMICALLY 
You can depend on NOPCO’s up-to-date line of products to meet your needs 
with scientific precision and with useful variety. And you can depend on this 
NOPCO price policy:—Never more than a reasonable price—competitive 
with anyone—quality and all factors fairly considered. 

*Trademarks of NOPCO Chemical Co., Harrison, N. J. 


~ West of Rockies NOPCO, Richmond Cal. 
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RESEARCH i 
-INMIND 
WRITE FOR FURTHER INEORMATION 


— Catron 


(Continued from page 62) 


slogan for the swine producers in 1948! 
The following 10 points will help producers 
stretch their present corn pile to meet 
the 1948 corn crop! 

1. Feed balanced rations — Do not feed 
corn alone! Feed a balanced protein 
supplement to fit feeding conditions. 
Fifty pounds of protein supplement can 
save about 6 bushels of corn. 

2. Market hogs at lighter weights—Not 
over 225 pounds! As they get heavier, 
they require more corn proportion- 
ately to put on gains. 

3. Keep gilts for breeding—Sell heavy 
old sows as they require 2 to 3 pounds 
more feed per day than gilts. Keep 
gilts in medium condition—not fat! 
Breed for late spring pigs in order to 
get on pasture early. 

4. Save more pigs at farrowing—By us- 
ing clean farrowing pens, guard rails 
and pig brooder. Be on hand at far- 
rowing. Each pig lost at farrowing costs 
100 to 140 pounds of feed! 

5. Full-feed during nutritionally critical 
periods—The last % of gestation, all 
during the nursing period and until 
the young pigs reach 75 pounds. Full 


feed grain, protein supplement and 

minerals. 

6. Limit grain feeding during non-critical 
periods— 

(a) On bred sows up to the last 4% of 
gestation this winter. 

(b) On spring growing-fattening pigs 
from 75 pounds to about 150 
pounds. 

But—Feed on pasture, not drylot! 

7. Creep-feed young pigs—Saves feed! 
Builds up nutritional reserves! 

8. Feed on pasture—Limit grain by hand, 
feeding from 75 pounds to 150 pounds 
on pasture. Make maximum use of 
pasture! Do not limit feed consump- 
tion below 2 per cent of body weight 
of pig. Pasture can save 25 to 50 per 
cent of protein and up to 15 per cent 
of grain needed in pork production. 

9. Feed only healthy pigs—Diseased and 
parasite infested pigs waste feed! Worm 
pigs if necessary. Control mange by 
oiling or spraying. (Vaccinate all pigs!) 
Keep feeders repaired and adjusted. 
Don't feed in mud! 

10. Use corn substitutes judiciously. 


@ BEN THANE, Metropolis, Ill., has been 


appointed manager of the Corno Feed store, 
recently opened by the National Oats Co. 


TABLE III 
RELATIVE VALUE OF CORN SUBSTITUTES FOR FATTENING HOGS 


Number 
° Approximate value when a bushel of corn 
Feed bushels Relative is worth 
in Fattening 
aton Value | $0.50 $1.00 $1.50 $2.00 $2.50 
Per cent Bu. Bu. Bu. Bu. Bu. 
Shelled corn 35.7 100 $0.50 $1.00 $1.50 $2.00 $2.50 
Ground wheat 33.3 105 57 1.13 1.80 2.26 2.83 
Ground barley 41.7 90-95 39 .79 1.18 1.58 1.97 
Ground rye 35.7 90 45 90 1.35 1.80 2.25 
Ground oats 62.5 60-80 .20 .40 .60 .80 1.00 


Relative value of corn substitutes with corn based at 100— 


Hominy feed 
Hulled oats 


95-100 (do not replace all corn with hominy) 
a ere 135-140 (Excellent. Takes 155 to 165 lbs. whole oats to 
make 100 Ibs. hulled oats) 

Wheat std. midds, 

Wheat flour midds, 

(Gray shorts) ................ 

Grain sorghums 
(Milo & kafir) 


Molasses, cane 


85-90 (Best in combinations with grain and supplement) 


102 (12-18% better than Std. Midds) 


90-94 
92-97 
75-95 


(Excellent corn substitutes. Grinding desirable) 
(Grind fine) 


(Not over 10% of ration—Use beet molasses care- 


fully) 


Rice byproducts: 
Berver’s rice 
Ronen 
Rice polishings 

or rice bran 


106 (Less protein needed to balance than for corn) 
80-89 (Grinding preferred) 


ae: 100 (Limit to 40-50% of total ration. Too much scours 
young pigs) 


Irish potatoes 


| 35-45 (Cook in salt H.O. Feed not over 4 lbs. to each 
Ib. grain and supplement) 
Sweet potatoes ................ 43-49 (4-5 bu. = 1 bu. corn. Do not feed alone to 


young pigs) 
Seton it lerdal One ton of good garbage may produce 40 to 100 Ibs. pork 
depending on quality. 


Garbage 


1. Wheat, barley, rye, oats and sorghum grains should be ground. Medium to coarse 
grinding is recommended. It is not necessary to grind corn except for mixing. 
2. Oats should be iimited to 20% to 25% of the total ration if maximum gains are desired. 
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Joins Archer-Daniels 


C. C. FARRINGTON 


C. C. Farrington, vice president of the 
Commodity Credit Corp. since 1940, has 
been appointed head of the grain depart- 
ment with Archer-Daniels-Midland, Minnea- 
polis, Minn., according to an announcement 
by T. L. Daniels, president of the company. 
Mr. Farrington resigned his position with 
the CCC Dec. 27, and assumed his new 
duties with Archer-Daniels-Midland Jan. 5. 

Mr. Farrington has served with the United 
States department of agriculture in various 
posts since 1928. In his new association 
with the Archer-Daniels-Midland Co. he 
succeeds J. M. Chilton, who died Dec. 7. 


Berry Appointed Secretary 
of Wyoming Association 


Everett Berry, Sheridan, Wy. secretary- 
treasurer of the Wyoming Grain, Feed & 
Seed Dealers association has been named 
to succeed Lloyd N. Case as secretary of 
the organization it was announced follow- 
ing a meeting of the board of directors held 
last month at Casper. The offices of the 
secretary will be moved to Sheridan. 


@ CHARLES CLINTON MILLER, Mont- 
pelier, Ind., 62, former manager of the 
Montpelier Flour & Feed Mill, died at his 
home recently of a heart ailment. 


@ IGLEHART BROTHERS FLOUR 
Mill, Evansville, Ind., has been granted 
a building permit for the erection of a 
$90,000 warehouse. 


&— 
K. W. BILLET NAMED MANAGER 

K. W. Billet has been appointed manager 
of the General Mills Farm Service store at 
Hopkins, Minn., according to Frank Miller, 
division general manager. He replaces Frank 
M. Swenson, who will serve as mill superin- 
tendent and act in an advisory capacity. Mr. 
Billet was recently attached to the Farm 
Service store in Sioux Falls, S. D., as 
salesman. 
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It°s the B.Y-21 Feed 
= Guide, a handy, pocket-size 
calculator packed with facts and 

figures about feeds. It’s designed 
to save you a lot of work. 

It’s new. It’s free. You’ll find 

it indispensable. 


The guide gives you analyses of 
48 feed ingredients; the 
recommended nutrient allowances 
for chickens, turkeys, swine, 

and dogs; a weight conversion 
table; and a rapid computer 

for adding B-Y-21* to 

your feed. 


If you haven’t got your 
copy yet, mail the coupon 
to CSC today! 


Agricultural Division, Commercial Solvents Corp., 17 East 42nd St., New York ct NY. 
Please send me a free copy of the B-Y-21 Feed Guide 
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450 
AVERAGE AWALYSES ge Feed \NGREDIEN 
2 Courtes¥ national publications. 
() 219 72.0 $00 
wut RIENT ANCES 
on fow! swine trom patrol Resear” goss trom swift & Co. : 
FuRKEYS 
preedet 
| Srartet % Grows! 20 
Growet 50 Ibs: 21 
| 
U. S. Pat. Off. 


Master 


America’s largest manufacturers of Concentrates 


McMILLEN FEED MILLS, Division of Central Soya Co.,Inc., FORT WAYNE 2, INDIANA 
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Beef Cattle and Sheep Feeds 


Interest in Formula Feeds Increasing 


@ IN giving the various farm animals 
a rating as to their need for processed 
feed or formula feed, we will probably 
not give beef cattle and sheep a high 
priority in this respect. We would 
think first and foremost perhaps of 
poultry, pigs, and dairy cattle, es- 
pecially young calves. The reasons for 
minimizing the importance of for- 
mula feeds for beef cattle and sheep 
including fattening steers and fatten- 
ing lambs, is that because of being 
both herbivorous animals and rumi- 
nants they are nutritionally much 
better protected than are chickens, 
small growing pigs, and very young 
calves. 


However, in certain states or areas 
of the country there is a rather lively 
interest in processed feeds for these 
two classes of livestock, especially for 
beef cattle. This would argue for a 
justification of such feeds. Since I 
aS an experiment station worker was 
asked to discuss this subject briefly, 
I thought it so much better to consult 
a number of fellow workers in the 
field of livestock management and 
nutrition in and around the corn belt. 
I put these questions to nearly a dozen 
representatives of different experiment 
stations: 


1. What, if any, place is there for 
formula feeds in steer and lamb ra- 
tions, whether this be grain-equiva- 
lent feed, supplement feed, or both? 

2. On the assumption that formula 
feeds for steers and lambs (I might 
have designated beef cattle and sheep) 
may be useful, what special ingredi- 
ents might best commend themselves 
to be included? I have reference to 
such possibilities as molasses, minerals, 
urea, etc. Also, is something to be 
said for pelleting or other physical 
characteristic? 

3. I should like to have you cite, 
if possible, experimental results or 
careful observation on formula feeds 
for fattening steers and lambs made 
during relatively recent years. 

Cattlemen and sheep feeders or 
breeders, perhaps more than other 


*An address delivered last fall at the short 
course for feed manufacturers and dealers held 
at the University of Minnesota. 
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By G. BOHSTEDT* 
University of Wisconsin 


stockmen, have used straight oil meals, 
in the range country especially pea- 
sized oil cake, as protein supplements 
rather than mixed supplements. Hence, 
the request for the opinion of these 
men as to pelleting. Molasses feeds 
have been used to a certain extent in 
steer rations, especially in show steer 
rations. Hence, there might be a spe- 
cial place for molasses. We are also 
mindful of the fact that in certain ex- 
perimental work with fattening baby 
beeves a certain amount of ground 
limestone has shown up favorably, 
where grass hay and cane silage was 
fed during an 8 to 10 month fatten- 
ing period, Certain other minerals, in- 
cluding of course salt, might be neces- 
sary. Might also extra carotene at 
times have a place in perhaps a sup- 
plement feed where the basal rough- 
age lacks quality? 

So I hoped that there might be 
some very pertinent ideas in the 
minds of these research men as based 
on their experiences and observations. 
With the thought in mind that you 
might be interested in the responses 
of these men, I am giving you excerpts 
of their comments, designating the 
persons as representatives of experi- 
ment stations A to H. 

A. “Where farmers have their own sup- 
ply of farm grains for fattening cattle or 
for fattening lambs, they would be unwise 
to sell the grain and buy a substitute mixed 
feed, unless they could, under present un- 


usual conditions, possibly get a greater 
feeding value per dollar by doing this. 


“With a plentiful supply of farm grain, 
then there is, of course, the need only for 
the addition of a protein supplement when 
this is necessary to balance the ration. You 
of course are thoroughly familiar with the 
results of the experiments that indicate that 
certain supplemental mixtures for fattening 
cattle, in particular, have produced slightly 
more rapid gains and a little better market 
finish than such a single supplement as 
cottonseed meal or soybean oil meal. Such 
supplemental mixtures may be fully equal, 
ton for ton, to linseed meal, and may pro- 
duce fully as good finish. 

“Therefore, especially for fattening cat- 
tle, there may be an advantage in such 
mixtures over single protein supplements. 
I believe there is less advantage in such 
mixtures for fattening lambs. 


“The results of our metabolism experi- 
ments and also the results of the practical 
feeding trials that have been recently pub- 
lished show very definitely that urea has 
much less usefulness for growing and fat- 
tening lambs than it does for dairy cows 
or even for fattening cattle. I should, there- 
fore, not recommend the use of urea as a 
substitute for protein in a supplemental 
mixture for fattening lambs. 

“Whether or not molasses should be 
added will depend upon the economy of 
molasses and also on the quality of the 
ingredients that go into the mixed feed. 
With entirely high grade ingredients that 
are well liked by stock, I do not believe 
that the addition of molasses will be of any 
appreciable benefit to the livestock or to the 
farmer, though it may be advantageous 
from the standpoint of the manufacturer.” 

* * 

B. “Taking lamb feeding on the basis 
that it is an enterprise designed to convert 
farm grown grains into meat and wool and 
that it becomes speculative when both 
feeds and lambs are purchased, there is little 
to say in-favor of commercial feed for- 
mulas in a lamb feeding business other 
than supplement where needed.” 

* * « 

C. “Except in a molasses cattle feeding 
experiment which we conducted some years 
ago, we have fed no formula feeds in our 
beef cattle feeding tests. Personally I can 
see no advantages forssuch formulas for 
beef cattle since protein supplement is the 
only feed which farmers require in addition 
to their farm grown grain and roughage.” 

* 


D. “Our recommendations on feeds for 
fattening cattle has been to use, insofar as 
possible, home grown concentrates supple- 
mented with the better quality oilmeals or 
cakes unless other feeds were available at 
a lower price. 

“If urea is to be incorporated in the 
ration, some type of pellet conveyer that 
is palatable will probably be necessary.” 

a * 


E. “Personally, I have rtever been able 
to find too much advantage in these feeds 
for fattening steers. It is possible that under 
certain conditions these processed feeds, 
especially the pellets, may be of value in 
lamb feeding.” 

* * * 

F. “In our state where we generally have 
an abundance of grain, principally corn 
and such feeds as alfalfa hay, ensilage, beet 
by-products, etc. we feel that there is little 
if any place for formula feeds in steer and 
lamb rations. If there is any place for for- 
mula feeds it would be as a protein 
supplement. 

“The primary function of a formula feed 
should be to provide protein although this 
might be questionable where ample alfal- 
fa hay of good quality was available. Where 
there is a shortage of good protein the use 
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of urea might be considered. For winter 
feeding a supplementary pellet providing 
protein, phosphorus and vitamin A or caro- 
tene in a stabilized form would doubtless 
have an important place for wintering range 
cattle. We strongly favor the pelleting of 
feed because of the high winds frequently 
prevailing during the late winter and earlv 
spring. In the range section the supple- 
mentary feed is fed on the ground which 
makes pelleting essential.” 

* * * 

G. “We have never thought that formula 
feeds had any place in the fattening rations 
for steers and lambs and have never used 
any of them for either of these classes of 
livestock. 

“Our work in lamb feeding a number 
of years ago seemed to indicate that lambs 
in good health and rugged needed no feed 
other than shelled corn and either alfalfa 
or clover hay. In fact we do not recom- 
mend a supplement for lamb feeding ex- 
cept in cases where silage or cheap rough- 
age such as bean pods, corn stalks or oat 
straw, make up a part of the ration. Steers 
on the farm are customarily fed such a 
variety of feed that there is seldom any 
necessity for a supplement other than the 
addition of a small amount of protein which 
we have always assumed could best be sup- 
plied by some of the straight protein meals. 

“In our meetings with the feed manu- 
facturers of the state we have found no in 
terest on their part in either lamb or steer 
rations, so confine our work with them 
very largely to swine management and the 
computation of swine rations. 

“We fed a mixed supplement a few 


years ago without obtaining any beneficial 


effects as compared with soybean oil meal.” 
x * 


H. “The greatest possibility for making 
up formula feeds lies in the manufacturing 
cf protein concentrates with the possible 
inclusion of certain necessary mineral ele- 
ments, vitamins, drugs, etc., with molasses 
as a binder. If the feeding of drugs such 
as thiouracil and thyroprotein ever becomes 
of practical value, these could be included 
as part of the formula feeds because they 
are very difficult to mix in by hand. 

“Another place that formula feeds might 
be of some value in fattening rations, is 
the utilization of certain byproducts of the 
feed industry which are ordinarily not fed 
to the lambs and cattle unless they are 
made up in mixed rations, preferably in the 
form of a pellet. 

“I believe that there are great possibili- 
ties in the use of pellets for the compound- 
ing of protein supplement combined with 
other ingredients for the use of cattle and 
sheep in both wintering and fattening ra- 
tions. Pellets are handy to feed and are 
particularly well adapted for lamb feeding 
partly because lambs do very poorly on 
ground feeds. The same ground feed pel- 
leted gives excellent results. This fact was 
brought out in some experiments we con- 
ducted here last year in which we used a 
pellet made up of seven parts ground corn, 
one part soybean oil meal, and one per 
cent salt as the concentrate part of a ration 
in which we included drugs, such as thiou- 
racil and other derivatives of thiouracil, in 
our attempt to influence the fattening of 
lambs. When we mixed these drugs in 


Glidden Feed Division Sales Meeting 


Dwight P. Joyce, president of the Glid- 
den Co., Indianapolis, Ind., second from 
left, was the principal speaker at the annual 
sales meeting of the company’s feed mill 
division held at Indianapolis Dec. 29-30. 
Discussing the Glidden program for 1948 
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with Mr. Joyce are, left to right: C. 
neth Shuman, director of nutrition; Mr. 
Joyce; Cecil F. Marsh, feed mill division 
manager; Ralph G. Golseth, vice president; 
H. T. Gordon, administrative assistant to 
sales; and R. J. Little, general superin- 
tendent. 


Ken- 


ground feeds in the same proportions, the 
lambs did not eat the feeds very heartily 
because of physical composition and also 
because it was difficult to mask the taste 
of the drug. However, the same formula in 
pellet form gave excellent results on the 
basis of concentrates and I am using pellets 
extensively here in certain of our experi- 
mental rations with sheep where we have 
to use mixed portions of feeds but cannot 
feed them in the form of ground feeds. 
My experience in the western sections of 
the United States indicates that pellets are 
becoming more popular year by year with 
the range men in the feeding of lambs, 
ewes and beef cattle herds under range 
conditions because they are handy and easy 
to feed without expensive equipment and 
troughs. Many mills in the west make up 
large pellets for hogs. I fed them for sev- 
eral years and was very well pleased with 
the reaction of the hogs to pellets made up 
of the proper ingredients. 

“Special ingredients that might be in- 
cluded in formula feeds for steers and lambs 
might be listed as follows: 


1. Protein concentrates. 

2. Protein substitutes, such as urea and 
ammonium salts. 

. Steamed bone meal, limestone, oyster- 
shell. 

. Stabilized iodized salt. 

Cobalt, where indicated. 

Other minor elements such as mag: 
nesium, manganese, iron, copper, or 
any other element that might be de- 
ficient in a specific area but would not 
recommend the inclusion of these ele- 
ments unless they are needed. 

. Possibility of special drugs such as 
thiouracil, thyro-protein and_ related 
compounds if they ever become of 
practical value. 

8. Molasses could be included as a binder 
but not in large quantities. 

9. In the future there may be certain vita- 
mins that might be necessary for repro- 
duction in ewes and cattle and these 
might be included in a pellet form 
when they are shown to be important. 
Many cattle rations are deficient in 
vitamin A because of poor quality hay 
and we need to explore the field of 
adding maybe some vitamin A in con- 
centrated feeds for particularly cattle 
and perhaps lambs. 

10. There is a big field opening up in the 
use of small amounts of cereal grass, 
possibly dried liver or other compounds 
for increasing the strength of lambs or 
maybe influencing milk production in 
ruminants. 

“There is not too much published in- 
formation on the use of formula feeds for 
cattle or sheep. Probably the most recent 
work and interesting report is on the use 
of urea as a protein supplement for beef 
cattle.” 


w 


* * * 


The above comments are conditioned in 
part by geography as where a worker in 
the Great Plains or range country looks 
kindly on the pelleted condition of sup- 
plement feed and under circumstances the 
inclusion of not merely molasses but also 
urea, whether in partial replacement of 


(Continued on page 84) 
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BROWN-FORMAN® 


Experimental FARMS 
and fed Bee SOLUBLES 


Perfected by research WA, 

Proved by feeding 

Produced with unfailing 
UNIFORMITY by BROWN-FORMAN, 


the country’s largest independent distillery, f 
with a 77-year reputation for unvarying 
quality and uniformity. 


10 YEARS of constant research by 
the nation’s leaders in the field of live- 
stock feeding and animal husbandry 


prove conclusively that distillers solu- , E T T E R 
bles produce more beef, more pork, 
more milk and butterfat, and more eggs = = D 
at less cost and with less grain. a 

BROWN §-FORMAN 
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USDA Emergency Food Order Puts 
Limit on Distillers Grain Use 


An emergency food order, issued Dec. 
30 by the United States department of 
agriculture will limit total use of grain by 
distillers to approximately 2,450,000 bushels 
for the period ending Jan. 31, 1948. 

A processing quota has been computed 
for each distilling plant on the basis of 21 
per cent of its average monthly use of grain 
during the four months from December 
1946 through March 1947, plus 1.4 times 
its daily mashing capacity. No wheat will 
be included in the processing quota. Under 
the quotas about two-thirds of the industry 
allocation of grain will be distributed on 
the basis of use during the base period 
(December 1946—March 1947) and about 
onetthird on the basis of plant mashing 
capacity. A minimum use of 6,000 bushels 
is authorized for each plant. 

Any grain used by a plant through the 
period Oct. 25, 1947 (when the voluntary 
holiday went into effect) and Dec. 30, 1947 
inclusive will be deducted from the total 
the plant is authorized to use in the period 
Dec. 31, 1947 through Jan. 31, 1948. This 
will equalize the burden between the plants 
which have complied fully with the volun- 
tary program and the few plants which 
failed to comply. 

The order does not permit transfers of 
quotas between companies. Transfer be- 
tween plants within companies is permitted 
only to the extent of the amount of the 
quota computed on the basis of base-period 
use and mashing capacity. (In cases where 
the quota is increased in accordance with 
the 6,000-bushel minimum provision, the 
amount covered by this increase cannot be 
transferred to another plant.) 

Also under the order no grain is author- 
ized to be used by government-owned 
plants in the production of distilled spirits 
for beverage purposes. 


Chicago Board of Trade Rules 
Upheld by U. S. Circuit Court 


The rules and regulations of the Chicago 
Board of Trade were sustained last month 
in three decisions returned in the United 
States circuit court of appeals written by 
Judge Minton and concurred in by Judges 
Evans and Lindley. 

These three decisions were the result of 
charges initiated last year by six grain 
traders and dealers against the directors of 
the Chicago Board of Trade, two of the 
suits alleging that the directors without 
proper authority terminated trading in cer- 
tain futures and the third case alleged that 
the directors failed to terminate trading in 
the same futures at a sufficiently early date. 

In the case of Cargill, Inc., the court 
said: “Trading on these contracts was 
stopped and liquidation was provided for 
under the rules, regulations and bylaws 
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which, in the absence of bad faith amount- 
ing to fraud, bound all the parties.” 

The Cargill Co. having made no allega- 
tion that the directors acted fraudulently, 
the circuit court of appeals held that the 
case had been properly dismissed in the 
district court. 

In the case of Floyd Daniel, et al, the 
court held that the complaint charged the 
directors with corrupt motives, infidelity to 
trust, and with personal fraud, and the court 
expressly stating that it “intimated nothing” 
as to the provability of such charges, sent 
the case back to the district court in order 
to permit the plaintiff an opportunity to 
attempt to prove such charges. 


Protein Feeds and Mixed Feeds 


Subject to Export Allocations 


The United States department of agri- 
culture has announced that protein feeds 
and mixed feeds will be subject to emer- 
gency export allocation during the January- 
June 1948 period, excepting certain low- 
protein feeds and mixed feeds containing 
25 per cent or less of protein which are 
now under general license to the Philip- 
pines and western hemisphere countries. 
This is a continuation of current policy. 

Emergency export allocations of protein 
feeds will be announced from time to time 


as determined by the urgency of need in 
foreign countries and by the availability of 
supplies in the United States to maintain 
production of livestock and livestock pro- 
ducts at desirable levels. 


Rat Battle Looms Large in 1948 
As Grain Conservation Measure 


War has been declared—on rats. The 
United States department of agriculture 
and the fish and wildlife service of the de- 
partment of interior are jointly sponsoring 
a nationwide farm rat control program, with 
farm, industry, and citizen groups coop- 
erating. 

Rats are eating or otherwise destroying 
200,000,000 bushels of grain a year on 
farms, with an annual loss of $500,000,000. 
In addition, rats are disease carriers, spread- 
ing bubonic plague, typhus, and trichinosis. 

The battle plan, drawn up in Washing- 
ton Dec. 4, calls for three major strategic 
moves: (1) A vigorous educational cam- 
paign on rats and how to control them; 
(2) A country-wide “R” Day, on which 
all rural people in every state will open the 
allsout offensive on rats; (3) A continuing 
long-range program of rat-proofing, exter- 
mination, and cleaning up of hiding places. 

Fall, winter, and early spring are the best 
times of the year to kill rats the committee's 
rodent experts said, since it is during these 
seasons that the rats seek the shelter and 
warmth of farm buildings where they eat 
and destroy stored grain. 


@ RAY W. STEELE, Rockville, Ind., has 
been employed by the Marshall Feed & 
Grain Co. as farm consultant. 


Grain Conservation Committee Meets 


Members of the grain conservation com- 
mittee appointed by President Truman to 
plan coordination of governmental and in- 
dustry efforts in conserving feed and grain 
are pictured above at a recent meeting in 
Washington, D. C. From left to right they 
are: H. R. Davison, vice president, Amer- 
ican Meat Institute; Walter C. Berger, 
president, American Feed Manufacturers 


association; Herman C. Demme, president, 
National Poultry Producers federation; 
Nathan Koenig, executive assistant to the 
secretary of agriculture; Eugene Hamilton, 
representing Ed A. O'Neal, president of 
the Farm Bureau; L. S. Hitchener, execu- 
tive secretary, Agricultural Insecticide & 
Fungicide association. Also sitting with the 
committee is A. W. Gillian, of the Amer- 
ican Meat Institute, right front. 
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GUARANTEE 
GUARANTEE? 


WE MEAN DAWE’S MONEY-BACK 
GUARANTEE OF VITAMIN STABILITY 
IN AD-SEAL-IN 


As a feed manufacturer you want stability of vita- 
mins ‘‘A’”’ and ‘‘D”’ in your feeds. Of course, you are 
more interested in getting stability than in getting 
your money back in case of potency shortage. We 
realize that. The reason we put a money-back guar- 
antee behind AD-SEAL-IN is because that is the 
the best way we know to prove the extent of our 
confidence in the product, and emphasize our 

’ sincerity. If you can think of a stronger or more 
convincing guarantee, write us—we will appreciate 
your suggestions. 


The AD-SEAL-IN guarantee is new and different. 
It continues AFTER the product has been mixed 
in your feed—not merely while it is still in the 
original container. 


MAIL COUPON, WIRE OR WRITE 


The protective coating that seals every particle 
of the dry carrier in AD-SEAL-IN guards the vita- 
mins against exposure to air, and is not affected by 
heat (up to 160° F). It “plates” the vitamins 
against destructive action of minerals and other 
harmful substances in feed or drinking water. 
Furthermore, the AD-SEAL-IN coating passes 
unaltered through the upper digestive tract of bird 
or animal and does not release the vitamins for 
absorption until they reach the intestines. 


AD-SEAL-IN is a fine, free-flowing, easy-to-mix 
powder. Immediately available in the following 
potencies: 5,000 USP Units Vitamin A, and 1,000 
AOAC Units-Vitamin D, per gram; also 5,000 
A/2,000 D and 1,000 A/400 D per gram. Other 
potencies on special order. 


DAWE’S PRODUCTS CoO. (Please attach to letterhead) : 
4800 South Richmond St., Dept. FB-30 COMPARE THIS ALL-COVERAGE 
Money-Back Guarantee 
Please rush complete details about AD-SEAL-IN. Vitamin A potency guaranteed for 6 months, 5 
—— and Vitamin D potency guaranteed for 12 3 
any potency shortage. Guarantee applies 
regardless of whether AD-SEAL-IN is in 
: original container, or has been mixed in feed. 
City .... State 
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Service Right the Barn Door 


It’s Built Business for the Bentleys 


@ SERVICE right at the barn door” 
is the motto of Harwood and Joseph 
Bentley, owners of the Farmers Sup- 
ply Co., Gallatin, Tenn. These two 
ambitious brothers took over a some- 
what neglected farm supply business 
two and a half years ago and since 
have built it into a thriving enterprise. 
Lip service hasn't been the Bentley 
creed and they've driven thousands of 
miles all over their trading area in 
northeastern Tennessee. 

“We've been on so many farms in 
these past two and a half years that 
we almost feel like full-time farmers 
ourselves,” Joe Bentley declared. “But 
our plan to really get acquainted with 
our customers and those farmers who 
shaped up as prospective customers 
has really paid wonderful dividends.” 

Both Joe and Harwood Bentley 
knew a lot about farmers’ buying 
habits before they took over their farm 
supply store. They were conscious that 
in their trading territory, at least, 
farmers were more interested in the 
results they could get from the feed 
they bought than in the price tags. 
The store that they acquired had been 
a cross between a city store and a farm 
store with neither half especially pros- 
pering. 

“When we took over we decided 
to concentrate on feed and farm sup- 
plies, feeling that Gallatin needed a 


good feed store,” Harwood Bentley 
disclosed. “We cleared out many of 
the lines of merchandise that appealed 
strictly to city people and then con- 
centrated on re-stocking to better serve 
the farmers. This store used to sell 
feed only as a very minor sideline, but 
now it’s the basis of our business.” 

Beginning with a full line of for- 
mula feeds, the Bentleys then added 
poultry feeders, poultry fountains, 
remedies, sprays, seed, horse collars, 
and a score of other farm necessities. 
Today the Farmers Supply Co.'s vol- 
ume of business is nearly entirely with 
the rural trade. More than 90 per cent 
of all sales are made to farmers. 

Close cooperation with the manu- 
facturers of Purina formula feeds has 
enabled the Bentley brothers to take 
advantage of the company’s extensive 
merchandising and advertising expe- 
rience and has given them new ideas 
for brightening their salesroom and 
its displays. Progress is the keynote at 
the Farmers Supply Co. and is empha- 
sized in all the firm’s promotional and 
display activities. 

“We certainly had a lot to learn 
when we started in the feed business,” 
Joe Bentley admitted. “We wanted to 
build a feed store with a really solid 
foundation because we had no inten- 
tion of hoisting the white flag once we 
invested in this store.” As one of the 


GOING directly to the farms 
to help customers with their 
problems has proven very suc- 
cessful for Harwood and Jo- 
seph Bentley, Gallatin, Tenn. 
Joe Bentley is shown left above 
talking with a customer. Photo 
below shows the Bentleys’ store. 
first steps in their program to ground 
themselves thoroughly in the proper 
way to run a successful retail feed 
store, the Bentleys decided that Har- 
wood would study feeding methods 
and livestock management from the 
ground up while Joe handled the 
other details prior to their full-scale 
operation. 

Harwood Bentley attended every 
feed meeting, training course, and 
salesmanship meeting within a wide 
radius of Gallatin. Cramming hard on 
all the material he heard and saw, he 
accummulated a thorough background- 
ing in nutrition and feed store man- 
agement. 

With this training as a background, 
Harwood Bentley began making regu- 
lar calls on farmers in the Gallatin 
trading area. He followed them down 
the corn row, chummed with them in 
the poultry yard, and discussed their 
problems in the dairy barn and hog 
lot. If hens were dying, Harwood 
quickly investigated the situation and 
either suggested a solution or called in 
an even more thoroughly trained ex- 
pert. Rolling up his shirt-sleeves, Har- 
wood made a determined effort to 


(Continued on page 100) 
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Formula Feeds Prove Efficiency 


Research Improves Feeding Techniques 


@ IT is the responsibility of the feed 
industry to do a good job at a time 
when there is a general food shortage. 
This is the time to stress the over-all 
value of mixed feeds in terms of effi- 
ciency of production. Too much em- 
phasis has been placed on the cheap- 
ness of gains in growing or fattening 
animals. It is generally not the cheap- 
est gain which brings the producer the 
greatest net profit. Prices are good, as 
well as the feed ratios. However, one 
does hesitate to feed high priced grain 
to hogs and even to good quality 
cattle. For instance, in the case of 
fattening cattle the use of dehydrated 
alfalfa meal has not only speeded up 
gains but has improved the health 
picture, reduced death losses, and cer- 
tainly has reduced the veterinary bills. 

In traveling through Colorado I 
found that they are feeding dehydrated 
alfalfa meals because they say it sup- 
plies the precursors of vitamin A-~ - 
and that it is a good source of protein. 
They have cut down sickness as well 
as veterinary bills. They tell us that 
shipping fever and so-called hemor- 
rhagic scepticemia have also been re- 
duced. Did you know that several of 
the operators who fatten high quality 
cattle in Colorado feed very little hay? 
They feed a mixture of grain, a pro- 
tein supplement, and dehydrated al- 
falfa meal. There is very little bulk in 
their feed and as a result they are 
able to speed up the gains of their 
cattle. The amount of roughage being 
fed is reduced to a minimum. In fact, 
in some cases they feed as little as two 
pounds of alfalfa hay per head daily. 

I heard discussions yesterday to the 
effect that grain feeding is an in- 
efficient way of utilizing feed but let 
me remind you that a certain amount 
of grain feeding is necessary in order 
that we make the best use of the 
roughages. 

For instance, in the case of produc- 
ing fat lambs we use a lot of native 
range and we need a little grain to put 
on that extra finish. We ran some 
tests out west where we found that if 
we fed whole grain to lambs they 
made better use of the nutrients in 
the grain than if the grain was crushed 
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By JERRY SOTOLA 


and rolled. Of course, in the case of 
“gummer™ ewes the story is different 
and some crushing may be advisable 


“ 


JERRY SOTOLA is assistant 
director of Armour's Livestock 
Bureau, Chicago, Ill. The ad- 
dress appearing on this page 
was delivered at the annual 
convention of the Illinois Feed 
association held at Peoria, 
Sept. 28. 


When you feed skimmilk to calves 
practically half of the sugar lactose is 
not utilized by that calf, especially if 
the diet is low in fat. The lactose in 
milk, of course, is hydrolized — and 
one of the fractions is galactose which, 
in the absence of a fat, is sloughed 
off and excreted in the urine. If you 
consider the number of calves in this 
country that are fed skimmilk, -thz 
tonnage of this carbohydrate that 
goes into the manure pile would be 
considerable. 

Also the use of bone meal, and of 
tankage, and meat scraps in commer’ 
cial feeds, especially during pregnancy, 
has its effect upon litter size and the 
efficiency of subsequent lactation to 
a point where simple replacement 
figures in terms of bushels of corn 
do not even begin to tell the story. 

Results of good feeding will mean 
fewer replacements. It will mean 


greater longevity, better health—and 
we feed men should be conscious of 
that. Improvement in the quality of 
the proteins in feeds, through proper 
blending of natural feed ingredients, 
to provide the essential amino acids 
in the proper quantities and ratios will 
extend the protein supply because of 
its greater efficiency. Of course it 
will save considerable tonnage of 
grain at a time when we are trying 
to stretch our feed supply to the 
utmost. 

We find that the feeding of one- 
half to three per cent of flowers of 
sulphur has meant a considerable sav- 
ing of feed in tonnage of lamb be- 
cause of the reduction of coccidiosis, 
or bloody diarrhea, and because smaller 
losses from an over-eating disease, 
that we call entero toxemia, are in- 
curred. The sulphur is unpalatable; 
lambs do not gorge but require more 
feed to make gains. 

Most feed salesmen, as I know 
them, are good fellows; they are good 
students of their subject. However, 
they must strive to bring to the pro- 
ducer not only a selling talk, but they 
must contribute knowledge of the 
latest feeding techniques. They should 
be up-to-date on the use of drugs and 
compounds — like DDT and pheno- 
thiazine. They should know about 
chlordane and what it does to sheep 
ticks and grasshoppers. They should 
also give advice on newer methods of 
management and sanitation. 

In spite of the great development in 
our knowledge, our practice is lag- 
ging behind our theory. 

Now I want to mention another 
thing. We talk about feeding cows 
and cattle and we devise rules for 
feeding. However, did you know that 
the basic approach to the feeding of 
cattle and of sheep, in the future will 
be through a consideration of the 
nutritive requirements of the micro- 
organisms that grow in the paunch 
or in the rumen? I believe that the 
rumen of a cow is quite a vitamin 
laboratory. We have been able to 
show that when an animal eats dry 
range grasses or dry pasture the micro- 
bial activity in the rumen is brought 
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to a standstill. No synthesis of the B-com- 
plex vitamins takes place. However, if we 
feed small amounts of a protein supplement 
we can give these organisms a “shot in the 
arm” so to speak. The result is an increased 
appetite and the animals on the dry range 
will eat more of the dry grasses and use 
them more efficiently. 

It is known that crude fiber, which is a 
physical mixture of cellulose, lignin, cutin, 
suberin, as well as other compounds, is not 
digested by enzymes secreted by the cow 
or the sheep. It is very poorly digested by 
the chicken. Fiber is digested only through 
enzymes which are secreted by the microbes 
present in the rumen, in the case of the 
cow, and sheep; and as we increase the 
amount of fiber on the dried-up range what 
happens? The digestion of the fiber liberates 
a series of chemical compounds—among 
them the phenols, which resemble carbolic 
acid. They in turn paralyze the proteolytic 
enzymes and there is a depression in the 
digestibility of proteins. These phenols also 
tie up phosphorus and we have an acute 
shortage of phosphorus. We know that 
phosphorus is one of the mineral elements 
that we are likely to need most on dried-up 
range. 

I would like to mention a few things 


about protein chemistry and the essential 
amino acids. The requirements for proteins 
are actually amino acid requirements. Some 
amino acids must be pre-formed, others may 
be synthesized, or made from conversion, 
or retroconversion of other amino acids, 
and of course each amino acid contains 
some radicals which have value, if only for 
energy purposes. Inadequacy of one amino 
acid reduces utilization of other amino 
acids, and the efficiency of the entire diet 
is impaired. Excess amino acids are quickly 
metabolized. It means inefficient utilization 
of proteins. 

We know that the diet must supply 10 
essential amino acids for some, and 13 for 
other species. Glycine, the simplest one, is 
the most difficult to determine. Feed pro- 
teins have been analyzed for essential amino 
acids. If protein is fed at a 20 per cent 
level we can compute the content of the 
essential amino acids in such a protein mix- 
ture. From these studies we know that milk 
proteins are deficient in glycine and argi- 
nine but that they are excellent sources of 
lysine and tryptophane; that meat scraps 
give a surplus of glycine and arginine, and 
that they are deficient in the sulphur amino 
acids and tryptophane; that the alfalfa pro- 
teins are excellent, excepting for the one 


“ZINGO" 


DOG FOOD 
CoRP. 


"You advertised for a salesman with a following?" 


simple amino acid, glycine. And that’s why 
it is advisable, in the future, to use higher 
levels of good quality alfalfa meals in a 
lot of our poultry preparations to improve 
the protein quality. 

Soybean protein is deficient in cystine, 
and methionine, and we know through 
heating that efficiency of this protein may 
be increased. Cottonseed meal is weak in 
lysine. The same applies to linseed meal. 
Peanut meal is severely deficient in lysine, 
methionine, cystine, and tryptophane. It 
is the only feedstuff so far studied which is 
deficient in threonine. The deficiency of 
peanut meal is difficult to rectify. We know 
that the corn proteins are weak sources of 
lysine, cystine, and tryptophane, but good 
sources of methionine. Wheat proteins are 
better balanced than corn proteins. 


In practical diets, two sources of proteins 
are generally used and in that way it is 
hoped that one compensates for the lack of 
amino acids in the proteins of the other. 
One single deficiency will cause a diet fail- 
ure because a chain is no stronger than its 
weakest link. In chicks, the general defi- 
ciency is cystine and methionine. We must 
avoid serious deficiencies and avoid waste- 
ful surpluses of the amino acids in this pe- 
riod of feed shortage. During ingredient 
shortages, by making our proteins more 
efficient, we make better use of our feed 
and produce more meat products with less 
feed. 


Now a few words about the restriction 
of animal proteins in mixed feeds. We know 
that as we restrict the sources of animal 
proteins we are directly influencing the 
so-called B-complex carriers, and the re- 
duction in the animal protein has had its 
repercussion in lower hatchability and has 
affected litter size in hogs. We know that 
meat scraps contain the animal protein 
factor and that the dry rendered tankage 
is higher in this factor than wet rendered 
tankage. 


I would like to talk just a little bit about 
some of the vitamins. You know, I hear a 
good many salesmen talk about vitamin A 
in alfalfa hay. However, there is no active 
vitamin A in alfalfa hay. We have the 
precursors — generally the Beta carotene 
with some Alpha— maybe 10 per cent 
Alpha and some Gamma carotene. Through 
a chemical change, brought about possibly 
by the enzyme carotenase in the liver, 
cleavages are produced and from these are 
produced the active vitamin A which does 
the job. 

The most common active vitamin A 
which you have available as a feed source 
is in the form of fish oils. Butter, for in- 
stance, would have its vitamin A poten- 
tialities present in two forms and if we 
were to assay butter for its vitamin A 
potentiality we would not only determine 
the active A but also the precursors in the 
form of Alpha, Beta, and possibly Gamma, 
carotenes, and by a mathematical procedure 
add the two together and finally wind up 
with 12,000, or 18,000, International Units 
of vitamin A per pound. When we worked 
with alfalfa hay we found a great variation 
in values because alfalfa loses carotene on 
wilting—a lipo-oxidase being involved. This 


(Continued on page 96) 
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YOUR BRAND IN COLORS + YOUR § 
IN COLORS YOUR BRAND IN $ 


“THE KING’S OTHER LIFE,” the 
life story of “King Cotton,” isa new 
Bemis motion picture in full color 
with sound. It is available for 
showing to your office and plant 
organization as wellas other 
groups. Write us for details. 
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ON THE BEMIS BAND-LABEL 


Your brand isn’t buried on a Bemis Band-Label, for it goes all 
around the bag... makes instant identification easy no matter 
how the bags are stacked. 


Bemis-designed machinery attaches the Band-Label with 
water-soluble paste during the bagmaking. Housewives can 
remove the label easily by soaking it in water. 


Women look for Bemilin Band-Label* Bags because they want 
the choice Bemis patterns. Created by New York stylists, nearly 
all designs are of the type usually found only in expensive gar- 
ments. This powerful appeal to women swings extra sales 


your way. *Patent applied for 


BEMIS BRO. BAG CO. 


Baltimore Boise Boston Jacksonville, Fla.e Louisville 
Brooklyn « BuffaloeChicago Los 
Charlotte « Denvere Detroit Minneapolis ° Mobile 
East Pepperell ¢ Houston New Orleans ¢ Norfolk 
Indianapolis e Kansas City New York City e Orlando 
Oklahoma City e Omaha e Peoria » Phoenix © Pittsburgh e St. Helens, Ore. e St. Louis 
Salina e Salt Lake City San Francisco Seattle Wichita Wilmington, Calif. 
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— Carrick 


(Continued from page 15) 


have obtained no hatchability at all from 
the second generation. 

New byproducts, such as fish solubles 
and fermentation residues, are rapidly com- 
ing into use in practical rations, as vitamin 
supplements. 

Fish solubles is obtained by extracting 
the oil from fish and condensing the water 
remaining after removing the oil. It is an 
excellent source of various water soluble 
vitamins. We have obtained excellent 
growth on our corn and soybean oil meal 
ration when 2 or 3 per cent of condensed 
solubles (50 per cent solids) and riboflavin 
were used as the supplements. This ration 
contained approximately 60 per cent of 
corn and 35 per cent of soybean oil meal. 
The value appears to be in the non-protein 
fraction as shown by the use of extracts 
practically free from protein. As previously 
mentioned, it contains the unidentified 
hatchability factor found in animal products 
and pasturage. 

It has been shown that either the vita- 
min choline or the amino acid methionine 
have similar supplementary value with our 
corn and soybean oil meal chick ration. 
Fish solubles has the same supplementary 
value when only enough is added to supply 
about one-tenth of either the choline or 
methionine which must be added for good 
growth. 

When we replaced a part of the corn in 
our corn and soybean meal ration with 
about 5 per cent each of ground oats, 
ground barley, and wheat bran, and 15 per 
cent of wheat middlings, our four synthetic 
vitamins (riboflavin, pantothenic acid, nia- 
cin, and choline) were not as effective as 


they were on the ration with only corn and 
soybean meal, but when fish solubles was 
included with a mixed grain ration, the 
growth rate was excellent. We have no 
satisfactory explanation for these results at 
present. It is clear, however, that fish solu- 
bles and an adequate supply of riboflavin 
make other animal products unnecessary 
in a ration in which soybean oil meal and 
grains supply the protein and the energy. 

Fermentation residues fall into two 
groups: those which are used in small 
quantities to supply riboflavin and those 
known as distillers’ dried solubles. The 
latter is not quite as high in riboflavin as 
dried milk, but it is a fair source of panto- 
thenic acid and other B-complex vitamins. 
Both of these products are now used ex- 
tensively in practical rations, and they will 
continue to have a place until some cheaper 
products come on the market. 

Let us now consider the mineral content 
of the ration. In our corn and soybean 
ration with four synthetic vitamins and A 
and D oil we get excellent results with 
simple mineral additions of 1.5 per cent 
ground limestone (high calcium content), 
1.5 per cent steamed bone meal, and 0.5 
per cent of a salt mixture made up of 90 
parts of iodized salt and 10 parts of man- 
ganese sulphate. This gives us a ration with 
a calcium content of about 1.10 per cent 
and a phosphorous content of about 0.65 
per cent. Experimental work has shown 
that rock phosphate products which have 
been treated to remove excessive fluorine are 
equally as satisfactory as bone meal. 

The manganese addition to our rations 
is greater than that usually recommended, 
but in our experience we rarely ever have 
a battery chicken with slipped tendons when 
this amount of manganese sulphate (1 
pound per ton) is included. 


Purina Mills Improves Plant at Wilmington 


Expansion of equipment and facilities at 
the Wilmington, Del., plant of the Ralston 
Purina Co., shown above, has increased the 
plant’s storage facilities from 60,000 bushels 
to 240,000 bushels, according to D. F. 
Reeder, manager. The milling capacity has 
also been increased by 50 per cent. Purina’s 


first plant in the Wilmington area, the larg- 
est commercial broiler-producing section of 
the country, was leased in 1934. Ground 
was purchased for the present plant in 1941 
and in 1943 it was placed in operation. The 
third phase of the expansion program, just 
completed, was begun over a year ago. 


When meat and bone scraps or other 
ingredients relatively high in calcium and 
phosphorous are included, the additions of 
limestone and bone meal should be reduced. 
The work of Heller and Penquite, carried 
on at the Oklahoma station, showed that 
too much mineral may not only be unneces- 
sary, but may actually reduce growth and 
increase deformities. Some of our work at 
Purdue supports their conclusions. 

Much has been said about the calcium 
and phosphorous ratio. We never bother to 
figure it. We are interested in the level or 
percentage of calcium and phosphorous and 
when these are calculated there is of course 
a ratio between them by the very nature of 
arithmetic. The important thing, however, 
is the amounts of the available calcium and 
phosphorous. Somewhere around 1 per 
cent of elemental calcium and 0.65 per cent 
of phosphorous appear to be satisfactory 
amounts for chick rations, but some vari- 
ation from these amounts does not make 
much difference. For the laying hen more 
calcium is required and is usually supplied 
by oyster shell or high calcium limestone 
fed free choice. 

Animals eat primarily to satisfy their 
heat and energy needs. The primary factor 
influencing feed intake of normal birds on 
adequate rations is environmental tempera- 
ture, other things being equal. The ability 
to grow, deficiency in the ration, disease, 
body weight and age, rate of lay and size of 
egg, exercise, and other factors influence 
feed intake. 

In a relatively warm environment chick- 
ens will eat less of an ordinary ration than 
in a cool environment. Consequently, under 
such conditions it is necessary to increase 
the non-energy factors—proteins, vitamins 
and minerals—of the ration to get an ade- 
quate intake of these nutrients for growth 
or egg production. Rations relatively low in 
protein may be satisfactory for rapid growth 
in cool weather, when the intake is high in 
order to meet the heat and energy needs, 
but such rations will give slower growth 
in warm weather. We have been able to get 
rapid growth in our laboratory in summer 
when we used rations relatively high in 
growth factors. 

The energy value of the ration itself is 
also a factor in intake. Additional fiber or 
non-digestible material in rations means 
that more feed is required for a given 
amount of product. Within limits more feed 
may be consumed per chick when the 
fiber content is increased in order to get 
the same gain. Conversely, less feed is 
consumed when the ration is relatively high 
in energy due to low fiber or higher fat 
content. 

As I see it, our poultry nutrition prob- 
lem in the Central states is largely to sup- 
plement corn and soybean oil meal—our 
principal supplies of good energy and pro- 
tein. The supplements needed are some of 
the vitamins and minerals. Our rations need 
not be complex if we use intelligently the 
knowledge now available concerning our 
common ingredients and the requirements 
under various conditions. We must, of 
course, make adjustments according to local 
conditions and temporary shortages of cer- 
tain feeds. The economy of a given product 
or practice will in the long run determine 
what the poultry feed bag should contain. 
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cottonseed meal, or together with hominy 
feed and molasses in simulating cottonseed 
meal, or as incorporated in grain equiva- 
lent feed itself. 


Suggestions have been made as to the 
possibility of including hormones or hor- 
mone-like substances in the nature of thiou- 
racil or thyroprotein, although the livestock 
nutrition fraternity is far from unanimous 
on that subject, the preponderance of con- 
victions as yet being against the more or 
less indiscriminate use of these hormones 
that slow down or speed up metabolism. 


Northwest Retail Feed Association, 


Hotel Nicollet, Minneapolis, 
Mutual Millers & Feed Dealers 
Association, Hotel Buffalo, Buf- 
Colorado Grain, Milling & Feed 
Dealers Association, Albany Ho- 
tel, Denver, Collo............ Feb. 16-17 
Midwest Feed Manufacturers Asso- 
ciation, Agricultural Forum, Kan- 
sas ity, Feb. 19-20 
American Feed Manufacturers As- 
sociation, Netherland Plaza Ho- 


Society of Grain Elevator Superin- 
tendents, Hotel Claypool, Indian- 
May 13-15 

International Institute of Milling 
Technology, Morrison Hotel, 
|| May 18 

Kansas Grain, Feed & Seed Deal- 
ers Association, Hotel Kansan, 
Topeka, Kan. ..........-... May 21-22 

Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, Wis. 

June 7-9 

Southern Feed Control Officials, 
George Vanderbilt Hotel, Ashe- 

Eastern Federation of Feed Mer- 
chants, Hotel Commodore, New 
June 14-15 

Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 

June 20-22 

International Baby Chick Associa- 
tion, Kiel Auditorium, St. Louis, 
Mo. July 13-16 

New England Feedmen’s Confer- 
ence, University of Maine, Or- 
ono, Maine 

Grain & Feed Dealers National 
Association, Hotel Fort Des 
Moines, Iowa 

Ohio Animal Nutrition Conference, 
Ohio State University, Colum- 


They are as yet considered in their experi- 
mental phase. 

One of your group recently reported a 
good response on the part of fattening 
steers by having some dehydrated alfalfa 
meal in a pelleted molasses feed where the 
hay or other roughage in the ration was 
poor. The base of this particular feed was 
a high-fiber material which always seem- 
ingly is capable of absorbing very much 
more liquid molasses than is a low-fiber 
feed. This raises the question whether mo- 
lasses is such a valuable or indispensable 
ingredient in cattle and sheep rations as to 
warrant the use of a very high fiber offal, 
or byproduct material, having fiber con- 
tents considerably in excess of that of corn- 
cobs or cereal straw. 

If a conclusion on the subject is to be 
drawn I suppose it is that in line with my 
opening statement there is less of a place, 
tonnage considered, for processed or for- 
mula feeds in rations for beef cattle and 
sheep, but that there are just enough op- 
portunities here and there in the country 
for such feeds as to warrant the intelligent 
interest of all parties concerned — feed 
manufacturers and feed dealers, experiment 
station workers, and stockmen. 


Corn Industries Executive, 
John B. Newman Retires 


John B. Newman, Elgin, Ill., vice pres- 
ident and Washington representative of 
the Corn Industries Research Foundation, 
has retired, the foundation announced. He 
will be retained in an advisory capacity. 

Mr. Newman was formerly commissioner 
of foods and dairies for the state of Illinois 
and later field secretary of the National 
Wholesale Grocers association. Before join- 
ing Corn Industries Research Foundation 
in 1933, he was also associated with the 
Royal Baking Powder Co. and Corn Pro- 
ducts Refining Co. 

Succeeding Mr. Newman in the Wash- 
ington office are Floyd J. Hosking, ap- 
pointed to the newly created post of di- 
rector, and Howard A. Prentice, associate 
director. Mr. Hosking has been with the 
foundation many years as statistician and 
analyst and Mr. Prentice has been an 
executive with the organization since Janu- 
ary, 1946. 


Dixie Mills Entertains 
Salesmen At Yule Party 


The sales personnel of the Dixie Mills 
Co., East St. Louis, Ill., were guests of the 
company at a Christmas party held at the 
Mill, Dec. 19, in conjunction with the an- 
nual sales meeting. Each salesman was given 
a travelling kit at the luncheon held at the 
Missouri Athletic club. 

Robert F. Deibel, jr., presided at the 
meeting. Robert E. Lungstras, president of 
the company; A. Maescher, jr., Oakleigh R. 
French & Associates advertising agency; 
and T. Hartley Pollock, attorney, addressed 
the group. The meeting closed with a cock- 
tail party and dinner for the salesmen and 
their families. 


AFMA, Cornell University 
Sponsor Feed Conference 


The New York State college of agricul- 
ture and the American Feed Manufacturers 
association will sponsor an informal con- 
ference Jan. 15 at Cornell university, Ithaca, 
N. Y., to discuss the grain conservation 
program for New York State dairymen, 
poultrymen, and other livestock producers, 
according to William B. Ward, head of 
the department of extension teaching and 
information. 

The basic grain and feed situation fac- 
ing livestock farmers in the Northeast dur- 
ing the next few months will be presented 
and followed up by recommendations for 
farm practices which will help farmers cope 
with high feed prices and conserve grain 
for relief shipment abroad. 

Members of the faculty of Cornell uni- 
versity will be the featured speakers, includ- 
ing such well known agricultural experts 
as Dr. L. C. Cunnihngham, Sam Aldrich, 
Jim Burke, E. I. Robertson, M. D. Lacy, 
and William Ward. Following the presenta- 
tion of the basic facts of the situation and 
the specific recommendations by Cornell 
faculty members, there will be an open dis- 
cussion in which all will have an oppor- 
tunity to discuss the situation and the pos- 
sible remedies. 


Max Kernen Promoted By 
McMillen Feed Mills 


Max Kernen, formerly territory manager 
in Ohio for McMillen Feed Mills, division 
of Central Soya Co., Fort Wayne, Ind., 
has been named assistant district manager 
of the Kentucky district, according to H. 
W. McMillen, vice president and director 
of sales. 

In his new position, Mr. Kernen will as- 
sist O. L. Taylor, who was recently made 
district sales manager of the Southeastern 
states. Don Long, assistant to Mr. Kernan 
in the Ohio territory, will take over the 
post of territory manager. 


C.E.Ryan Takes New Post 
With Kalmbach-Burkett 


C. E. Ryan has been appointed assistant 
sales manager and buyer with the Kalmbach- 
Burkett Co., Shreveport, La., the company 
has announced. In his new position Mr. 
Ryan will do much of the feed buying as 
well as having charge of the nutritional 
work and the field sales force. Mr. Ryan 
was formerly director of nutrition and sales 
promotion for the Mountain City Mill Co., 
Chattanooga, Tenn. 

CHARLES ESTEE RETIRES 

Charles W. Estee, Hecla, S. D., manager 
of the Estee Elevator Co. at Hecla, has 
retired after 45 years of active business life. 
In announcing his retirement, Mr. Estee 
gave poor health as the reason for severing 
his associations with the business. Mr. Estee’s 
son, William Estee, has replaced his father 
with the company. 
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Norby Re-named President 
Of Toledo Board of Trade 


Duane L. Norby, Toledo, Ohio, manager 
of the Toledo branch of Cargill, Inc., was 
re-elected president of the Toledo Board 
of Trade at the annual election held Jan. 5. 


DUANE L. NORBY 


Mr. Norby, who has been manager of the 
Cargill branch for 21 years, had formerly 
served terms as vice president and chairman 
of many of the Board of Trade’s committees. 

Other officers elected at the meeting 
were: L. J. Schuster, L. J. Schuster Co., 
first vice president; P. A. Kier, National 
Milling Co., second vice president; P. M. 
Barnes, Lansing Grain Co., treasurer; and 
A. E. Schultz, Toledo, re-elected secretary 
for his 17th term. 


Death Takes Fay Ball, Head 
Of New York Feed Firm 


Fay H. Ball, East Aurora, N. Y., president 
of Griggs & Ball Co., died Dec. 28 at the 
age of 70. Mr. Ball was widely known in 
the feed trade in the eastern states, having 
been in the milling business for 54 years. 

Mr. Ball entered into partnership with 
Abbott S. Griggs, his brother-in-law, in 
1893. In 1912, the business was incorpor- 
ated as Griggs & Ball Co., a feed manu- 
facturing and retail sales business. 

Mr. Ball was active in community affairs, 
serving as president of the village and a 
member of the local board of education. 
He also was one of the organizers of the 
First National bank of his community. 

He is survived by a daughter, Mrs. 
Reuben Morse, East Aurora; a brother, H. 
Allie Ball, Atascosa, Tex.; and a sister, 
Mrs. A. Harris Adams, East Aurora. 


@ F. E. ROTH, Lincoln, Neb., president 
of the Gooch Co., announced that the 
$175,000 addition to the company's feed 


mill will be in operation about the first of 
April. 
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OUTSTANDING ADVANTAGES 
This specially nicotized pow- 
der has no odor or taste 
objectionable to chickens. 
Likewise, Mash-Nic does not 
lose its strength with age. 
Mash-Nic is uniform, too. It 


adheres to the particles of 
mash, 


A Little Goes A Long Way 


One pound of Mash-Nic to 100 
pounds of mash is sufficient. 
Poultrymen find that feeding it 
10 days does a real job of worm- 
ing. It’s an item that repeats and 
feed mixers find good profit in 
the mix. 


Black Leaf Powder and Pellets 


For poultrymen who desire a 
“one-shot” wormer in the mash, 
you can offer Black Leaf Powder, 
and for those who wish to dose 
chickens individually, you can 
offer Black Leaf Pellets. 


Topacco BY-PRODUCTS & CHEMICAL CORPORATION 


Nicotine 1885 


@ SHOCKLESS 


— No loss in egg production 
—No retarding of growth 


@ TASTELESS 


—It doesn’t lower food 
consumption. 


@ ODORLESS 


— Doesn’t make birds “shy 
away.” 


@ STABLE 
—It keeps its strength. 


The nicotine remains insoluble in 
the mouth, throat, crop and gizzard 
of the chicken—and is not re- 
leased until it reaches the place 
where it is needed — in the small 
intestine where the large round- 
worm lives. 


Best 
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Spend Money To Make Money 


Invest In Your Store Say French Bros. 


@ WISE spending and frequent improve- 
ments can mean the difference between 
limited profit or even loss and substantial 
profit in the feed business, according to N. 
L. French and C. N. French who operate 
French Bros., Andover, Ohio. The two 
Buckeye feed dealers believe that feed men 
get returns from their businesses in direct 
ratio to the investments they make. 

“We started out with an old building,” 
N. L. French admitted. “But we immediately 


launched a campaign of constant improve- 
ment so that our customers could recognize 
our sincere desire to serve them in the best 
manner possible. By presenting them with 
a clean, well laid out place in which to shop 
and by stocking only quality merchandise, 
we are able to offer a really complete feed 
service to farmers in eastern Ohio.” 

The French Bros. plant was built back 
in 1916 and was originally a flour mill oper- 


ated by Russell & French. When Mr. Rus- 


A good, dependable grit 
is important to poultry raisers 
. because it is important 
in the process of turning feed 
into eggs. GRAN-I-GRIT, 
the whitest of all granite grits, 
extracts every ounce of nutri- 
tional value from feed. 
Rough, tough and insoluble, 
GRAN-I-GRIT has many 
active, cutting facets. The 
clean graded sparkling white- 
ness is attractive to all poultry. 
GRAN-I-GRIT speeds prof- 
its for you, because it speeds 
profits for the poultry raiser. 
GRAN-I-GRIT comes in 
many sizes for all kinds of 


poultry. A sample display 
is available to all dealers. 


SAMPLE DISPLAY § 
An 11 by 5% 
inch display is 
an eye-catcher 
with definite 
sales appeal. 


CAROLINA 
GRANITE CORP. 


MOUNT AIRY, N. CAROLINA 


sell sold out, the two French brothers com- 
bined their merchandising experience and 
set out to give farmers in the Andover area 
an efficient and complete feed mill. 

“We've put in a lot of new machinery to 
step up production,” N. L. French de- 
clared. “It’s the only way, we've found, to 
keep pace with competition that is equally 
alert.” Recently installed equipment includes 
a 40 h.p. Jay Bee hammer mill, 1 ton 
Sprout-Waldron mixer, Sprout-Waldron 
corn cracker, and Nickel crusher. Eriez 
magnetic separators have been installed in 
several of the processing pipes and help 
speed the flow of work. 

Large bright multi-colored signs identify 
the French Bros. plant. Framed by a barn 


FLUORESCENT lights, smart 
walls, and new display shelves 
are some of the high points 
of the self improvement pro- 
gram carried on by the French 
Bros., owners of this feed store 
at Andover, Ohio. 


red background, the white lettering is easily 
visible for a long distance from the struc- 
ture. Inside the office the Frenches have 
modern fluorescent lighting fixtures, attrac- 
tive composition wallboard, and a neat sales 
counter. Shelves right in the office itself 
accommodate attractive displays of Pratt's 
remedies and sanitation products, plant 
foods, dog foods, paint, and some building 
materials, 

“Most of our formula feed business is in 
Master Mix and Swift’s feeds,” N. L. French 
stated. “These two lines are extremely popu- 
lar in the farming territory around And- 
over.” 

Newspaper advertising keeps the name, 
merchandise, and location of French Bros. 
firmly in the minds of farmers in their trad- 
ing area and emphasizes the two brothers’ 
solid belief that wise spending always pays 
dividends in the long run. 


@ OLD MILL, flour and feed milling plant 
at Lee’s Summit, Mo., was destroyed by 
fire Nov. 29 with a loss of $50,000. 


@ HOWARD KERCHEVAL, Princeton, 
Ky., who was associated with his brother 
Clyde E. Kercheval in operating the Prince- 
ton Flour Mill, died Nov. 27. 
JOINS OLMSTED & FOLEY 

Olmsted & Foley, advertising and public 
relations firm of Minneapolis, have an- 
nounced the appointment of George C. 
Hellickson as associate director of public 
relations. Mr. Hellickson was formerly busi- 
ness editor of the Minneapolis Tribune. 
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Mutual Millers To Meet 
Feb. 11 in Buffalo, N. Y. 


The Mutual Millers & Feed Dealers asso- 
ciation has completed arrangements for its 
annual convention in Buffalo, N. Y., Feb. 
11, according to an announcement by 
Gustavus A. Bentley, secretary-treasurer of 
the association. 

The meeting will open with registration 
at 9 A.M., followed by the business meet- 
ing at 10. 

Ray Bowden, executive vice president of 
the Grain €& Feed Dealers National asso- 


RAY BOWDEN 


ciation, will speak at the noon luncheon. 
Mr. Bowden is an authority on national 
affairs, government policies, and current 
and future legislation trends. 

Dr. L. C. Cunningham, department of 
agricultural economics, Cornell university, 
will be the first speaker at the afternoon 
session. Prof. §. J. Brownell, of the depart- 
ment of animal husbandry at Cornell, will 
discuss the feed and food problems in Ger- 
many. His topic is particularly appropriate 
in view of the critical situation abroad which 
is being felt more and more in this country. 

Entertainment at the evening banquet will 
be provided by Buffalo members of the 
association. 

Officers of the Mutual Millers & Feed 
Dealers association are: Scott B. Gray, 
Franklinville, N. Y., president; Walter Sib- 
ley, Cuba, N. Y., vice president; and Gus- 
tavus A. Bentley, Jamestown, N. Y., sec- 
retary-treasurer. 


@ JACKSON FEED MILL, Jacksonville, 
lll., has completed construction of a new 
elevator. 


DEATH TAKES GEORGE PERKINS 

George E. Perkins, Perrysburg, Ohio, 
owner of the Perkins Grain Co., Monclova, 
Ohio, died Nov. 23 in the Flower hospital, 
Toledo, of pneumonia. Mr. Perkins was 
manager of the Perrysburg Grain Co. for 
many years. 
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HANDY BALE SUPER BALE 
A Cinch To Handle! In veneer or all-burlap 
Can Be Carried also 
In Any Car! SPECIAL BALE 
In veneer or all-burlap In 5-ply kraft paper 


REATER absorbency — and the advantages 
listed at the right-—-is why Premier is a 
better litter to use — and an easier litter to sell! 
Everyone who uses Premier can produce healthier 
poultry at a saving in time and money. And 
everyone who sells Premier can offer the best 
peat moss in clean, well-packed bales that meet 
every customer’s needs. Write today for prices and 
complete information. 


Easily identified by the RED HEAD bale 
with the certified seal. 


Premier Peat Moss Corp., 535 Fifth Ave., New York I7,N.Y. 


af 2000 LBS. 
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* from Armour 


There is need for more feed infor- 
mation among some groups of our 
farmers. Feed men have a responsi- 
bility to their customers to encour- 
age proper feeding of livestock and 
poultry. Proper feeding coupled 
with good management will result 
in higher profits—and help stretch 
important grain supplies. For these 
reasons—and to secure better ani- 
mals at our packing houses—we 
will pass on timely facts to help 
feed men fulfill these obligations. 


* 
The rations of pregnant 
giltsshouldconsistofmixed 
cereal grains ground and 
blended with one-third mill 
run supplements for bulk 
and 15% good grade hay. 
Meat scraps or tankage 
should be added to supply 
high quality meat proteins 
for developing young pigs. 
Meat scraps and tankage 
also add valuable B-Com- 
plex vitamins and minerals, 
particularly calcium and 
phosphorus. 


It is good to mix in 2% bone meal 
and 1 to 1%% salt. A mixture con- 
sisting of 65 parts corn or barley, 
10-15 parts wheat middlings, 15-20 
parts ground legume hay and 5-8 
parts meat proteins is recommended. 
* 
If gilts are fed proper ra- 
tions with sufficient bulk, 
there is little danger of hav- 
ing them too fat. Careful at- 
tention to such details in- 
sures success—and bigger 


profits. 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


ARMOUR 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
Armour Special Steamed Bone Meal 


Guest of the birthday column this month 
is Don Merrick, aggressive president of 
Central Mills, Inc., Dunbridge, Ohio. Mr. 
Merrick is one of the younger men in the 
alfalfa processing field yet he has made 
rapid strides. He is a familiar figure at 
most feed industry gatherings. His prin- 
cipal hobby is his business and his dehy- 
drating units in northern Ohio occupy 
most of his time. Mr. Merrick enjoys a 
round of golf when his business and family 
activity permits and incidentally if you are 
playing golf with him be sure he gives you 
plenty of strokes if you are only the aver- 
age dubber. His better than six feet in 
height gives him ample power and he 
scores consistently in the low figures. 

Others who celebrate in February include: 


FEBRUARY 2 — Gustaf E. Ackerman, 
Oyster Shell Products Corp., New Ro- 
chelle, N. Y.; Clarence F. Baker, Pills- 
bury Mills, Inc., Clinton, Iowa; H. A. 
Nonnweiler, Capital Flour Mills, Minnea- 
polis, Minn. 

FEBRUARY 3—W. R. Embleton, Saunders 
Mills, Inc., Toledo, Ohio; J. C. North, 
Nutrena Mills, Inc., Kansas City, Kan. 

FEBRUARY 4—George H. Garbutt, Mer- 
chants Creamery Co., Cincinnati, Ohio; 
C. A. Johnson, Land O’Lakes Creamer- 
ies, Inc., Minneapolis, Minn.; H. L. Me- 
George, Royal Stafolife Mills, Memphis, 
Tenn.; A. H. Roffers, Midland Co-op. 
Wholesale, Minneapolis, Minn. 

FEBRUARY 5—W. E. Mullin, Mullin & 
Dillon Co., Minneapolis, Minn. 

FEBRUARY 6—L. J. Halbach, Pillsbury 
Mills, Inc., Clinton, Iowa; Vera M. Mat- 
thews, Fredman Bag Co., Milwaukee, 
Wis.; William L. Nagel, Herman Nagel 
Co., Chicago, Ill. 

FEBRUARY '7—K. J. Maltas, A. E. Staley 
Manufacturing Co., Decatur, IIl.; Rich- 
ard Teweles, L. Teweles Seed Co., Mil- 
waukee, Wis. . 

FEBRUARY 9— Frank Snow Sheets, G. E. 
Conkey Co., Cleveland, Ohio. 

FEBRUARY 10—R. H. Lang, L. L. Olds 
Seed Co., Madison, Wis. 

FEBRUARY 11—Carl B. Hedrick, Gen- 
eral Distributing Co., Inc., Newton, Kan.; 
F. R. Higgins, Fritz Higgins & Asso- 
ciates, Milwaukee, Wis.; Fred M. Seed, 
Cargill, Inc., Minneapolis, Minn. 

FEBRUARY 12—David Carlson, North- 
east Feed Mill Co., Minneapolis, Minn.; 
Tom G. Dyer, Tanvilac Co., Des Moines, 
Iowa; H. R. Harmer, Mankato Milling 
Co., Mankato, Minn.; Charles Kenney, 
Bradley & Baker, Fort Worth, Tex. 

FEBRUARY 13—Maurice E. Cook, Pills- 
bury Feed Mills, Clinton, Iowa; Richard 
Peek, Percy Kent Bag Co., Kansas City, 
Mo.; R. C. Tesch, Knauf & Tesch Co., 
Chilton, Wis. 

FEBRUARY 14—I. D. Russell, I. D. Rus- 
sell Co., Kansas City, Mo. 

FEBRUARY 15—Pat Hennessey, Badger 
Feeds, Inc., Madison, Wis.; John M. 
Palmer, Brando- Palmer Sales Co., Chi- 
cago, 


DON MERRICK 


FEBRUARY 16—H. F. Pugh, Heil Co., 
Milwaukee, Wis. 

FEBRUARY 18—A. F. O. Germann, Nu- 
tritional Research Associates, Inc., South 
Whitley, Ind.; Cryil P. McNamara, Mor- 
ton Salt Co., Milwaukee, Wis.; A. H. 
Mendonca, F. E. Booth Co., Inc., San 
Francisco, Calif. 

FEBRUARY 19—A. V. Jay, Nopco Chem- 
ical Co., Harrison, N. J. 

FEBRUARY 20—Howard J. Perry, The 
Mullican Co., Louisville, Ky.; Phil W. 
Tobias, Simmonds & Simmonds, Inc., 
Chicago, IIl. 

FEBRUARY 21—Jacob H. Stewart, Kings- 
ton, N. Y. (Blatchford Calf Meal Co.) 

FEBRUARY 22—Gordon Philpott, Purina 
Mills, St. Louis, Mo.; J. Walter Rice, 
J. Walter Rice Co., Milwaukee, Wis.; 
J. S. Stewart, Farmers Elevator Co., 
Clarion, Iowa. 

FEBRUARY 23—J. R. Wall, J. H. Scott 
Co., San Francisco, Calif.; George H. 
Reinders, Reinders Bros., Elm Grove, 
Wis. 

FEBRUARY 24—A. L. Desmond, F. E. 
Booth Co., Inc., San Francisco, Calif.; 
Ben E. Rawnsley, Fort Thomas, Ky. 
(Blatchford Calf Meal Co.) 

FEBRUARY 25—Donald J. Burke, George 
H. Lee Co., Omaha, Nebr.; Charles F. 
Kieser, Borden Co., New York, N. Y.; 
John O. Beasley, Specifide, Inc., Indian- 
apolis, Ind.; Fred Pittelkow, H. P. Schmidt 
Milling Co., Oshkosh, Wis. 

FEBRUARY 26—F. A. McLellon, Co-op. 
GLF Mills, Inc., Buffalo, N. Y. 


FEBRUARY 27—J. D. Armstrong, Nutrena 
Mills, Inc., Coffeyville, Kan.; J. Walter 
Keller, Pratt Food Co., Philadelphia, Pa.; 
Don Merrick, Central Mills, Inc., Dun- 
bridge, Ohio; C. L. Ostrom, Morton 
Salt Co., Chicago, Ill; J. P. Parks, 
J. P. Parks Co., Kansas City, Mo.; George 
A. Shields, New Century Co., Chicago, 
Ill. 

FEBRUARY 28—Roy I. Campbell, Roy I. 
Campbell Co., Milwaukee, Wis.; C. Q. 
Dunlap, Courteen Seed Co., Milwaukee, 
Wis.; Fred B. Merrill, Ralston Purina 
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Co., Minneapolis, Minn.; W. C. Nichols, 
Northwestern Miller, Minneapolis, Minn. 
Milton B. Bock, Wallaces’ Farmer and 
Wisconsin Agriculturist & Farmer, Des 
Moines, Iowa. 

FEBRUARY 29—E. C. Dreyer, Dreyer 

Commission Co., St. Louis, Mo. 


Uhimann Elected President 
Of Chicago Board of Trade 


Richard F. Uhlmann, president of Uhl- 
mann Grain Co., Chicago, was elected 
president of the Chicago-Board of Trade 
at a special meeting of the directors Dec. 
30. Mr. Uhlmann will complete the un- 
expired term of J. O. McClintock, who 
resigned as president to assume his new 
duties as executive vice president Jan. 1, 
1948. 

Mr. Uhlmann has been serving as first 
vice president during the current year and 
has been nominated for the presidency of 
the Board of Trade for next year. The 
election of officers for 1948 will take place 
at the annual membership meeting Jan. 12. 

The directors also announced that the 
title of the Board of Trade Building was 
transferred Dec. 31 from the Chicago Board 
of Trade Safe Deposit Co. to the Board of 
Trade of the City of Chicago. The Board 
of Trade of the City of Chicago owns all 
the stock of the Safe Deposit Co., and now 
owns the building except for the safe de- 
posit vaults which will continue to be oper- 
ated by the Safe Deposit Co. 


Dailey Mills Entertains 
County 4-H Club Champs 


Dailey Mills, Inc., New York, payed 
tribute to the farm youth of today at a 
banquet for county 4-H club champions 
held Dec. 11 at the Midston house, New 
York City. Tom Owen, general sales man- 
ager of Dailey Mills declared, “I feel we 
can’t do enough for fine farm youngsters 
like these. They deserve the best we can 
give them. They're the future agricultural 
leaders of our country.” 

One hundred-ten 4-H club champions 
from 40 New York counties watched the 
presentation of awards to prize winners and 
listened to speakers who offered sound ad- 
vice for their futures. 

A banquet of turkey and all the trim- 
mings opened the meeting, and the youth- 
ful guests were treated to music throughout 
the meal. A new technicolor movie, “It’s 
In The Bag”, produced by the Dailey Mills, 
was shown. “Bob” Ogle, state poultry 4-H 
club leader, acted as master of ceremonies. 


WARNIMONTS SELL BUSINESS 

John H. Warnimont, son of Mr. and 
Mrs. J. P. Warnimont, has purchased con- 
trol of the White Lane Farms Hatchery, 
Roselle, Ill., which was organized by his 
parents in 1930. In selling the business, the 
elder Warnimonts retained a small interest, 
but do not anticipate taking an active part 
in the business. The new owner has been 
in charge of the feed sales since his return 
to civilian life in 1946 after two and a half 
years in the army air force. 
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MEAL- PELLETS 


MANY FACTURED Onty « 


Just to be “stocked” for 28 years is a good product endorsement. To be a “best 
seller” all of this time is a performance record that no thoughtful feed dealer can 
lightly pass by, for rock-ribbed local businesses are built on this foundation of 
brand loyalty that developes steady repeat sales and a sure margin of profit. 

Yet this No-Milk story at the Farmers Equity Co-operative at Plymouth, Wis., is 
not exceptional. It’s an experience discovered over and over by feed dealers located 
wherever dairy cows are kept. Why not find out for yourself what this time-tried, 


time-proven calf food will do for you. Write today. 


ONAL FOOD COMPANY 


FOND DU LAC, WISCONSIN 
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Krueger Elected President 
S. D. Elevator Association 


Paul Krueger, Groton, S. D., was elected 
president of the Farmers Elevator associa- 
tion of South Dakota at the annual conven- 
tion held Dec. 15-16 in Aberdeen, S. D. 
Other officers elected at the meeting in- 
cluded: C. A. Woods, Plankinton, first vice 
president; S. S. Judy, Forestburg, second 
vice president; Clifton Anderson, Aber- 
deen, secretary; and Henry Hinrichs, Clare- 
mont, treasurer. 

A highlight of the meeting was a grain 
marketing forum held by a panel of six 
Minneapolis Grain Exchange members. 
Delegates were encouraged to ask ques- 
tions of the panel to help clarify the ques- 
tions concerning various angles of handling 
and marketing grains. As a direct result of 
the information brought to light during the 
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forum, the association adopted a resolution 
going on record as recognizing the value of 
futures trading. 

Members of the Minneapolis Grain Ex- 
change who composed the panel which 
conducted the forum were: E. S. Ferguson, 
Kellogg Commission Co., chairman; E. E. 
Quinn, Benson-Quinn Co.; L. L. Crosby, 
Cargill, Inc.; L. P. Gannon, Hixon-Gannon 
Co., Inc.; G. W. Banning, Van Dusen 
Harrington Co.; and C. H. McCarthy, 
McCarthy Bros. Co. 

@ HOMANN GRAIN & SUPPLY CO., 
Altamont, Ill., has remodeled the flour mill 
building which the firm purchased recently. 
The new plant is fully equipped to handle 
custom grinding, mixing, and shelling. 


@ FERRIN EQUITY EXCHANGE, Car- 
lyle, Ill, has completed construction of a 
new feed plant and warehouse. 


“ME WORRY 
ABOUT FEED?” 
... NOT WHEN 


IT’S PACKED IN 


NEAHR BAGS” 


either in feed or the bags in which it is 
packed. Maximum low-cost safety and 
protection for feed both in storage and transit is 
a job which calls for Quality Textile Bags... 
the kind M. J. Neahr & Company 
has been making since 1855. 


Specify Cloth Bags 


Three Department Heads 
Appointed by Crete Mills 


The appointment of three long-time em- 
ployes to department head positions has 
been announced by B. L. Johnson, execu- 
tive vice president of Crete Mills, Crete. 
Neb. 

Charles H. Johnson has been named sales 
manager for the flour and corn meal pro- 
ducts of the company. Glen Jelinek was 
appointed sales manager of the feed de- 
partment and Karl Nedela has been placed 
in charge of the company’s feed formula- 
tion and ingredient buying. All three of 
the new department heads were assistants in 
their various departments to Earl A. Tal- 
helm, manager of the firm, who died Nov. 
zi. 

Mr. Johnson has been associated with 
Crete Mills for 17 years as sales director in 
the western states and then in the East. 
Mr. Jelinek has been chief assistant in the 
feed sales department for a number of 
years. Mr. Nedela has been in charge of 
the production of formula feed and will 
continue to supervise that department in 
addition to his new duties. 


C. Little Becomes Partner 
In Blewett Grain Company 


George E. Blewett, Fort Worth, Tex., 
has announced that Charles M. Little, his 
son-in-law, has become a partner in the 38 
year old business which will now be known 
as Blewett-Little Grain Co., (Unincorpor- 
ated). The offices of the firm are located 
at 1903 Fair Building, Fort Worth. Mr. 
Blewett, who founded the firm in 1910 to 
do a brokerage and consignment business 
in grains, is secretary-treasurer of the Texas 
Grain & Feed Dealers association. 


Kasco Salesmen Complete 


Five Day Training Course 
Kasco Mills, Inc., Toledo, Ohio, has an- 


nounced completion of the company’s first 
post-war training course for salesmen held 
at the firm’s offices. The five day training 
course included instruction by the depart- 
ment heads in sales promotion, sales meth- 
ods, advertising, credit, purchasing, and 
traffic. The new salesmen were also con- 
ducted through the Kasco Mill. 

Kasco salesmen who attended the course 
in Toledo were: Steve Linger, Pennsylvania; 
John Tarbrake, New York; Claude Ham- 
mond, Kentucky; Donald King, North Caro- 
lina; and Clarence Kelley, Ohio. 


@ COLLIER FEED MILL, Huntington, 
Ind., has been leased by M. E. Putterbaugh 
and Harold Brown, who are operating 
under the firm name of Riverside Feed & 
Supply Co. 

@ UPLAND GRAIN CO.., Upland, Ind., 
has installed a new Blue Streak hammer- 
mill with crusher feeder and permanent 
magnet in its elevator. 
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Beedle-Whiton Co. Expands 


Bag Processing Operations 


Beedle-Whiton Co., St. Paul, Minn., is 
expanding its bag processing operations to 
meet a demand which has exceeded produc- 
tion since the firm introduced their premium 
grade line of used bags backed by surety 


YOUR 1948 FEEDS 


hond. George A. Beedle and John S. 
\Whiton, who head the firm, have announced 


that the firm will soon be operating on a N A DRIS Ql with its excellent potency of the 


“Since announcing our bags in bond, our Vitamin B-G complex and valu- 
volume of business has grown almost be- 
vond belief,” Mr. Beedle declared. “Buyers able amounts of pantothenic acid, niacin, choline 
have welcomed the added protection which Sots 
we offer them. Now we need, and need and biotin. 
badly, additional sources of supply to fill 
the orders on our books.” 


PR ODUL AC with its equally important po- 
tency of the Vitamin B-G com- 


I. $. Joseph Co. Purchases 


Clark Mills Properties plex. During the shutdown period recently experi- 
I. §. Joseph Co., Minneapolis, Minn., enced by the industry, the need for Nadrisol and 

has purchased the bulk of the physical 

properties of Clark Mills, Inc., of Wiscon- Produlac has been highlighted. It is hoped that pro- 

sin, formerly the Northwest Distributing . 

Co. Peter Bootzin and Irvin Marcus will duction will now be in sufficient amounts to satisfy 

continue to operate Clark Mills, Inc., under : 

lease arrangements with the owners. the increasing demand for these effective feed 
The properties include warehouses, build- 

ings and all structures at Colby, Abbotsford, ingredients. 


Taylor, and Alma Center, Wis., and all 
equipment, supplies, motors, and parts. The 
purchase price was reported to be slightly 


under $240,000. Some of the assets of the Mix Produlac Dried or Nadrisol —also in hog and cattle rations 
ri any had already been sold to other Gorn Solubles in all rations for @ and for dogs, horses, game 
The properties were sold by S. J. Miller, ¢hickens, turkeys and ducks. birds, fur bearing animals. 


who heads the Central Cheese Co., and 
Elizabeth Miller, both of Marshfield, Wis., 
who acquired the facilities for $315,000 last 
June at a court sale. 

The main plant involved in the sale is 
the Colby, Wis., feed mill, a modern 500 
ton plant. 

Harry Grubbs, Hubbard, Iowa, had pur- 
chased the Clark Mills plant at Boyd, Wis., 
some time ago and will operate it under 
the name Boyd Mills, Inc., to manufacture 
‘eed and do custom grinding. 

* @ KUTTAWA GRAIN CO., Kuttawa, Ky., 
owned by Joe Altsheler and Dill Payne, has 
opened a new 20,000 bushel elevator. Gene 
McCollum, jr., and Sam Dickinson will 


operate the new elevator. oe PRODUCTS OF 

NATIONAL DISTILLERS PRODU RPORATION 
@ FARMERS CO-OP GRAIN & SEED CTS CO 
association, Thief River Falls, Minn., is GRAIN PRODUCTS DIVISION e@ 120 BROADWAY e@ NEW YORK 


planning expansion of the firm’s grain stor- 
age facilities. 
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— Personal Calls 
(Continued from page 37) 


and address, these items are extremely suc- 
cessful builders of business and good will. 
Each year a display is arranged at the 
county fair held at Oregon, 12 miles from 
Dixon. This promotion too wins many 
friends for Mr. Rhodes’ feed store. 
Window displays at the Clayton Rhodes 
Feed Service are always kept neat and are 
re-arranged frequently. Seasonal merchan- 
dise is usually featured, with all merchan- 
dise on display carefully tied-in with other 
items. Inside the store a large floor display 
enables Mr. Rhodes to display his line of 
formula feeds to excellent advantage. Spe- 


cial displays of feed are arranged from time 
to time. 

Clayton Rhodes is a farm sale fan and 
always contacts dozens of prospective feed 
and farm supply customers whenever he 
visits a sale. Although he never openly 
solicits business at these sales, new ac- 
counts generally result thanks to his friendly 
manner and interest in farmers’ problems. 

Deliveries are free at the Clayton Rhodes 
Feed Service. Two trucks, a pick-up and 
14 ton model, handle the work. A new 
pick-up truck is now on order. Almost all 
sales at the Clayton Rhodes Feed Service 
are for straight cash with the few excep- 
tions arranged on a contract basis. 

Mr. Rhodes is a member of the Illinois 
Feed association and is firmly convinced 


for 


Algona, lowa 
Fremont, Nebr. 


LEADS 


them all... 


Minral 


Sell the supplement your hog-feeders PREFER - - - 
the one-and-only Sargent Minral Meal. Big demand 
means big volume, big profits. Get our dealer propo- 
sition and see the difference. 


SARGENT PLANT 


volume-profits 


DES MOINES 
IOWA 


Monmouth, Ill. 
Waverly, Mo. 


that much good can result from feed dealers 
banding together to talk over and work 
over their individual problems. 

“Our success here at Dixon is due to 
consistant advertising, a program of per- 
sonal solicitation that is closely adhered to, 
quality feeds, and fair treatment of our 
customers,” Mr. Rhodes asserted. “Besides 
the fact that our business is profitable, it’s 
also enjoyable because we like to get out 
to talk to farmers and personal solicitation is 
the lifeline of our business!” 


National Rules Committee 


Studying Revision Plans 
The Grain & Feed Dealers National asso 


ciation has announced that the Nationa! 
trade rules committee’s subcommittee on 
feed is currently working on a revision o! 
the trade rules on feed to be presented for 
approval at the 52nd annual convention. 
Serving on the committee are: E. C. Dreyer, 
chairman, Dreyer Commission Co., St. Louis, 
Mo.; Arthur F. Hopkins, Chas. M. Cox 
Co., Boston, Mass.; and H. V. Nootbaar, 
H. V. Nootbaar & Co., Pasadena, Cal. 
Suggestions for changes, revisions, and 
corrections from members will be studied 
for incorporation in the final revision. The 
Grain & Feed Dealers National association 
has asked that members send their sugges: 
tions to National headquarters immediately 
so they can be forwarded to the committee. 


Harry Halliday Nominated 
St. Louis Exchange Head 


Harry E. Halliday, St. Louis, president 
of the Halliday Warehouse Co., has been 
nominated for the presidency of the Mer- 
chants Exchange of St. Louis for 1948. 
Since the nominating committee has named 
but one slate, nomination is practically the 
same as election in this case. 

Other nominees for offices are: E. A. 
Cayce, vice president, Ralston Purina Co., 
for first vice president; L. C. Chase, vice 
president, Flour Mills of America, Inc., for 
second vice president; and E. C. Burckhardt, 
National Feed Co., Inc., and N. P. Nelson, 


Terminal Grain Co., for directors. 


Continental Grain Company 
Buys Marfield Elevator 


Continental Grain Co., Minneapolis. 
Minn., has purchased the Marfield Elevator. 
Minneapolis, from the Rahr Malting Co.. 
according to an announcement by David 
S. Levin, assistant vice president. 

The new plant will complement the com- 
pany’s other strategically located elevators 
and will expedite the distribution of grain 
from the Northwest into eastern and ex- 


port channels, Mr. Levin said. 


@ FARMERS ELEVATOR CO., Atlanta. 
Ind., is completing construction of a new 


feed mill and elevator. 


@ DODGE COUNTY CO-OP, Juneau, 


Wis., is constructing a new feed mill. 
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Marlon Brando, John Palmer 


Organize New Sales Firm 


Marlon Brando and John M. Palmer, 
Chicago, Ill., have announced the forma- 
tion of the Brando-Palmer Sales Co., a new 
sales firm to represent manufacturers selling 
products in rural areas. The offices of the 
company are located at 201 North Wells 
St., Chicago. 

Mr. Brando served as general manager 
of the Calcium Carbonate Co. for 16 years, 
and Mr. Palmer was vice president of the 
Marblehead Lime Co. for seven years. They 
have staffed their sales force with men of 
wide experience in calling on feed dealers, 
mixers, implement dealers, and farm service 
and supply stores. 

The company is set up on a national 
scale to offer manufacturers who do not 
have a full sales staff distribution and sales 
through the services of the qualified staff 
of Brando-Palmer Sales Co. 


New England Feed Meeting 
To be Held Sept. 9-10 


The New England Feedmen’s confer- 
ence for 1948 will be held at the Uni- 
versity of Maine, Orono, Me., Sept. 9-10, 
it has been announced by W. M. Ander- 
sen, secretary of the group. Mr. Andersen 
forecast an even larger attendance at the 
1948 meeting than assembled at the highly 
successful 1947 conference at Rhode Is- 
land State college, where attendance passed 
the 400 mark. 

Poultrymen, dairymen, livestock feeders, 
and all other users of feed are being in- 


vited to attend the meeting. The 1947 


meeting proved the interest feeders have 
in the subjects discussed by nationally 
known speakers. The program for the 1948 
conference is currently being prepared and 
a number of well known speakers have al- 
ready been invited to address the session. 


@ RAY REID, Somerset, Ky., opened the 
Farmers Feed store Dec. 1. 
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“Something must be wrong with the 
incubator again!" 
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because it’s Milk Nutrient 
Feed that’s Fed 


REE CHOICE 


“We sold every turkey grower the first 
time we called. Hog feeders are our big- 
gest year around customers,” says Bert 
Pooley, Greene, Ia., Stock-Gro. dealer. 


Stock-Gro, fed free choice, is a proved easy way of feeding 
milk nutrients to hogs, chickens and turkeys of all ages. 


STOCK-GRO MAKES A HIT WITH FEEDERS ... THERE'S 
NO MESSY MIXING - NO WASTE - NO FREEZING - NO FLIES 


Hog Producers report Stock-Gro feeding saves grains and 
concentrates; gets pigs to market weeks earlier. Poultry 
raisers say Stock-Gro fed chicks grow and feather rapidly; 
layers eat and lay heavily. Turkey raisers feed Stock-Gro 
for rapid growth, early prime finish. Hatchery records 
show high hatchability of eggs from Stock-Gro fed flocks. 


SELL STOCK-GRO IN 1948 


Meet the year around demand. Steady supply assured. 
A proved product. Repeat sales provide quick turnover. 
FREE local newspaper advertising. Extensive national ad- 
vertising. FREE mailings to your customers. Complete 
field service. Territories still open. Get Stock-Gro for your 
customers for spring pigs, chicks and poults. 


50 POUNDS 


Easily handled. Makes ideal 
feeder for chicks, poults and 
layers. 


100 POUNDS 


Just right for feeding grow- 
ing chicks, pigs and poults 
on range. 


: 


contains only original 
nutrients from milk 
products. No preservatives 
added. Analysis show 


66% Milk Product Solids 


38% Milk Sugar 
Lactic Acid 

8% Lactalbumen 

7¥%% Milk Minerals 
—Growth-Promoting Vitamins 


500 POUNDS 
A time-saver for feeding 
hogs and turkeys on range 
in any weather. 


0 


m 


| 
G R 


STOCK-GRO Really Sells 
» 
) 
2 
LIVESTOCK 
=STOCK-GRO- 
‘a 
fi 
- : 
Full The Originc 
No Obligation 333 North Michigan 
ge ago |, 


@ BECAUSE fires in grain, cereal and 
flour mills, stock food factories, grain ele- 
vators and warehouses increased 50 per cent 
during the last year, the National Board of 
Fire Underwriters has issued a special warn- 
ing to fire departments and all concerned 
with the handling of grain to maintain in- 
creasing vigilance against the peril of fire. 

The National Board points out that four 
fires alone in grain elevators and mills late 
in 1946 and early this year each destroyed 
several million bushels of grain and caused 


Elevator Fires on Increase 


Urge Operators to Increase Vigilance 


losses of from one to three million dollars. 

“With emergency relief demand of 100,- 
000,000 bushels of grain for the starving 
people of warswept areas, and the need for 
maintaining a fairly normal supply for the 
people of the United States, immediate 
action to prevent destruction by fire of 
grain and grain products becomes of vital 
importance to those on whom the responsi- 
bility of providing fire prevention and fire 
protection falls,” the National Board’s bul- 


' BUCK THE TREND... 


letin says. 


| 


GRAIN 
| and CONCENTRATE 
feeding! 


Thoughtful feed dealers 
watch trends. Time was 
when some farmers fed grain 

and nothing else, while 
others bought complete feeds. 
Now there’s the wide middle 
road—a compromise between 


. these two extremes. Grain- 


at there’s extra profit in add- 
ing a good balancer. That’s 


where you and we come in. The 
combination of the farmer’s own 
grain... plus your brand name... 
~@ plus The Hubbard Sunshine Way 
. +. Meets every test as the profitable 
way of doing the feeding job. Write 
for complete details. 


EASTERN BRANCH: 


e 
Milling Co. 
MANKATO, MINA. 
AMBRIDGE, PENNSYLVANIA 


UBBARD SUNS 
The H HINE Dibl 


“It is essential that all establishments 
storing, handling and processing grain and 
grain products should be vitally interested 
in a self-inspection service, involving not 
only a periodic checkup, weekly, but entail- 
ing constant vigilance of those conditions 
most apt to cause fires.” 

“Further, and more important than the 
causes of fires are the conditions which let 
a fire involve a whole structure through the 
upward or horizontal sweep of flames and 
heated products of combustion. 

“Industries involving the handling of 
grain generally produce the hazard of grain 
dust explosions. Cleanliness is usually the 
best cure for this. 

“Grain handling often requires high or 
large buildings. Structural changes, cut-offs 
by walls and fire doors, the enclosure of 
vertical fire-travel and the installation of 
automatic fire detection and of automatic 
sprinkler systems are all of value.” 

The National Board's bulletin urges fire 
departments to make a survey of areas in 
their jurisdiction to determine which plants, 
stores or other places involve the storage, 
handling or processing of grain, to encour- 
age self-inspection on the part of these 
plants, to make inspections by members of 
the fire department, and to encourage civic 
organizations to work for improvement of 
hazardous conditions. 

Self-inspection blanks to assist manage- 
ments in checking up on their plants, stores, 
elevators or other places handling grain are 
being sent to all fire departments in the 
United States. These may be obtained also 
at the National Board of Fire Underwriters, 
85 John street, New York, 7. 


Richard Headley Joins ADM 
Advertising Department 


Richard Headley has been named assis- 
tant advertising manager of the feed divi- 
sion of Archer-Daniels-Midland Co., Min- 
neapolis, Minn., according to an announce- 
ment made by Forrest Daniels, department 
manager. 

Mr. Headley was formerly an account 
executive with a Minneapolis advertising 
agency. He is a native of Minnesota and 
was educated at the University of Minne- 
sota. Mr. Headley served with the army 
air force during World War II. 


Shafer Firm to Specialize 
In Line of Oats Products 


Frank W. Shafer, Galesburg, Ill., owner 
of Frank W. Shafer Feeds plant which was 
destroyed by fire a year ago, has announced 
the resumption of operations Dec. 26, under 
the new name Shafer Oats Products. The 
firm, which formerly manufactured a line of 
formula feeds, will confine its processing 
operations to pulverizing and milling a line 
of oats products for carlot distribution to 
feed manufacturers, jobbers, and _ feed 
dealers. 


@ DECATUR COUNTY FARM BU- 
reau Cooperative association, Letts, Ind., 
has purchased the Letts Feed & Grain Mill 
from Otis and Herman Bewley. 
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AUSTIN W. CARPENTER 


Things learned from a lot of contact with 
4-H and Future Farmer boys and girls in 
recent months have me greatly concerned 
When you read what I have discovered, 
you will be concerned, too, I hope. 

There is a very large percentage of these 
young men and women studying agriculture 
who frankly tell me they have no idea of 
taking up farming as a life’s business ven- 
ture. When I ask the reasons for their nega- 
tive conclusion, their response can be 
summed up like this: “Farming is too hard 
and disagreeable work at low pay to choose 
it as a way of making a living”. 

Don’t miss this, please! These young 
people I am quoting are farm-reared boys 


Austin W. Carpenter is executive director 
of the Eastern Federation of Feed Mer- 
chants and managing editor of Business 
Farming. His opinions as expressed in this 
column are his own and not necessarily 


shared by the publishers of The Feed Bag. 


and girls. Their dads and mothers made a 
living and educated these children off farm 
profits. 

Chatting with young agricultural students 
at the national 4-H congress at Chicago a 
few weeks ago, I observed quite a contrast 
in the thinking of our eastern young peo- 
ple and those from the Great Plain states. 
This negative attitude on farming as a life 
venture wasn’t nearly as pronounced with 
the western youngsters as I find it with 
those in the East. 

The condition outlined isn’t good. Feed 
and farm supply merchants a few years 
hence will be depending upon business from 
farms that should be operated by these 
young people. Unless this trend of thinking 
is changed, the farms will be there but the 
operators will be elsewhere. Feed businesses 
cannot operate profitably on vacant farms. 

’ There logically follows the question: 
“What's to be done about it?” 

My answer is this—that every manufac- 
turer, distributor and retailer who depends 
upon farm business has a real selling job 
to do. The thinking of these young people 
must be straightened out on the future 
profit possibilities of farming. This selling 
job is not an easy one. It’s one that needs 
to be started now and kept up diligently 
for weeks, months, and years. 

I am very conscious that a lot of business 
people are making some gestures in the 
direction of these young people; gestures 
aimed at holding their interest in farming. 
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For the most part, however, the things 
we are doing are gestures—nothing else. 
We sponsor chick, calf or swine growing 
projects. We put on pep dinners. We raise 
funds to defray expenses to fairs, judging 
contests and 4-H congresses. These are all 
good but they are: not enough. We need 
to carry a whale of a lot of contact with 
these farm-reared young men and women— 
all with the objective of thoroughly selling 
them on the future profit that can be taken 
from well managed farm operations. 

You may think it’s the job of the agri- 
cultural schools to sell this philosophy. Per- 
haps it is, but the schools are not closing 
many sales. True, there are a lot of enthu- 
siastic agricultural students but when you 
get close enough to them so that they talk 


freely and frankly, you will find that ther: 
enthusiasm in far too many instances stems 
from their ambition to become veterinarians, 
chemists, salesmen and servicemen in agri- 
cultural, industrial, and merchandising fields. 
The number that are looking forward with 
enthusiasm to actually operating farms as 


life business ventures, is low. We had 
better be doing something to change this 
thinking. 

@ LEWIS SHERVHEIM, Kensington, 
Minn., agent for the Kellogg Commission 
Co’s. elevator for the past 25 years, died 
recently following a heart attack. 
@ WALTER KREINHAGEN, Seymour, 
Ind., has opened the Hoosier Feed store 


G}ror THE MONEY 


Somebody’s going to make a 
lot of money on Fair-Acre Feeds 
right in your trading area. Why 
shouldn’t YOU make this money ? 


GFror THE SHOW 


The show has started via radio, 
farm magazines, newspapers, 
direct mail, Farm Service. These 
promotions are starting a lot of 
feeders on Fair-Acre. 


€}T0 GET READY 


Opportunities are bigger in 
the new South — but don’t wait. 
Get ready and underwrite your 
own future success with a Fair- 
Acre franchise. 


AND €}T0 Go! 


Let’s go now . . . phone, wire, 
or write at once for more particu- 
lars about your Fair-Acre fran- 


chise — we'll do the rest. 


May we send you our illustrated 
“The Fair- 


brochure? It’s titled 
Acre Plan’’. 


LINDSEY-ROBINSON 
AND COMPANY 


INCORPORATED 


Roanoke, Virginia 
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(Continued from page 80) 


particular enzyme is inactivated by heat 
and when we use the dehydrating method, 
of course, we destroy this enzyme right 
away and that is why we get to keep the 
carotene. 

A lot of this vitamin A that you have 
in the feeds never does the job because in 
the process of digestion you must have the 
necessary anti-oxidants, tocopherols, pos- 
sibly vitamin E, to protect the vitamin A 
so that it might eventually get into the 
tissues to do the job. 

If a high priced bull is fed on poor hay, 
or dried-up pasture, dead sperms will ap- 
pear in the semen and the sperm cells will 
be misshapen. The semen will also contain 


YEAR AFTER YEAR 
BIRDS PRODUCE OUTSTANDING RESULTS 


sloughed cells. The sperm will lose mo- 
tility and there is a direct effect upon the 
breeding power of that animal as a result 
of improper feeding. And we know that 
in the range country the heat period of 
cows is seriously disturbed as a result of 
the lack of this factor. I believe a good 
grade of dehydrated alfalfa hay, with an 
International Unit value of from 50,000 
up to 125,000 units per pound. properly 
used, will not only stretch the protein but 
will increase the efficiency of the ration. 


Now a few words about choline. We 
neglect to study the choline content in 
poultry mashes when it is so easy to deter- 
mine. You simply extract a few samples 
with a little methyl alcohol, remove the 
alcohol, treat it in a little barium hydrox- 
ide, treat the extract with a little Reinecke 


FUL-O-PEP RAISED 


BARRED ROCK PEN.... 


LOOK AT THE RECORD! 
Ful-O-Pep raised birds hold 6 of the world’s records among the 5 major breeds 


-.-..--owned by T. N. Wilcox, Tryon, N. C. 
RHODE ISLAND RED PEN......owned by Harco Orchards & Poultry Farms, 
South Easton, Mass. 


NEW HAMPSHIRE PEN........owned by Geo. A. Pearce, Whitehouse, N. J. 
WHITE ROCK PEN..... ++.....owned by A. A. Cohen, Guilford, Conn. 

* WHITE LEGHORN HEN........owned by W. A. Seidel, San Antonio, Texas 
NEW HAMPSHIRE HEN........owned by Irving Kauder, New Paltz, N. Y. 


1946-47 NATIONAL EGG LAYING CONTEST RESULTS 


From the standpoint of egg production, based on points per 
pen, 7 of the 10 top breeders, with 5 or more pens, raised their 


birds on Ful-O-Pep Feeds. 


CONSISTENT YEAR AFTER YEAR PERFORMANCE shows that during the last 8 years there 
have been 2,565 pens or 33,345 birds raised on Ful-O-Pep Feeds that have been 
entered in the various contests. These birds have averaged the equivalent of 212.4 


two-ounce eggs. 


FOR THIS SAME period there have been 5,808 pens or 75,504 birds entered in these 
same contests that have been raised on various other feeding programs. They have 


averaged the equivalent of 196.6 two-ounce eggs . 


. . a difference of 15.8 more 


two-ounce eggs per bird in favor of the FUL-O-PEP raised birds! 


THERE’S A REASON FOR THESE OUTSTANDING YEAR AFTER YEAR RESULTS 


Actual records from the egg laying contests prove that Ful-O-Pep 
raised birds produce well and stand up under the strain of heavy, 
continuous laying. Vitamin-rich Ful-O-Pep Feeds, fortified with 
Concentrated Spring Range*, are formulated to give poultry- 
men maximum production and economical feeding. 


“*Reg. U.S. Pat. Of. 


THE QUAKER OATS COMPANY, CHICAGO 4, ILL. 


salt in acetone so it will develop a pink 
color. If you have your .15 per cent content 
for chicks and .2 per cent for poults, you 
save such a lot of feed. 

We know a lot about vitamins in hatch- 
ability and dermatitis, good feathering. 
Biotin, choline, manganese, and folic acid 
are the four factors in perosis. I would 
like to tell you about nicotinic acid and 
folic acid especially but I am going to step 
along here and talk a little bit about the 
animal protein factor. 


Some scientists, to be frank, try to deny 
the existence of this factor. We know that 
certain quantities of animal proteins are 
necessary to promote maximum efficiency 
of growth and feed utilization. In the case 
of a brood sow, I am sure that you need 
animal protein to get good sized litters and 
prevent those failures we experienced when 
we had a shortage of animal protein. 


Fleck Elected President Of 


lowa Feed Institute 


Raymond Fleck, Killduff, Iowa, president 
of the Fleck Feed & Grain Co., was elected 
president of the Iowa Feed Institute Dec. 
22 at a meeting held at the Hotel Fort 
Des Moines, Des Moines, Iowa. He suc- 
ceeds Howard Boeke, Des Moines, who 
resigned the post to devote more time to 
his personal business. 

Maurice Wells, Waterloo, Iowa, was 
elected vice president to fill the position 
vacated by Mr. Fleck. 

Mr. Wells, head of the membership com- 
mittee and William Foster, Des Moines, 
head of the publicity committee, announced 
the appointments to their committees. 

Discussion at the meeting centered about 
the Institute’s plans for educational pro- 
grams and research on livestock and poultry 
feeding practices in 1948. 


Bindner and Oberhellmann 


Form Hammermills, Inc. 


Charles M. Bindner and T. M. Ober- 
hellmann, formerly president and chief engi- 
neer, respectively, of the Dixie Machinery 
Mfg. Co., have organized Hammermills, 
Inc., to produce a complete line of feed 
grinding equipment. The new firm has es- 
tablished offices at 1021 Big Bend boule- 
vard, St. Louis, Mo. 

Mr. Bindner, president of the new com- 
pany, was one of the founders of the Dixie 
firm, and served as its president from 1940 
till he left the company to organize his own. 
business. Mr. Oberhellmann, vice president 
and chief engineer of Hammermills, Inc., 
had 25 years experience designing hammer- 
mills and grinding equipment. 


@ HAY & FEED PRODUCE CO., Hous- 
ton, Mo., has been purchased from J. S. 
Lay by W. E. Clark, who recently arrived 
from Honolulu. 


@ F. M. BASS, Tuscaloosa, Ala., has pur- 
chased the Checkerboard Feed store and 
will operate it under the name F. M. Bass 
& Co., after moving it to a new location on 
8th street. 


THE FEED BAG — January, 1948 


: 
e960 
| 


Feed Advisory Group Report 


Calls For Greater Research Effort 


@ REPORTING on current feed problems 
and suggested research under provisions of 
the research and marketing act of 1946, the 
department of agriculture’s feed advisory 
committee has noted that the feed industry 
has progressed to keep in step with every 
advance made by agriculture, pioneering 
these advances in many cases. The commit- 
tee reported that the feed industry now 
utilizes dozens of byproducts which were 
formerly wasted and recommended that 
steps be taken to improve the quality and 
lower the costs of processing, warehousing, 
and transporting mixed feeds, particularly 
in the cases of small manufacturers and local 
mixers. 

The committee observed that feed for- 
nulas have been left largely to agricultural 
experiment stations and the research depart- 


FEED ADVISORY COMMITTEE 
L. E. Bopst, College Park, Md. 
R. C. Buckels, Stratford, Tex. 
Elwood L. Chase, Buffalo, N. Y. 
E. G. Cherbonnier, St. Louis, Mo. 
H. Clarence Eales, San Francisco, Calif. 
Fred J. Ludwig, Laurens, lowa 
Floyd E. Mundel, Cozad, Neb. 
Harold L. Peet, Pike, N. Y. 
Charles Schmitt, Beason, Ill. 
Martin L. Salm, Chilton, Wis. 
R. C. Woodworth, Minneapolis, Minn. 


ments of the large manufacturers, but noted 
that research developments made by these 
larger manufacturers are not always avail: 
able to smaller scale operators. 

The report stated: “We recommend close 
cooperation between the federal govern- 
ment, the agricultural experiment stations, 
and feed manufacturers. Studies are also 
needed to develop the best formulas for 
mixed feeds, to supply nutrient deficiencies 
of feed for specific areas, and to prepare 
mill plans suitable for small operators.” 

Members of the committee were agreed 
that further consideration should be given 
to mineral, medicated, and specialty rations 
and that a study should be made of the 
losses of feed nutrients, particularly vita- 
mins, resulting from storage. 

Pointing out that the feed industry was 
producing valuable rations with the use of 
previously discarded byproducts, the feed 
advisory committee also listed some of the 
feed products on which research is cur- 
rently being done. These include: conver- 
sion of farm and wood wastes to glucose; 
salvaging of vegetable wastes through dehy- 
dration; reclaiming of surplus dairy by- 
products; dehydrating distillers’ stillages; 
using wastes to build up vitamin concen- 
trates; processing changes in oil seed meal 
manufacture; and wider industrial use of 
alfalfa and other forages. 

“Much research effort should be directed 
to the development of better methods and 
livestock feeding procedures which measure 
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the nutritive value of feeds in terms of 
animal products,” the committee’s report 
stated. “Determination of additional facts 
on the nutritive requirements of livestock 
will materially increase the efficiency and 
profitableness of livestock production.” 


More acres of pasture and hay crops and 
larger yields per acre are badly needed, the 
committee indicated. Its report recom- 
mended that more research should be done 
on developing pasture programs for dif- 
ferent geographical areas so that they can 


become more dependable as sources of nu- 
trients for livestock. The committee asserted 
that a 25 per cent increase in the acreage 
planted to cultivated legumes and grasses 
for hay, pasture, and silage would be neces- 
sary to insure a balanced agriculture and to 
renew the organic matter in the soils. 

In planting legumes, the committee 
recommended, special attention should be 
given to those which are: (1) most produc- 
tive, nutritious, and compatible; (2) best 
suited from period of productivity; (3) most 
efficiently managed to establish and main- 
tain stands of high feeding value; (4) best 
fertilized; (5) of most value in rotations for 
soil productivity and controlling erosion; 
and (6) suitable for different types of 
livestock. 

The feed advisory committee also stressed 
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NATIONAL COTTONSEED PRODUCTS ASSN. INC. 


618 Wilson Bldg. 
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that more research and work in the harvest- 
ing and curing of hay should also be done. 
It also urged strong efforts to rid millions of 
acres of productive land from perennial 
weed destruction. 

Turning to marketing, members of the 
committee suggested that work be directed 
to solving two major types of problems: (1) 
the need to maintain adequate market out- 
lets and (2) the need for increased effi- 
ciency and lower cost in the different mar- 
keting processes. 

The committee also made several sug- 
gestions regarding feed grain storage prob- 
lems. “Careful and comprehensive studies 
should be made of ear corn and small grains 
storage on the farm,” its report declared. 
“Improvements in the design of structures 


for commercial storage also are needed.” 


@ HIBBS FEED & GRIST MILL, Union- 
ville, Mo., has been purchased by Keith L. 
Burns and Lawrence Smith. 


@ NEWMAN CHEEK, Nashville, Tenn., 

suffered an estimated loss of $40,000 when 

his feed store burned recently. 


@ GREENWOOD FEED CO., Warren, 
Ohio, has been purchased by C. H. Chin- 
nock and his son Chas. B. Chinnock from 
Roswell Greenwood. The firm will con- 
tinue in business at the same address but 
will operate under the name C. H. Chin- 
nock & Son Feed Co. 


NAME BAIRD CHAIRMAN 


The executive committee of the Animal 
Nutrition Research council elected Fuller 
D. Baird, Standard Brands, Inc., N. Y., 
chairman at the committee’s recent meet- 
ing in Washington. George H. Kennedy, 
E. I. du Pont de Nemours & Co., Wilming- 
ton, Del., and Robert V. Boucher, State 
College, Pa., were elected secretary and 
treasurer respectively. 
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DAIRY PLAN 


MODERNIZES 
DAIRY FEEDING! 


A few dealer franchises are open in Kasco territory, 


east of the Ohio-iIndiana line. 


ry 
WRITE FOR DETAILS. 


KASCO MILLS, INC. 


TOLEDO 4,QOHIO WAVERLY, N. Y. 


S. Harrell and Associates 
Buy Goodrich Bros. Firm 


Samuel R. Harrell, Indianapolis, and as 
sociates have announced the purchase of 
the grain business of Goodrich Bros., Inc., 
Winchester, Ind. The sale of Indiana’: 
largest grain firm was negotiated for $1,- 
800,000. Business will be carried on under 
the present name and no changes in execu- 
tive personnel will be made. 

The Goodrich firm has a farm seed busi 
ness, a commercial farm feed mill, a farm 
supply division, and 24 grain elevators in 
northern Indiana. 

The purchase was financed by the Acme 
Goodrich, Inc., of which Mr. Harrell i: 
president, and by the John Hancock Mutua! 
Life Insurance Co. 

The Acme-Goodrich firm will add its fiv: 
grain elevators and properties at other loca. 
tions to the Goodrich firm, making 29 ele 
vators in all. 

Mr. Harrell said that the grain elevators 
will be operated as farm service stores han- 
dling various lines of farm equipment and 
merchandise for the farm trade. In all there 
will be 30 such stores as one farm service 
store is already in operation. 


McMillen Names 0. Taylor 
Memphis District Manager 


O. L. Taylor, Louisville, Ky., district sales 
manager for Kentucky for McMillen Feed 
Mills, Fort Wayne, Ind., has been appointed 
district sales manager of the Memphis dis- 
trict in addition to his other duties, accord- 
ing to an announcement by H. W. Mc’ 
Millen, vice president and director of sales. 
Mr. Taylor replaces Milton L. Hoefle who 
has returned to his former work in the nu- 
tritional and educational field of the feed 
industry. 

Mr. Taylor has been with the McMillen 
firm since 1941. He was named territory 
manager of western central Indiana prio: 
to opening the company’s Kentucky terri- 
tory last year. He was appointed to the 
Kentucky district sales directors’ post 1n 
September. 


Veteran Sales Executive 
Lawrence Preston Dies 


Lawrence G. Preston, New York, N. Y.. 
a veteran of over 35 years association with 
the corn refining industry, died in Roose 
velt hospital Dec. 10, at the age of 62. Mr 
Preston had been ill for many months. 

As a sales -executive, Mr. Preston had 
been associated with Snyder Packing Co.. 
Rochester, N. Y., Corn Products Refining 
Co., Penick & Ford, Ltd., and American 
Maize-Products Co., all New York City 
firms. 

Mr. Preston had been vice president in 
charge of sales for the American Maize- 
Products Co. for over 16 years and recently 
served that firm in the capacity of executive 
vice president. 


@ CLIFFORD OSTROM, Rock Island, Ill.. 
has purchased the Hartley Feed Mill, Hart- 
ley, Iowa, from Vern Donnenworth. 
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Lourie Elected President 
Of Quaker Oats Company 


Donold B. Lourie, formerly executive vice 
president of The Quaker Oats Co., Chicago, 
was named president of the company at a 
quarterly meeting of the board of directors 


DONOLD B. LOURIE 


in Sherman, Tex., Nov. 21. R. Douglas 
Stuart, who had been president, was named 
vice chairman of the board and H. Earle 
Muzzey, vice president in charge of export, 
was elevated to the post of executive vice 
president. Robert A. Bowen, chief ac- 
countant, was made assistant controller. 
Mr. Lourie has been associated with the 
firm for over 25 years, joining them in 1922 
in the statistical department. He was trans- 
ferred to the advertising department in 1930 


and named advertising manager. Mr. Lourie . 


pecame sales manager in 1936, and was 
elected vice president in 1942. In 1945 he 
was elected a director of the company. 


J. Walter Rice Grain Firm 
Incorporated For $100,000 


J. Walter Rice, Milwaukee, Wis., grain 
firm, has been incorporated for $100,000, 
effective Jan. 1, 1948, according to an an- 
nouncement by John G. Davis, manager of 
the consignment department and vice pres- 
ident under the new corporate organization. 
The business will continue without change, 
under the following officers; J. Walter Rice, 
president; John G. Davis, vice president; 
and Robert H. Rice, treasurer. 


@ JOHN H. SCOVILLE, Chicago, who 
will complete 50 years as a member of the 
Chicago Board of Trade in 1948, was re- 
cently presented with flowers and gifts as 
tokens of esteem from his many friends 
and business associates on his 81st birthday. 

@ JOSEPH HARKER, Charleston, IIl., 
former supervisor of weights of the Peoria 
Board of Trade, died Nov. 30. 
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HAMMER MILLS 


e LOW POWER COST 
¢ LOW UPKEEP COST 


DEPT. HA-541 


Good Grinding with GOOD PROFITS 


LOW FIRST COST 


© Most of the grinding in a 
Gehl mill is actually done over 
the lip of the heavy steel 
breaker plate just before the 
grain reaches the screen. 


@ Hammers are tool steel, swing- 
ing, 4-way reversible, making 
all four corners usable ... less 
likely than rigid hammers to 
cause damage should a piece 
of iron get into the mill. 


@ Screens are extra long, and 
easily removed without tipping 
open the cover. Can be 
changed without stopping the 
mill. Saves time and power 
(14 mesh sizes, 1/16" to 2"). 


© Positive auger feed, instead 
of suction pickup, prevents 
clogging . . . permits the use 
of a smaller blower and a com- 
dust collector . The 
lower is driven by a V-belt. 


@ Various size pulleys available 

to meet elevating requirements. 
Heavy boiler plate housing... 
- and practically unbreak- 
able. 


Write for details, 
stating capacity re- 
quirements 


GEHL BROS. MFG. CO. {oe 


Established 1867 


WEST BEND, WISCONSIN 


SPEEDY 
SMOOTH _. 
ACCURATE 
GRINDING 


Gehl Mills are noted for fast, clean cutting 
. .. big capacity with low power requirements 
and high economy . . . long life. Many in use 
fifteen years and more are still giving good 
service. 


For Electric or Gasoline Motor 
Belt Drive or Direct-Connected 


There are two models of the Gehl commercial 
mill—No. 20, with grinding chamber 20" wide 
by 34" in diameter; No. 17 with grinding 
chamber 17" wide by 28" in diameter. 


Mills may also be equipped 
with magnetic separator, 
feed mixer, feed conveyor, 
crusher-feeder and other 
accessories. 
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solve every farm problem he encountered 
in making his rounds. 

“Farmers were deeply impressed by Har- 
wood's sincere interest in their difficulties,” 
Joe Bentley declared. “His visits created 
more good will for us than a hundred ad- 
vertisements could have done.” 


While Harwood Bentley was winning 
the firm new friends on the road, Joe 
Bentley was rendering all-out service to 
the farmers when they came to the Farmers 
Supply Co. to do their shopping. Hog feed 
sales multiplied 1,000 per cent in a few 


months and poultry and dairy ration sales 


vaulted from a few sacks a month into 
carload quantities. 

In making his frequent rounds of farms, 
Harwood Bentley noted that many farm 
buildings he visited were badly in need of 
paint. With the Farmers Supply Co. han- 
dling a well known line of exterior and 
interior paints fairly priced, it was no job 
at all for him to boost the firm’s paint sales 
along with feed and farm supply sales. 

“Whenever I see hens drinking from an 
open bucket there’s an opportunity for me 
to boost our poultry fountains,” Harwood 
Bentley pointed out. “In the future we plan 
to use a truck on our calls to farms, carrying 
a load of orders and delivering them as we 
make our good will rounds.” The Bentleys 
plan to equip their delivery truck with a 
modern spraying outfit and will do custom 


GET 
INCREASED 
CAPACITY: 


Prater Blue Streak mills grind in a one, two, three 
operation that keeps your feed flowing smoothly at 
all tumes. That means increased capacity. Result: More 
feed from every day’s operation. 


And you can raise quality at the same time. Triple 
reduction grinding delivers a uniformly granular feed 
with less waste from fines. 


Want to get the details on increased capacity in your 
milling operation? Check the coupon below for in- 
formation on the complete Blue Streak line. Drop it 
in the mail today. There’s no obligation. 


PRATER PULVERIZER COMPANY 
1539 South 55th Court, Chicago 50, Illinois 
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spraying jobs on request and at a fair 
charge. 

Electrical appliances have added their 
share to the increasing profits of the Farm- 
ers Supply Co. Milkers, freezers, and radios 
now are in stock, with new merchandise 
being added as it is available and a demand 
arises for it. 

The Farmers Supply Co. is located in a 
40 by 150 foot building in the heart of the 
business section of Gallatin, a growing city 
of 5,000. The store itself is divided into 
two 20 by 150 foot rooms which make de- 
partmentizing the big stock of feed and 
farm supplies much easier. Because only 
formula feeds are handled, the entire Bent- 
ley store is a “package” proposition which 
makes arranging attractive displays a simple 
task. Baby chicks are handled in season and 
sales have been substantial, according to 
Joe Bentley. 

From barn door to salesroom counter and 
cash register, the farmer’s interests come 
first at the Farmers Supply Co., where Har- 
wood and Joseph Bentley have built a 
thriving feed and farm supply business out 
of what once was a “white elephant” general 
store. 


Kasco Building Program To 
Expand Poultry Research 


The research division of Kasco Mills, Inc., 
Waverly, N. Y., recently commenced con- 
struction of a new brooder house and two- 
story laying house which are expected to 
be completed early in 1948. The buildings 
are designed to enlarge the facilities for re- 
search in chicks, broilers, iayers, and other 
classes of poultry. 

The new brooder house will be 84 by 20 
feet and will have six individual pens to 
permit the expansion of experimental work 
for baby chicks and broilers. The laying 
house, providing facilities for work with 
laying birds and breeders, will be 168 by 
24 feet with 12 pens on the first floor and 
six on the second floor. The new buildings 
will provide 9,744 square feet of additional 
floor space. 


Poetry Booklet Published 


By Wisconsin Feed Dealer 
“Chips From The Old Block” is the title 


of a cleverly written small booklet of homely 
poetry and philosophy published by E. J. 
Crane, president of E. J. Crane & Sons, 
Chippewa Falls, Wis., and illustrated by his 
son Donald F. Crane. 

Mr. Crane has made a hobby of compos- 
ing short topical and philosophical poems, 
sometimes as frequently as one a day. This 
volume is the fourth which Mr. Crane has 
published annually to be sent to friends 
and business associates as a Christmas greet- 
ing. The booklet is not for sale, but repre- 
sents Mr. Crane’s novel, thoughtful way of 
saying “Merry Christmas”. 


@ DEXTER OBENHAUS, Sandwich, Ill., 
who formerly represented the Prater Pul- 
verizer Co. in Illinois, has organized his 
own company to distribute nationally ad- 
vertised feed and seed equipment. 
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Increased Pasturage Vital 


Makes Most Efficient Use Of Soil 


@ INCREASED use of land for soil-con- 
serving pasture and hay crops, especially 
legumes, is one of the prime considerations 
facing agriculture today, according to Prof. 
Frank B. Morrison of the animal husbandry 
department and nutrition authority at Cor- 
nell university. 

While this might cut grain acreage, total 
grain production would not necessarily be 
reduced, he said. “This is because grain 
will yield far above the present national 
average per acre when grown in well- 
planned crop rotations with legumes, and 
with ample fertilization and good soil man- 
agement practices.” 

Because the supply of grain for livestock 
feeding in this country will chiefly depend 
on the amounts needed for direct consump- 
tion by our steadily increasing population, 
Prof. Morrison said, we must consider the 
relative economy of various livestock in 
producing human food. 

Considering both energy and protein, 
dairy cows are the most efficient manu- 
facturers of human food. Hogs and poultry 
are next with beef and lamb relatively the 
least efficient, he said. 

“However,” the Cornell nutritionist point- 
ed out, “swine and poultry live chiefly on 
grain and compete directly with human 
beings for the available supply. 

“Beef cattle and sheep, because of the 
large amounts of forage they use, probably 
compete the least for human food, while 
dairy cattle compete to a greater extent.” 
He explained that this is because dairying is 
located nearly exclusively on land which 
could be used for direct production of crops 
for human food. 

Dairy cows do, however, utilize a con- 
siderable portion of land for pasture that 
could not readily be tilled. This factor, 
Morrison believes, plus milk production's 
first rank in importance and efficiency in- 
crease the dairy cow's value. Consequently, 


“I've always considered the old horse 
trough unsanitary!" 
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every effort was made in England and 
Europe during the war years to keep milk 
production as near normal as possible, and 
to restrict the concentrated feeds allotted 
for other classes of stock. 

“Milk production increases when cows 
have an abundance of good roughage. This 
means first-rate pasture over as long a pe- 
riod as possible and plenty of high quality 
roughage during the entire barn season. 
As consumption of high quality roughage 


goes up, less grain is needed for good milk 
production,” Prof. Morrison stated. 

@ GLEN SAYERS, Adair, Ill., has rented 
the north room of the Walters & McCann 
building where he will open a feed store 
in the near future. 


KARR & CO. INSTALLS TICKER 

Karr & Co., Columbus, Ohio, grain and 
feed ingredient dealers, has announced the 
installation of a Dow-Jones ticker in the 
offices of the company. The new ticker will 
keep the firm up to the minute on develop- 
ments which affect grain and grain products 
prices. The information and service available 
through the installation will be made avail- 
able to all Karr & Co. customers. 


There is no waste in using these outstanding feed materials—no 


fiber, no unnecessary ash. 


| PROTEINS | 32 to 35 per cent of the highest quality proteins 
you can put into feed—to build up and balance the weak 


spots in plant proteins. 


| MINERALS | Although noted for the quality and quantity of 


calcium and phosphorus, all the other minerals in dry milk 


are valuable, too. 


Milk is the only source of lactose or milk sugar— 


highly desirable in a ration. 


| VITAMINS | Rich in riboflavin, pantothenic acid and strep- 
ogenin—also contain all the known water-soluble factors 
as well as unknown factors such as the “animal protein 


factor” and “Nutrient X”. 


Yes, dry buttermilk and dry skim milk are all feed—there is no 
waste. The Feed Service division of the Institute is again available 
for free consultation on your feed problems. 


AMERICAN DRY MILK INSTITUTE, INC 
221 N. LA SALLE STREET, CHICAGO 
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“Real Money to You! 


The term “Seedburo quality” is not a mere slogan. It 


has “real money value’ to every Seedburo customer ie Fire 


because: Extinguisher 


1. “Seedburo quality” applies to Seed and Grain labora- 
tory equipment which meets government specifica- 
tions, in every case where such standards have been 
established. Through all its 36 years of operation, 
Seedburo has worked closely with State and Federal 
seed and grain authorities. 


Seedburo products are made of the finest materials 
available for a given purpose. 


All Seedburo products are rigidly inspected during 
manufacture and prior to shipment. 


All merchandise is sold on a money back guarantee 
that has been and is scrupulously adhered to. 


Inter-Communication System 


The Seedburo Catalog contains the official standards 
for grading grain. Unless you have a copy, write today. 


Chicago 6, Illinois 
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Seeds Natural” For Feed Men 


Carl Mangelsdorf Says Seeds Add Profits 


@ FIELD seeds line up as splendid 
teammates to formula feeds in any 
modern feed and farm supply store, 
declares Carl Mangelsdorf, owner of 
the Mangelsdorf Seed store, Atchison, 
Kan. Although Mr. Mangelsdorf’s 
firm bears the identification of “seed 
store” it is in reality a highly complete 
shopping center for all farm needs. 


“Feed and seed may be only rhym- 
ing words to a poet, but they mean a 
lot of extra profit for the dealer who 
will judiciously include ample stocks 
of both in his inventory,” Mr. Man- 
gelsdorf stated. “Field seeds are just as 
much of a farm necessity as feeds. 
Feed dealers who will sit down and 
figure out penny for penny what they 
can earn from stocking field seeds will 
be amazed at the profit potential they 
offer.” 


Originally begun strictly as a seed 
store, as its name indicates, Mr. Man- 
gelsdorf’s firm added feed to its stock 
when the seed business repeatedly fell 
off sharply in the winter months. “We 
realized that we needed another de- 
partment in our store and formula 
feeds filled the bill perfectly,” Mr. 
Mangelsdorf explained. “Today we 
give equal attention to feed and seed, 
with special selling stress on feed dur- 
ing the winter months when seed 
moves slowly.” 
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‘The winter season always gives Carl 
Mangelsdorf and his son George, who 
is associated with him in the store, 
an opportunity to discuss the next 
planting season and its problems with 
their customers. “These winter gab 
sessions have won us countless new 
friends and steady customers,” Mr. 
Mangelsdorf noted. “Farmers come in 
for their feed needs, sit down to talk 
over their future crops, and usually 
place a seed order for later delivery 
before they leave.” 

Field seeds are the most important 
sellers in the seed department at Mr. 
Mangelsdorf’s store but garden seeds 
too are given generous merchandising 
attention. Atchison, a city of 10,000 
population, has hundreds of attractive 
gardens and their gardeners are either 
Mr. Mangelsdorf’s regular customers 
or are on his prospect list. 

Garden and flower seeds are sold 
both bulk and in packages. The bulk 
seeds are neatly stored in glass con- 
tainers from which one ounce packets 
are filled. Each glass container bears 
a picture of the plant or flower which 


the seed will produce as well as a 


notation on its price. 

Through the years the Mangels- 
dorfs have added a number of side- 
lines to their feed and seed stock, but 
have been careful to choose only that 
merchandise which would dovetail 
nicely with feed and seed. “We pre- 
fer to feature the products which are 
nationally known and are closely tied- 
in with our basic merchandise,” Mr. 
Mangelsdorf stated. “We handle a full 
line of remedies, insecticides, pet sup- 
plies, bird supplies, and pet and bird 
foods. These have all fitted in ideally 
with our other merchandise and are 
now counted on for a substantial share 
of our annual profit.” 


Jay Hawk brand U. S. 13 hybrid 
seed corn is featured at the Mangels- 
dorf Seed store. Developed in the 
Mangelsdorf family, this popular va- 


FEED and seed rhyme in sound 
and in the tune they play in the 
cash register for Carl Mangels- 
dorf, left, owner of the Man- 
gelsdorf Seed store, Atchison, 
Kan., shown at upper right. 


riety is planted widely in the trading 
area served by the Mangelsdorf Seed 
store. Nutrena formula feeds have 
been Mr. Mangelsdorf’s major line for 
10 years and he’s well pleased with 
their popularity among his customers. 
Mandeville flower seeds make up the 
bulk of the garden and flower seed 
sales volume. 

“To make a success of a feed and 
farm supply store, an alert dealer must 
strive constantly to enlarge his stock 
consistent with profit in order to sat- 
isfy all his customers’ farm needs,” 
Mr. Mangelsdorf asserted. “He must 
be able to give competent advice on 
farm problems when his customers ask 
for it and must always maintain a de- 
served reputation for quality merchan- 
dise and square dealing.” 

The Mangelsdorf family has been 
active in seed and feed circles in east- 
ern Kansas for more than 65 years 
and has always been rated A-1 by the 
farmers who patronized its stores. Carl 
Mangelsdorf has never been in any 
other business and his son George too 
has been entirely a feed and seed man 
with the exception of a period of mili- 
tary service in World War II. 

The Mangelsdorf Seed store serves 
a trading area with a radius of 50 
miles around Atchison, much of the 
country located in the fertile bottom 
and lowlands near the Missouri river. 
“Some of the best farmers in the 
world work this land,” Mr. Mangels- 
dorf stated. “We feel that they de- 
serve just about the best seed and 
feed in the world to help them do 
their jobs better.” 
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Arthur B. Clark, Veteran Seedman 
Dies At Delray Beach, Florida 


Arthur B. Clark, president and one of 
the founders of Associated Seed Growers, 
Inc., died Dec. 3 at Delray Beach, Fla. 


Mr. Clark had been associated with the 
seed trade since his graduation from Yale 
in the early 1900°s when he entered the 
family business, the Everett B. Clark Seed 
Co. In 1927 Mr. Clark organized the mer- 
ger of the John H. Allen Seed Co., N. B. 
Keeney & Son, and Everett B. Clark Co., 


OATS 
Certified Clinton, Mindo, Marion, 
Vicland, Forvic. 

WHEAT 


Certified Henry Spring Wheat and 
Blackhawk Winter Wheat. 


BARLEY 
Certified Wisconsin 38, and Kindred 
SOYBEANS 


Certified Flambeau, Mandarin 507, 
Manchu 606. 


PEAS 


Alaska, Perfection, Profusion. 


SWEET CORN 


Leading hybrids and open pollinated 
varieties. Featuring Jacques 280, 
Golden Cross Bantam, loana. 


POPCORN 


For Popping: lopop 5, Minhybrid 250, 
South American. 


HYBRID FIELD CORN 


Jacques Proven Hybrids and Wis- 
consin Hybrids for every maturity 
requirement. Wire for catalog and 
price list. 


OUR 397 CROP 


acqdues 


HYBRI 


JACQUES SEED CO., Prescott, Wis. 


to form the Associated Seed Growers, Inc. 

He served as president of the American 
Seed Trade association in 1923-24. Mr. 
Clark, who was 67 at his death, is survived 
by his widow, Mrs. Glenna H. Clark, a 
daughter, Mrs. R. G. Crafts of Cleveland, 
and two sons, A. Bryan Clark and Gordon 
H. Clark of New Haven. 


Snelson Re-elected President of 
Colorado Seedsmen’s Association 


Robert Snelson, Snelson Seed Co., Den- 
ver, Colo., was re-elected president of the 
Colorado Seedsmen’s association at the an- 
nual, meeting at Colorado A & M college, 
Fort Collins, Colo., Dec. 5-6. R. H. James, 


Rocky Ford, Colo., was re-elected vice pres- 


“ident and Robert E. Patterson, Western 


Seed Co., 
treasurer. 

Delegates to the convention were treated 
to an inspection tour of the seed laboratory 
of the college where seed testing was 
demonstrated. 

Secretary Patterson was appointed by 
Mr. Snelson to be the Colorado representa- 
tive with the A.S.T.A. for conferences on 
seed legislation and national policies. 


Denver, was re-named secretary- 


American Seed Trade Association 
Mid-winter Meeting Jan. 24-26 


The American Seed Trade association 
has completed plans for its mid-winter 
meeting to be held at the LaSalle hotel, 
Chicago, Jan. 24-26. 

Saturday morning, Jan. 24, the garden 
seed division and the hybrid seed corn 
division will hold their respective meetings. 
That afternoon, the state seed associations 


will meet, with Gager Vaughan as chairman. 
The evening of the 24th will be the time 
for the association banquet, at which Wil- 
liam Heckendorn, recently appointed execu- 
tive secretary, will be officially introduced 
to the membership. 

Sunday, Jan. 25, the executive committee 
will meet in the morning, and the garden 
seed research committee will also meet. 

The farm seed division will meet Mon- 
day morning, Jan. 26, with John O'Connell, 
chairman, presiding. 


Seed Advisory Committee Submits 
Recommendations To E. A. Mayer 


The seed advisory committee has sub- 
mitted a list of recommended projects for 
research under the RMA act to E. A. 
Mayer, administrator of the act. The recom- 
mendations were the result of discussions at 
a recent two-day meeting in Washington. 
Marketing and production research was 
recommended under two main divisions— 
forage seed crops and vegetable seeds. 

The committee recommended building up 
stocks of foundation stocks of small seed 
legumes and grasses; completion of a cur- 
rent project on development of marketing 
methods; further work on a current project 
on prevention of insect damage to stored 
seed stocks; and a study of measures which 
would standardize and coordinate sampling 
and testing methods between the states. 

Forage seed production projects recom: 
mended included: development of more 
efficient harvesting machinery; development 
of better harvesting methods; and continu- 
ance of the project on toxological effects of 
insecticides, fungicides and herbicides. 

Virtually the same recommendations were 
made in regard to the production of vege- 
table seeds. In this field, the committee also 
suggested the placement of pathologists in 
Idaho to work on virus diseases of snap 
beans, and increasing breeder's basic vege- 
table seed stocks. 
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Stock the Champion 
for Champion Stock 


RYDE’S Cream Calf Meal 
Cream Calf Flakes 


Either one replaces milk in calves ration. 
Supplies needed proteins, minerals, vita- 
mins. Fast gains plus milk sales cut feed 
costs up to 50%. 


RYDE & COMPANY 


There’s a complete line of RYDE feeds for all poul- 
try and livestock. Also concentrates for home mixing. 


for gruel feeding 


for dry feeding 
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Corn Deterioration Studied 


Seed Value Can Be Retained 


@ SEED corn deteriorates with age. Be- 
cause feed dealers who handle seed corn 
almost always have some left on their hands 
at the end of the planting season, the ques- 
tion of how fast deterioration occurs and 
factors affecting this deterioration are highly 
important to them. 

The protein content of corn in storage is 
affected to a marked degree by deteriora- 
tion. Experiments have shown that some- 
times a partial breakdown of proteins into 
amino acids as indicated by a decrease in 
true protein content occurs and that some- 
times there is a notable decrease in the 
solubility of the proteins. 

Carotene content and quantities of other 
ca‘otene family pigments are also markedly 
decreased as seed corn ages with an ac- 
companying loss of vitamin A. As free fatt 
acids form, fats in the corn deteriorate. Res- 
piratory losses cause the sugar content of 
seed corn to drop while in storage. 

Yet the loss of germination probably is 
not due so much to the exhausting of stored 
food nor the degenerating of digestive and 
oxidizing enzymes as it is to the slow coagu- 
lating of the embryo’s proteins. 

Factors affecting the rate of deterioration 
include: (1) moisture content of the seed; 
(2) temperature at which the seed is stored. 
Deterioration occurs slowly in a cool en- 
vironment and when the moisture content 
of the corn is 12 per cent or less. The 
general quality of the crop also has an im- 
portant effect on how long seed corn will 
remain vigorous. If the corn is fully mature, 
disease free, and has not been injured be- 
fore harvest by exposure to low tempera- 
tures, it will keep its high seed value con- 
siderably longer. 


Experiments at the Illinois agricultural 
experiment station with station yellow dent 
variety, an open-pollinated type, revealed 
some interesting facts on deterioration of 
seed corn quality. Corn used in the work 
was specially selected by ear testing using 
only ears which germinated 100 per cent 
and appeared to be free of disease. The 
corn was treated with an organic mercury 
dust type disinfectant and then was stored in 
cloth bags which were in turn kept in gal- 
vanized iron cans. 

The seed corn was stored in a brick build- 
ing which was heated during the cold of 
winter to 55 degrees fahrenheit. Moisture 
content of the corn averaged 10 per cent. 
No effort was made to control relative 
humidity of the atmosphere in the storage 
room. 

Results of the work were gratifying. 
Yields from year-old seed of this high 
quality corn were as satisfactory as from 
new seed. Yields which were produced by 
two-year-old seed were down only 3.5 per 
cent and those from three-year-old seed only 
5.6 per cent under new seed. 

Only in the fourth year of aging was 
there a statistically important drop in yield- 
ing ability. In the fourth year the seed fell 
13.6 per cent below the yielding ability of 
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new seed. After five years the decrease was 
15.1 per cent, six years 35.5 per cent, seven 
years 62.2 per cent, eight years 76.4 per 
cent, and nine years 81.1 per cent under 
new seed. 

Poor field stands can often be attributed 
directly to low viability of the seed. This 
naturally results in smaller yields and a 
lowered vigor in the plants which survive. 
One-year-old seed had a field stand 1.8 per 
cent less than new seed while nine-year-old 
secd had 82.6 per cent less. 


MIXING YOUR OWN 


CHICK MASHES? 


In experiments with a number of com- 
mercial hybrids from 1939 to 1946, results 
showed a change in yield from one-year-old 
seed varying from 11.5 per cent reduction 
in 1939 to a 2.1 per cent gain in 1946. 

Hybrid varieties appear to differ in the 
rate at which their seed value deteriorates. 
Of the 64 hybrids in the 1939-46 tests, 17 
gave a yield equal to or greater than new 
seed with year-old seed. The average, how- 
ever, for one-year-old seed was 5.9 per cent 
below new seed. 

Because high quality seed corn deterior- 
ates slowly, it is entirely likely that farmers 
will still profit from planting 1946 crop seed 
in 1949. The 1946 crop was of generally 
excellent quality and should be well suited 
for planting in 1948. 


Gaudld the Finest Feed You've Ever Sold 
Use STERLING MASH CONCENTRATE 37'12% 


Containing | ACTO-LIVER 


Offer a starter mash this coming chick season that will really 
build business—and profit. Use Sterling Mash Concentrate as 
a base for your own grain and mill feeds. Sterling Concentrate 
will give your mashes the benefit of that exclusive new Northrup, 
King ingredient, Lacto-Liver. Lacto-Liver is extra rich in amino 
acids and vitamins. For chicks it means extra fast, safe growth. 
Give your starter mash this added sales feature. Get full details 
on a profitable mixing program now. 


NORTHRUP KING ¢ CO. 


Minneapolis 


Pioneer Feed Manufacturers for the Upper Midwest 


Minnesota 
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Agricultural Engineers Society 
Studies Corn Drier Problems 


The American Society of Agricultural 
Engineers, meeting in Chicago, Dec. 16, 
heard W. V. Hukill, United States depart- 
ment of agriculture, point out that the corn 
drier problem has not yet been solved. 
Although driers now in use are a big fac- 
tor in reducing storage losses, they still 
have limitations, according to Mr. Hukill. 

More heat is necessary to evaporate 
water from grain than from a free water 
surface, Mr. Hukill explained. Smaller seeds 
can be dried more rapidly than the large 
ones, and the drying of ear corn is naturally 
slower than the drying of small grains. 
Temperatures of over 110 degrees F. are 
unsafe for drying grain for, although, live- 


Here Is Seed 
You Sell With 
CONFIDENCE 


Here's the nationally adver- 
tised corn that is actually 
officially field inspected, 
sampled, tested, and sealed. 
The big red ""W" means that 
this seed is produced directly 
from new foundation stocks 
supplied each year by the 
University of Wisconsin Col- 
lege of Agriculture. Write 
for names of growers. 


"WISCONSIN CERTIFIED. 
SEED PRODUCERS 
MADISON 6, WIS. 


stock will eat grain dried at higher tem- 
peratures, too much heat destroys certain 
natural characteristics of corn, making it 
difficult to mill. 

The United States department of agri- 
culture, Mr. Hukill reported, is conducting 
research with various types of driers and 
expects that experiments in operating driers 
on ear corn in ordinary cribs this winter 
may reveal answers to some of the prob- 
lems still facing agricultural engineers. 


Kentucky Blue Grass Production 
Three Times As Large As 1946 


Production of Kentucky blue-grass seed 
in 1947 was over three times as large as 
the production in 1946 and 73 per cent 
above average, the United States depart- 
ment of agriculture has announced. 

The 1947 crop amounted to 4,537,000 
bushels of cured seed, compared to 1,405, 
000 bushels in 1946 and the five year aver- 
age of 2,630,000 bushels. 

Production exceeded estimates in all states 
except Missouri, where the crop was as 
forecast, and in Kansas and Kentucky, where 
the production fell slightly below expecta- 
tions. 


Bob Keller Elected President Of 
Illinois Seed Dealers Association 


Bob Keller, of Geo. Keller & Sons, 
Quincy, Ill., was elected president of the 
Illinois Seed Dealers association at the 
annual mid-winter meeting held at the 
LeLand hotel in Springfield, Dec. 9. T. H. 
Beeson, Edgar Seed Co., Paris, Ill:, was 
elected vice president, Milton Zellmer, Al- 
bert Dickinson Co., Chicago, was elevated 
to the secretary's post, and Len Condon, 
jr., Condon Bros. Seedsmen, Rockford, was 
named treasurer. 

Directors elected at the meeting included: 
Gager Vaughan, Chicago; D. D. DeForest, 
Galesburg; R. R. St. John, Champaign; 
Harry Soldner, Farina; and Lee A. Beebe, 


Forreston. 
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“They haven't relaxed an instant since 
they spotted a bug on it three weeks 
ago!" 


Featured speakers at the all-day session 
were: Prof. J. C. Hackleman, University of 
Illinois; Dr. Asher Hobson, University of 
Wisconsin; Prof. G. O. Mott, Purdue uni- 
versity; Dr. W. L. Burlison, University of 
Illinois; and Chas. H. Keltner, superin- 
tendent of the division of plant industry. 

One hundred and ten seed dealers from 
Illinois attended the meeting, and seedsmen 
from Missouri, Wisconsin, and Indiana were 


also guests of the association. 


NEW VARIETY OF RYE 

Belozornaya, a new variety of rye which 
contains 16 to 18 per cent protein, has been 
developed by scientists at the Novozybkov 
experiment station in western Russia. The 
new rye is unusual in that its whiteness and 
nutritive value make it more like wheat than 
ordinary rye. Its protein content is reported 
to be as high as many varieties of wheat. 


USED BAGS 


TELEPHONE 
3-4686 


HAVE CASH VALUE 


WRITE - WIRE OR TELEPHONE - COLLECT 


We top prices for used and sur- 
plus ong cotton bags. Our 
representative is in your vicinity 
regularly. Write, wire or telephone for 
prompt friendly pick-up service, and 
spot price quotations. 
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Hybrid Seed Corn Men Honor 
Dr. Jones at Annual Meeting 


The hybrid seed corn division of the 
American Seed Trade association held its 
annual winter meeting at the Sheraton 
hotel in Chicago, Dec. 2, as over 500 hy- 
brid seed corn men gathered to hear na- 
tionally known speakers. 


Dr. Donald F. Jones was presented with 
a gold watch and a plaque for work per- 
formed on hybrid development over 30 
years ago. R. R. St. John, chairman and 
presiding officer at the session, made the 
presentation. Dr. Paul C. Mangelsdorf 
praised Dr. Jones’ work. 

W. H. Tisdale of the DuPont Co. dis- 
cussed control of seed decay through the 
use of fungicides. He observed that co- 
operation on the part of all phases of in- 
dustry, agriculture, and science has made 
possible the strides made in hybrid corn 
development. 

Other speakers at the meeting included 
John Airy, Pioneer Hi-Bred Corn Co.; J. H. 
Bigger, Illinois entomologist; Dr. J. D. 
Sayre, United States department of agri- 
culture; Dr. Edgar Enderson and Dr. O. T. 
Bonnett of the Illinois agricultural experi- 
ment station; Dr. R. M. Hixon, Iowa State 
college; and Dr. G. F. Sprague, United 
States department of agriculture. 

Dr. I. J. Johnson, Iowa State college, 
was program chairman for the session. J. R. 
Holbert, president of the American Seed 
Trade association, opened the meeting and 


summarized the proceedings at the con- 
clusion. 


Seed Meetings 


American Seed Trade Association, 
LaSalle Hotel, Chicago, 

Jan. 24-26 

California Seed Association, Hotel 
Sir Francis Drake, San Francisco, 
Calif. March 5-6 


Western Seedsmen’s Association, 
Fontenelle Hotel, Omaha, Neb. 
March 12-13 


Idaho-Eastern Oregon Seedsmen’s 
- Association, Sun Valley, Idaho 
May 23-25 

Pacific State Seedsmens Association, 
Sun Valley, Idaho ........ May 23-25 


Southern Seedmen’s Association, 
Hotels Baker and Adolphus, 
Dallas, Tex. 


June 17-19 


American Seed Trade Association, 
French Lick Springs Hotel, French 


Bick June 23-26 
Georgia Seedsmen’s Association, 
Piedmont Hotel, Atlanta, Ga. 
July 28-29 


@ RAY REID, Somerset, Ky., recently 
opened the Farmers Feed store to deal in 
feeds, supplements, and concentrates. 


MILWAUKEE 2, WIS. 


JOBBERS AND 
WHOLESALERS 


MIXED CARS 
TRUCKLOADS — CARLOADS 


FEED AND GRAIN 
Milwawhee & Grain 
Company 


GRAIN EXCHANGE 
BROADWAY 6289 


Barley 


W Oderbrucker W Soybeans 


Red Clover Seed Movement Above 
Average As Price Continues Rise 


Prices almost double the 1941-1945 mid- 
December average have caused greatly ac- 
celerated movement of Red-clover seed 
during the mid-November and mid-De- 
cember period, the United States depart- 
ment of agriculture announced. Growers 
were getting $50 a hundred pounds of clean 
seed compared to the five year average of 
$25.72. It was reported that 70 per cent 
of the commercial crop had been sold by 
Dec. 15, compared to the five year aver- 
age of 65 per cent. 


Lespedeza Seed Crop Price Rises 
35 Per Cent Over 41-45 Average 


Prices to growers of Lespedeza seed have 
advanced sharply between Nov. 15 and 
Dec. 15 with 100 pounds of clean seed 
going for $11.40, the United States de- 
partment of agriculture announced. This 
represents a gain of $4.01 over the five 
year average mid-December price. About 
45 per cent of the crop had been sold on 
Dec. 15, compared with a five year average 
of 49 per cent. 


@ H. H. SLOAN & SONS, Worthington, 
Ind., one of the largest suppliers of hybrid 
seed corn in southern Indiana, suffered an 
estimated loss of $70,000 when fire de- 
stroyed a large corn storage barn Nov. 20. 
@ DENNING SEED CO., Miami, Fia., 


has changed its name to Denning’s, Inc. 


HARVEST extra 


profits with OLDS’ 
Old Gold SEEDS 


Specializing in Wisconsin W 
Brand Certified Grains, and 
Hybrid Seed Corn 


VERY progressive feed 
dealer is interested in mak- 
ing more money this year 
. and OLDS’ SEEDS fur- 
nish one sure way. Olds’ Seeds 


have been recognized by farm- 
Vicland Hybrid 
Ww Oats Ww pine ers and gardeners for over 60 
80-120 Day years as top quality for Middle 
w — W Blackhawk West cultivation. 
— Extensively Advertised 
xtensively Adve 
H 
Ww Barley w Wheat And that’s another reasuu 


why feed dealers like to feature 
them . . . for they are easier 
to sell, and automatically build 


REED CANARY GRASS 
CERTIFIED LADINO CLOVER 
WISCONSIN CERTIFIED 
SEED POTATOES 


repeat business. Write us today 
for information and prices ot 
Olds’ Old Gold Brand Seeds 
and how you can increase your 
profits. We shall be pleased to 
put you on our mailing list of 
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— Radio 


cheap and has done a wonderful job for 
us. 

The cost of the radio show to the 
Weatherford Feed Co. is only $41.20 per 
Saturday including both station time and 
the talents of the Drifting Texans. Radio 
time costs $16.20 for the quarter hour with 
each of the musicians receiving $5 for his 
work. 

“By broadcasting from the store we 
double the benefits of our radio program,” 
Mr. Cook stated. “Not only do we reach a 
big listening audience but the big crowds 
of people who come to watch the broadcasts 
have boosted our business very, very much.” 
The broadcast originates at the rear of the 
salesroom so that the audience has to pass 
through the store to reach the microphone 
area. Because overflow crowds are not un- 
usual, Mr. Cook has installed an amplifier 
to carry the program outside the store. 

“The average Texan is an avid radio 
listener,” he stated. “He’s intensely inter- 
ested in how broadcasts are put on and so 
he’s glad to come into our store to see a 
show. We have found that by featuring 
the feed store broadcasts in spot announce- 
ments during the week and by adding an 
extra couple lines to our newspaper ads, 
we attract more and more to the show 
every week.” 

The Weatherford Feed Co. selected the 
Saturday afternoon quarter hour from 1:45 
to 2:00 because Mr. Cook noted that most 
shoppers reach town by that time, it doesn’t 


(Continued from page 27) 


conflict with the movie matinee, and is 
sufficiently early so that shoppers who make 
up the audience aren't footsore from walk- 
ing around the business district. 

“Radio advertising has turned the trick 
for us,” Mr. Cook concluded. “I think it’s 
worth a trial by other feed dealers who are 
striving to build up their list of steady 
customers.” 


Maas Organizes New Firm 
To Make Grain Machinery 


Russell B. Maas, former vice president 
and treasurer of the Screw Conveyor Corp. 
has announced formation of the Russell B. 
Maas Co., specializing in engineering, manu- 
facturing, and distribution of screw con- 
veyors, elevator buckets, and allied products. 
The offices of the new firm will be located 
at 327 S. LaSalle Street, Chicago 4, Ill. 


Maney Enlarges Territory 


For Alfalfa and Molasses 


W. A. Maney, Maney Bros. Mill & Ele- 
vator Co., Minneapolis, announces that his 
firm is now representing the Pacific Mo- 
lasses Co. and the W. J. Small Co. in all 
of Wisconsin. According to Mr. Maney, 
his firm previously sold Pacific molasses 
and Small’s alfalfa only in a portion of 
Wisconsin. While the arrangement is not 
exclusive for the state, Mr. Maney indicates 
he is in a position to serve the entire trade. 


Foxbilt Feeds Sponsoring 


Dealer Training Program 


In the belief that the farmer himself is 
the man who will solve the grain conserva- 
tion problems, Foxbilt Feeds, Inc., Des 
Moines, Iowa, is sponsoring a dealer train- 
ing program to acquaint feed dealers with 
the knowledge and practices which can be 
passed on to the farmers to effectively save 
grain and alleviate the world food crisis. 

Two three-day sessions were held in 
December, 1947, with 125 dealers attend: 
ing. The company expects to reach over 
1,000 active feed dealers throughout 14 
midwestern states during 1948. 

Meeting place of the school is the Na- 
tional Swine Palace, Colfax, Iowa. Recog- 
nized authorities in various fields of ani- 
mal nutrition will address the dealer schools, 
and members of the Fox-bilt staff will aug- 
ment these experts as assistant instructors. 

Two outstanding speakers who will ap- 
pear on the 1948 program are C. C. Cul- 
bertson and Damon Catron, both from the 
animal husbandry department of Iowa State 
college. 

@ FREZ HI BRED SEED CORN CO., 
Gilman, Ill., has expanded its business ac- 
tivity to include custom feed grinding and 
mixing. 

@ LAWRENCE THOMAS, Spring Lake, 
Ill., has succeeded John Bell as manager 
of the Granger Elevator Co.'s elevator at 
Manito, IIl. 


POPP DD 


TO GET MORE OUT OF YOUR FEEDS 


4 
( 
use BLUE RIBBON 
FORTIFIED CONDENSED 
‘ 


BUTTERMILK 


Plain Condensed Buttermilk 
Fortified Pig Buttermilk, with Vitamins D and G 
Fortified Chick Buttermilk, with Vitamins D and G 


CINCINNATI 14, OHIO 


THROUGHOUT 
THE 
MIDDLE WEST 


WRITE 
US 
FOR 
PRICES 
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(Continued from page 25) 


ian employment in November of 1,999,853, a net reduction of 
14,145 under the total for the preceding month of October, but 
increases in non-military employment inside the country were 
reported by 29 agencies. The major portion of the net reduction 
was accounted for by a decrease of 12,643 in civilian industrial 
personnel employed by the army overseas. This reduction was 
said to have been occasioned largely by the discontinuance of the 
Mediterranean theater of operations, but it was partially offset 
by an increase of 2,264 civilian employes taken on by the army 
inside the United States. 


“WE ARE OVER-EXTENDED” 


When Walter Lippman says we are over-extended, that’s news. 
He has long been a disciple of all-out aid for the rest of the 
world, but now he says that congress should use “practical judg- 
ment” in approaching the aid program now before it. What is 
“practical judgment” is ground for honest debate and reasonable 
minds might differ as they have in congress. Lippman says: “We 
are morally and politically over-extended.” He then points out 
that decisive choices must be made which involve certain govern- 
mental departments—state and defense—and certain other govern- 
ments. It will be up to President Truman. Significantly, he con- 
cludes by saying, “For the earth is much too large, and its 
troubles and disorders much too extensive, for us to regard our- 
selves as the ultimate fixers of everything everywhere.” Some of 
us have been contending for that very point a long time. Yet 
that is exactly what Mr. Truman is trying to do. If pursued, the 
policy will fail, The present Greek situation is in point. We are, 
indeed, over-extended and the end is not in sight. 


DOLLARS YOU SPEND 


Certain economists point out that the biggest part of the cost 
of anything you buy is the wages and salaries of the people who 
made and delivered it. From 1929 to 1946, it is said that 63.9 
per cent of the entire national income went for wages and salaries. 
Four and six-tenths per cent was profit to corporations. Most 
of the rest went for taxes and of that profit only a small part was 
paid to investors as dividends. The rest had to be kept in the 
company to finance future growth and jobs. These facts are little 
understood by most workers. 


HIGH PRICES 


Prices are always high in an inflationary period. Some econo- 
mists say that the dollar is only worth 48 cents today. Others 
allege it is worth 60 cents. But regardless of the value both 
groups admit there is inflation. The question is what can we do 
about it? There is no serious disagreement that the government 
is responsible for this situation because of its prolific spending 
policies. Here is what must be done: ~ 

First, we must reduce taxes so government officials will have 
less money around to spend. 

Second, balance the budget and prohibit the printing of money 
to meet current obligations. 

Third, step up production in all consumer goods items by 
encouraging private capital to invest in those industries. 

I do not mean to over-simplify the problem as it is very com- 
plex. The government, however, determines how much money 
will be printed and how the tax dollars are to be spent, so it is 
a matter that can be solved by governmental action. 


MEAT RATIONING 


Secretary of Agriculture Anderson is determined to impose 
meat rationing again. He has some support from Senator Flanders 
(R. Vt.) in his campaign. Anderson is reported to have a 
“standby” bill ready for action. Congress is not in a receptive 
mood, It takes the position that meat alone cannot be rationed 
successfully, but would require rationing on a much broader basis. 
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YOUR 
FOOT FORWARD 


How does your merchandise 
appear in the buyer's market 
of today? Do you have your 
BEST FOOT forward? Pack- 
age Appeal built into bags 
produced by WERTHAN can 
help your product capture 
the buyer's attention quickly. 
WERTHAN'S engineering de- 
partment is at your disposal 
to enable you to gain that 
PACKAGE APPEAL so neces- 
sary to make sales in a com- 
petitive market. Let us sit 
down with you and discuss 
your packaging problems — 
we would appreciate the 


opportunity. 


PROMPT SERVICE 
You'll like the way WERTHAN 


supplies your requirements in 


the fastest possible time. We 
at WERTHAN value our cus- 


tomer contacts and make 
every effort to fit our pro- 
duction schedules to your 
needs. You'll be pleasantly 
surprised once you try our 
service. 


WERTHAN BAG CORP. 


8th Ave and Howard St. 
NASHVILLE e TENN. 


THE COMPLETE LINE... 


‘Tonnage builders . . . profitable 
- specialties . . . priced to win your 
market, built to hold it........ 


VITALITY MILLS INGC., Board of trade, Chicago 4, Ill 


Manufacturers of famous VITALITY 
Poultry, Turkey, Hog, Dairy and 
Livestock Feeds. 


OUTSTANDING QUALITY 
ATTRACTIVE PACKAGE 


PILOT 


BRAND 


OYSTER SHELL 


Hen and Chick size 


F OR P OULTRY 99 25/100 Calcium Carbonate 


“I want to heartily congratulate you upon 
the very excellent editorial contained in 
the December issue of The Feed Bag. It is 
outstandingly fine.” 

William N. Knauf, 
Knauf & Tesch, 
Chilton, Wis. 


* * * 


“First of all, I want to congratulate you 
and your staff for the fine publication that 
you are putting out to the feed trade. It 
shows that there is a good organization be- 
hind you and that you are doing a fine job 

“Secondly I want to thank you and tell 
you how much I appreciate your editorial 
in the December issue, and also the last 
paragraph of your “Custom Mix.’ Every: 
one of us needs to stop and pause not only 
at this season but throughout the entire 
year, and count the blessings that the Good 
Lord has given this good old United States.” 

J. W. Jouno, 
Stratton Grain Co. 
Milwaukee, Wis. 


* * * 


“Kindly send me one copy of The Feed 
Bag Red Book and inscribe me for one 
year’s subscription to The Feed Bag maga- 


Frank R. Bonnet 
French Agricultural Mission 
Washington, D. C. 


* * * 


“We enjoyed very much the interesting 
and accurate article on our firm which ap- 
peared in your recent issue and herewith in- 
close $2 for a year’s subscription to The 
Feed Bag.” 

J. W. Hite 

Hite Feed Store 

Indianapolis, Ind. 
* * 


“Please with kindness send to my address 
copies of your review of agricultural topics, 
The Feed Bag.” 

Perna Giovanni 

Veterinarian 

Casablanca, Morocco 
* * 


“I want to compliment you on the very 
fine December issue of The Feed Bag. Your 
paper is always splendid but I think this 
is an outstanding issue. I especially want to 
congratulate you on your editorial. This 
appeared to me as being about the best 
Christmas editorial I have seen in a long 
time—one that approaches the matter from 
a very sensible angle. This is the sort of 
thing we all need more of.” 

James H. Murphy, 
Murphy Products Co. 
Burlington, Wis. 


“Kindly dispatch copy of The Feed Bag 
Red Book to our address at your earliest 
convenience.” 


Richard Schwartz 
Exporters & Importers 
Alexandria, Egypt 
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the present management, the former credit 
policy has been reversed and the firm is 
now operated on a cash basis. In 1942, an 
additional 2000 square feet of floor space 
was purchased. 

Besides his penchant for systems, Mr. 
Donovan has always been fond of using 
slogans. ““My favorite,” he said, “has al- 
ways been: ‘No man has made a sale unless 
the customer comes back’.” 


Ultra Life Held Owner of 
Eames Method of Culling 


Sitting in circuit court at Clinton, Mo., 
Judge Dimmitt Hoffman of Sedalia recently 
entered a final judgment and decree in 
favor of Ultra-Life Laboratories, East St. 
Louis, Ill., against Loren W. Eames, in a 


of internal culling and the name “Eames- 
way”, Ultra-Life spent a sum estimated as 
high as $150,000 in advertising and pro- 
motional work to perfect the method and 
publicize and popularize Eames and Eames- 
way throughout the feed and poultry 
industries. 

On April 30, 1947, Mr. Eames volun- 
tarily left the employ of Ultra-Life to oper- 
ate a hatchery and sell a spraying device. 
However, on Aug. 11, 1947, he proceeded 
to open a school of culling in Clinton, Mo. 
which, according to the decree, was “in 
violation of the terms and provisions of 
said agreement . . . and contrary to the 
right, title, and interest of the plaintiff.” 

Before Mr. Eames voluntarily left the 
employ of Ultra-Life, he conducted schools 
for Ultra-Life where the method of internal 
culling was taught to a limited number of 
persons selected by Ultra-Life, and during 
that time Mr. Eames considered the meth- 
od a trade secret. 

A temporary judgment was first granted 
by Judge Thatch against Mr. Eames on 


or not it would be profitable to retain the 
chicken so examined as a producer of eggs.” 
Mr. Eames and a former partner, on June 
10, 1940, transferred and assigned this cull- 
ing method for a valuable consideration to 
Ultra-Life Laboratories, Inc., which is the 
present owner of the same, it was brought 
out at the trial. 

By this decree, Mr. Eames is permanently 
enjoined from “disclosing, instructing, or 
imparting to any person, firm, or corpora- 
tion whatsoever the method and process 
for the internal culling of chickens except 
to or for Ultra-Life until June 11, 1960; 
from using the terms ‘Eamesway’ and 
‘Eames Institute of Poultry Technology’ 
or names similar thereto; from interfering 
with the conduct of schools by Ultra-Life, 
and from soliciting and advertising in any 
manner to teach this method of culling 
poultry.” 

When asked for comments on the case, 
E. C. Andrews, president of Ultra Life 
Laboratories, said, “We are naturally happy 
that the court has granted protection to 


case which has attracted wide attention Aug. 12, 1947. The case came up for trial our company and the technicians who have 


throughout the poultry industry. 
Judge Hoffman’s decretal order refers to 
a contract which Eames had signed in 


on Oct. 16, 1947. 
Judge Hoffman's decretal order also finds 
that Mr. Eames “by himself originated and 


already taken the course in internal culling, 
and even more important, to the many 
manufacturers of Ultra-Lifed feeds, as well 


which he allegedly “agreed not to teach, developed a method and process for the as hatcheries which are continuing to use 


disclose, or sell any information concern- 
ing those things considered trade secrets 
for a period of 20 years, except to or for 
the plaintiff (Ultra-Life).” 

In this contract, it was brought out at 
the trial, provision was made for the em- 
ployment of Eames by Ultra-Life, and hav- 
ing acquired exclusive rights to the method 


IT PAYS 
TO SELL 


MARBLEHEAD 
LIME 
PRODUCTS 


Sure sales, sure profits are 
yours with Marblehead’s 
complete line of better 
feed balancers. There are 
minerals for every type of 
livestock, and dealers are 
furnished complete infor- 
mation for correct feeding 
methods. We sell only 
through our regular 
dealers. 


INE R, 
EH 


THE COMPLETE LINE OF FOOD BALANCERS 


Calcium Carbonate “98” 
e lodized Calcium Carbonate 


@ lodized and Mangansed 
Calcium Carbonate 


@ All-Purpose Mineral 
Formula No. 20 
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WHEN PACKED” 


Al FEED DIVISION 
LIME COMPANY 


ILLINOIS. 


@ Special Hog Mineral 

@ Special Dairy Mineral 
@ Special Sheep Mineral 
@ Special Poultry Mineral 
@ Mineral Blocks 

@ Poultry Grits 


MARBLEHEAD LIME CO. 


59 E. Madison St., Chicago, Ill. eee’ 
Western Plant: Salt Lake City, Utah 


culling of chickens, wherein a physical ex- 
amination, including external manipulation, 
internal palpation of the organs, inspection 
of the eyes, a study of its anatomy, and a 
compilation of information, it could be de- 
termined whether or not a chicken was 
capable of and was producing eggs and 
would likely continue to do so, and whether 


inl {i 


ALFALFA MEAL 


ALSO DISTRIBUTORS OF 


STALEY’ 
NOPC 


ARMOUR'S 
PACIFIC MOLASSES Co's. 


the Eamesway service. We are putting into 
effect plans to expand greatly the scope of 
our technicians activities. 

“Since Mr. Eames left our employ, we 
have already conducted four schools in 
internal culling, and our plans call for 
schools to be held at frequent intervals in 
the future.” 
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Southern Feed Men Plan 
Poultry Judging Contest 


A. T. Pennington, president of the South- 
ern Mixed Feed Manufacturers association, 
announced that the first collegiate contest 
to be held by the Southern Intercollegiate 
Poultry Judging contest will take place at 
Louisiana State university, Baton Rouge. 
March 20. The contests will operate on col- 
lege level much as the 4-H clubs operate 
on high school levels. The movement was 
launched at the annual meeting of the 
Southern Mixed Feed Manufacturers asso- 
ciation Oct. 20-21, 1947. 

Thirteen southern states will cooperate 
in the contests to encourage greater pro- 
duction of poultry and eggs in the South. 


KANSAS CITY NEW YORK 


A. T. Pennington, Allied Mills, Inc., H. L. 
McGeorge, sr., Royal Feed & Milling Co., 
and John B. Edgar, Happy Mills, are the 
representatives of the feed industry who 
met with the school representatives to for- 
mulate plans for the contests. 


Amburgo Co. Celebrates 


10th Year in Business 
The Amburgo Co., Inc., Philadelphia, 


Pa., specialists in personalized feed improve- 
ment service, is celebrating its 10th year in 
business with an illustrated booklet designed 
to acquaint the reader with the Amburgo 
organization. 

The booklet traces the history of the 
Amburgo Co. from its conception in 1937, 
to the present time. Fitting tribute is paid 
to Samuel M. Golden, president and found- 
er of the company, as the “go” in Am- 
burgo. All the personnel of the Amburgo 
nutritional staff and the executive staff of 
the home office are introduced in the pages 
of the anniversary issue. 


DL-Methionine Supply Up, 
Price Drops 10 per cent 


A reduction of about 10 per cent in the 
price of DL-Methionine, one of the amino 
acids essential for the growth and repair of 
animal tissue, has been announced by U. S. 
Industrial Chemicals, Inc., New York City. 
The compound is available in increased 
quantities, the company said, due to the 
increased production of low-cost synthetic 
methionine. Widely used in the pharma- 
ceutical field, this amino acid is reported to 
have potential use in manufactured feeds. 

@ OGLE PRODUCERS SUPPLY, Ogle, 
Ill., a newly organized firm, is installing a 
seed cleaner. 


Hilltop Laboratories Wins 
Legal Fight on Trade Name 


In a decision handed down by District 
Court Judge D. E. LeBelle, Dec. 8, in 
Minneapolis, Hilltop Laboratories won their 
lawsuit against Frank E. Moore in which 
they charged infringement of trade name 
and trade mark rights. 

Fred Moore, owner of Hilltop Labora- 
tories, brought suit last March against his 
brother Frank Moore, claiming violations 
of the terms of a contract between the two 
under which Fred Moore was granted per- 
petual, exclusive rights to the use of the 
word “Hilltop” as a trade name or trade 
mark in connection with the labeling, ad- 
vertising, and sale of insecticides and poul- 
try aids. 

Judge LeBelle, in announcing his deci- 
sion, signed a court order permanently re- 
straining Frank Moore or any of his assw- 
ciates in business from using the word 
“Hilltop” in connection with insecticides. 
He also awarded Hilltop Laboratories all 
profits realized by the defendants on com- 
peting products between June, 1943 and 
April, 1946. 


Burrows Equipment Adds 
Electric Bagging Device 


Burrows Equipment Co., Evanston, Ill. 
has announced the addition to its line of 
seed and grain equipment the Burrows 
automatic electric bagging device. When 
this device is used in conjunction with a 
standard platform or dial scale, the entire 
unit forms an automatic bagging scale. The 
unit, which weighs 40 pounds, is operated 
by dust-proof and explosion-proof mercury 
switches. It can be used for filling bags of 
all sizes with any free-flowing, non-abrasive 
material. Full information may be obtained 
by addressing the company at 1316 Sher- 
man avenue, Evanston, IIl. 


lf you want uniform 

Quality built into 

the Line you sell — 
then Select 


For Poultry, Livestock 


and Fur Bearing Animals 


FLAMBEAU 
MILLING CO. 


We Solicit Private Label Business 


450 Tons Daily 
Pulverized Grains 


Phone or Wire 
for Quotations 


Phillips, Wisconsin 


Phone 
L. D. 44 or 21 
Teletypewriter 
Phillips 14 
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Feed Store Pup Display Wins Prize 


Ars 


The pups above were part of a district 
prize winning best “sales success” story in 
a dog food sales promotion contest recently 
sponsored by Allied Mills, Inc., Fort Wayne, 
Ind., manufacturers of Wayne dog food. 
The display, arranged by G. L. Buck, man- 
ager of the Amco Feed store, Gulfport, 
Miss., featured customer’s pups which were 


for sale, surrounded by dog foods and dog 
accessories. Manager Buck sold 33 pups 
and reported that nearly every customer 
bought some article of equipment and a 
bag of dog food. “The pet business helped 


pay my overhead during the slack summer 
season,” he related. 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 
Cane Molasses which offers 
you these big advantages: 


1 Exceptionally high in amides and 

* amino acids and with approximately 
three times as much crude protein as 
average cane molasses. 


2 Rich and well balanced content of 
" Vitamins B,, B, and B, as well as 

Vitamins C, E (fertility factor), H 

= P-P (Niacin), and Pantothenic 
cid. 


3 High content of digestible carbo- 
" hydrates in form of various sugars 

and polysaccharides, including the very 

nutritious pectin and soluble gums. 


4 Many minerals and elements essen- 

" tial to animal health including iron, 
calcium, phosphorus, magnesium, potas- 
sium, sodium, chlorine, sulphur, manga- 
nese, aluminum and copper. 


Uniformly high quality, plus other 

" advantages of dealing direct with 

producer as we market only our own 
production. 


6 Ideally located to serve customers 
"in the Southeastern territory. 


Inquiries NITED STATES SUGAR CORPORATION 


Solicited 
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is showing a steady increase every year. 

At Neshkoro, nine miles from Princeton, 
Giese’s operates a modern feed mill. This 
four-story frame structure measures 40 by 
60 feet with the grinding and mixing de- 
partment located on the first floor. The mill 
is equipped with a 65 h.p. hammer mill 
and two 114 ton Blue Streak mixers. Two 
platforms covered with large canopies en- 
able the staff to load and unload trucks in 
all types of weather. 

The cleaning department at Neshkoro 
includes a Clipper seed cleaner and a 
Clipper bean cleaner. The third and fourth 
floors are utilized entirely for storage. 

“We also sell a large volume of Dough- 
boy formula feeds at Neshkoro,” Mr. Giese 
stated. “But we continue to maintain an 
efficiently equipped milling department be- 
cause we realize that there are still many 
Wisconsin farmers who prefer custom 
mixed rations.” 


The mill office at Neshkoro is located 
across the street from the feed plant. Housed 
in an attractive 30 by 60 foot frame build- 
ing, the office is large and well equipped. 
It is separated from the Neshkoro display- 
room by an L-shaped counter. Hardware, 
electric appliances, and a wide variety of 
side-line merchandise is stocked at Neshkoro. 

“We are trying to make our Neshkoro 
store a complete shopping center for farm- 
ers and their wives,” Mr. Giese explained. 
“By locating our office in the displayroom 


we have stepped up sales of feed to towns- 
people and farmers who stop in intending 
to purchase only a hardware item or two 
but often end up by purchasing several 
sacks of feed. Also when our feed customers 
come to the office to pay their bills they 
must necessarily pass through the display- 
room, which naturally increases the likeli- 
hood of their buying additional merchan- 
dise from the attractive displays.” 


Three employes staff the mill at Nesh- 
koro with an efficient bookkeeper handling 
the office work. Harold Giese does most 
of the selling himself but his employes too 
have the “service first’ doctrine thoroughly 
instilled in them. 

“We operate both our stores on a cash 
basis,” Mr. Giese stressed. “Occasionally we 
grant some very short term credit to hard- 
ship cases but in these rare instances we 
have always assured ourselves of the cus- 
tomers’ ability and intent to pay.” 
has never experienced any difficulty mak- 
ing collections from the limited group of 
credit shoppers. 


Free delivery service is offered from both 
Princeton and Neshkoro. “The farmers are 
all busy these days trying to attain maxi- 
mum production on their farms and so 
when they are too busy to travel to town 
we are more than glad to deliver their 
orders,” Mr. Giese stated. “The telephone 
has enabled many farmers to get the feed 
they needed when they needed it without 
dropping everything to make a rush trip 
to town.” 

At both Princeton and Neshkoro, service 
to the farmer is the byword and a funda- 


Atk Ws 


in the market for: 
* * * 


MOLASSES OAT FEED 


BREWERS’ GRAIN 
MALT SPROUTS 


A penny post card or a phone 
call to us will save you money when 


MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


Your 


ede 


Giese’s 


personal attention without 


mental plank in the business platform of 
Frank and Harold Giese. Double barreled 
merchandising is paying off in cash divi- 
dends for the two progressive Wisconsin 
feed men. 


Walter F. Platt Appointed 


Assistant Vice President 
Walter F. Platt, jr., Philadelphia, Pa., 


formerly manager of eastern sales for the 
Archer-Daniels-Midland Co., Minneapolis, 
has been named assistant vice president in 
charge of eastern sales, with headquarters in 
Philadelphia, according to T. L. Danieis, 
president of ADM. 

Mr. Platt entered the linseed oil industry 
in 1915 as an office boy in the American 
Linseed Co. New York office. By 1928 he 
had risen to sales manager of the company’s 
linseed oil department. When ADM took 
over American Linseed Co. in July, 1928, 
Mr. Platt remained in New York as assis- 
tant manager of eastern sales. 

In 1933, he was transferred to Philadel- 
phia as sales manager for ADM products 
and the products of the Werner G. Smith 
division of the company. Mr. Platt was 
appointed sales manager of the eastern sales 
division in 1941, and has since supervised 
the sale of ADM products in the Philadel 
phia, New York, and Boston areas. 

@ SAM RICE, Rice Grain Co., Toledo, 
Ohio, has gone to California for several 
weeks’ vacation in Hollywood. 


STALEY’S Feed Nutritional Service 


STALEY’S nutritional department, with broad re- 
search experience, is quali 
nical questions and to develop feed formulas to meet 
et specific feeding requirements for livestock and 
poultry. 


Write STALEY’S Feed Nutritional Service today. 


ed to answer your tech- 


individual feeding problems given 


AE STALEY 


DECATUR, ILLINOIS 


FEED DIVISION PAINESVILLE, OHIO 
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Historic Old Belgian Mill 


Operates With Original Machinery 


Operating without interruption in war 
and peace, this 200-year-old feed mill near 
Malines, Belgium, is still using the ma- 
chinery installed when the structure was 
built. Although its exterior is weather beat- 
en and some of its panels were knocked out 
during the war by the concussion caused 
from exploding German buzz bombs, the 
mill continues to do high grade custom 
milling for hundreds of Belgian farmers. 

When liberating American armies came 
upon the mill near Malines (also known as 
Mechelen), they were amazed to see the 
ageressive miller hard at work despite the 
destruction that had gone on around him. 
The founder of the mill began in business 
long before Napoleon conquered most of 
Europe and its present operator plans to 
operate it for many years after Hitler is 
only a tragic memory. 

The Belgian mill differs somewhat from 
windmills of later construction in that the 
entire building rotates to catch the prevail- 
ing wind to best advantage. Stone mills 
usually have a movable turret type roof 
which turns to face the arms into the wind. 

When rotating his building, the Belgian 
miller first sets the arms and then uses the 
steps as a lever to control the turning of 
the building. The entire feed mill is hand 
made, even to the weighty mill stones. The 
gears and wheels of the busy plant are 


made of oak, the largest oak wheel having 
served continuously since 1720 although 
the gear teeth have been replaced many 
times. 

@ WILBUR TULLIS, Sioux City, Iowa, 
has been appointed to the staff of the 
Lincoln Seed & Feed Co. 


MILL AND ELEVATOR EQUIPMENT 
Our Service Includes 
Dust Collectors Elevator Casings 
Malt Cleaners Elevator Legging 
Reels, Bins, Tanks Elevator Heads 
Feed Hoppers Elevator Boots 
Fire and Dust-Proof Elevators 
Conveyors and Fittings 
L. BURMEISTER CO. 
4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 
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@ HART-BARTLETT-STURTEVANT 
Grain Co., Kansas City, Mo., has purchased 


the 1,250,000 bushel terminal elevator 
owned by the International Milling Co., 
Minneapolis, at Leeds, Iowa. 


@ KIPP BROS., Elliott, Iowa, elevator 

and grain business has been purchased by 

Roy Westerlund and Dean Murren. 

REMBER LEAVES PENB 
Lawrence W. Rember, Chicago, assistant 
general manager of the Poultry & Egg 
National Board for two years, has been 
named executive assistant in charge of pub- 
lic relations for the American Medical 
association according to an announcement 
by Dr. George F. Lull, general manager 
of the association. 


Ask the Man 
who sells 
Pay Way-- 


_ Ask him about the results 
his customers get from Pay 
Way Feeds ... ask him 
about the increased good 
will and confidence result- 
ing from the use of Pay 
Way Feeds .. . ask him 
about the interest, cooper- 
ation and assistance Pay 
Way extends every dealer | 
—then ask us about selling | 
Pay Way Feeds! 


PAY WAY FEED MILLS, Inc. 
Oscar Straube, Pres. 
ANSAS CITY, MC 
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ever, nowadays, a lot of your customers 
and prospects may not give that a thought. 
They only know that they like to do busi- 
ness in a clean, well-kept store. 

Many modern feed stores have hit upon 
a happy solution to the problem of keep- 
ing cleaning work at a minimum by par- 
titioning off a salesroom where a daily 
workout with a pushbroom, together with 
an occasional going-over with a damp cloth, 
keeps floor and merchandise neat and clean. 
This salesroom contains perhaps a few bags 
of feed, but the main stock is kept in the 
back room and handled through either a 
side or rear door. Bulk feed, that is feed 
sold in small quantities, is also kept in the 
rear room in bins where handling, weigh- 
ing and sacking will not create dust to dirty 
up that part of the store wherein you meet 
your customers. 

Perhaps you feel that your place is not 
large enough to allow for the building of 
a separate display and sales room. It is 
entirely possible, though, that it is large 
enough if you will just size it up thoroughly 
and utilize all your space wisely. One dealer 
I know of has just finished modernizing his 
store and he got around the lack of room 
problem by putting up a large pre-fabricated 
laying house on a vacant lot next door. 
The laying house serves two purposes. It 
is, first of all, his feed warehouse, and 
secondly, it is a sample of the line of 
houses which he sells as a very profitable 
sideline. But, no matter what obstacles con- 


front you, you should give a lot of thought 
to the setting up of a clean, modern sales- 
room, where your customers can shop in 
up-to-date, attractive surroundings. 

To get more “glamor” into the feed 
store, the goods you have for sale should 
be displayed—not just carried in stock. 
People like to “shop’—they like to prowl 
around the store, examining things they 
see. Regardless of what your feelings may 
be towards the big chain grocers, it must 
be admitted that they are wide awake to 
the selling power of eye-catching displays 
and that they play them up for all they're 
worth. They have made a fine art out of 
the business of piling cans of pork and 
beans in such a manner as to make you 
and I buy them and take them home. You 
or anyone else can do the very same thing. 

More and more we see display tables 
appearing in feed stores everywhere. Steel 
or wooden, plain or elaborate, they will get 
the job done for you and will sell goods. 
If you can set up your counter and cash 
register in the rear of the store, then fill 
the floor with neatly arranged tables of 
things the farmer needs and wants, you've 
got a lot of “silent salesmen” out there to 
flag him down as he walks through. Just 
consider the number of times you’ve bought 
things just because you happened to SEE 
them. Glamor and eye-appeal are one; 
they make people want things, and people 
buy what they want. 

To summarize what we've said about 
bringing the feed store up-to-date: “Glamor” 
is here to stay, progress goes on all the 
time and we cannot stand still—we can 
only go forward or backward. Your feed 


store can be attractive, but it calls for a 
will to work and a desire to grow with the 
times. You don’t need to spend a lot of 
money, either; as we said before, your 
store doesn’t necessarily have to resemble 
a drug store or bank. All it needs is a 
cheery, clean appearance and a modern, 
up-to-date stock of goods, intelligently ar- 
ranged. However, those are minimum re- 
quirements. From that beginning, you can 
continue onward towards any standard you 
may set for yourself. 

So, why not start to plan, right now, 
your modernization program? You may be 
surprised to find out just how big a job it~ 
is, but it can be done, and, when it is done, 
you're the one who will reap the rewards, 
The rewards will be first of all, increased 
earnings from a busier store, and a great 
sense of personal satisfaction which will 
come from the pride of ownership of a 
modern, up-to-date business. 


Nielsen Elected President 
Of Omaha Grain Exchange 


Aksel W. Nielsen, Omaha, Neb., vice 
president and general manager of the West- 
central Co-operative Grain Co., was re: 
cently elected president of the Omaha Grain 
Exchange, Omaha, Neb. He succeeds R. E. 
Miller, manager of the Updike Grain Corp. 

Other officers named were: B. O. Holm- 
auist, Holmquist Elevator Co., first vice 
president; Charles E. Belman, Maney Mill- 
ing Co., second vice president; and R. M. 
Scoular, Scoular-Bishop Grain Co., treasurer. 


WOULD | BE 
$0 POPULAR? 


We wouldn’t know about 
that, lady. We do know, 
however, 

eurve, a 
Curve to be specific, that 
put the Calumet Cup at 
the top of the elevator 
bucket popularity list. 
Because of its Logarith- 
mic Curve design the 


SUPER 
CAPACITY 
ELEVATOR 


can be spaced closer on belt. Speed of belt can be 
increased or decreased over a wide range with 
satisfactory results and it can be operated efficiently 
over any sized pulley. It scoops up super capacity 
loads in elevator boot and discharges super capacity 
loads from outlet spout without backlegging. 

To quote an elevator operator who replaced old 
style buckets with the modern streamlined Calumet: 
“You said it when you said It’s The Curve That 


CALUM 


Weller Pat. 
No. 1,944,932 


B. I. WELLER CO. 


327 S. LaSalle St., Chicago 4, Ill. 


Better 


that it’s a 
Logarithmic 


CUP 


Counts... for the 
Calumet Cup has 
what it takes to 
substantially  in- 
crease capacity 
and speed up 
operation.” 


ASK YOUR 
JOBBER 


Or write for capa- 
city data sheet 


WAUSAU 


Start Now for 


There are lots of nice pullet flocks in your trade 
territory now ready for 


Once started on this money-making egg pro- 
ducer, they will be steady customers for the 
whole season. Get set to build up your fall egg 
mash business by stocking up NOW on Wiscon- 
sin Egg Maker or Big Four. 


NORTHEN MILLING CO. 


Mash Business 


WISCONSIN 
EGG MAKER 
BIG FOUR 

MASH 


-Since 1883 
WISCONSIN 
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Ted Brasch Dies, Former 
Association Secretary 


Ted Brasch, Lewiston, Idaho, former 
secretary of the Pacific Northwest Grain 
Dealers association, died Nov. 16 of polio- 
myelitis. Since his resignation from asso- 
ciation work in 1940, Mr. Brasch had been 
manager of the Nezperce Rochdale Co. 
elevators. 

Mr. Brasch was born and educated near 
Nezperce and graduated from the Uni- 
versity of Idaho in 1937. After studying 
grain marketing on the Chicago Board ot 
Trade, he became secretary of the Pacific 
Northwest Grain Dealers association late in 
1937, 

He is survived by his wife and two 
children, 


Four Florida Vacations To 
Stonemo Contest Winners 


A trip through the Southland with a 
week’s vacation at Miami, Fla., will be 
awarded to four prize winners in a contest 
announced by the Stone Mountain Grit Co., 
Lithonia, Ga. Contest winners will stay at 
the Davidson winter home in Miami and 
will enjoy all the pleasures of Florida’s larg- 
est winter resort. A highlight of the trip 
will be a one-day cruise in the Gulf of 
Mexico and fishing off the Ten Thousand 
Islands. 


Participation in the contest will be on a 


company basis with Stonemo distributors 
vieing for new retail customers. Points will 
be awarded for each new customer accord- 
ing to the size of the account. The contest 
opened Dec. 15 and will close Feb. 18. The 
four top firms participating will be awarded 
the prizes and may choose anyone within 
their organization to represent them on the 
expense paid vacation tour announced 
Charles L. Davidson, president of the Stone 
Mountain Grit Co. 
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is neat and cheerfully illuminated with 
the most modern fluorescent lighting fix- 
tures. Feeders are always welcome to stop 
in and chat with Mr. Mead, sr. and his son, 
and a large variety of informative literature 
is always available in a handy rack in the 
office. 

Both David and Raymond Mead would 
like to evolve some sort of profit-sharing 
system by which they could compensate 
regular customers and volume purchasers. 
“We don’t want to operate strictly on a 
non-profit basis, of course, but we would 
like to make farmers feel they are sharing 
in the profits of our business,” David Mead 
explained. “We believe that farmers who 
trade with independent retailers in pref- 
erence to cooperatives should receive some 
sort of rebate.” 


Whether or not they receive a share of 
the profits of the business or not, hundreds 
of Pennsylvania farmers have come to count 
on David and Raymond Mead for quality 
merchandise, prompt service, and for a 
stock that radiates “completeness”, the key 
word at Mead Farm Supplies, North East, 
Pa. 


@ MOCKSVILLE FLOUR MILLS, INC., 
Orangeburg, S. C., has been organized to 
deal in grain, flour, feeds, and allied mer- 
chandise. G. D. Drum, president, an- 
nounced the capital stock at $20,000. 


The “Save Grain’? Program — the 
Feed Man’s Greatest Opportunity 


Save Grain! The message is wide spread 
on everybody’s lips . . . in every- 
one’s mind, urban and rural. Feed men 
have never had such an opportunity to 
sell good supplements, balanced rations, 
result getting feeds and the idea is 
sound to the core ...saves more whole 
grain than any other plan offered to 
date. The facts are that more pounds 
of meat can be produced from fewer 
good animals with balanced rations and 
more tons of grain left over for export 
than from all other plans afoot 


models for various processed 


701 W. Fifth Avenue 
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THE EXACT WEIGHT SCALE COMPANY 
Columbus 12, Ohio 


today. And for further savings lect 
be sure of your bag weights— e Hen 

do it the EXACT WEIGHT e Pullet 
Way. Write for full details on e Chick 
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Shellbuilder 


Shellbuilder Co. 


SHELLBUILDER CO. 


HOUSTON, TEXAS 


SCREENED 


3 Bag Sizes 
80 |b. 
e 50 |b. 
25 Ib. 


HEN 


80 LBS. NET 


HOUSTON, TEXA 
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1,500 pounds of feed or over. The 10 mile 
radius is extended when farmers double up 
on orders so that two or three farms can 
be visited on a single call. 

When Gerald Perrinjaquet was discharged 
from the army and took over management 
of the Edgewood Feed Mill for his father, 
he replaced the firm’s old policy of un- 
limited credit with a cash or 30 days plan. 
“We're gradually shifting as much as pos- 
sible to a straight cash basis,” the senior 
Mr. Perrinjaquet explained. “With some 
30 day credit available, we can help out 
those farmers who really deserve credit and 
whom we know will pay promptly and yet 
we can cut off completely the credit hangers- 
on who will always put off paying their 
debts.” 

Fertilizer and flour have also proven 
valuable sidelines for the Perrinjaquets. 
Feed in dressprint sacks is displayed in the 
Edgewood Feed Mill's spick and span office 
where farm wives may leisurely select the 
patterns they prefer. 

Recently the Edgewood Feed Mill added 
a household appliance department as an 
extra. accommodation to farm women. 
“We've certainly done well with this new 
line since we added it,” Louis Perrinjaquet 
observed. Washing machines, oil burners, 
and radios all are displayed attractively in 
the large combination office and showroom. 
Farm women have shown a great liking for 
the mill's new appliance department and 


Large 
Capacity 
At Small 


Expense 


—Fireproof— 


sound kernels. 


Corn Purifier 


A sanitary system. Cleans, polishes, 
Removes ragged edges, wings, caps, bran and flour 
residue frrom ‘cracked or ‘steelcut. Used in America's 
leading corn mills for removal of adhering filth, 
cob fragments, trash, rat droppings, rotten or un- 


= Ask for Bulletins B-168-169 = 
 S. HOWES CO., INC., Silver Creek, N.Y. 


the Perrinjaquets plan to expand its stock 
in the future. 

Included in future plans of Louis and 
Gerald Perrinjaquet is the construction of 
a new warehouse and a small capacity ele- 
vator to accommodate locally acquired grain 
for use in the Edgewood Feed Mill. 

“We've built a solid foundation with our 
quality feed and our individually mapped 
out feeding programs and feel that the fu- 
ture offers golden opportunities to us and 
to all other feed merchants who keep alert, 
keep modern, and keep rendering top serv- 
ice to their customers,” Louis Perrinjaquet 
concluded. 


W.Andrews Named Director 
Of ADM Special Oil Sales 


Walter G. Andrews, St. Paul, Minn., 
has been appointed director of special oil 
sales for Archer-Daniels-Midland, Minnea- 
polis, Minn., according to an announcement 
by J. W. Moore, vice president of the 
company. 

Mr. Andrews, who spent five years doing 
graduate and research work in chemical 
engineering and industrial chemistry follow- 
ing his graduation from Carleton college in 
1935, joined ADM’s research division in 
1941 and was appointed to the oil sales 
division in 1945. 

@ BREMER & STANLEY, Olivet, Kan., 
feed and grain business, has been purchased 
by Ralph and Merle Case who will operate 
the firm as Case & Son Grain Co. 


King Midas Headquarters 
Moved to New Location 


King Midas Flour Mills, Minneapolis, 
Minn., has transferred its general offices - 
from the Flour Exchange building to the 
Grain Exchange building in Minneapoli:. 

The company occupied the fifth floor of 
the Flour Exchange for 36 years. The new 
quarters for the King Midas general offices 
will be sixth floor of the north building of 
the Grain Exchange where the offices of 
the Apple River Mill Co., the feed division 
of King Midas Mills, will also be located. 
The seventh floor of the building will house 
a complete, modern products control labora- 
tory for analytical testing. Both floors weie 
completely remodeled and arranged to ful- 
fill the company’s requirements. 

The Van Dusen Harrington Co., parent 
crganization of the King Midas firm, will 
also have headquarters on the seventh floor. 


@ ILLINOIS FARM SUPPLY CO., Men- 
dota, Ill., is planning construction of a 
$500,000 feed mill. 


BEARD LEAVES ARCADY 

W. J. Beard has resigned his position 
with Arcady Farms Milling Co. to accept a 
post as Indiana manager for Stock Gro, 
Inc. Mr. Beard has been with Arcady for 
eight years as territory salesman in north- 
western Indiana and has been a member 
of the Arcady President's club for the past 
five years. 


MILLERS 


brightens. 


TO THE FEED TRADE 


A wide variety of grain ingredients for formula 
feeds . . 


TOWER BRAND ROLLED OATS 
STANDARD BRAND PULVERIZED OATS... 


Get Samples and Prices 


FRUEN MILLING CO. 


MINNEAPLOIS 5, MINNESOTA 


. including 


Prompt Delivery 
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McClenahan Named Head 
Of New Christopher Branch 


B. C. Christopher & Co., Kansas City, 
Mo., have announced the appointment of 
F.E. McClenahan as manager of the com- 
pany’s recently opened branch office at 


F. E. McCLENAHAN 


Norfolk, Neb. Mr. McClenahan has been 
connected with the grain and feed industry 
for 13 years. He was formerly associated 
with Nixon & Co., Omaha, Neb., and with 
Dow Hale & Lerigo Co. of Shelby, Iowa. 

The new office, located at 0102 South 
Sth street, has private wire connections with 
leading exchanges and will carry on a cash 
and futures grain business for the trade in 
northeast Nebraska. The company will also 
handle carlots of protein feeds. 


Salsbury Meeting Stresses 
Merchandising Services 


“Improve yourself, your service, your 
sales” was the motto of the 1947 Dr. Sals- 
bury sales meeting held in Charles City, 
lowa, Dec. 8-11. Ninety field representatives 
from all over the country heard improve- 
ment of merchandising services stressed as 
the main theme. 

New merchandising methods were stud- 
ied that were the result of a recent nation- 
wide survey of 16,000 Salsbury dealers. 
This study, which showed the tremendous 
importance of merchandising turnover, will 
be released to dealers in the near future. 
The company’s field representatives also 
studied the latest developments in researcl, 
and production and made a complete re- 
view of the Salsbury line, including several 
new products. 


@ JAMES RING has been named man- 
ager of the Bellingham Elevator, Belling- 
ham, Minn., replacing Rudy Murray who 
resigned to take a position with Cargill, Inc. 


@ FARMERS ELEVATOR, Bode, Iowa, 
will embark on a $30,000 building pro- 
gram, according to an announcement by 
E. M. Ellingsen, manager of the elevator. 
Construction will include a modern office 
building and warehouse and installation of 
a 60 foot deck truck scale. 
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WHY PAY MORE 


WHEN YOU CAN GET THE BEST FOR LESS 


ELTON 


equipment has what it takes for 
your sack conveying jobs. Made in 
12-14-16 and 20 foot lengths, and 
are easily adjustable for various 
heights. These Stackers are made 
to have from 300 to 400 Lbs., 
capacity. Stackers are usually op- 
erated under full load. These are 
built for it. They are light and are 
really portable. They have proven 
themselves in every line of business 
where sacks and boxes are handled. 


IT WILL PAY YOU TO 
INVESTIGATE THEM 


Circular on request 


CHANTLAND MFG. CO. 


Stackers—Conveyors 
Badger, lowa 


BUYERS expect IODINE in 


to protect livestock and poultry against goiter and related conditions 


Nutritional experts have long recog- 
nized the value of IODINE in the 
nutrition of livestock and poultry. 
Manufacturers of high-grade feed in- 
clude IODINE in their products. 
Farm animals, just like human 
beings, require IODINE. To be sure, 
only a little is needed — but that 
small amount is vital to prevent 


IODINE EDUCATIONAL BUREAU, INC. 


goiter and related conditions. 

In goiter areas, IODINE is a‘must.’ 
Elsewhere, it is a wise precaution. 

Buyers naturally look for IODINE 
in the feed they buy. They know how 
essential it is in the proper nutrition 
of livestock and poultry. So make 
sure your feed contains IODINE. 
‘The cost per ton of feed is negligible. 


"Better Feeds and Seeds For 
Northwest Needs’’ 


LAKES 


LAND LAKES 


CREAMERIES, INC. 


FEEDS SEEDS FERTILIZERS 


SZ 2201 N. E. KENNEDY + MINNEAPOLIS 13, MINN. 


Pat’d & Applied F 
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When does man start 


The moment comes to every man. 


The moment when he realizes that he isn’t the man 
he used to be... 


That the days of his peak earning power are over... 


That some day not so very far away some younger man 
will step into his shoes. 

When does this time come? 

It varies with many things. 

But of one thing you can be sure. It will come to you 
as surely as green apples get ripe— and fall off the tree. 


Is this something to worry about? Well, yes. But... 
constructively. For that kind of worrying can lead you 
to save money systematically. 


What's the best way to do this? By buying U. S. Sav- 
ings Bonds . . . automatically. Through the Payroll 
Savings Plan. Or through the Bond-A-Month Plan at 
your checking account bank. 


Either method is an almost foolproof system of 
saving. It’s automatic. You don’t put it off. There’s 
no “T’ll start saving next month”—no “‘Let’s bust the 
piggy bank.” 

And you get back four dollars, at maturity, for every 
three invested. 


So why not take this one step now that will make your 
future so much brighter? 


Get on the Payroll Savings Plan—or the Bond-A- 
Month Plan—today. 


Sure saving because it’s automatic—U.S. Savings Bonds 


Contributed by this magazine in co-operation with the Magazine Publishers of America as a public service. 
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Turkey Specialist Borgelt 
Joins Pillsbury Staff 


“Herb” Borgelt, Havana, Ill., nationally 
known turkey raiser, has been appointed 
turkey specialist for the feed and soy divi- 
sion of Pillsbury Mills, Inc., Clinton, Iowa, 


HERB BORGELT 


Clyde H. Hendrix, president of the division 
has announced.. 

Mr. Borgelt, who started raising turkeys 
on a small scale more than a decade ago, 
has been active for many years in turkey 
industry affairs. He is president of the 
Illinois Turkey Growers association and 
served as the first president of the Central 
Illinois Poultry Co-op, the only turkey 
dressing plant in Illinois, which he helped 
organize. Mr. Borgelt is a member of the 
National Turkey federation and has worked 
extensively with Illinois university extension 
service men in disease control work. 


Sales Promotion Campaign 
Expanded By Stock-Gro 


Stock-Gro Inc., Chicago, Ill, has an- 
nounced an expanded merchandising and 
advertising campaign for 1948. Sales and 
service staffs, say company officials, will be 
enlarged and it is expected that the firm's 
plants will be kept at peak production of 
milk-nutrients. 

Shortly after the first of the year, the 
company will carry additional advertising 
space in national farm, poultry, and breed- 
ing publications. Coordination of the pro- 
motional and selling campaigns at territory 
level will be carried out by J. W. Stoltzfus, 
J. C. Sickel, and C. V. Johnston, regional 
sales directors for the Eastern, Central, and 
Western sales territories respectively. 


MOORE'S GRAIN & COAL ELEVA- 
tor, Moline, Ill., has been purchased by 
Cyrus Lindquist of Cambridge, Il. 


@ I. V. LATEER, Paxton, Ill., has been 
appointed manager of the Paxton Farmers 
Grain Co. to succeed Forest Hunt. 
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Brokers of ... 


QUALITY FEED 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 


205 W. WACKER DR. 


INGREDIENTS 


CHICAGO, ILL. 


DEVOLD'S 
VITAMIN A & D 
FEEDING OILS 


VITAMINE BRAND OILS 
(Cod Liver Oils with 
added Vitamins A & D) 


Write 
for 
Prices 


HEADQUARTERS FOR 


Pilot Brand Oyster Shells 

Mt. Airy Gran-l-Grit 

Nopco A & D Feeding Oils 

Armour Meat Feeds 

Clear Quill Livestock Mineral 

Blatchford's Products 

Clear Quill Poultry Concentrates 

Fish Meals 

Leader Peat Litter 

Small's Dehydrated Alfalfa Meals 

Nopco A & D Dry Vitamin Products 

Waterloo Hog Feeds 

Servall Stazdry Poultry Litter 

Linseed—Cottonseed—Soybean Meals 

V-C Phospho-Tobacco Fertilizers 

Royal Oak Charcoal 

Anderson Chick Boxes and Hatchery 
Supplies 

Western Condensed Buttermilk 


Waterloo Mills Company 
Manufacturers and Wholesale 
Distributors 


WATERLOO 1OWA 


VITAMIN OILS OF ESTABLISHED RELIABILITY 


147-P Varick St., New York 13, N. Y. 


PEDER DEVOLD 


Division of CHAS. L. HUISKING & CO., INC. 


1000 A— 100 D 
1000 A — 400 D 
2000 A — 400 D 


2000 A — 400 D 
2000 A — 800 D 
3000 A — 400 D 


Serving You 
since 
1910 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


| 
t 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 
CHAMBER OF COMMERCE Distributors of: 


BUFFALO, N. Y. Hubinger (Keokuk) 
Corn Gluten Feed 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


Kellogg's Hominy Feed 
Hercules Dried Whey 
Wheat Germ Oil 
Wheat Germ 
Calf Manna 
Stonemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil and 
Vitamin A & D Feeding Oils 


SUNSET BRAND FEED 
(an exclusively milk product) 
High in flavin. milk albumen, 
and milk minerals. 


DOYLE & CASSELMAN CO. 


BROKERS 


Feed Ingredients and Grains 


BOB DOYLE BILL CASSELMAN JACK ANDERSON 


4006 Board of Trade 
Phone Wabash 0028: 


141 W. Jackson Bivd. 
CHICAGO 4, ILL. 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


\ TENNANT & HOYT Co. 


LAKE CITY, MINN. 


bay. 


LATTIN COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA PEP 


Chamber of Commerce 327 So. LaSalle St. 
Buffalo 2, N. Y. Chicago 4, Ill. 


St. Louis Exchange Holds 
Annual Meeting 


The Merchants Exchange of St. Low, 
Mo., the country’s oldest organized grain 
exchange, held its 111th annual meeting 
Jan. 8, at the Statler hotel in St. Louis. 

Robert C. Woodworth of Minneapol:s, 
chairman of the National Grain Trade 
Council and assistant to the president of 
Cargill, Inc., was the featured speaker. Mr. 
Woodworth surveyed the national and inter- 
national grain situation and emphasized tiie 
role played by the nation’s grain exchanges 
in the nation’s economy. 

R. H. Dean, manager of the grain buy: 
ing division of Ralston Purina Co, was 
chairman of the meeting committee aid 
served as toastmaster at the banquet. David 
W. Livingston, Bradley & Baker Co., aid 
Donald W. Kleitsch, Cargill, Inc., assisted 
Mr. Dean on the meeting committee. 

Other speakers included H. R. Diercks, 
president of the Merchants Exchange, and 
Edward Schurmann, president of the St. 


Louis Milling & Grain Club. 


Proctor Appointed Manager 
Of Bemis Seattle Plant 


Elwood M. Proctor has been appointed 
manager of the Seattle plant of the Bemis 
Bros. Bag Co. according to an announce: 
ment by the company. He replaces E. J. 
Gregg, who died recently. 

Mr. Proctor, who received his degree in 
mechanical engineering from M.I.T., joined 
the Bemis organization in 1926 as a mem- 
ber of the engineering department in St. 
Louis. He was transferred to sales pro- 
motion in 1928 and traveled extensively 
through Maine, Florida, and California 
until 1934 when he returned to St. Louis 
in the trade extension department. Myr. 
Proctor was made manager of open mesh 
sales in 1939, and handled the distribution 
of burlap during World War II. He has 
since been in charge of burlap and open 
mesh sales at the St. Louis office. 


Southern Feed Control Men 
To Hold Meeting June 7-9 


The Southern Feed Control Officials a~ 
sociation will hold its annual meeting for 
1948 at the George Vanderbilt hotel in 
Asheville, N. C., June 7-9, according t» 
Bruce Poundstone, Lexington, Ky., secre- 
tary-treasurer of the association. 

Fertilizer control officials will devote th» 
first day to discussions of subjects relativ: 
to fertilizer problems. Suggestions for dis 
cussions on fertilizer questions should b: 
made to B. D. Cloaninger, Clemson, S. ( 
Suggestions for the feed meeting may be 
sent to either the secretary or to F. C. 
Brock, College Station, Tex., president o/ 
the association. 

@ PIERRE CADIEUX, North Troy, Vt. 
recently suffered a loss of $100,000 whe: 
his feed store was leveled by fire. 
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A. K. Zinn Celebrates 60 


Years In Feed Business 


A. K. Zinn, founder of the A. K. Zinn 
& Co., Battle Creek, Mich., will celebrate 
60 years in the feed business in 1948. Mr. 
Zinn founded his firm at Galesburg, Mich., 


A. K. ZINN 


in 1888, the year that Edison perfected the 
cylinder type phonograph, and Grover 
Cleveland was in the White House. 

Despite his 82 years, Mr. Zinn still takes 
an active part in the affairs of the firm and 
can be found in his office nearly every day. 
He lives on a large farm near Galesburg 
where he raises broilers and cares for his 
apple orchard. 

Mr. Zinn is still alert and aggressive, and 
plans on using the next year to make his 
60th anniversary the biggest year he has 
had in better than half a century of service 
to the farmers of the nation. 


Ultra-Life Holds Schools 
For Dairy and Poultry Men 


Ultra-Life Laboratories, East St. Louis, 
Ill, has announced the successful comple- 
tion of their dairy and; poultry technicians 
schools. Both schools commenced Dec. 1, 
with the dairy school ending Dec. 5 and 
the poultry school continuing until Dec. 19. 
Students from 16 states attended the courses. 

C. P. Blaeuer, director of the Ultra-Life 
school of internal culling instructed the 
poultry classes with the assistance of Elmer 
Harris and O. W. Jones. Fred W. Reiners, 
manager of the Ultra-Life livestock concen- 
trate department conducted the dairy school 
with Dr. C. B. Blye and Gordon Reiners 
sharing the instructional duties. Another 
Ultra-‘Way school will be held shortly after 
the first of the year, the company announced. 

@ URSA FARMERS’ COOPERATIVE 
Co., Mendon, Ill., has completed a new mill 


equipped throughout with new, modern 
machinery. 
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»» MARDEN’S «« 
Genuine 
COD LIVER OIL 
With Vitamins A and D added 
POTENCIES TO FIT YOUR REQUIREMENTS 


MARDEN-WILD CORP. 


500 Columbia Street 


Somerville 43, Mass. 


NOW — ORIGINAL 


TEHR-GREEZE 


FABRIC CEMENT 


AVAILABLE FOR IMMEDIATE DELIVERY 


FOR REPAIRING GRAIN BAGS 


WHITE — Repairs all types of 
cloth, canvas and leather goods. 
A tough, versatile adhesive with 
thousands of uses in home, repair 
shop and farm. 


Write for Trade Prices. 


VAL-A COMPANY 


700 W. Root St., 


Chicago 9, Ill. 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
STRONGER 
will 
LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 


cups. 
WRITE TO: 
K. I. Willis Corporation 


for names of distributors _ capacity 
analysis form No. 2 


MADE 


LAST 


FOR FEED MIXING 


MOLASSE 


COMPANY 


34, PENNA. 
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THE 
STANDARD 
OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


PATENTED 


= _ The scientifically built 

“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
elevator operators. It has saved 
many vital man hours, cut costs, 


les. for our and Le increased capacities where- 
— ever installed. 


CABLE ADDRESS “RAYBAR” 


TIDEWATER GRAIN 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Des Moines, Ia. 


SWIFTIDE Blended Fish Oil 
BIG CHIEF Meat Scraps 
Brewer's Dried Grains 


Produce Exchange @ New York City 


COMPANY Linseed Meal © Malt Sprouts 
ESTABLISHED 1927 x Mill Feeds 
ppers CORN OIL MEAL 
CORN GLUTEN MEAL 
Export and Domestic F CORN GLUTEN FEED 
Forwarders S SOYBEAN OIL MEAL 
Members All Leading Exchanges Deutsch & Sickert Co. 
Philadelphia 6 a. Chamber of 741 N. Milwaukee St., Milwaukee, Wis. 
Bran, Shorts, for the 
Middlings, Red Dog FEED TRADE 
and Mixed Feeds . 
In Any Size Quantities write . 
Wire Us Your Offerings: UNION SERVICE 
COMPANY 
C.J. Martenis Grain Co. | | 117 & —azison, wis. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


IN FEED 
STOPS 
PEROSIS 


CARUS MANGANESE | 


e124 


Add Carus 
Manganese to 
Mashes you mix 

and sell. Stock Carus Manganese for those 
who mix their own. It’s the anti-perosis 
element absolutely needed in all growing 
and breeding mashes to prevent Perosis, 
short legs, short wings, parrot beak. Write 
for free bulletin and prices. 


CARUS CHEMICAL CO., 


CONTROL OF INSECTS ATTACKING 
BEANS 
Circular 97, University of Tennessee Agri- 
cultural Experiment Station, Knoxville, Tenn. 
* * * 
SCIENCE FOR THE FARMER 
Bulletin 488, Pennsylvania State College 
Agricultural Experiment Station, State Col- 
lege, Pa. 
* 
SEESAW—MARJORIE DAW 
Booklet on grain markets published by 
Grain & Feed Dealers National association, 
100 Merchants Exchange Bldg., St. Louis, 
Mo. 
* * * 
COMMERCIAL FEEDS IN WISCONSIN— 
1947 
Bulletin 285, Wisconsin Department of Ag- 
riculture, Madison, Wis. 
* * * 
COMMERCIAL FEEDING STUFFS 
Bulletin 694, Texas Agricultural Station, 
College Station, Tex. 
* * * 
COMMERCIAL FEEDING STUFFS 
Bulletin 507, Commercial Agricultural Ex- 
periment Station, New Haven, Conn. 
* * * 
SEED LAW, COMMERCIAL FEED LAW, 
FERTILIZER LAW 
Oklahoma State Seed, Feed & Fertilizer 
Division, State Department of Agriculture, 


Oklahoma City, Okla. 


MINNESOTA 
GIRL FLOUR 


and finest 


MILL FEEDS 


... order today from 
Capital Flour Mills 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis - Mills: St. Pav! 


CHOLINE CHLORIDE 


One of the B Vitamins used in poultry 
feed formulas by such prominent ex- 
perimental stations as Storrs, in Conn. 


VALUABLE ALSO FOR ITS ADJUNC- 
TIVE RELATIONSHIP TO THE AMINO 
ACID METHIONINE. NOW AVAILABLE 
IN 5LB. TINS OR 50LB. BAGS. IN 
DRY CARRIER FOR EASY MIXING. 


Wire or Phone at our expense! 


Specifide, | 
inc. 
MANUFACTURING CHEMISTS 
FOR THE FEED INDUSTRY 
NOTED FOR SPECIFIDE VITAMIN SOURCE 


Delaware & South Sts., Indianapolis, Ind. 
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Screw Conveyor Corporation 
719 Hoffman St. Hammond, tnd. 
PRODUCTS 


Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


~ Hatching Year "Round — All Popular Breeds 
* * * U.S. Approved-—Pullorum Controlled. Re- 
liable Source For Nutritional Research Labora- 


tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


FOR SALE: NEW All ee Drier, 7% HP, 
AC 3 phase, 60 cycles, 220 volts with 28 ft. of 
Air Ducts and 336 Sq. ft. 5 x 5 wire mesh. 
L. N. Bowman, P. O. Winnebago, Illinois. 


FOR SALE: Hammer Mills—Rebuilt Stan- 
dard Prater Blue Streak Mills with all acces- 
sories, including new Starters and Motors— 
Write for our attractive prices. McLaughlin, 
Ward & Co., Wardcraft Division, 118-124 East 
Pearl Street, Jackson, Michigan. 


FOR SALE: One Used Fox Cutter, Model 
No. 224 $300.00 F.O.B. Neodesha, Kansas. 
W. J. Small Company, Inc. Neodesha, Kansas. 


FOR SALE: Platform scales; 50 H. P. 
Electric Motor; Nutrition Mill; Pulleys; Bag 
Spouts; Elevators; etc. Equipment from a fully 
equipped Mill. James D. Capron, Boonville, N. Y. 


FOR SALE: Burton 2 Ton Feed Mixer. 
Priced to sell at sacrifice. Congerville Grain & 
Coal Co. Congerville, Illinois. 


FOR SALE: Custom Feed Mill. New Build- 
ing and all equipment. Doing nice business but 
must quit due to doctors orders. Parr Mill & 
Produce, Easton, Illinois. 


FEED MILL LIQUIDATING ITS EQUIP- 
MENT 2—30 H.P. Hammermills with motors, 
Compensators and Starter, 2 Ton and half 
Sprout Waldron Mixers with 7% H.P. G. E. 

otors and Starters, 1 Sprout Waldron Jr. 
Pellet Mill Complete with Coolers and Separa- 
tors, etc. Attrition Mills, Conveyors, etc. REAL 
BARGAINS. Van Vex Mills, Inc. 196 Smith 
Street, Rochester 6, New York. 


JUST RECEIVED—Car of 2B Special Clip- 
per Cleaners. A profitable item to handle. Bou- 
lay Bros. Company, Fond du Lac, Wis. 


FOR SALE: 150,000 pounds dried lactal- 
bumin, 50% protein, high quality suitable for 
poultry feeds. See Ott and Boucher, Poultry 
Science 23, 497, (1944). Write Box JN 75 
The Feed Bag, Milwaukee 3, Wis. 


SEEDS: Clinton, Vicland, Forvic Seed Oats, 
Wisconsin No. 38 Seed Barley, Certified Ladino 


Clover. Boulay Bros. Company, Fond du Lac, 
Wisconsin, 


Fourth Indiana Turkey Show 
To be Held Jan. 21-23 


The turkey department of the Indiana 
State Poultry association will hold its fourth 
annual Turkey Trot and show at Turkey 
Run State park, Marshall, Ind., Jan. 21-23, 
according to A. G. Livers, Evansville, chair- 
man of the turkey department. Turkey 
growers, feed and equipment men, and 
others affiliated with the turkey industry 
have been invited to attend. 

A live and dressed turkey show will be 
judged by J. E. Humphrey, Lexington, Ky., 
extension poultryman and turkey judge 
from the University of Kentucky. Speakers 
who will address the meeting include: Dr. 
W. A. Billings, turkey authority from the 
University of Minnesota; Harry Kaufman, 
extension poultryman from Pennsylvania 
State college; M. C. Small, Mount Morris, 
Ill., executive secretary of the National 
Turkey Federation; B. W. Kempers, Wash- 
ington, D. C., of the federal grading serv- 
ice; and L. A. Wilhelm, Lafayette, Ind., 


secretary of the Poultry & Egg National 
Board. 


AGENCY CHANGES NAME 

The name Mitchell & Mitchell, Inc., has 
replaced the name Mitchell Advertising 
Agency, Inc., according to an announce- 
ment by J. H. Mitchell, president. The 
change was made to bring Mr. Mitchell's 
son, Donald M. Mitchell, into greater man- 
agement responsibility. Now vice president 
of the corporation, Donald had over 14 
years experience with the firm before 
World War II. He saw five and a half 
years service in the army, attaining the rank 
of lieutenant colonel. 


@ OHIO VALLEY SOYBEAN COOP- 

erative, Henderson, Ky., has been chartered 

with capital stock of $375,000. Charles B. 

Smith and G. L. Allen are president and 

secretary-treasurer, respectively. 


NEW SALSBURY PRODUCT 


Introduction of a new product, Ar-Sulfa, 
has been announced by the Dr. Salsbury 
Laboratories, Charles City, Iowa, and is 
now on the market through the firm’s retail 
outlets. A sulfa drug compound, Ar-Sulfa 
is said to be efficacious in the control of 
infectious coryza in poultry. The disease, 
commonly spoken of as a “cold”, is com- 
mon in young adult birds and is character- 
ized by swelling of the facial tissue and 
nasal discharge. The new medicine is a 
liquid product which can be diluted in 
drinking water. 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


SALES REPRESENTATIVES WANTED 

For East and West territories to sell approved 
and highly advertised vitamin A and D products 
to feed and concentrate manufacturers. Men 
should have strong following in trade using tank 
cars, straight cars and Icl shipments. Large up- 
to-date plant, new laboratories and warehouse 
stocks to give service. Wonderful opportunity 
for those who can qualify. Write Box JN 82, 
The Feed Bag, Milwaukee 3, Wisconsin. 


FEED EXECUTIVE WANTED 
Age 30 to 40. Experienced in grain prgcensing 
and selling. General knowledge of livestoc 
desirable. Excellent opportunity for right party 
with large well established organization. Loca- 
tion California. Write fully, information confi- 
dential. Write Box JN 101, The Feed Bag, 
Milwaukee 3, Wisconsin. 


SALESMEN WANTED 
Some excellent territory open for salesmen 
with knowledge of the feed industry to sell feed 
grinding, mixing and handling equipment for 
one of America’s leading hammermill manufac- 
turers. Write Box JN 32, The Feed Bag, Mil- 
waukee 3, Wisconsin. 
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Receivers, Shippers and Elevator Operators 
Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 
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COMPETITION IS HERE 


THE AMBURGO CO., Inc. 
1421 CHESTNUT ST. - PHILA. 2, PA. 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
ST. LOUIS, MO. 


CHANDLER, ARIZ. 


FEED GRAINS ... 


FOR THE FEED TRADE 


MULLIN &DILLON CO. 


Reliable Grain Merchants 


Main Offices — Minneapolis 
Telephone Main 3384 


Salt, Fed Free Choice Saves Protein 
. « » Helps Prevent Hidden Hunger 


} ke best way to feed salt is to feed 
it Free Choice. Then animals can take 
what they want and need. And because 
the need for salt is a continuous one 
while animals are eating and digesting 
their feed, salt Free Choice should be 
available constantly. 


MORTON SALT COMPANY 


CHICAGO 4, ILLINOIS 


Introduction of a new style oat crimper, 
shown above, has been announced by the 
flour & feed mill division of the Sprout, 
Waldron & Co., Muncy, Pa. The new style 
“C” oat crimper is regularly furnished with 
one roll corrugated and one roll smooth 
but if desired can be equipped with both 
rolls corrugated and coupled by 1 to 1 
gears. 

An automatic vibratory feeder distributes 
the oats over the surface of an enclosed 
reciprocating screen. Complete information 
on the new equipment may be obtained 
by writing the company and requesting 


bulletin OC-847. 


New Booklet Gives Reader 
Tour of Ray Ewing Plant 


Ray Ewing Co., Pasadena, Cal., has pub- 
lished an attractive eight page booklet giv- 
ing a pictorial “tour” of the Ray Ewing 
plant. Designed to take the place of a per- 
sonal visit for those who cannot tour the 
plant physically, the booklet illustrates the 
various stages in the manufacture of Ray 
Ewing Products. 

The reader can follow visually all the 
phases of plant operation from the time the 
raw materials arrive at the plant, until the 
finished products are bagged and prepared 
for shipment to all parts of the country. 
Of especial interest are the photos showing 
the storage vaults where vitamins and amino 
acids are safeguarded in cold storage before 
being incorporated into one of the Ray 
Ewing mixes. 


Shellbuilder Co. Exports 
Record Shell Shipment 


Five million pounds of crushed oyster 
shell were loaded aboard a ship at Houston, 
Texas, recently by the Shellbuilder Co. in 
what was believed to be the largest single 
export shipment of its kind. The shell, 
processed at the company’s Houston plant, 
is sufficient to provide for 1,250,000 hens 
for one year and produce 192,500,00) 
eggs. The 17 year old company exports 
its products to 10 foreign countries. 


@ FLOYD E. REMMERS, Monticello, II. 
has been made manager of the DeLand 
Feed store operated by R. C. Spencer. 
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Borden Opens New Fish Oil 


Vitamin Plant In Florida 


The Borden Co., New York, has com- 
pleted a new plant for processing vitamin 
oils from fish at Salerno, Fla., according to 
an announcement by Charles F. Kieser, 
vice president of the company. Another 
plant at Elgin, Il. will be completed in 
January. 

With the reopening of world markets 
and the increased Eastern production of oils 
replacing Western sardine oils, the new 
facilities at Salerno will put the company 
in closer touch with the eastern market 
and result in increased production of At- 
lantic cod liver oils, Mr. Kieser said. 

The new Elgin plant will put the com- 
pany close to the source of demand for 
feeding oils which has become concentrated 
in the territory east, and including, the 
Mississippi valley. Mr. Kieser, who is in 
charge of the company’s special products 
division, pointed out that the Elgin loca- 
tion will help consolidate the company’s 
research activities, since Borden’s principal 
nutrition laboratories are located at Elgin. 


King Milling Co. Hosts at 
Annual Christmas Party 


M. D. King Milling Co., Pittsfield, Iil., 
played host to 75 salesmen, elevator man- 
agers, plant managers, and officials at their 
annual Christmas party Dec. 12. In addition 
to members of the King organization, other 
prominent guests included E. L. McKee, 
vice president of the Ultra-Life Laboratories, 
Inc., and Fred I. Reiners and James V. 
Huffman, also Ultra-Life officials. 

Before the festivities, the guests were 
conducted through the King company’s 
flour and feed mills where they were shown 
new machinery recently installed in the 
flour mill. They also inspected the com- 
pletely re-designed and re-equipped feed 
mill, one of the most modern and efficient 
in the industry. 


Bemis Issues Handy Folder 
On Presidential Votes 


Bemis Bros. Bag Co., St. Louis, Mo., 
has brought out a colorful folder for distri- 
bution in 1948, presidential election year. 
The folder contains records of the presiden- 
tial vote for every election from 1860 to 
1944, 

Printed in colors for quicker reference, 
the folder shows the elected and defeated 
candidates, their party affiliations, electoral 
vote counts, and the votes by party for 
each state. Copies may be obtained by 
writing the Bemis Bros. Bag Co. at St. 
Louis or any of the firm's 40 plants and 
sales offices throughout the country. 


@ RIDGEVILLE GRAIN CO., Ridgeville, 
Ind., has completed construction of a new 
roof over its building and scale. 


@ STURGIS GRAIN CO., Sturgis, Mich., 
has completed a 25,000 bushel grain ele- 
vator and feed mill. 


THE FEED BAG — January, 1948 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 
Members: 
American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


ills * MANSFIELD, OHIO 
& CO., IN FAIRBURY, ILL. FORREST, ILL 


CONSERVE 
GRAINS 


Increase 
Feeding efficiency 
with Balanced 


E A G L E _ BETTER mill Machinery 


dependable work, day in and day out— 


and you'll reap the benefits of bigger 
profits through lowered operation costs 
and more satisfied customers. A complete 


line of feed mill and elevator equipment, 
For all poultry ruggedly constructed of welded steel for 
longer life and greater 
durability. It’s guaranteed 
for your protection. 


and livestock 


EAGLE ROLLER MILL CO. 
New Ulm, Minn. The Duplex Mill and Mfg. Co. 


Springfield, Ohio 


| 
= 
| 
Poultry * Hog* Dairy & Turkey Feeds 
— START RIGHT STAY RIGHT. a 
| 
| 
| ELLY-0uPLF | 


Advance Seed Co. 128 
Albers Milling Co. 26 
Amburgo Co. 126 
American Dry Milk Institute -...................... 101 
Arcady Farms Milling Co. .............................--- 14 
Armour & Co. 88 
Atkins & Durbrow, Inc. 10 
Atlantic Supply Co. 130 
Bemis Bro. Co. 81 


Blatchford cur Meal Co. 
Borden Co. 
Brown-Forman Distillers Corp. 
Bunge Corp. 


L. Burmeister Co. 

Calcium Carbonate Co. 18 
Capital Flour Mills 124 
Cargill, Inc. 53 
Carus Chemical Co. 124 
Central Mills, Inc. 24 
Cereal Grading Co. 124 
Chantland Mfg. Co. 119 
Chase Bag Co. 42 
Commercial Solvents Corp. ...............-.--------------+ 69 
Davis Enterprises, Inc. 63 
Dawe’s Products Co. 75 
Day Co. 53 
Process Co. 32 
Des Moines Oat Products Co. ........................ 124 
Deutsch & Sickert Co. 124 
Peder Devold Oil Co 121 
Donovan Feed Co. 113 
Doughboy Mills 130 


Doyle & Casselman 
E. F. Drew & Co. 77 


Dreyer Commission Co. 128 
Duplex Mill & Mfg. Co. 127 
E. I. du Pont de Nemours & Co..................... 60 
Eagle Roller Mill 127 
Electric Steel Elevator 125 


Eriez Mfg. Co. 40 


Exact Weight Scale Co. 117 
Excelsior Milling Co. 53-129 
Feed Supplies, Inc. 12 
Wayne Fish & Co. 53 
Flambeau Milling Co. 112 
Forrest Co. 53 
Franke Grain Co. 52 
Fredman Bag Co. 130 
Fruen Milling Co. 118 
Gehl Bros. 99 
General Mills ; 78 
Hardy Salt Co. 45 
Hallet & Carey 127 
Hendy Feed Co. 113 
Hiawatha Grain Co. 53-125 
Laboratories 129 


R. R. Howell Co. 53 


S. Howes Co., Inc. 118 
Hubbard Milling Co. 94 
H. D. Hudson Mfg. Co. 7-13 
T. E. Ibberson Co. 12-53 
Iodine Educational Bureau, Inc. -................... 119 
Iowa Limestone Co. 12 
Jacobson Machine Works ...................-....------ 23 
Jacques Seed Co. 104 
Kasco Mills 98 
Max Katz Bag Co. 128 
Kellogg Milling Co. 16 
Spencer Kellogg & 83 


Percy Kent Bag Co., 
King Midas Flour Mills 


Herman Nagel Co. 48 
National Alfalfa Dehydrating & Milling Co.....126 e 
National Cottonseed Products Ass’n., Inc..... 97 E €e d | n g re d 1en t Ss 

t 
Ga 133 of all Kinds 
Nes Feed 113 North East Company 
ellis Fee 

ewsome Commission Co. H 
67 Minneapolis 13 Minnesota 
North Carolina Granite Corp. 86 
North East Feed Mill Co. ........................ 53-128 

NOWI!-Buy SUPERIOR’S-PURE 
L. L. Olds Seed Co. 107 y 
Oyster Shell Products Corp. 110 and Scraps 

igester age 

Pay Way Feed Mills 115 ihe 
Pillsbury Feed Mills ‘41 Sane Meal Shee Meal 

rater Pulverizer Co. 
Pratt. Food Co, so Superior Packing Co. 
Premier Peat Moss Corp. ............................ — St. Paul, Minn. 

Quaker Oats Co. 96 
Reliance Feed Co. 53 
Russell-Miller Milling Co. Gs 
Ryde & Co. 104 KATZ BA 
Dr. Salsbury Laboratories .......................----- = BURLAP, COTTON 
Sargent & Co. 92 


Savage, Inc. 
Schultz, Baujan & Co. 
Screw Conveyor Corp. 
rh Board Sales Co. 
J. B. Sedberry, Inc. 
Seedburo Equipment Co. 
Shellbuilder Co. 
Sidney Grain Co. 
Silmo Chemical Corp. 
Specifide, Inc. 
Sperti Foods, Inc. 
Sprout Waldron & Co. 
A. E. Staley Mfg. Co. 
A. L. Stanchfield & Co. 
Standard Brands, Inc. 
Stock-Gro, Inc. 
Strong-Scott Mfg. Co. 


Sunset Feed & Grain Co. MARION, IND. 
Superior Packing Co. 128 

ennant oyt 12 
Tidewater Grain Co. 124 SOYBEAN MEAL ... MILLFEEDS 
Ultra-Life Laboratories, Inc. -...............--.-------- 39 LINSEED MEAL 

nite ee roducts Co. 121 tan orporated 
U. S. Industrial Chemicals, Inc. ...................- 36 A. L. S chfield, Inc 
U. S. Sugar Corp. 113 Wholesale Grain and Feed Merchants 
Val-A Co. 108 500 Corn Exchange Bldg. Minneapolis 

1 
Vitality Inc. 110 
Waterigg, Mills Co. GRAIN SORGHUM 
eller 116 

Werthan Bag Co. 109 SWEET SUDAN 
Western Condensing Co. 28 
White Laboratories 12 
Whitmoyer Laboratories 11 
Wilber Feed Co. 125 —— PHOENIX, ARIZONA=—— 
K. I. Willis Corp. 123 
Wilson & Co., Inc. 129 
6 

isconsin Certifie eed Producers .......... .-106 
A. K. Zinn & Co. 34 SAVE MONEY 


DR. C. O. SWANSON DIES 
Dr. C. O. Swanson, former head of the 
milling industry department at Kansas State 
college, died at his home in Manhattan, 


with 


SEA-COLL 


Kan., Jan. 5; Dr. Swanson, who retired in 


1944, had been ill for some time. He served 


FEEDSTUFFS 


Both Cash and Futures 


DREYER COMMISSION CO. 
(At it since '92) 
414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


Koelsch Grain Co. 113 as professor emeritus after completing 42 
LaBudde Feed & Grain Co. 2.00... 114 years in the service of Kansas State college. 
ed Creameries, Inc. __.............--.- 119 Dr. Swanson was born in Sweden in 1869, 
Leary Grain Co. 128 educated in the United States, and joined 
Lindsey-Robinson & Co. 95 the faculty of the college in 1906 as assis- 
Maney Bros. Mill & Elevator Co. ___.._. 111. tant chemist. He is survived by his widow 
Marbichead Lime Co. 111 and two daughters. 

Marden-Wild Corp. 123 

C. J. Martenis 124 

Darwin McFarlin 128 


McMillen Feed Mills 70 


Merchants Creamery Co. 108 
Merchants Feed Corp. 125 
Merck & Co., Inc. 8 
Midwest Burlap & Bag Co. 106 
Milwaukee Feed & Grain Co. .-......................- 107 
Minneapolis Greetings 53 
Morton Salt Co. 126 
Mullin & Dillon Co. 53-126 
Murphy Products Co. 131 


BOOST SALES... BEAT COMPETI- 
TION... BUILD GOOD WILL with 
an entirely new advertising idea 
which actually attracts, almost 
forces prospects and customers into 
your feed store, mill or hatchery. 
Send for Complete Details NOW. 
A Postal Is O. K. 


Darwin McFarlin, Lake Geneva 1, Wis. 


GRAIN COMPANY 
(1023 CHAMBER OF COMMERCE, MINNEAPOLIS 
Bridgeport 1231 
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4 PLAIN or PRINTED 
Turines 
INDIANAPOLIS, IND, 
DRY VITAMIN 
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Feed Manufacturer Found 
Liable in Turkey Deaths 


A Michigan turkey grower was awarded 
a judgment of $12,469 against a feed manu- 
facturer by a circuit court jury in Ithaca, 
Mich., Dec. 6. The turkey raiser had filed 
suit claiming that feed supplied by the 
manufacturer was responsible for the death 
of 3,710 turkeys and stunted the growth 
of 1,490 others. 


According to local newspaper reports, 
the poultryman claimed that the feed con- 
tained an unusually large number of large 
pieces. Turkey poults selected the larger 
pieces and filled up with these. These larg- 
er pieces, it was maintained by the plain- 
tifl, were almost entirely composed of pro- 
tein and animal fat. 


The decision may be appealed to the 
supreme court, since the court’s findings in 
this case would tend to make the manu- 
facturer responsible for the reactions of 
feeds as well as for the ingredients of the 
product. 


“Cut Feeding Costs” Title 
Of Bailey & Co. Booklet 


E. W. Bailey & Co., Montpelier, Vt., 
grain, feed, and flour manufacturers, have 
published an educational booklet “Cut 
Feeding Costs”. Of particular interest to 
dairymen, the booklet describes the care 
and feeding of dairy animals for maximum 
efficiency. A feed section explains the nu- 
trient breakdown of the feeds manufactured 
by the firm, while an 18 page section is 
devoted to handy reference charts and 
tables giving simple figures on many gen- 
eral farm facts. This is the fourth edition 
published by the company. 


Store Modernization Show 
Opens July 6 in New York 


The second International Store Moderni- 
zation show will open its doors at Grand 
Central Palace in New York on July 6 and 
expects over 25,000 retailers and architects 
from all over the world to view the exhibits 
before the show closes July 10, according 
to John W. H. Evans, managing director 
of the show. 

Increased interest in store modernization 
on the part of retailers was so great that 
plans for the show had to be expanded and 
arrangements made for a greater visitor 
traffic. 

The first store modernization show, held 
last July, attracted thousands of small retail 
store owners, heads of large department 
store chains, architects, and contractors. 
Dr. Charles M. Edwards, New York uni- 
versity, is chairman of the show advisory 
committee. 


@ ROBERT L. VAUGHAN, Kansas City, 
Mo., has resigned as sales manager for the 
Pay Way Feed Mills, Inc., Kansas City. 
Mr. Vaughan’s future plans are undeter- 
mined. 
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SAVE TIME — LABOR —- EXPENSE! 


Repair Your Belts, Sacks, Tarpaulins, etc. 


HILLTOP'S ORIGINAL FULL STRENGTH TUG-O-WAR 


- FABRIC CEMENT: 


TUG-O-WAR is ideal for patching |: DEALERS will find a big demand 
and repairing sacks, canvas, over- for TUG-O-WAR. I+ fills a long- 
alls, clothing, tarpaulins, binder felt want on farms, in the home, 
canvases, awnings, tents, leather in factories and workshop Imost 
goods, rubber goods, belts, — everywhere. Sold in handy 6-oz., 
practically any fabric. pint, quart and gallon containers. 


CAMEL 


WHEAT MIXED FEED 


for 
“All in 


Poultry-Dairy Cows-Pigs one bag” 


EXCELSIOR MILLING COMPANY 
Minneapolis e Minnesota 


| KNOW THEM BY THEIR BRAND 


MEAT AND BONE SCRAPS) 


RED W/sBRAND 


DIGESTER TANKAGE 
BONE MEAL 


(7 


| QUALITY IN FEEDS IS ECONOMY IN FEEDING | 


ROVE ALL FEEDS 
HOLD FAST 
TO THOSE 

_ WHICH ARE GOOD 


rep W srand 


is proved good for feeds 
To hold fast its excellence 


of quality is our continuing 


pledge to our customers. 
Wilson ¢ Company 


— 


Livestock GROWS with PROVICO. 
Feeder Profits GROW with PROVICO. 
Dealer Profits GROW with PROVICO. 


Check the PROVICO DEALER PLAN 


by mail or phone, you too can GROW 
with PROVICO. 


Kentucky Chemical Industries, Inc. Ser: 
Phone Poplar 0200 — Cincinnati 32, Ohio 
Sis Cedar Rapids 


| 

HILLTOP LABORATORIES, 718 Washington Av., N., Minneapolis |, Minn. | : 

| 

a 

a 
| 

4 

3 
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3773993 


pttlantie Means Zuality 


Atlantic Di-Gra-Sol 
Atlantic Feed Booster 
Atlantic Minerals 
Atlantic Feeding Oils 

| Atlantic Dry D - Animal 
ure we're proud = Atlantic Liv-A-Meal 
though we hate to brag Atlantic Fish Meal 


Atlantic Meat Scraps 


“FOR THE FEED YOU NEED” 


THE ATLANTIC SUPPLY CO. 


ESTABLISHED 1869 31 S. CALVERT ST. BALTIMORE 2, MD. 


Company 


MILWAUKEE, WISCONSIN 


OA 4114-330 E CLYBOURN 
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Advise Your Farm Customers to... 


CULL HERDS AND FLOCKS. Don’t waste grain on loafers and 
low producers. 


Urge them to... 
STOP WASTE OF HIGH-PRICED GRAIN. Balance up grain with 
the missing protein-mineral-vitamin substances. 


Show them how they can... 
SAVE FEED MONEY and cut down feeding disorders by getting all 
these protein-mineral-vitamin substances in one bag with .. . 


MURPHY’S CUT-COST CONCENTRATE 


for Livestock 


MURPHY’S VIG-O-RAY CONCENTRATE 


for Poultry 


| $ 4a & 4a 

| 

| 


ecently 


Customer 
old Us... 


" like to do business with King Midas because of the friendly manner in which 
they conduct business. The interest which they take in my success makes me 


feel that | am a part of the King Midas organization." 


King Midas is proud of the many friendly business relationships it has estab- 
lished. We shall always strive to conduct our business in such a way that every 


customer will always say, "I like to deal with King Midas." 


KING MIDAS FLOUR MILLS 
MINNEAPOLIS MINNESOTA 
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